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(> O President-elect Herbert Hoover 


The lumbermen of America 
congratulate you and: pledge you 
their hearty co-operation in carry- 
ing out the national policies so 
splendidly presented by you in the 
recent campaign 
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Contracts awarded for new construc- 

tion and engineering projects in the 

United States during October, amount- 

ing to 597,103,500, surpassed all pre- 
vious monthly records 
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Why a Lacey Cruise? 








Thousands of dollars are spent 
for book audits and yet the under- 
lying asset of your business (infre- 
quently checked) is the timber. 


A Lacey cruise and an annual 
Lacey check-up is virtually an 
audit of your principal asset. 


Will it not pay you to havea 
report from us? 








James D. LA ® E Y & co. 


Timber Land Factors 


Established 1880 
CHICAGO NEW YORK SEATTLE 
231 So. LaSalle St. 350 Madison Ave. 626 Henry Bidg. 
NEW ORLEANS JACKSONVILLE 
Pere Marquette Bldg. Barnett Natl. Bank Bldg. 
MONTREAL MEMPHIS VANCOUVER 
Castle Bidg. First Natl. Bank Bldg. Vancouver Block. 
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“SAW Sit# MILLS 





MERICAN Portable Saw Mills cut costs 


as easily as they cut timber. Right on the 
job—at the job—till the last log’s cut. Four 
sizes, 4,000 to 40,000 feet capacities. 


Edgers, trimmers, shingle’ mill machines, 
planers, and a full line of woodworking 
machinery. 


SEND FOR CATALOG’ 


American Saw Mill Machinery Co. 
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nARDWORPS 
Here Are ' 


Some Real 
VALUES! 


We know from the way 
these items are moving 
that they’re above the average in value. 
If you need any of the following, here’s 
your chance. 


150,000 ft. 4/4” No. | Common Air Dried Birch 

50,000 ft. 4/4” No. 2 Common and Better Birch 4 & 6 

000 ft. 4/4” Ne. | Common Kiln Dried Birch 

y ft. 4/4” Select and Better Kiln Dried Birch 

° ft. 4/4” No. 2 Common Kiln Dried Birch 

. ft. 2x6 No. 3 Common Hard Maple 

y ft. 4/4” No. 3 Common Basswood 

ft. 6/4” No. 2 and Better Soft Elm 

ft. 6/4” No. 3 Common Soft Elm 

ft. 4/4” No. 2 and Better Brown Ash 
“KORRECT-MAKE” MAPLE FLOORING 

’ ft. 13/16x24%4" Second Grade 

. ft. 13/16x2%4" Third Grade 

ft. 13/16xt2” First Grade 

ft. 13/16x!'2” Second Grade 


KORRECT-MAKE” BIRCH FLOORING 


ft. 13/16x2%4" First Grade 
y ft. 13/16x2%4” Third Grade 
50,000 ft. 13/16xi'2” First Grade 
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Mr. Dealer: 


THERE IS NO PRICE WAR ON 
Vento Puttyless Steel Windows 


Vento’s Policy is to sell only the Lumber and Building 
Supply Dealer and ““NOT ALL OF THEM.” 


Vento protects the dealer. Sells no Builder or con- 
tractor direct. 

QUICKEST AND BEST SELLING BUILDING PRO- 
DUCT ON THE MARKET. ONCE SOLD IS A REPEATER. 
Can be sold to every architect, contractor and builder in 
your city. 






—Vento is Puttyless—Saves cost of putty and glazing. 

—Vento can be fitted with a combination storm sash (in 
winter) and screen (in summer). Same steel sash frame— 

—Vento opens in at top giving overhead ventilation—Also 
opens (as all other sash) full wide—Vento frame is 12 gauge 
steel, electrically welded. 

—Vento windows are complete—Frame and sash are sent to 
and installed on job at one time. Glass is set later. Being 
rae, pane is held against cushion of cork By Vento Pat. 

ips. 


You are in BUSINESS TO MAKE MONEY—40% can be made on 
Vento and you have no competition, NO PRICE WAR—as you do on 
other building products. Send for two-color broadside and prices 
today. . 


Tomorrow may be too late. 





‘ VENTO STEEL SASH COMPANY, AL 11-10-28 
MAIL ! Muskegon, Mich. 
THIS 1 = Mail us your two-color broadside. i 
COUPONe don Ae ee a ae! ae : 
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Track Now Clear For Business 


HE TUMULT and the shouting dies’”—the quadrennial politi- 
© cal spree is ended, and the track is clear for advance in 

every field of business. In the words of President-elect 
Hoover: “We have now entered upon a period of constructive 
action.” 

To a large degree, business has held the even tenor of its way 
despite the distracting influence of a presidential campaign; but 
beyond any question, the elimination of that disturbing factor of 
the situation will greatly contribute to increased confidence and 
renewed activity in all lines of trade and industry. 

The future is bright with promise of sustained prosperity, in 
which the lumber business will have its full share, and in. which it 
will enjoy the benefits of all wisely conceived trade extension and 
sales promotion activities, both associational and individual. There- 
fore, “Off Brakes,” and “Full Steam Ahead!” 





Forestry Requires Popular Support 


RACTICALLY EVERY factor involved in the success of the 
“Dp national forestry program, in some of its aspects at least, 
relates back to the individual citizen. If the fire hazard is 
to be lessened the people living near the forests and those who 
visit them for recreation must exercise greater care with matches 
and campfires and with fires generally. Likewise, organized effort 
in behalf of fire protection, particularly appropriations for that pur- 
pose, must have the support and advocacy of the voters if leg- 
islators are to frame and enact adequate laws. If State and local 
taxes are to be imposed in a manner that will permit the growing 
of tree crops, citizens must first come to an understanding of the 
necessity for a change in taxing methods. In fact, the people in 
forested sections must come to realize that in the longer view, since 
trees are the community’s major crop and the source of its con- 
tinued prosperity, trees must be protected from fire, from stock 
damage and from insect and disease infestations. 

Already there are on the Federal statute books several laws cal- 
culated to promote forestry and reforestation on a scale adequate 
to the future needs of the country. These laws, however, require 
frequent vitalization through the agency of appropriations if they 
are to be made effective. In their more important provisions they 
are co-operative, contemplating equality in contribution between 
the national government and State or other local government and 
private owners. It will hardly be gainsaid that the Federal Govern- 
ment ought not to lag in making its share of the appropriations. 
Experience has shown, however, that where private initiative is 
matched against public, there is likely to be lagging on the part of 
public agencies. It is a matter of importance, therefore, that advo- 
cates of the national forestry policies keep the matter of financial 
support prominently before their representatives in State legisla- 
tures and in Congress. 

In the field of research, a field of activity rapidly growing in both 
magnitude and importance, the major burden and consequently the 
major initiative is and must remain with Congress and with Federal 
agencies generally. As the program of research develops and as the 
field broadens more money is needed and Congress must provide it. 
Spasmodic or half-hearted support of research agencies and pro- 
grams will entail a waste of money and effort, through delays in 
prosecuting investigations already undertaken, through breaking 
down of organized personnel and through lack of funds needed for 
necessary undertakings. That is to say the research program is 
one of growth and expansion; funds that are adequate today will 
not be adequate tomorrow. 7 

The program of reforestation in its magnitude, in its various 
ramifications and in its importance, is comparable with the agri- 
cultural program. It involves the proper economic use of millions 
of acres of Iand for the only purpose for which they are suitable. 
It is designed to create, maintain and perpetuate a source of supply 
of wood for a nation of wood users. It is calculated to preserve 
and perpetuate one of the country’s largest and most important in- 
dustries, and afford livelihood for hundreds of thousands of people 
as well as to provide a source of revenue through taxable values 
for thousands of communities that can hope for no other source of 
revenue. In short, reforestation in the United States is a great 
business undertaking in the success of which all the people are 





i, 


vitally interested and to the success of which all can make @ Valy. 
able contribution. The problem of lumbermen, of forest Owners 
and of forest-minded people generally is to make clear to al] the 
people their interest and their duty with respect to forestry. 


Utility of Wood on the Farm 


C]p iamner use OFTEN is made to the immense volume of 





lumber used on the farms of the country. Wood Constitutes 

by far the greater part of all farm structures, such ag 
dwellings, barns, poultry and hog houses and other buildings of 
large size and permanent character. There is also an immense 
field for the use of lumber in smaller farm structures and utilities 
that has not been cultivated as it deserves. In the raising of Digs 
and poultry, for example, it has become necessary to separate and 
segregate the animals, to divide them into smaller groups, change 
their pastures and feeding grounds and shift them about in order to 
preserve and promote their health. The sanitary hog cot for the 
sow and litter set off in a pasture has been found to be the mogt 
effective preventive of hog cholera, and the colony house has been 
demonstrated to be fhe best means of keeping poultry breeding 
stock vigorous. 

Under the new order of farming and stock raising permanence 
and immovability of structures have given way to lightness and 
portability. The isolated poultry house and the remote hog cot 
demand also light and portable wood troughs and feeders. In 
fact, the whole trend in livestock raising, because of the increased 
consideration given to sanitation, has been favorable to the larger 
use of wood. There is no other material so well adapted to the 
new practice. In most cases the modern structures required for 
hogs and poultry can be quickly and cheaply made by the farmer 
himself. They can be transported from place to place on their 
own skids. They can be tipped over and fumigated or treated 
with sterilizers without difficulty. 

Much of the selling that has enabled other products to supplant 
lumber on the farm has been in the form of demonstration, and 
through instruction in the use of such products. The service 
rendered in behalf of some of these materials has been of a sort 
that commands the admiration of lumbermen, despite the fact 
that it supplants their product. .But the very qualities that have 
been mentioned as adapting lumber to the use of farmers also 
adapt it to demonstration. The low-priced, light and portable hog 
cot and poultry colony house, the trough and feeder, can be quickly 
built in the lumber yard. They can be easily put on display, and 
when sold can be just as handily transported to the buyer’s farm. 

There is not a market for a single commodity in which the prac- 
tice of demonstration is not on the increase. Everybody wants 
to see the completed article; wants to know what it looks like, 
what space it occupies, perhaps how much it weighs, and of course 
what its final cost is. Wood lends itself to this method of selling 
to a degree not thus far taken advantage of by dealers. Not only 
can more lumber be sold in this way, but a better profit can be 
realized, at the same time that greater satisfaction can be assured 
buyers. In most cases these farm utilities fit into a scheme of 
improved agriculture that adds to the wealth of the community, 
that stabilizes its income and purchasing power and that raises 
the standard of living. It is a rich field for the retail dealer to 
cultivate. 


Quality and Price Bring Profit on Sales 


AKING A SALE consists primarily in convincing the 
buyer that he wants an article and that the goods offered 
are the best in quality and price for his purposes. Once 
convinced that he ought to have goods of the kind offered, the 
buyer needs only té be convinced that the particular article is the 
one to buy. There are other methods of selling and some of them 
appear to be so successful that they are not easily supplanted by 
those that are in fact better in the long run. For example, it is 4 
rather common practice to sacrifice the profit on an article that 
sells itself on its own merits in order to recoup the lost profit and 
realize in addition an unconscionable profit on an article of less 
merit. 
It would appear to be logical to stress the quality of the meritori- 
ous article and fix the price and the profit accordingly. In other 
words it is wiser to exact a fair profit on quality goods than to 
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a 
sacrifice that profit in order to reap an unfair profit from the sale 
A sale is not completed when property in goods 
js exchanged. The transaction is in a very real sense extended 
through the period of use; which is only another way of saying that 
“quality is remembered long after price is forgotten.” Good will 
js an asset consisting essentially of accumulated customer-satisfac- 
tion, a thing that can hardly come into existence where price is em- 


of inferior goods. 


phasized to the neglect of quality. 


One of the most significant and promising of current developments 
in the lumber industry is the increased consideration that is being 
given to quality of product. Most lumber is still sold on price and 
largely on the assumption that the products of all sawmills are 
It may be quite safely asserted that when standardization 
has been carried to the highest practicable perfection there will 
still be differences in products that will permit wide discrimination 
So long as Nature does 
not standardize the trees, there will continue to be limitless oppor- 
tunities for the exercise of skill and ingenuity in converting them 
into products varying in character and quality. 

Investigation and research now constitute a large and important 


alike. 


on the part of buyers and users of lumber. 


part of the activities of the lumber industry. 


ging up facts about wood and lumber with a vigor and an intelli- 
gence that promise a rich source of sales material for the wideawake 
lumberman. Research and investigation are hastening the day when 
the lumber manufacturer will be able to demonstrate that choice 
of timber, skill in manufacture, uniformity in drying and service in 
supply may be so combined as to create an individuality of product 
that can be capitalized in price and salability. 


Value is a combination of quality and price, and it is neither by 


itself. 


pective buyer. 


Satisfaction in use comes from the adaptability of a product 
to the needs of the user. 
of the adaptability of species and grade to the needs of the pros- 
When proper emphasis is placed on fitness to the 
purpose and suitability to the use, price per thousand feet will be 
minimized as a sales factor. 
that the material he offers is the best for the purpose, and to exact 
a price that returns an adequate profit to the seller. 
suffered more from the competition of skillful and intelligent sales- 
manship than from competition in quality and price. 


Intelligent selling requires a knowledge 


The salesman’s job is to demonstrate 
Lumber has 


What the 


industry needs is not a cheaper product, not a lower price; but a 


The industry is dig- 


better knowledge and a higher appreciation of wood, so that it may 
sell its product on its merits instead of selling it on price alone. 








To Demonstrate Equipment 


CortumBus, Onto, Nov. 7.—At the All-Ohio 
Safety Congress, to be held here Nov. 13 to 15 
inclusive, the Northern Blower Co., of Cleve- 
land, in order to demonstrate the advantages of 
its equipment for eliminating dust hazards in 
industrial plants, will exhibit a specially con- 
structed model of the latest type of “Norblo” 
air filter. Lawrence L. Eiben will be in charge 
of the display, assisted by an ample staff of 
Norblo engineers, and other Norblo equipment 
also will be shown. 


SHAPER EEBEAAAE: 


Consuming Industries Active 


Wasuincton, D. C., Nov. 5.—Activity in 
the wood consuming industries and industrial 
and trade conditions affecting the lumber in- 
dustry continued their generalty favorable 
trend during September. 

This announcement is made in the Nov. 1 
issue of the National Lumber Survey, pub- 
lished by the National Lumber Manufacturers’ 
Association. 

Furniture, automobile bodies and wheels, sash, 
doors, millwork and flooring showed good de- 
mand in most markets and inquiries from rail- 
roads give bright prospects for good orders 
during the remainder of this year. 

Lumber price trends as shown in comparison 
of a dozen softwood items are still upward, 
all items showing a gain or remaining the same 
Oct. 1 as compared with Sept. 1. The soft- 
wood price index Oct. 1 was 1.4 percent higher 


than on Sept. 1 and the hardwood index 0.5 
percent lower. 

The Nov. 1 issue is the last number of the 
Survey that will appear in tabulation form. 
A textual! digest of Survey information will 
be published monthly in the National Lumber 
Butletin and the weekly National Lumber Trade 
Barometer will be supplemented by a four- 
week comprehensive report on supply and de- 
mand conditions. 


Lumber Prospects in Porto Rico 


Wasuincton, D. C., Nov. 5.—J. R. McKey 
assistant trade commissioner at San Juan, has 
advised the Department of Commerce that 
Porto Rican lumber dealers expect the ab- 
normal demand for lumber on the island to 
continue at least two months. 

Sugar companies are now the heaviest lum- 
ber purchasers of all dimensions, using the 
larger sizes for mills and smaller sizes for 
housing labor. 

Importers state they have stocks on hand 
and orders afloat sufficient to meet all require- 
ments untess the Red Cross purchases should 
be much larger than now anticipated. Red 
Cross officials have indicated that their orders 
will be divided between island ports and spread 
throughout November, avoiding heavy demand 
at any port at any one time. 

Porto Rican dealers are expected to order 
heavily for November shipment on account of 
a prospective increase in freight rates of $2 
in December and $1 more on Jan. 1. 





Shipments Exceed Production 


[Special telegram to Amertcan LumBerMAN] 

Wasuincton, D. C., Nov 8.—Five hundred and two softwood mills of seven associations with 
normal production of 378,770,000 feet, gave actual production during week ended Nov. 3 as 90 
percent, shipments 90 percent and orders 85 percent of normal production. Their shipments 
were 101 percent and their orders 95 percent of actual production. The week’s figures for nor- 
mal and actual production, shipments and orders follow: 











No.of Normal Actual 
Sorrwoops— Mills Output Output Shipments Orders 
Southern Pine Association................ 148 R4,.828.000 72,239.000 85,379,000 79,769,000 
West Coast Lumbermen’s Association..... 190 208,425,000 181,403,000 172,570,000 172,466,000 
Western Pine Mfrs. Association.......... %4 31,831,000 32,078,000 31,454,000 30,127,000 
Calif. White & Sugar Pine Mfrs. Assn.... 19 22,355,000 26,254,000 23,062,000 19,402,000 
California Redwood Association........... 13 7,873,000 6,258,000 5,603,000 5,127,000 
North Carolina Pine Association.......... 78 15,930,000 12,030,000 11,489,000 9,792,000 
Northern Pine Mfrs. Association.......... 9 7,528,000 8,767,000 11,308,000 8,146,000 
491 378,770,000 339,029,000 340,865,000 324,829,000 
Northern Hemlock & Hardwood Mfrs. Assn 47 21,156,000 4,864,000 4,653,000 4,141,000 
Totals, softwoods .........-.eeeeee0++-538 399,926,000 343,893,000 345,518,000 328,970,000 
Harpwoops— 4 
Northern Hemlock & Hardwood Mfrs. Assn 74+ 15,499,000 6,176,000 10,774,000 7,903,000 
Hardwood Manufacturers’ Institute....... 322+ 57,937,000 49,021,000 53,719,000 47,153,000 
Totals, hardwoods .........secssseeeee 396+ 73,436,000 55,197,000 64,493,000 55,056,000 


Northern Hemlock & Hardwood figures are for week ended Oct, 27, and production is log 


converted to lumber scale. 


Northern Hemlock units represent daily capacity of 85,000 feet; those of Hardwood Insti- 


tute a capacity of 30,000 feet. 


Activity in Freight Car Market 


Judging from the orders coming out for 
maintenance and building lumber from the 
railroads, and the large number of inquiries 
out for freight cars, the lumber industry is 
assured of a good turnover for the next few 
months. During the last week orders have 
been placed for 7,000,000 feet of Douglas fir 
by two of the large transportation companies 
tor early 1929 requirements, the Chicago & 
North Western Railway Co. contracting for 
6,000,000 feet, the order being distributed 
among ten West Coast mills, while the Chi- 
cago Great Western Railroad Co, has closed 
with several mills for 1,000,000 feet. The 
items include timbers, caps, sills, ties and the 
regular run of general maintenance-of-way 
and building lumber. In addition to these 
orders, the Chicago, Milwaukee, St. Paul & 
Pacific Railway Co. is buying several million 
feet of southern pine ties. Among the impor- 
tant inquiries out is one from the Armour 
Car Lines for 3,000,000 feet of southern pine 
car material. 

Renewed activity in the freight car market 
is indicated by the fact that there are now 9,- 
620 freight cars on inquiry in the United 
States and 3,300 in Canada, and according to 
estimates, 40,000 cars will be on inquiry within 
the next few months, with about one-half of 
this number placed before the end of the 
year. The roads which are now in the mar- 
ket for cars include the Chicago, Rock Island 
& Pacific, with 2,750; Wabash, 2,000; Missouri 
Pacific, 3,000; Chicago & North Western, 400 
gondolas’ of 70-ton capacity. The Atchison, 
Topeka & Santa Fe, the Illinois Central and 
other western carriers are expected in the 
car market in the near future. 

The following orders for freight cars are 
listed in the latest issue of Railway Age: 
Southern Pacific, Texas Lines, 300 box cars 
from its own shops; Delaware, Lackawanna 
& Western, 100 steel underframe, steel sheathed 
automobile box cars of 55 tons capacity from 
American Car & Foundry Co.; Central of New 
Jersey will rebuild 499 ice cars at its own 
shops, 


Sawing Fallen Timber 


THOMASVILLE, Ga., Nov. 5.—So large is the 
amount of timber blown down by the last West 
Indian hurricane in Wakulla County, Florida, 
45 miles south of Thomasville, that fifteen 
small sawmills have recently moved into that 
territory and are busily engaged in sawing this 
fallen timber into small dimensions. Most of 


the down timber is small trees, weakened by 
previously having been boxed for turpentine, 
and this class of logs is being manufactured 
into small dimensions such as car flooring, 
railroad switch ties etc. 








AMERICAN LUMBERMAN 


November 10, 199 





Dictionary of Lumber Industry 


Some few days ago I was in a local book- 
store looking for something pertaining to the 
sash, door, frame and millwork business, but 
was unable to find anything of interest. While 
there I noticed an electrical dictionary and am 
wondering if the lumber people have one cev- 
ering the lumber, sash, doors, frames and 
general millwork terms—INqQuiry No. 2,223. 


{This inquiry comes from Georgia. The 
only published book known that at all answers 
this inquirer’s description is “Timber Tech- 
nicalities,” an English work Which is supplied 
at $2.50 a copy. This book contains a great 
deal of information pertaining to American 
usage, but evidently is somewhat more com- 
plete with respect to English practice than with 
respect to American. 

Some years ago the Forest Service of the 
Department of Agriculture, Washington, D. C., 
published Bulletin 61 entitled “Terms Used in 
Forestry and Logging,” which deals wholly 
with the woods end. Information of a similar 
character pertaining to lumbering has been 
embodied in an appendix to the book “Lumber” 
and all of the information pertaining to log- 
ging has been put in a similar appendix to the 
book “Logging.” Both of these books are by 
Bryant and are standard in the industry. 

Recently the Millwork Institute of California 
has published as Service Bulletin No. 32, “A 
Glossary of Terms and Standard Trade Prac- 
tices Applying to Sash, Doors, Blinds and 
Screens.” This bulletin has been published 
primarily for the information of members of 
the institute. 

Some time ago the Forest Products Labora- 
tory, Madison, Wis., published “Technical Note 
No. 192” of standard abbreviations used in the 
lumber industry. If this note is still available, 
a copy will be supplied by the laboratory on 
request. 

The Bureau of Standards of the United 
States Department of Commerce, Washington, 
D. C., some time ago published as “Miscellane- 
ous Publication No. 79” a book of “Standards 
and Specifications in the Wood Using Indus- 
tries,” which contains the American Lumber 
Standards, including the patterns, sizes, defini- 
tions etc. pertaining to these standards. This 
is a rather large book, containing about 350 
pages and it may be obtained from the Super- 
intendent of Documents, Government Printing 
Office, Washington, D. C., at $1.50 a copy. This 
work does not particularly answer the descrip- 
tion of the inquirer, but it contains informa- 
tion of the utmost value and interest to lum- 
bermen.—Ebiror. } 


Various Styles of Log Cabins 

EpitoR AMERICAN LUMBERMAN :—While not a 
direct answer to your inquiry concerning sec- 
tional styles in log cabins, these observations 
may supplement what you already have on the 
subject. 

In Maine cabins are built of logs laid hori- 
zontally, usually with ends extending somewhat 
beyond the corners, and either half-notched, so 
that a space is left, and filling with a pole and 
chinking of sphagnum moss, or fully notched. 
When fully notched so that the length of each 
log rests on the one below, small poles or strips 
of wood may be put on with the chinking. 

Through the same country logs are sometimes 
placed vertically on cabins, but such structure 
is usually confined to hovels, sheds etc. 

In the Ohio Valley and southward, the log 
cabins I have seen are all of the same struc- 
ture and size: nearly square, roughly squared 
logs, no overhang at corners; and chinked with 
clay; almost always whitewashed; very often 
two of these are built near together, the whole 
roofed over, forming’ an airy, shady passage in 
between, which may be floored but is seldom 
closed in the rear. The only doors may open 
on to this central “hall” or there may be an 
additional door in each cabin opening to the 
front. Each cabin has its fireplace at the end 
farthest from the “hallway.” A roofed porch 











may extend across the front of the whole. It 
looks like a comfortable arrangement for the 
climate, and the fact that many frame houses 
are built on the same plan seems to prove its 
practicability. 

In a recent study of the Ohio and Mississippi 
valleys I ran across an account of a trip down 
the rivers from Pittsburgh to Natchez in 
1789-90, by a Maj. S. S. Forman. At Natchez 
his uncle had a temporary abode, a log house 
in a small clearing. He put up another log 
house to correspond with it, about 14 feet apart, 
connecting them with boards, and put a piazza 
across the front of the whole, just as the present 
ones are built “The usual term for such a 
structure was ‘two pens and a passage.’ This 
connecting passage made a fine hall, and al- 
together it gave a, good, comfortable appearance. 
Boards were scarce and I don’t remember any 
saw or grist mills in the country.” 

You might find an excerpt from Maj. Forman’s 
account of interest in your advertising if you 
use this type of cabin, so I am passing it on to 
you. I have not the exact title of the little 
book, but it is Maj. S. S. Forman’s account of 
his trip with a party of immigrants from New 
Jersey to Spanish Natchez in 1789-90 written 
some years afterwards and published as a very 
small book. I found it in the public library at 
Columbus, Ohio, from which you can obtain the 
title, and no doubt could get a copy of the 
particular passage or two from which the above 


SL 





in vain for similar cabins, finding on] 


: Y single 
cabins, and many varied shapes of log houses 
of one unit, but often divided into several] rooms, 


While there seemed to be no such characteristic 
shape of cabin the chimneys were all of cla: 
bound with Spanish moss or some other binder 
covering an open framework of sticks or lathe 
and with the corners protected by a pair of laths 
running up and down. In contrast to the Ohio 
Valley cabins few of the southern ones Were 
whitewashed. Most were aged to nearly black, 
relieved by the varied orange yellow of the 
weathered cl@y clinking and chimney. Many 
of the chimneys are being replaced by brick. 

On a canoe trip I have just completed up the 
Mississippi to Cairo, Ill, I found few cabins of 
logs. Clapboards were the rule, 

In Missouri near Ironton, in the Ozark foot. 
hills, I ran across a 2-story house for all the 
world like a city frame house, that was really 
built of logs—interesting but not really as at. 
tractive as a log house is generally built—p 
GILBERT HILLs. 


[The foregoing very interesting comment 
was inspired by the publication of an inquiry 
[No. 2,218] regarding regional styles of log 
cabins, particularly of the colonial period. The 
information supplied by this correspondent evi- 
dently is the result of careful observation on 
the ground. It is a pleasure to the editor to 










is partly quoted. 


In southern Mississippi and Louisiana I looked 


receive this information and to make it avail- 


able to readers.—EnpiTor. ] 
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As an indication of the senti- 
ment of interior dealers upon 
the drummer question, we 
quote the following from a let- 
ter from a subscriber in Rein- 
beck, Iowa: “Thank goodness, 
we are to be relieved for sixty 
days, at least, from that ever- 
lasting nuisance, the lumber 
drummer. It will certainly 
save the wholesaler a_ very 
large bill of expense, the re- 
tailer a large amount of annoy- 
ance. I do hope the arrange- 
ment will become general and 
permanent.” The fact seems to 
be pretty plain that the poor 
drummer has no friends on| 
either side of the fence. The 
secretary of the Chicago Ex- 
change reports the receipt of a 
large number of letters from | 
Mississippi River lumbermen, 
in answer to his circular, unan- 
imously favoring the immediate 
and permanent withdrawing of 
traveiing salesmen. We believe 
that every point in the North- 
west — except Minneapolis — 
says amen to this sentiment, 
and why Minneapolis, of all 
places under the sun, should 
look upon the movement with 
disfavor passeth all under- 
Standing. The general with- 
drawal of traveling salesmen 
would be one of the greatest 
blessings that could possibly 
happen to the lumber trade at 
large, and any body of men 
that foolishly throws obstacles 
in the way of its success will 
not be likely to get much sym- 








pathy when the raging drum- 





mer is set loose again, and they | adjustable oscillating and feed 


may find themselves in need 


of it. 
* * . 

The circular saw in G. L. 
Colwell’s mill at Harrisville, 
Mich., cuts ten 16-foot boards 
in a minute. 

+ a * 

The Reliance Lumber Co. 

advertises for sawmill hands, 


in our wanted column, to go to| 


Beaumont, Tex. So far as we 
know the opportunity is a good 
one to try a field that may be 
both pleasant and profitable. 
Beaumont is located on the 


Texas & New Orleans Rail- 
road, within 23 miles of 


Orange, the great yellow pine 
center of the State. It is close 
to the Gulf and in a latitude 
where winter is unknown. 
Beaumont is rapidly assuming 
prominence as a lumber manu- 
facturing point. 
* 2*# @ 

An iron staple left in a log 
cost Judge Wingate of Orange, 
Tex., a circular saw last week. 
Lively times in the mill dodg- 
ing the pieces for a short time. 

* 2+ @# 

The Valley Lumber Co., of 
Eau Claire, Wis., has placed a 
new gang in its mill this sea- 
son, of which some excellent 
results are expected. It is the 
invention of the company’s 
millwright. Mr. Gordon, and 
was only just completed when 
the mill shut down, early in 
the seagon. It is an iron frame 
machine, with an automatically 








movement, something which 
gives the sawyer perfect con- 
trol of the gang at all times, 
without the necessity of stop- 
ping it to make changes. 


7 = * 
Messrs. Hersey, Bean & 
Brown, of Stillwater, Minn, 


have put into practice an idea 
which, it would seem, is not 
unworthy the attention of lum- 
ber manufacturers in other sec- 
tions of the country. It is that 
of making shingles from slabs. 
This sort of almost worthless 
stock, of course, yields only the 
cheapest grade of shingles, but 
we are informed that they can 
be sold very readily at about 


| $1.40 per 1,000, and at that 


price are more profitable, if 
anything, than better ones. The 
plan pursued by this firm is to 
run them through the dry kiln 
as fast as they are made, which 
leaves them of good color and 
appearance. To be sure they 
are sappy, and there is a ten- 
dency in the wood to curl up; 
but for an inferior grade of 
shingle they are said to be as 

as any. With lumber 
yielding so small a return to 
the men who produce it, as 1s 
now the case, all these finer 
points of economy are worthy 
of consideration. In times like 
these a few dollars saved here 
and a few more there, at the 
end of a few years make all 
the difference between a solv- 
ent operator and a ruined one. 
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Southern Pine Bookings Best for Last Three Weeks 


Bookings of southern pine mills averaged higher in the 
week ended Nov. 2 than in any of the two preceding weeks, 
and shipments were larger than in any of the preceding 
‘our weeks. Production continued to decline, and was al- 
most 15 percent below the 3-year average. Files of unfilled 
orders are still in good shape, averaging about one and a 
third million feet a unit—the equivalent of four weeks’ pro- 
duction at current rate, or about three times the weekly 
average for the preceding three years—but on Nov. 2 the 
average of unfilled was about 15 percent less than it was at 
the peak of Oct. 5. As orders and shipments to date this 
year have exceeded the cut by 9 percent, stocks are low and 
mills are approaching the end of the active season in very 
strong position. Business in the East and middle West 
shows some-falling off, but demand in the South and South- 
west is still active, while overseas markets have been buy- 
ing heavily and have a lot of business yet to place. Re- 
ports seem to agree that the retail yards are going into the 
winter with very low stocks, now buying only small lots 
for immediate requirements. Prices as a whole are quite 
firm, but items that had been marked up because of scarc- 
ity are being brought into line with actual values, and com- 
mon yard stocks are a trifle easier. 

Some large orders have been released by railroad and in- 
dustrial buyers, for business is confident of further gains in 
trade activity, and there is active inquiry for shipments 


well into 1929, 
California Pine Stocks Low; Market Remains Steady 


The Oct. 1 monthly report of the California pine mills 
shows that they remain in a strong statistical position as 
compared with that of last year. Their total inventories 
were 1.5 lower, and their unfilled orders 4.5 percent 
larger, than those of Oct. 1, 1927. Their position as to No. 
3and better grades is even stronger, for while inventories 
were 11.9 percent lower, unfilled orders were 13.2 percent 
larger. The mills last year sold more than their cut and 
entered this year with low stocks. To date this year their 
cut has averaged practically the same as in the correspond- 
ing period of last year, while orders and shipments have 
averaged less than they were last year, but the bookings 
have nevertheless equalled the actual output, and ship- 
ments have exceeded it by 3 percent. Eastern and middle- 
western demand is pretty well maintained, and a fair 
amount is moving to foreign markets. California business 
is hardly up to expectations. Competition was sharpened 
by excess receipts of fir from the Northwest, despite the 
fact that not many lumber vessels are running, but there is 
every reason to expect that the market will remain stable. 
Manufacturing is active for so late in the season, mill stocks 
evidently needing replenishment. 


Inland Empire Pine Stocks Low; Quotations Strong 


In the first 43 weeks of this year, Inland Empire pine 
production averaged 94 percent of normal, and shipments 
exceeded the actual cut by 12 percent. Mill stocks have 
been considerably reduced, and assortments are said to be 
broken. As winter production declines to about 50 percent 
of normal, and is already tapering off, there is practically 
No prospect of stocks being rounded out. Kiln capacity in 
the producing region is limited, and the market will prob- 
ably continue in quite strong position well into the next 
season. It is generally reported that buyers’ stocks, especi- 
ally those of industrial users, have been kept low. There 
is an indication of this in the fact that while in the week 


ended Oct. 29 last year the bookings covered 107 percent 
of gn output that was 76 percent or normal, in the week 
pe ' Oct. 27 of this year the bookings 128 percent of 
an output that was 85 percent of normal. Unfilled orders 
on Oct. 27 amounted to almost four weeks’ production 
at current rate, so that the mills are in a comfortable posi- 
tion, especially as there has been additional business seek- 
ing placement. It is difficult for the mills to fill mixed 
orders, because of scarcity of certain items. 


West Coast Output Declines While Bookings Gain 


Some improvement in the West Coast market was re- 
corded during the last week. Bookings, as shown by re- 
ports of 100 identical mills, made a good gain. Production 
of 233 mills was only 5 percent above their average for the 
year to date, thus showing a tendency toward curtailment. 
The mills seem to feel that it is necessary for them to keep 
their output closely in line with the market needs, and some 
are down one day a week, while others propose to do their 
overhauling during the next month. They are now in 
strong statistical position, for shipments during the twenty- 
five weeks ended Oct. 20 exceeded the cut by 10.4 percent 
and effected a reduction of 22.1 percent in stocks. They 
believe that maintenance of firm prices will bring buyers 
into the market before the end of the year for next season’s 
needs. Last week, foreign business continued heavy, 
though a little less than the previous week’s total, while 
there was a gain in rail shipments. Domestic cargo busi- 
ness was larger, and recent figures indicate that California 
is now taking a little more than the Atlantic coast. Cali- 
fornia consumption is rather disappointing, but that on the 
Atlantic coast is holding up very well. 


Northern Hardwood Mills Continue to Reduce Stocks 


The last report of the northern hardwood mills showed 
a considerable decline in bookings, but they were 18 per- 
cent above the production, which made a slight gain. Ship- 
ments for the year to date have taken about 91 percent of 
the cut or almost as large a proportion as in the correspond- 
ing period of last year. While shipments have continued 
rather large, unfilled orders Oct. 27 amounted to about nine 
weeks’ production at the rate during the week ended that 
date, so that considerable reduction in stocks may be ex- 
pected before the beginning of the new season. Industrial 
consumption seems fairly well sustained, as there is every 
prospect that it will expand now that the national elections 
are out of the way, especially as the stocks of most buyers 
seem to have been kept at a low point. 


Southern Hardwood Orders Ease Off; Prospects Good 


Southern hardwood bookings declined below the level of 
production in the week ended Nov. 3, but as in the preced- 
ing four weeks they averaged 15 percent above it, the mills 
are in good position. The lull is accounted for by election 
activities, and as wholesalers have been reporting conserva- 
tive purchasing in’ small lots, removal of any uncertainty 
should result in the release of a good many industrial 
orders. A healthy sign is that foreign markets have re- 
cently increased their takings, though they usually come in 
heaviest when prices are soft. Building trades groups are 
the most active domestic buyers, flooring and interior trim 
plants taking good lots. Furniture demand is said to be 
picking up somewhat, and the automotive industry contin- 
ues in the market for current needs, which are of fair size. 
Prices show little change, but some popular items have 
stiffened. 


Lumber Statistics Appear on Pages 46, 47 and 75; Market Prices and Reports on Pages 70 to 75 
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6 4 99 superint 
ing, 
ugene Hoo-Hoo Feature © TOME fF se 
at the 1 
m rai 
Eucene, Ore., Nov. 3.—To vis- panels, stained and varnished. The outside finish of “The nishing the millwork and sash ang rhe sys 
ualize to the residents of this city, The living room ceiling will be of | Home” is of red cedar boards and door frames for “The Home” Kinzua. 
the lumber capital of the West, the fir siding in natural finish with battens. The eaves are 8-inch red Everywhere that wood touches & Soutl 
beauty, the versatility and adapt- 4x8-inch trestles, 4 feet apart‘and cedar siding and the roof laid concrete, the wood has beep The 1 
ability of lumber, the product with stained. The dining room will be with red cedar shingles, 6-inches treated with a preservative. At pine tit 
which they are so familiar as to wood corniced, with French doors to the weather, which is more than all angles, where walls connect of extende 
almost overlook, the Lane County opening onto a terrace. There ordinarily used, because the house change direction, steel rods have additior 
Hoo-Hoo Lumbermen’s Club is will be a broad and spacious fire has a greater sweep of roof and been inserted as reinforcements jp quired 
now engaged in constructing here event shrinkage attacks a vital are usé 
a magnificent model home entirely point. The framework is especi- loader 
of Lane County Douglas fir and dhe Home ally heavy and durab‘e, 2x6- and hauled 
Lane County red cedar, which is Spensered dy 2x8-inch fir timbers being used tive. 
designated by the happy and tell- throughout. a size ' 
ing name, “The Home.” It is Lane Coanty-Hoo-Hoo-Lambermens Clubs In a full page advertisement ap- or 2 | 
going up on Fairmount Boulevard, ee a pearing in the Eugene Guard, commo 
between Fifteenth and Sixteenth dae ae headed “‘The Home’—Beautiful, upper 
streets, and is attracting wide in- a Moderate Priced, Economical and— execut! 
terest locally as well as far afield. aa i Built of Lane County Wood,” and to be. 
The qualities of Douglas fir as signed by “The Lumber Manu- The 
both a construction and decorative facturers, Retail Lumber Dealers, and h 
wood will be fully brought out in Millwork Plants and Allied In- J, H. 
this house as it progresses toward dustries of Lane County,” every- land, 
completion, and red cedar also en- body interested in beautiful homes Gear 
ters into the construction and dec- is being cordially invited to make Ca, 5 
orative scheme in a prominent way. thorough inspection of “The stalled 
A The Home a of ap? —_ Home” as it is being built. “The Diam 
i merican type, and was pianne¢ Home” will be open to inspection of th 
»y the local Hoo-Hoo for the ex- ttion 1 h band 
press purpose of “showing the — a ————— The A 
people of Lane County that a Pe eee ee eee gun 
home built of Lane County woods study it, Meanwhile the Lane 
may be of matchless beauty, mod- County ,Hoo-Hoo Lumbermen’s 
erate in price and economical and Club invites a thorough study of 





within the keeping of a moderate 
income.” 

=. M. Gerow drew the plans 
for this building and is also su- 
pervisor of construction. Many of 
the ideas incorporated into the 
plans of the house are original 


the project on the part of the 
public, and inquiries on any phase 
connected with West Coast lumber 
and home building. 

Splendid co6peration in this 
enterprise is being given by the 


Unique outside walls of board and batten, and broken roof lines, to- 
gether with the great cathedral window of the living room, lend dis- 
tinction to “The Home,” a model residence being built by the Lane 
County Hoo-Hoo Lumbermen’s Club at Eugene, Ore Only Lane 
County forest products are used in this home, an architect’s sketch 


i 





of which is shown herewith local press, which is featuring 

with Mr. Gerow. Sy “The Home” in a prominent way, W 
All interior finish is in Doug-  ptace with a balcony over it, look- the wider shingles are more and is also printing a great deal Red 
las fir, as well as the doors and ing into the living room. The clearly defined. of invaluable information on home all k 
window frames. The walls of the mantle will be of Douglas fir con- The Midgley Planing Mill Co. building for the benefit of the in- theo 
living room will be of fir plywood taining a sand-etched panel. and the Terri‘l-Voigt Co. are fur- terested public. on 
port 
ae s A or | 

ew vLoncern 
cent 
B 

Form Independent Logging Com set about remodeling the old mill. Now the : - 

pe gging pany t ; g Id mill. No New Oregon Mill Ready to Operate ‘ 

V {Rae O le gt d Western Empire Lumber Co. is succeeded by : rts 
MARSHFIELD, OreE., Nov. 5.—It is reporte the Simpson Lumber Co. L. J. Simpson is PortLanp, Ore., Nov. 3.—Preparations are the 
here that Carl Davis, head of the timber de- tne son of Capt. A. M. Simpson, dean of the being made at the offices of the Ralph L. ope 
partment, and Fred Powers, head of the log- lumber and ship bui'ding industries of the Pa- Smith Lumber Co. in the Spalding Building I 
ging department, of the Coos Bay Lumber cite Northwest, who came to Coos Bay in here to handle the sales of the output of the ie 
Co., together with A. H. Powers, veteran Coos i859 after a most active life and died in new sawmi!l of the Kinzua Pine Mills Co, at the 
County logger, formerly associated with the 1915’ Mr. Winsor has been connected with Kinzua, which is now ready for operation. re 
company, are to dispose of their stock in the the Simpson interests for twenty-four years, The Ralph L, Smith company’s headquarters a7 
firm and resign to form an independent logging Mr. Theiring is president of the Coos Bay are in Kansas City and the Portland office is + 
company to be known ‘as the Powers-Davis Stevedore Co. and the Independent Stevedore in charge of S. R. Smith, who, however, is na 
Logging Co., with headquarters in Marshfie'd. Co. of Marshfield not related to the president of the company, 2-1 
The new company is to absorb the South Fork ' who makes his home in Kansas City, but ro 
Logging Co., which has been operating near 5 EEO ‘ ; 


Powers. for six months with about thirty-five 
men. 


New Mill Almost Ready 


PorTLAND, Ore., Nov. 5.—The recently in- 
corporated Simpson Lumber Co. will soon have 
ready for operation the Western Empire Lum- 
ber Co.’s mill at Empire, Ore., and produc- 
tion of lumber may be started this month. The 
company is incorporated for $400,coo, L. J. 
Simpson is the president, and associated with 
him are Charles S. Winsor, G. R. Theiring and 


New Pulp Plants Being Built 


PortLAND, Ore., Nov. 5.—Contract for the 
construction of a $150,000 building for the St. 
Helens Pulp & Paper Co., at St. Helens, Ore., 
has been. awarded to A. Guthrie & Co., of 
Portland. The structure will be 318 by 215 
feet in dimension, of reinforced concrete and 
stee!, and is to house the paper bag division 
of the plant, Guthrie & Co. built the original 
plant structure about a year ago. 

The C. McC. Johnson Lumber Co.’s mill 
at Reedsport, Ore., after having been idle for 


visits here frequently on business. The Kin- 
zua Lumber Co. which is the timber holding 
company, owns approximately  1,000,000,000 
feet of timber. 

The Kinzua mill was built last year and 
some machinery was installed before construc- 
tion stopped last winter. In March of this 
year construction was resumed and by now 
the main plant is ready to cut about 100,000 
board feet of pine lumber in eight hours. 
About 250 men have been employed the greater 
part of the year constructing railroad, log 
pond, mill buildings and installing the ma- 


others, On Jan. 1, 1927, the mill and hold- two years, is cutting timbers to be used in chinery. A remanufacturing plant is to | 
ings of the Southern Oregon Co. adjacent to the erection of a pulp mill at Empire, Ore., _ instal‘ed. 
Empire were purchased by the Empire De- 


velopment Co. In turn the mill building and 
mill site of the Empire Lumber Co. were 
purchased from the Empire Development 
Co. by L. J. Simpson and associates, who 
formed the Western Empire Lumber Co. and 


by the newly organized Sitka Spruce Pulp & 
aper Co. C. McC. Johnson and Nonda An- 
derson, of Reedsport, are principals in the 
Sitka Spruce Pulp & Paper Co. The timbers 
are to be used in the foundation for the pulp 
plant. 


The name Kinzua is that of an old railroad 
bridge in Pennsylvania, at one time the tall- 
est railroad bridge in the world. It was near 
the home of E. D. Wetmore, president of the 
Kinzua company, who lives at Warren, Pa. 
In charge of operations at Kinzua are J 
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Coleman, general manager; Carl C, Coleman, 

erintendent of railroad construction and 
-_ ing, and Nate Coleman, superintendent of 
serafacturing. W. E. Starry handles sales 
at the mill. The company has constructed its 
oh railroad connecting with the Union Pa- 
cific system at Condon, Ore., 28 miles from 
Kinzua. It is known as the Condon, Kinzua 
& Southern Railroad. 

The mill is in the midst of a fine body of 
pine timber. The logging railroad has been 
extended five miles into the timber and little 
additional railroad construction will be re- 
quired for some time. “Caterpillar tractors 
are used for logging. An American gas log 
loader puts the logs on the cars, which are 
hauled to the mill by a 50-ton Shay locomo- 
tive. The remanufacturing plant will be of 
4 size to handle the mill output of two shifts, 
or a total of 200,000 feet per diem. The 
commodious office building has two floors, the 
upper part providing sleeping quarters for the 
exectitives and lumber buyers. Fred Smith is 
to be office manager. 

The mill is electrically powered throughout 
and has an extensive fire sprinkling system. 
J, H. McLaughlin, electrical engineer of Port- 
land, supervised all electrical installations. 
Gear reducers were supplied by the Prescott 
Co., Seattle. The fuel blower system was in- 
stalled by the J. Burns Co., of Spokane. A 
Diamond Iron Works hog cares for the refuse 
of the mill, so that there is no burner. The 
band saw is a Diamond Iron Works 9-foot. 
The Allis-Chalmers carriage has a 14-inch shot- 
gun feed. The edger is a 72-inch, 8-saw, Dia- 


mond, for two-man operation. An Allis-Chal- 
mers horizontal resaw and air trimmer com- 
plete the sawing equipment. E. C. Atkins & 
Co. saws are used and the filing room equip- 
ment was furnished by the Armstrong Manu- 
facturing Co., of Portland. 

All of the lumber is loaded onto kiln cars 
directly from the sorting table, and when 
loaded the cars move by gravity to the eight 
Moore reversible cross-circulation internal fan 
kilns. From the unstacking shed and dry sort- 
ing table the lumber is taken either to the 
planing mill or to the rough dry shed by 
means of a Gerlinger hydraulic lumber car- 
rier. 2222222242248 

Organize a New Logging Firm 

MARSHFIELD, OreE., Nov. 3.—The Powers- 
Davis Logging Co. is a new concern organized 
with headquarters in this city. The men at 
the head of this company are A. H. Powers, 
Fred Powers and Carl Davis, all for many 
years associated with the Coos Bay Lumber 
Co. here. Recently changes in the ownership 
of the Coos Bay Lumber Co. provided an op- 
portunity for these men to dispose of their 
interests in that organization, and they have 
taken over the South Fork Logging Co., which 
has operations near Powers. A. H. Powers, 
one of the veterans of the logging industry, 
and sometimes accredited with having logged 
more timber than any other man in the United 
States, is well and favorably known both on 
the Pacific coast and Minnesota, where for 
many years he was engaged in logging for the 
C. A. Smith interests. 


Changes in Reinspection Policy 


SEATTLE, WAsH., Nov. 3.—A number of im- 
portant changes have been made in the reinspec- 
tion policy of the West Coast Lumbermen’s 
Association, according to an announcement by 
the association. The changes were made by 
action of the grading rules committee and the 
trustees of the association and endorsed at the 
last general meeting of West Coast lumber 
manufacturers. 

The current grading rules of the association, 
which conform to American Lumber Standards, 
were issued July 1, 1926. Beginning Jan. 1, 
1929, the association will reinspect lumber only 
when purchased subject to the official grading 
= of the association current at the time of 
sale. 

Under Paragraph 12 of the association grad- 
ing rules, July 1, 1926, lumber‘sold under the 
current rules as to grade but of size other than 
those specified in the rules will be reinspected 
as coming under special contract. 

Also under Paragraph 12, lumber or lumber 
products not conforming to standard grades or 
sizes but sold under special contract will be 
reinspected. 

Lumber sold under Rail 2 edition, the edition 
of January 1, 1926, or the Domestic 7 list will 
not be reinspected, as these rules are no longer 
recognized by the association since its members 
adopted the grading rules of July 1, 1926, as 
the official rules of the association. 

“House Your Folks at riome” is the rather 
“catchy” slogan of the Calcasieu Building & 
Loan Association, Lake Charles, La. 





Electric Logging 


Road Successful 


Westwoop, CAuiF., Nov. 3.—After a little visit at the operations of the 
Red River Lumber Co. at Westwood one is prepared for surprises of 
Original equipment and methods are to be found everywhere 


all kinds. 


throughout the operation, from the tree to the car. 
railroad lines extensively advertise electrification of their main lines, or 
portion of their main lines, as a more or less new feature, but the logger 
or lumberman is surprised to find a logging road so equipped. 
This company’s operations 
center at Westwood on the eastern slope of Mount Lassen. 

3ack in 1913 that Red River Lumber Co. began to build a town on this 


the case with the Red River Lumber Co. 





Some transcontinental 


Such is 
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site in the midst of a forest sixty miles from the nearest railroad. Today 
it is a thriving city of more than 7,000 population, owned in toto by 
the Red River Lumber Co., which cuts 200,000,000 feet of lumber a year, 
operating steadily the year around. 

In electrifying its main line logging road the company had one basic 
aim, namely economy. The electrification plans were carried out under 
the direction of Theodore S. Walker, son of Fletcher Walker, who has 
charge of operations at Westwood. In changing from steam to electric 
operation the principal electric equipment involved consisted of two 
60-ton, 1500-volt, standard Baldwin-Westinghouse locomotives and a 
2-unit, 1000 kilowatt, 1500-volt automatic substation. This logging rail- 
road has been under electric operation for a little more than a-year. The 





Stretching the feeder contact wire; on the new electrified logging rail- 
way of the Red River Lunler Co., Westwood, Calif. 


trains with loaded cars are made up and delivered to the electrified main 
line by steam and Diesel-electric locomotives. The main line of the 
railroad is laid with 80-pound rails and speed up to 30 or 34 miles an 
hour is attained except on sharp curves. The maximum grade is 2.3 
percent; the maximum curve is 10 degrees. 

To assure its power supply the Red River Lumber Co. owns a steam 
and hydro-electric power plant. It also has an agreement with the 
Pacific Gas & Electric Co. for further power, which assures it of the 

cheapest possible power. 
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Electric locomotives and log train being operated by the Red River Lumber Co. 





In the distribution of power a unique plan 
was evolved; in fact, as it is necessary to trans- 
port cabins, donkey engines, loaders and other 
equipment over the line, it necessitates an over- 
head ‘clearance, which makes it impractical to 
suspend a trolley directly over the center of the 
track. The third rail was not considered prac- 
tical. The method finally put in use is an offset 
trolley with the trolley wire at an elevation of 
19 feet, 3 inches above the track and offset 9 
feet from the center of the track. This was 
fully described in a story on the Red River 
Lumber Co.’s operations appearing on page 53 
of the Dec. 10, 1927, issue of the AMERICAN 
LUMBERMAN. 

The accompanying cuts show the method of 
stretching this offset overhead trolley line and 
the electric locomotives working in tandem. 
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Ad Campaign Gives TX Work Big Boost 


To Write Musical Score for New Film, “The Transformation,” Which Has Made 
Decided Hit—Texas Active in Better Barns Drive 


Wasurincton, D: C., Nov. 5.—The demand 
from lumber organizations for the showing 
of the new film “The Transformation” is so 
great that it is already interfering with the 
proper schedule of the American Farm Bureau 
Federation. This film was made primarily 
for showing in farm communities, not to lum- 
bermen. However, the publicity given to it 
and its recent showing at the annual meeting 
of the National Retail Lumber Dealers’ Asso- 
ciation has resulted in demands from all sec- 
tions of the country that the film be shown 
at association meetings, Four copies of the 
film will be provided to meet the demand. One 
will be placed at national headquarters here 
and one at each of the three division head- 
quarters in order that lumbermen in all sec- 
tions of the country may have an opportunity 
to see it. 

Meanwhile, Roland G. Mossman, secretary 
of the West Virginia retailers’ association, who 
has a musical turn, is planning to write a 
musical score as an accompaniment to the film. 
He will have the score ready when the film 
is shown to the West Virginia retailers the 
latter part of January and the suggestion is 
made that it may be suitable for rendering 
with the entire Farm Bureau distribution of 
“The Transformation.” 

It is quite obvious that the picture has made 
a decided hit with lumbermen. 

**e*¢ © & 


Toledo Architects Commend Retailers 


The retail lumber dealers in Toledo, Ohio, 
are furnishing the local architects a fine qual- 
ity of service, according to statements made 
by a large group of architects to W. E. Griffee, 
of the trade extension staff. Two architects 
reported minor complaints, but said they did 
not consider them of real importance. Mr. 
Griffee said: 

Several architects went out of their way to 
compliment a number of retailers on the qual- 
ity of the material supplied, and one speci- 
fication writer for a large firm of architects 
said that the dimension supplied for several 
residences on a No. 2 specification was con- 
siderably better than he expected. 

In his contacts with architects in various 
cities Mr. Griffee is stressing the importance 
of building up an acquaintance with and de- 
pendence on local retailers. 

*“* * * & 


Advertising Returns Swamp Headquarters 


The returns from the fall advertising cam- 
paign are about swamping national headquar- 
ters. For example today (Monday) 500 in- 
quiries were received. Of course, with the 
intervention of Sunday the first business day 
of every week brings in a large volume of 
inquiries, but to have as many as 500 at a 
clip is decidedly unusual. They are running 
anywhere from 100 to 200 daily, right along. 
The great majority of the inquiries are from 
advertising appearing in farm publications. 
This advertising matter was designed to result 
in specific inquiries and is having the desired 
effect with somewhat of a vengeance. 

The national consumer advertising running 
in popular magazines and periodicals, and that 
in professional and technical pubtications, on 
the other hand, is of a character not designed 
primarily to stimulate specific inquiries, being 
of a more general nature. Nevertheless, the 
inquiries are coming in from this advertising 
in satisfactory volume. 

A great many letters are being received from 
retailers all over the country congratulating 
the National association on the general adver- 
tising ca°npaign and on the “broadside,” and 


there is quite a demand for “One Hundred 
Lumber Consultants” for distribution to clients 
and prospective clients of the retailers. 

Reports from division and district offices 
indicate that the advertising campaign is hav- 
ing a direct effect on the activities of those 
branches, adding to the prestige of staff mem- 
bers when making contacts in the field, result- 
ing in an increased number of personal and 
telephone calls relating to service functions and 
an undoubted increase in correspondence in- 
quiries not related directly to the advertising. 
In other words, the advertising is giving the 
TX work a decided boost all along the line 
and is very encouraging and gratifying to the 
organization. 

7 o - ae 


Delighted with “The Cost of Comfort” 
- C. T. Bishop, professor of structural engi- 
neering at Yale University, finds “The Cost 


of Comfort,” recently published by the Na- 
tional Lumber Manufacturers’ Association, “of 


inestimable value to the people who are build-. 


ing.” The booklet will be used in the class- 
room work at Sheffield Scientific School at 
Yale. 

I am very much pleased with “The Cost of 
Comfort” which you recently sent me, writes 
Prof. Bishop. I think the information is most 
valuable and it gives one a very good idea of 
the relative merits of the different kinds of 
construction. It is of value to us in class- 
room work, and will be of inestimable value 
to the people who are building. 

*-_ 2 © *@ & 


Problem of Obtaining Seasoned Lumber 

One hears a great deal about the delivery 
of lumber that is not thoroughly seasoned and 
its use in construction with unhappy results. 
J. B. Fitzgerald, information department, West 
Coast Lumbermen’s Association, in a letter to 
national headquarters, among other things 
says: 

The inevitable conclusion of our local saw- 
mill men is that architects want dry lumber 
theoretically and they would be glad to have 
it if it did not cost any more, but that the 
charge from $2 to $5, or even $10 a thousand 
in particular items, that is necessary to season 
stock prevents the architects from insisting 
on the use of seasoned lumber. 

Sawmill men who have been through the 
experience above outlined naturally are in- 
clined ‘to resent published statements by archi- 
tects that they can not obtain seasoned trade- 
marked or grade-marked lumber, when they 
know and the architects know perfectly well 
that it is always obtainable provided the neces- 
sary cost is covered by those demanding it. 

** * * * 


Resents Political Advertisement 


A Pittsburgh newspaper on Oct. 30 ran a 
full page display advertisement in the interest 
of the candidacy of Herbert Hoover for 
President. Among other things it inveighed 
against the destruction of our “last timber 
stands” by “fire, pest and stupidity,” and told 
how “lumber famine” stalks in the future. 
The writer of the “ad” concluded this portion 
of his work with the declaration that the prob- 
lem is one for an engineer, and that “Herbert 
Hoover is the one man for the job.” 

Here is the reaction of a wood enthusiast: 

Some time ago I received the wonderful 
book “The Story of Wood,” and to this day 
I still find time to read and study it, and 
when the enclosed clipping, taken from a full 
page ad, came to my attention I immediately 
referred to the page under the title “Plenty 
of Wood.” From the facts presented in the 
book, any one must admire your ability to 


state true facts, and why should Mr. Hooye; 
be styled “the lumberman’s savior,” when yoy 
say there are 135,000,000 acres of Virgin 
forests? This article from the “ad” just got 
my goat, and now it’s out. Thanks for “The 
*Story of Wood.” 
x* * * *& * 


Commission Men Strong for Wood Boxes 


H. M. Phillips, of the central division, jn 

making the rounds of a.number of Chicago 
commission merchants found them solidly be- 
hind the wood box container for fruit and 
vegetable shipments. 
The fruit and vegetable man knows nothing 
but the good old wooden box, and in our 
judgment there is no equal, said one of the 
veteran handlers of these products. Our opin- 
ion is that the shippers can not afford to 
jeopardize their goods by cheap packing. 
Perishables must have the best and wood rep- 
resents that alone. No substitutes around this 
market and we trust there never will be. 
California grape lugs, we believe, represent 
the finest in the country and if the Concord 
grape growers would accept them we think 
it would be a good thing. 

Other coinmission merchants had much the 
same to say. Uniformly they referred to the 
fact that all California goods come neatly 
packed is. wooden cases and arrive in very 
sa:able condition. 

se ft @ @ 


Montreal Contractor Comes Back for More 


The National association has received the 
following from a contractor in Montreal: 

I much appreciate receipt of folder entitled 
“One Hundred Lumber Consultants.” 

I would appreciate receiving what informa- 
tion you can give me in connection with the 
use of lumber for bridges and bridge floors. 
Also better flooring in schools. 

I notice under the heading ‘‘Realtors” you 
mention data that is being prepared concern- 
ing the suitability of different woods for in- 
terior finish and what information you Can 
give me in this respect will be much appre- 
ciated. 

* *+ ¢ @ & 


Is Ahead of Public in Conservation 


Franklin W. Reed, irdustrial forester of the 
National Lumber Manufacturers’ Association, 
who recently made a survey in the southern 
States, returned to Washinztcn convinced that 
it is among the forest owners and lumber- 
men themselves, rather than among the gen- 
eral public, that the leaders in forest perpetu- 
ation in that region are found. 

Himself a veteran forester, this disclosure 
was somewhat of an eye-opener to Mr. Reed. 
He said in part: 


The effort which forest owners are making 
to keep the timber growing is far more sin- 
cere than the public support of such effort. 
Not only is support of progressive forestry 
legislation more or less indifferent, but in 
some States it is actually being balked. For 
example, in Louisiana public opinion is sup- 
porting efforts to obstruct forestry progress 
and in Arkansas the same class of public opin- 
ion has so far prevented the creation of 4 
State forestry department. 

On the other hand, forest owners and lum- 
bermen are eager to strengthen legislation for 
systematized, State-wide fire protection and 
other favorable measures, and themselves are 
doing the best they can to get their forests 
on a perpetual. yield basis. 


Of conditions in Louisiana Mr. Reed has 
this to say: 

There seems to persist in some quarters the 
old-fashioned and out-grown conception that 
all the large forest holdings should be broken 
up and pass into small ownership for agri- 
cultural use. There seems to be no apprecia- 
tion on the part of some officials of the im- 
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rtance of the forest industries to the eco- 
- ic welfare of the State, nor of the need 
a State forest department to give the forest 
. sg the fire protection and other public 
they need to clear the way for suc- 
industrial reforestation. 


owner 
service 
cessful 
Arkansas happens to be the only State with 
large commercial timber stands that is without 
4 State forester. Speaking particularly of con- 
ditions in that State, Mr, Reed said: 
industries of the region are 
jeaders in progressive forest conservation 
thought and practice. Public opinion trails 
away behind them and is still hampered and 
pefogged by the out-of-date and economically 
unsound idea that forest destruction is the 
first essential step toward economic prosperity. 


x * * *& * 
TX Executive Committee Meeting Cancelled 


The forest 


The meeting of the executive committee of 
the trade extension committee, scheduled for 
Dec. 4 in Chicago, has been cancelled. 

x * * * * 


Build Better Barns Drive in Texas 


Specialists of the United States Department 
of Agriculture who are taking an active in- 
terest in the build better barns drive in Lime- 
stone County, Texas, point out that the farmers 
there have a canny animal to deal with in their 
campaign to eliminate the rat. 

Not only must cribs and barns be tight and 
rodent proof at the bottom and sides, the spe- 
cialists say, but care must be taken that rats do 
not jump into cribs or make their entrance 
through the barn roof. 

In addition to possessing cunning of no mean 
variety, the rat is declared to be a good athlete. 
He will climb a tree and from one of the 
branches drop on the roof of barn or granary. 
If construction conditions permit, after having 
gained the roof, the rodent will make his way 
inside to the grain. Where partitions do not 
reach the ceiling or roof of the barn or gran- 
ary, the rat will often climb on wagons or other 
housed equipment and hop over the partitions— 
anything to get in where the grain is. 

Farmers must employ cunning to keep out the 
rat equal to that which the rodent uses in his 
efforts to get in. So in building new barns 
Texas farmers are warned by the scientists to 
build tightly and with care agafnst the possi- 
bility of the-rat finding either a weak spot or a 
way to a natural opening. He can be depended 
upon to find either if they are left in his way. 

Where the type will permit, buildings set on 
wood piles and high enough from the ground 
for light and for the farm cat or terrier to get 
under them are fairly safe construction. How- 
ever, where the building must set on the ground 
a deep foundation should be sunk. Mr. Rat 
does not like to appear in the open. He will 
hide in some bush near the barn or granary, 
take his navigating directions and start burrow- 
ing toward the foundation wall. He may come 
up at intervals to get better direction but mostly 
keeps underground. After reaching the founda- 
tion wall he begins burrowing directly down- 
ward with the idea of eventually coming up on 
the other side. A baffle set out at an angle 
from the wall and starting well underground 
so that the rat will not miss it, will throw him 
off at an angle from the wall. When he gets 
to the edge of the baffle and starts coming up 
under it only to find another wall Mr. Rat be- 
comes discouraged and gets lost and immedi- 
ately begins to back-track. 

_ These the specialists consider special precau- 
tions against the cunning of the rat. How- 
ever, sound construction comes even before 
them. They point out that lumber can be care- 
lessly thrown together or can be carefully used 
to make buildings tight and serviceable. Such 
buildings offer natural resistance to rats and 
other pests, and without good construction it 
is declared to be hardly worth while trying to 
match wits with the rat. 

The booklet “The Use of Lumber on the 
Farm” contains much useful and valuable in- 
formation concerning sound construction. 
Copies of the booklet can be obtained free of 


charge at the district office of the National 
Lumber Manufacturers’ Association in the 
Kirby Building at Dallas. It contains not only 
plans for all types of farm buildings, but scien- 
tific instruction on where and how to place lum- 
ber and how to take care of it before and after 
it goes into construction in order to insure the 
best service. 

Experts of the Department of Agriculture 
likewise have done considerable investigatory 
work along the line of getting rid of grain 
weevils and other insect pests. Fumigation with 
insecticides is generally recommended and in- 
formation on the use of insecticides can be 
obtained from county agents and others con- 
nected with agricultural extension work in 
Texas. 

Perhaps the most important thing connected 
with fumigation is the building of a tight crib 
that will produce results when insecticides are 
used. Tight construction with shiplap lumber 
is recommended. Care should be taken to see 
that ventilation racks permit the grain to get 
enough air to prevent burning or dust ex- 











Frame Buildings Show 
Least Damage’ - 


The Weekly Underwriter and 
Insurance Press of New York, in 
its issue of Oct. 20, pays a tribute 
to wood construction in an item 
discussing the situation at West 
Palm Beach, Fla., following the 
recent severe storm. Under the 
caption, “Frame Buildings Do 
Well,” this insurance publication 
says: 

“As on previous occasions, it is 
found that the losses are pretty 
well distributed and all classes of 
construction have suffered heav- 
ily. The tile roofs used in this 
section present a serious situation 
and losses are heavy. Hollow tile 
and cement block buildings have 
not fared well at all and strange 
as it may seem to those unfamil- 
iar with wind. damage losses, the 
ordinary building of frame con- 
struction valued at $7,500 and up- 
wards, with shingle roof, showed 
the least damage.” 











plosions, but the sides of the crib should be 
absoluteiy tight. Several accepted designs for 
crib construction are available and one good 
plan will be found in “The Use of Lumber on 
the Farm.” 

The present campaign in Limestone County is 
recognized as one of the best organized drives 
ever conducted and experts here hope it will 
prove an encouragement to other farm com- 
munities in Texas and elsewhere. 


x* *«* *+ * * 
Hog Feed Makes Expensive Fuel 


This caption is carried over an effective 
advertisement placed in the Agricultural En- 
gineer for December by the National Lum- 
ber Manufacturers’ Association. The “ad” 
points out that shoveling high priced feed 
into “animal furnaces” is an expensive way 
to keep stock shelters heated during cold 
weather. In other words, stock and poul- 
try that have to keep themselves warm by 


generating heat from their feed “produce 
less pork, less beef, less milk or fewer eggs 
from a given amount of feed.” The installa- 
tion of inside as well as outside wood sheath- 
ing is urged to make shelters more com- 
fortable and cut down the feed bills. The 
shelters will be still warmer, it is stated, if 
shavings are used to fill the space between 
the outside and inside sheathing. 





Manual on Wood Construction 


WasuincTon, D. C., Nov. 6.—The comple- 
tion of the Manual on Wood Construction is 
the outstanding accomplishment of the Na- 
tional Committee on Wood Utilization during 
the last year, says Director Axel H. Oxho!m. 

A control committee consisting of leading 
architects, engineers, builders and contractors, 
representing various trade associations, has 
been in charge of the work on this important 
handbook under the chairmanship of Dudley F. 
Holtman, assistant director of the National 
committee. 

The manual, which will comprise 500 to 
600 pages of pertinent construction data not 
heretofore available in print under two covers, 
has already gone to the printer and will be 
released early in 1929. It will give to the 
wood industries the same kind of a textbook 
which the steel and concrete and other build- 
ing material people have had for years and 
which is responsible for the wide and intelli- 
gent use of those materials. 

The McGraw-Hill Co. (Inc.), New York 
City, which specializes on engineering hand- 
books, will publish the manual. 


Survey of Non-Utilized Wood in Virginia 


The survey of non-utilized wood in Virginia 
has been completed. About 30,000 carloads of 
wood now wasted have been analyzed and 
definite suggestions for the utilization of this 
material have been offered in the pamphlet 
which has already gone to the Government 
Printing Office. Virginia authorities have ex- 
pressed much interest in this matter, be- 
cause consumers in a position to use large 
quantities of wood waste have already given 
serious consideration to the utilization of this 
material. The publication will appear during 
the early part of next year. 


Seasoning, Handling, and Care of Lumber 


Last spring the committee published a bulle- 
tin on the seasoning, handling, and care of 
lumber written for lumber consumers. It has 
now in press two bulletins on the same sub- 
jects, but one written for lumber distributers 
and the other for lumber fabricators. These 
booklets give in a condensed form all the per- 
tinent information which these respective trade 
groups should have on this important ques- 
tion of seasoning. These books will also ap- 
pear during the early part of next year, and 
should do much to eliminate a major part of 
the preventable waste caused by the improper 
handling and storage of lumber. 

The manufacturers’ edition of the bulletin 
on seasoning and handling of lumber is now 

, in the final stage of revision and will go to 
the printer this month. 


Prevention of Sap Stain 


The committee is also publishing a special 
bulletin on the prevention of sap stain, a sub- 
ject closely related to the seasoning and han- 
dling matter. It will largely concern the lum- 
ber manufacturers, because sap stains are more 
likely to occur at the point of production. 





THE BIGGEST of the redwoods, consequently 
the biggest tree in the United States and in 
the world, stands in Humboldt County, Cali- 
fornia, according to the California State De- 
partment of Natural Resources. This tree is 
308 feet high, twenty feet in diameter, and 
scales 361,366 feet of lumber—enough to build 
a small town. 
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Corn Belt Dealers Encounter Radio Competition 


Air Sales Follow After the Catalog—An Experienced Staff Carries On— 
Mid-W estern Yards Meet Delivery and Roofing Problems 


The Creston Lumber & Coal Co., of Cres- 
ton, lowa, is another old concern that has 
served its community and grown with it 
during many years. Something like a year 
ago the yard was sold. Mr. Jackson, who 
had spent much of his active business life 
in the yard, felt that the time had come for 
him to be freed from the burdens and re- 
sponsibilities of business, so he sold out to 
a group of men. C. E. Riley, of Paola, Kan., 
owns the majority of the stock. 

When Mr. Riley took over the yard he 
made no changes in policies or personnel. 
He said the best person to do a piece of 
wurk was the person who already knew 
how. A yard manager, if he is at all effi- 
cient, gathers a fund of local information 
through his years of service that can not 
be .duplicated except through more years 
of the same sort of experience. He not only 
knows the streets of the town and the cit- 
izens but he has a fund of knowledge about 
habits of payment and of dealing. Policies 
are fine stuff and make up the framework of 
a yard’s dealing; but policies are seldom so 
exact and complete that they will work 
themselves. There has to be some elasticity. 
A close-fisted and exacting customer may 
be scrupulously honest; but he has to be 
dealt with in a different way from that 
which fits an equally honest but less exact- 
ing person. And when it comes to spotting 
the shifty ones, that’s more of the same. 


Importance of Experienced Yard Staff 


So Mr. Riley was well satisfied with the 
general accomplishments of the yard and 
was anxious to take over the former staff. 
He did so, to the last truck driver. S. J. 
Boesen, who managed the yard for Mr. Jack- 
son, is still doing so for Mr. Riley. Jose- 
phine McCann, the bookkeeper who knows 
everybody and what needs to be done in 
each separate case to get payment made, is 
still watching the accounts. Jacob Awalt, 
the yard foreman, has the longest record 
of service of any member of the force. This 
trained and experienced staff feels a per- 
sonal responsibility for running the yard 
successfully, but it is conscious of little 
detailed supervision from the owners. 

Mr. Boesen says that trade has improved 
very satisfactorily during the summer and 
fall. Iowa trade these last few years has 
been temperamental. Of course it responds 
immediately to conditions of crops and the 
state of the market as all farming countries 
do at all times. But local business men 
tell me that two factors are combining to 
make these shifts more immediate and 
sharp. 

Standards of living have been increased 
in certain particulars. The motor car and 
the radio have made a place for themselves. 
There is a constant pressure of desire for 
new machines or better machines to re- 





place those that are wearing out. While 
it is doubtful if these things occupy the 
place of overwhelming importance in the 
life of an individual family that some stu- 
dents of business think, still the desire is 
there, waiting to absorb the little surpluses 
that otherwise might be turned into invest- 
ments or into productive equipment. 

The other factor is the ma:ket returns 
Farm leaders 


which come to the family. 














The Hawkeye Lumber Co., of Creston, Iowa, 

utilises the space under the stairs to the second 

deck for tools and also for certain articles of 
hardware etc. for sale 


say these are ruinously low; that they do 
not pay the cost of producing the corn and 
hogs. This is a pretty broad statement; for 
thousands of farmers seem to be holding 
their own or to be making money. But it 
seems rather certain that the money surplus 
of any given family is small and perhaps 
even smaller than it used to be. The result 
is that a slight downward turn of the prices 
of farm produce will send hundreds of farms 
out of the buying market for long periods. 
Other people say that this situation is not 
peculiar to farmers and that it applies to 
all workers and small business men. 


The Radio in Retail Yard Competition 


There is one development in this corner — 


of the State which may be mentioned here 
as well as anywhere. I didn’t hear of it 
in Creston, so this is an especially good 





place to mention it. All lumbermen with 
any length of experience are well aware of 
the appeal which the mail-order catalog 
seems to have for farm families. We aj 
had a taste of direct competition in lumber 
and millwork in the old days and gooy 
learned fairly well how to handle it. The 
catalog men are returning with some new 
mercantile methods that are not always easy 
to meet; financing plans and the like. But 
through all this period the average farm 
population has bought other articles besides 
lumber by mail in large quantities; cloth. 
ing, shoes, mittens, hardware, tools, small 
machines and the like. It’s an unspectacv- 
lar tide of trade, but it must be very large. 
Well, a new factor has entered the field, 
The catalog is being replaced in part by 
the radio. It was a development certain 
to be tried, and it is so new yet that no 
special public control has been worked out 
for it. In southwestern Iowa is a radio 
station, in fact I believe there are two, used 
to sell goods by mail. You know how people 
turn through and through a catalog in their 
spare moments, looking at pictuies and 
prices. Here’s a saw; recommended as 3 
good, professional tool. It sells for 79 cents. 
The hardware man wants $4 for a standard 
make. My, what a hold-up! And so on. 
But the big catalogs scatter their energies 
over the whole mercantile market and have 
to be backed up by an enormous stock, some 
of it very slow in moving. Suppose you 
could tell the farmers in a personal talk 
about a half-dozen very special bargains. 
You don’t have to supply all their mercantile 
needs. You can carry a few feature items 
and make all of them best sellers with an 
enormous turnover. Does it sound like a 
sure thing? You’d better believe it is. 


The Old Camouflage of “Guaranties” 


The owner of one of these radio-adver- 
tising concerns does the broadcasting him- 
self. He has a homely, off-hand and com- 
pelling way of announcing his goods. “I 
don’t know what’s in this stuff, but it’s the 
best I ever saw. You’ll want some kind of 
a guaranty. Well, you can have any gual- 
anty you want. Use it- along with what 
you buy from anybody else, and if mine 
don’t wear longest, send it back and Ill 
refund your money.” Ever heard of any- 
body taking paint off and sending it back 
when it faded and checked? I didn’t either. 
And how about returning roofing after it’s 
been in use a couple of years? As a matter 
of fact people don’t return other kinds of 
goods that can be returned, after they've 
been in use for a year or two. A few will, 
but most people are as slow about doing it 
as they are about writing letters. Let it 
go. It didn’t cost much. I guess I’m not 
out a great deal of money. 

The place where this particular radio ad- 
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Ce 
yertising hits the lumber dealer is in the 
sale of roofing and paint. Nobody can seem 
to find out who manufactures this radio- 
order material, since it is sent out under 
the distributer’s Own name. I’m told that 
chemical analysis shows:the paint to be 
inferior, but that is to be expected. So far 
as I know the roofing has not been sub- 
jected to scientific test. But the prices run, 
they tell me, about 20 percent lower than 
prices asked by retailers. “Several dealers 
tell me that on straight quality they can 
peat this competition to death despite the 
difference in price. ; 

But the fact remains that thousands of 
people in their desire to make their money 
go as far as it will are listening in on these 
price and sales piograms and are buying 
the goods in enormous lots. One weil- 
known lumberman told me it was demoral- 
izing the paint and roofing sales over an 
area hundreds of miles across. 


Inferior Quality Eventually Proved 

It is probably true that this particular 
station, operated on its present bas.s, will 
in time defeat itself. Inferior quality makes 
itself known in t.me. Some of the goods, 
no doubt, are real bargains. Some sell solely 
on price. These latter are things that local 
dealers couldn’t get people to 
take if they were shown along- 
side of quality articles. 

But the question which dealers 
have to consider runs deeper 
than individual bargains or 
the materials and workman- 
ship of individual articles. It 
has to do with ‘the fairness 
of this kind of competition. 
Radio stations are limited in 
number. They have to be. There 
are not as yet sufficient wave 
lengths to allow many stations 
on the air. The Federal Gov- 
ernment limits and regulates 
them by law. They are recog- 
nized to be quasi-public service 
institutions, somewhat like rail- 
roads and telephone lines. The 
question arises, then, about the 


to be a commercial statesman, here’s a ques- 
tion that will rapidly get hotter and hotter, 
unless the signs fail, and one whose settle- 
ment will offer you and thousands of? otner 
business men a man-sized job for some years 
to come. 

But we’re getting a long way from Cres- 
ton. 

Country deliveries are rather commonly 
accepted in this part of the State. Hard- 
surfaced roads are present or on the way. 
Mr. Boesen says he delivers quantities of 
lumber to the country but does it strictly 
on the ton-mile basis. 


Some Useful Yard Devices 


Charles R. Glattly, manager of the Hawk- 
eye Lumber Co. in Creston, is an American 
Legion man and past commander of the 
local post. He has been doing extensive 
remodeling work on the yard, and be 
showed us with some pride a little device 
which he and the yard men had invented 
for the big front door of the main alley. 
This door had to slide over the projection 
of the heavy foundation wall and so, when 
it was closed, it left a wide open gap at the 
bottom. To close this gap Mr. Glattly took 
a wide 2-inch piece and hinged it to the 
bottom. When this is let down, nothing 





propriety of giving to a private 
concern a franchise to create 
sales for its own merchandise, 
when a similar right is denied 
to hundreds and even thousands 
of other merchants whose business is being 
injured. It’s a difficult question. The value 
of radio as an advertising medium is being 
recognized. Any number of concerns have 
already bought radio time and have put on 
programs for the purpose of creating good 


will and at the same time announcing the 


appearance of a new model of motor car 
or the like. What is the proper basis for 
regulating this new publicity force? This 
department doesn’t know; but it has a good 
idea that the retailers of the country have 
a deeper interest than they yet realize in 
seeing that such a force is so- regulated that 
it will not cut into their busines; in a dis- 
astrous way. 

The little instance mentioned above is se- 
rious and painful to nearby ietailers, but it 
and its kind are not likely to be generally 
troublesome. Such competition soon gets 
known for what it is and drops into its own 
harrow niche where it can be dealt with. 
But radio advertising opens a _ possibility 
for centralized control over consumption 
and distribution that may well be one of 
the greatest revolutions in retailing since 
the coming of the railroads. If you aspire 





Because of the sloping ground upon which its yard is located the 
Hawkeye Lumber Co., of Creston, lowa, has constructed its open shed 
in steps to fit the slope 


much but air can get under. Then to fasten 
it tightly, he had a blacksmith make a big 
bolt something like an exaggerated locking 
bolt used on a back door. This is fastened 
vertically to the main part of the door and 
slides down past the hinged lower part and 
enters a socket in the cement alley paving. 
To open the door the bolt is drawn up, the 
lower part is raised on its hinges and 
hooked, and then the whole affair will slide 
sideways over the foundation wall. Ap- 
parently the problem of big alley doors has 
uncovered a world of inventive genius 
among lumbermen. 

Mr. Glattly also utilized the space under- 
neath a stair to the second deck for storage 
bins and shelves for certain items of hard- 
ware most commonly sold to be used with 
lumber. When the farmer drives up to the 
office with his load, he stops right beside 
these things. Making the supplementary 
sale is easy. 


Meeting the Roofing Problem 


The roofing problem has appeared in the 
town, though Mr. Glattly did not mention 


the radio competition spoken of earlier in 


this article. Local agents and alien roofers 
who sell their materials applied are the ones 
forcing themselves on his attention. 

“We now sell a rather large part of our 
roofs applied,” he said. “There seemed to 
be no other way to do, and after all it’s a 
satisfactory way of doing. A considerable 
part of the quality of a roof is involved 
in the way it’s laid; and if we can be sure 
that this is done well we know we’re going 
to have fewer complaints and fewer claims 
for damage. This experience makes me 
wonder if all dealers are not going pretty 
steadily toward contracting. We've not 
tried it except in the roofing field and will 
not do so until things develop a good deal 
further than they have as yet. 

“I found that some of the outsiders were 
taking advantage of the novelty of lumping 
the cost of the roofing and of the applica- 
tion to charge very high prices. I managed 
to find out about some pending jobs and 
made bids allowing me my regular profit; 
and I was so much lower than the outsiders’ 
figures that there was nothing to it. Some 
of these customers were railroad shop men, 
and the news spread rather quickly through 
the shops. Sometimes I can persuade these 
mechanics to apply their own roofs. It 
hadn’t occurred to them that 
they could do this; but I told 
them how, and now I get quite 
a little business on that basis. 
The whole thing has turned on 
intensive salesmanship and fit- 
ting the material and the service 
to the special interests of the 
buyers. It’s hard work, and it 
never does itself; but I think 
I’m holding my own in this part 
of the business and maybe am 
running a little ahead. Without 
the special attention I’d cer- 
tainly have lost a lot of sales.” 

The big corn crop has made 
quite a number of crib sales and 
has brought in considerable re- 
pair trade. 

William D. Moore, of the 
Green Bay Lumber Co., reported 
the cheerful news that sales 
have been steadily increasing. 

“T think we corn belt dealers 
can expect improved business 
during the next few years,” he 
said. “These things run in irregular cycles, 
and I can see evidence that we’re on the 
upgrade. We've been down, and - manu- 
facturers have been up. I don’t know 
that there’s any connection between the 
two. But the manufacturing world has 
not been as wise as it might have been in 
the days of its prospe:ity. It has increased 
its facilities until now if the plants worked 
to capacity they could produce five times 
the goods that could be consumed. In the 
meantime lumber yards over the country 
have been decreasing in number. If my 
guess is right, the industry out here in the 
corn belt ought to be in pretty good shape 
to expect some improvement. This is a 
good corn country, though it’s not consid- 
ered the best in the southwestern quarter 
of Iowa. I can remember a time when 
northern Iowa was thought to be out of 
the corn belt. Now corn is -raised as far 
north as Canada.” 

In the Green Bay show windows was a 
line of garden novelties; vases, pedestals 
and the like, made from a combination of 
cement and tapestry brick; very attractive 
and substantial looking. 
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Making Calendars Produce Business 


At this season of the year dealers who:are 
planning to distribute calendars to their cus- 
tomers and prospects are specially interested 
in suggestions as to how they may make the 
most effective use of this way of advertising. 
Many dealers are content with simply having 
a supply of calendars on hand to hand out 
to those who call for them, or to send by mail 
to customers and prospects, and have no special 
expectation that busjness will actually result 
from same, beyond a vague hope that it may 
help to create goodwill and possibly indirectly 
influence an order some day. 

On the other hand, the AMERICAN LUMBER- 
MAN has found an occasional dealer who defi- 
nitely plans his calendar distribution well in 
advance of the first of the new year, and who 














More and more retail lumber dealers in agri- 
cultural sections are taking advantage of the 
opportunity to establish closer contact with the 
farmers, and at the same time to make an extra 
profit, by handling staple lines of feeds. Some 
of these dealers feature feeds in their outdoor 
publicity as well as in their newspaper adver- 
tising. For instance the W. E. Terry Lum- 
ber Co., Roseville, Ill., devotes the entire end 
of one of its sheds to advertising its line of 
livestock and poultry feeds. Lumber dealers 
handling feeds and fertilizers find that these 
lines attract farmers to their yards and afford 
opportunity for selling them their needs in 
building materials, posts, fencing and other 
items 





is determined that the expenditure jn this form 
of advertising shall produce some tangible re- 
sults. Knowing that the Washington (Ind.) 
yard of the W. M. Simpson Lumber Co. has 
been getting very good results from its annual 
distribution of calendars, this department se- 
cured frdm A. R. Clark, of the above con- 
cern, the story of how this proposition is 
handled, which he told as follows: 

“I am pleased to try to explajn, for the 
benefit of readers of the AMERICAN LuMBER- 
MAN, one of the methods that we employ for 
getting live-wire prospects for early business, 
and the various steps in our follow-up, which 
usually enables us to cash in on some real non- 
competitive business. 

“Each year we give calendars to our cus- 
tomers and prospects. These calendars are 
illustrated in colors, and depict homes, barns, 
poultry and hog houses, garages, trellis work, 
ornamental fences; in fact, anything and every- 
thing in our line of business. It is a regular 
treasure chest of timely. suggestions. 

“When these calendars arrive at our office, 
each one is wrapped carefully. To each cus- 
tomer or prospect we mail a card telling them 
that we have a calendar for him at our office, 


insisting that he bring the card with him. On 
this card is a list of items in which the pros- 
pect may be interested, such as a new roof, a 
porch, a garage, a poultry house, a new house, 
general repairs etc., and the card requests that 
items of interest be checked. 

“When these cards are returned we have a 
real prospect list. A prospect may check one 
item, such as a garage. It takes lumber and 
roofing to build it with, but it also needs good 
paint for a real job and cement for a concrete 
floor. Another prospect is interested in an 
implement shed just large enough for two or 
three pieces of machinery. He parks his auto- 
mobile in the barn. It is no difficult matter 
to show him just how little extra material he 
will have to buy to make his implement shed 
large enough to accommodate his car, eliminat- 
ing needless fire hazards and giving him the 
extra room that he has needed in the barn for 
a long time. 

“All live prospects are listed, giving the 





el 


name, address and the work they are interested 
in doing. This list is then turned over to actiye 
contractors and carpenters, who get in touch 
with the prospects immediately. We follow up 
with literature covering such items as the indj- 
vidual prospect is interested in. If he intends 
to make general repairs he will appreciate re. 
modeling suggestions. If he contemplates build. 
ing a new home, pamphlets containing practica| 
home plans are welcome. 

“The progress made by the contractors and 
carpenters is carefully checked. This keeps ys 
in touch with the jobs at all times and enables 
us to bring up reinforcements to clinch the 
deal when necessary. 

“This method is continued from the first of 
the year until about the first of March, de- 
pending on the weather. Then we, personally, 
get out after the prospects and try our hand 
at lining up the slow. ones. 

“This, in our estimation, is a splendid oppor- 
tunity to get started right and early. A list 





American Lumberman: 


This Week’s Timely Tip 


Piling by Lengths Instead of by Widths 


This week’s tip, dealing with the piling of lumber, is contributed by 
R. B. Retter, of the Abington Lumber Co., Dalton, Pa., who writes the 


“We have developed one short-cut in handling material that may or 
may not be new; we at least have never seen it used elsewhere. 

“The average small yard, in piling away shed stock, is unable to 
devote a separate stall to each length and width of material. 
formerly followed the custom of keeping all the 1x4, 1x5, 1x6 etc. of 
the various lengths in one stall, a separate stall to each width, and in 
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we did before. 








The top cut shows the new way, of piling by lengths, while the bottom cut 
shows piling by widths as formerly practiced 


picking lengths from the stall it was frequently necessary to handle 
over several piles to get the desired length. 

“Now, instead of piling by separate widths, we pile by lengths—a 
stall perhaps containing 4-, 5- and 6-inch, but all the same length. 
Standing on the floor before the 14-foot stall, for instance, we can see 
at a glance exactly what is in the stall without handling it over as 


“We have been using this system for several years and find it a real 
time saver, both in selling the stock and in inventorying it.” 
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of prospects is a real assurance of business. 
The contractors and carpenters appreciate the 
inside information, and are willing to work for 
and with you. ; 

“In fact, we believe we get more business 
with less effort from such a prospect list than 
from many other methods we have tried. It 
i; merely a side line, something to follow up 
when business in general is slack. We have 
followed it effectively and profitably for three 
years. Calendars, distributed judiciously, are 
good advertising, but why not make the calen- 
dars work for you in a direct way?” 


(Sa aeaeaaaeaen. 


New Building Is Formally Opened 


PapucaH, Ky., Nov. 5.—The new home of 
the J. A. Dossett Lumber Co. was opened to 
the public from 7:30 to 10 o'clock on a recent 
evening, in celebration of the completion of 
the company’s new building. Music was a fea- 
ture and flowers and souvenirs were given 
those attending. 

The new salesroom and cffice is a one-story 
brick building, 48 feet wide and 80 feet in 
depth. Spacious windows for display are pro- 
vided and the entrance is an attractive arch- 
way. 

In the interior one entire side is devoted to 
builders’ hardware, with plenty of shelving 
and glass cases for display. 

The center of the building is devoted to dis- 
play of building materials. On the left side is 
the spacious general office, and immediately 
back of the two private offices in an enclosure 
resembling a home. The walls of these offices 
are of sheetrock, red cedar, and eight and ten- 
inch bungalow siding. In the rear of the dis- 
play rooms is a pergola and in it various ex- 
amples of millwork. 

J. A. Dossett, president of the company, 
started in the contracting business in Paducah 
in 1891. He followed this occupation until 
1906 when he launched into the retail lumber 
business. 

Harold Dossett, son of J. A. Dossett, is gen- 
eral manager of the company, and is one of 
the city’s most progressive young business men. 
J. B. Scott, with twelve years of lumber ex- 
perience, is office manager, and figures the esti- 
mates. 


Firm Holds “House Warming” 

SAND SPRINGS, OKLA., Nov. 5.—A crowd of 
visitors estimated at close to 500 attended the 
formal opening of the Vaughn Hardware & 
Lumber Co. Visitors were treated as guests. 
No merchandise was offered for sale during 
the evening. 

Stock and fixtures of the Vaughn Hardware 
& Lumber Co. were destroyed by fire last Sep- 
tember and the company has just completed 
a rebuilding program. 

Dancing to music furnished by a six-piece 
orchestra from Tulsa was the featured enter- 





tainment of the evening. However, the crowd 
showed more interest in. visiting about the 
store, looking over the stock of hardware, 
Paints, wallpaper and building material. 

A ladies’ department, a new feature of the 


store in charge of Miss Mabel Stanphill, 
proved popular with the lady visitors. 


‘SELB LE024240: 


Crediting Returned Material 


Many a dollar is being saved by the Trinity 
Lumber Co. and other dealers of Dallas, Tex., 
by the adoption of a policy with reference to 
crediting surplus material returned by con- 
tractors or others; which policy, while fair to 
all concerned, prevents the dealer from being 
victimized by the abuse 


Thousands Inspect Boy Built Home 


Axron, Ou10, Nov. 5.—More than ten thou- 
sand visitors inspected “Boy Built Home No. 
2” between Oct. 20 and 28. 

The Boy Built Home movement in the Akron 
public schools dates back to 1927, when the 
Builders’ Exchange, together with the Board 
of Education, sponsored the first Boy Built 
Home. The first venture was so successful 








of the return privilege, 
as is so frequently the 
case where unrestricted 
credit is given. 

W. T. Harris, presi- 
dent of the Trinity 
Lumber Co., informs 
the AMERICAN LUM- 
BERMAN that formerly 
a great deal of trouble 
concerning returned 
merchandise was ex- 
perienced. “The aver- 
age contractor,” said 
he, “has the habit of 
using some of the stock 
for scaffolding, or for 
some other purpose; 
and besides that, he not 
infrequently orders say 
125 pieces of some item 
when he knows that he 
will need only 100 to 
110 pieces, his purpose 
in ordering the extras 
being to pick over and 
select the stock that he 
uses. Then, after pull- 
ing off one or the other of these stunts, or 
something similar, he formerly would telephone 
us to come and get the surplus stock, and ex- 
pect full invoice credit for same. 

“We have put a stop to all this,” said Mr. 
Harris, “by adopting the policy of refusing 
to accept any returns except on the basis 
that they must be in as good condition as when 
they were delivered; and then in crediting we 
deduct 10 percent from the sale price, to cover 
the cost of drayage to and from the yard. For 
a little while we had some difficulty in en- 
forcing this policy, but gradually the trade 
has become educated to it, and for the last 
two or three years, we have had no trouble 
at all. We believe that this same custom is 
practiced by all of the other Dallas dealers, 
and it has saved many a dollar.” 


Valedictory of Old Dobbin 


The evolution of the retail lumber business 
is visualized in this snap-shot, taken in a dark, 
old barn on the property of the Dascomb- 
Daniels Lumber Co., Kansas City, Mo. When 
an AMERICAN LUMBERMAN representative re- 
cently made the rounds 
of this modern and 
progressive yard, he al- 
so happened into that 
part that had survived 
many modernizations— 
the old horse barn, now 
used for storing baled 
excelsior and rolls of 
corrugated paper, un- 
usual sidelines in which 
this company has built 
up quite a business. In 
this barn, he _ noted, 
written in chalk on a 
board in one of the 
stalls, the legend “Last 
Horse Left This Barn 
4-18-’28.” The yard has 
been completely motor- 
ized, and the days of 
Old Dobbin are over. 
The era of speed and efficiency has eliminated 
him. There is industrial history written in that 
legend, and if the chalk-marks survive long 
enough they will as the years go by serve as 
as sort of monument to progress. 


aa — 








This attractive home was built by boys of Akron trade school 


that a second home was started last April and 
completed early in October. 

The Otis Hower trade school in addition to 
offering courses in automobile mechanics and 
various other trades has boys enrolled in the 
different branches of the construction industry. 
The problem which confronted the school offi- 
cials was how to make the course attractive 
and retain the interest of the boys. 

The officers of the Akron Builders’ Exchange, 
on the alert to assist in the development of the 
apprentice training movement in the construc- 
tion industry, offered to finance a house which 
could be built by boys of the Hower school. 
The school officials endorsed the idea and in 
November, 1927, Akron’s first Boy Built Home 
was finished. A buyer was found for the home 
as soon as it was completed, and as stated 
above, Boy Built Home No, 2 was started in 
April of this year. 

In both instances the homes have been owned 
by the Builders’ Exchange. The selection of a 
lot, approval of the plans, ordering of materials, 
paying of all bills and the other details in 
connection with the operation was in the hands 
of the vocational training committee of the 
Builders’ Exchange. 

The house just finished is located at 591 
Palisades Drive, in one of the new sub-di- 
visions of the city. The plans were drawn by 
a local architect specializing in small houses. 
It is an English adaptation to the small house, 
with the exterior done in gray stained shingles 
and a green shingle roof. 

All of the work except plastering and 
masonry was done by boys from the trade 
school under the direct supervision of their in- 
structor. Practical experienced contractors in- 
spected the house while it was open and the 
imperfections they found were considerably 
fewer in number than those that are evident 
in the homes built by full fledged mechanics. 

Boy Built. Home No. 3 will soon be started in 
Akron, on a lot which has been donated by 
P. W. Litchfield, president of the Goodyear 
Tire & Rubber Co. This proposed house will 
be handled in the same manner as the ones 
already built. Much of the material will be 
donated outright by the members of the Akron 
Builders’ Exchange while the balance will be 
furnished at cost. 

The organization does not attempt to make 
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money out of the project, and in fact sold the 
first home at a loss. If any profit is realized 
on future homes it will be placed in a separate 
account to be used in furthering the vocational 
training movement in Akron. 


Resigns to Engage in Construction 


LesaNnon, InpD., Nov. 5.—Fred Donaldson, 
for fourteen years connected with the Pinnell- 
Coombs Lumber Co., the last five years as sec- 
retary and manager, will sever his connection 
with that firm Jan. 1, to engage in construction 
contracting. He has organized and will head 
the firm of Donaldson & Co. 

Ulen & Co. will be interested with him in 
the new firm, which has been commissioned to 
remodel and enlarge the Henry C. Ulen resi- 
dence at the corner of Washington and East 
streets, recently purchased by Ulen & Co., 
and which will be converted into a modern 
office building in which both Ulen & Co. and 
Donaldson & Co. will be domiciled. 

Donaldson & Co. have taken over the con- 
struction of the new Henry C. Ulen residence 
already under way in Country Club Park, and 
will build eleven other residences there as rap- 
idly as p'ans can be prepared. Nine of these 
are for Ulen & Co. officials. The other two 
will be sold. It is the intention of Donaldson 
& Co. to construct and sell other high class 
residences as rapidly as a market therefor can 
be developed. The new firm will not only 


handle the local work mentioned, but will enter 
the construction field outside of Lebanon. 


Wanted Wire Without Waiting 


Adding to the number of “unusual” letters, 
orders etc., received by lumbermen which the 








: 





An AMERICAN LUMBERMAN camera recently 
caught this view in the yard of the Yawkey- 
Crowley Lumber Co., Waupun, Wis. 





AMERICAN LUMBERMAN has printed from time 
to time, the Chickamauga Cedar Co., Steven- 
son, Ala., sends a contribution in the form of 
a letter which the company received recently, 





which letter certainly leaves little doubt that 
the writers thereof knew what they wanted, ang 
when. By way of explanation the Chicka- 
mauga Cedar Co. writes: 


“You occasionally publish unusual letters 
We are enclosing one received from two of oyr 
logging contractors, relative to wire for fasten. 
ing car standards, which communication, 
our way of thinking, takes the cake for stick. 
ing to the subject under discussion.” 


Enclosed with the above was the letter re. 
ferred to, written in pencil on a piece of brown 
paper about six inches square, as follows: 


Chickamauga Cedar Co.: 

Writing you for wire. 
ing it now. 
at once. 


Send at once. Need. 
Will close by asking you to send 
Please rush wire. 


“Needless to say,” adds the Chickamauga 
company, “they got the wire.” 


(SEG @2222228 


Tue Stockton Lumser Co., Stockton, Calif, 
of which C. G. Bird is manager, is making 
effective use of the California Redwood As- 
sociation’s book of redwood home plans. It 
is mailing out to its customers and prospects 
a folder advising that copies of this 48-page, 
beautifully iliustrated booklet, featuring 
twenty-two all-wood designs, are available and 
that complete plans, elevations, working draw- 
ings and specifications can be secured through 
that company, 


Display Tells Story of Modernization 


MINNEAPOLIS, MiINnN., Nov. 5.—A very striking object lesson and 
demonstration of the transformation that can 


appearance of an old _ house 


be wrought in the 


the 12-inch red cedar siding and other lumber by the Melone-Bovey 
Lumber Co., and the millwork by the Curtis-Yale-Holland Co. 


The exhibition space and the 





through well-p!anned remodeling 
was afforded by the very unusual 
exhibit made by the Minneapolis 
Home Modernizing Bureau at the 
Greater Minneapolis Industrial 
Exhibition held in the Auditorium 
here during the second week of 
October. 

The front part of an actual old 
house was reproduced in the ex- 
hibition hall, while beside it was 
shown how the same old house 
would appear remode‘ed or mod- 
ernized. The exhibit was pre- 
pared with the help of 18 car- 
penters, who donated their time to 
the project, thus giving practical 
evidence of their interest in the 
home modernization compaign. 
The shingtes used on the remod- 
eled structure were donated by the 
Weatherbest Stained Shingle Co., 


oe a 


Ee nt, 


we 


entire expense connected with put- 
ting on the exhibit was donated 
to the bureau by the show man- 
agement, which felt that an exhibit 
of this sort would be an especi- 
ally attractive feature of the build- 
ing section. The total attendance 
at the show was 70,000, and it is 
safe to say that no visitor left the 
show without a close inspection 
of this modernization exhibit, A 
large number of inquiries were re- 
ceived during the show concerning 
the modernization of old homes, 
and the bureau committee feels 
that as a result of this educational 
display a number of new remodel- 
ing jobs will be started. 

3oth the old and new structures 
were designed by H. W. Fridlund, 

















THIS STRIKING CONTRAST PREACHED MODERNIZATION TO 


an architect in the employ of the 
Home Modernizing Bureau. 











SEVENTY THOUSAND PERSONS 
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Are We 


———— 


Dealers or Merchants 


In Selling 
Lumber?* 


[By Paul E. Kendall, Advertising Manager Long-Bell Lumber Co., Kansas City, Mo.] 


According to the dictionary a dealer is one who divides, distributes 
or delivers, and a merchant is one who makes a business of buying or 
selling commodities, to which we should add “and one who knows his 
goods, his market and the principles of selling.” Are we dealers or 
merchants in selling lumber? 

Lumber was born too soon—born before this age of intensive and 
effective merchandising. It has been on the market so long that most 
of us had the mistaken idea that it would take care of itself when it 
came to selling—that it was such a good product it did not need pro- 
motion. Ask the average dealer about some substitute material and 
he can give you quite a sales talk, tell you where and how that product 
is manufactured, give a list of its good points and uses, have some- 
thing to say about its strength, lasting qualities and beauty; but when 
you step up to a lumber bin, pull out a board and say: “Now what can 
you say about this lumber?”, the answer in many cases will be nothing 
more than: “That is a piece of 1x12-14 No. 1 yellow pine,” and there 
the story ends. 

We need more backbone in selling lumber. The good points of this 
product are either not well known or overlooked. Perhaps we have 

been crammed with information in regard to 
More Backbone — so many products and because of their novelty 
Needed and the persistence of their manufacturers, we 

have remembered their stories and forgotten 
that in many, many cases lumber is easily the superior product when 
measured with the substitute. 

For a long time the word “permanent” as applied to certain materials 
worried me—I thought that materials using this word had the advan- 
tage over lumber, and then one day I woke up: “What is permanence?” 
Most buildings outlive their usefulness, and in any town or city the 
buildings that are most often torn down are the ones that might be 
called “permanent,” and then, too, the oldest homes in America are 
built of wood. 

Those who are not friendly to wood take particular pleasure in play- 
ing up the fact that it burns aad so we must consider the fire hazard 
of this material. Underwriters’ statistics show that 95 percent of all 
the fires in dwellings originate within the building, therefore, it makes 
little difference what material is used in the structure. Of course, there 
are many times more wooden buildings in this country than buildings 

of other materials, still the percent of fires 
Wooden Buildings mn a ratio basis is greater. in the case of the 
Predominate so-called “permanent” materials than in the 
case of wooden structures. There is no such 
thing as a fireproof building and no building is any more fireproof than 
its contents, and the contents of a building have much to do with 
the making of the insurance rate. 

Just as we have been passing through a jazz age of architecture, 
we have been passing through the jazz-age of building materials, but 
we are, I believe, coming to the end of the jazz age of building ma- 
terials, the pendulum has about completed its swing in that direction 
and is about to return to the tried and proved worthy materials, ma- 
terials that can be sold on their actual merit and not upon elaborate 
claims based on enthusiasm rather than fact. The American people 
have had their fling at fads, freaks and fancies and while alluring 
they have not proved satisfactory in many instances, and with the in- 
creased activity of the lumber associations and retail lumber dealers 
telling the true story of wood, we can expect a renewed and even larger 
demand for this product. 

Some competing products go very far out of their way to point out 
that timber, the raw material for lumber, will soon be exhausted and 
that it is a shame to cut down the forests. These statements, of course, 
are untrue for it is a well substantiated fact that trees reach maturity, 

" that they are a crop, that timber is our greatest 
Timber Supply renewable natural resource for building ma- 
Unlimited terial, that with proper reforestation we need not 

fear the exhaustion of our timber supply. We 
will have lumber long after some of the substitutes now on the market 
have ceased to exist. 

When I speak of substitutes, I mean those materials which at least 
are really as good as lumber or better for a particular purpose. 











*Address delivered at annual meeting of the Central Missouri 
Association of Retail Lumber Dealers at Boonville, Mo., Oct. 25. 


What other building material has anywhere near as many uses as 
lumber, and what other building material serves as well in practically 
all of its uses? 

Good construction demands good, dry lumber. The public is be- 
coming better acquainted with lumber every year; more and more 
consumers are learning that the old statement, “You can’t get good 
lumber any more,” is untrue because they have learned that lumber 
is being cut from trees that were standing when this country was dis- 
covered and that that lumber is being manufactured in plants so far 
superior to the sawmills of years ago that there is no comparison; 
that the seasoning of lumber today is a very different thing from the 

seasoning of lumber as carried on fifteen 
Lumber Merchant years or even ten years ago. They are learn- 
Serves ing that good lumber is available in quantity 
and they are learning, too, that some of the 
troubles they have had in their buildings have been due to the fact 
that green or improperly seasoned lumber was used. The lumber 
dealer may sell green or improperly seasoned lumber, but the lumber 
merchant will not do such a thing for he is in business not only to 
serve himself but properly to serve his customers. 

The National Lumber Manufacturers’ Association and the regional 
associations more and more through all of their promotional effort, in- 
cluding their national advertising and literature, will point out that 
there is a difference in lumber and that good construction demands good, 
dry lumber and that there is an ample supply of good, dry lumber, and 
that it can be obtained easily. 

It is not possible to substitute prestige in business for activity, hard 
work and good advertising. Advertising, if properly used, plays an im- 
portant part in selling. In the Oct. 22 issue of “Domestic Commerce,” 
issued by the bureau of foreign and domestic commerce, there is an 
article in regard to the growth of national advertising based on a 
study of advertising in thirty leading magazines recently completed by 

aie the Crowell Publishing Co. This shows an 
Part Advertising increase of 489 percent in fifteen years. In 
Plays 1913 $25,000,000 was spent in ‘advertising in 
these thirty magazines while in 1927 $148,000,- 
000 was spent. Tihe seventy-five ranking advertisers in national maga- 
zines in 1913 had an average expenditure for advertising of $138,857; 
in 1927 the annual expenditure for advertising by the seventy-five 
leading advertisers averaged $743,759, an increase of 434 percent. 
None of the twenty-three classes into which magazine advertising was 
divided for the purpose of the study decreased in the 15-year period, 
and several increased remarkably. I will not go into the detail but 
merely mention that building material advertising increased by 763 
percent. 

We can say that advertising is ineffective or a waste, or call it any- 
thing we want to, but that has no effect upon the fact that advertising 
is being used in ever increasing volume by industry and retailers. 

Of course, some retail lumber dealers have no right to advertise be- 
cause they have no foundation for advertising. That product or service 
which is to be advertised must have real merit—it should be able to 

succeed without advertising—advertising’s part being 
Must Have merely to increase the scope of the success. What 
Merit right has a retailer to advertise if he has a mussy, 

dirty office, a poorly selected stock, if he does not 
have quality products, if he does not know his market, if he does not 
know the principles of selling? The chief result of the advertising of 
such a dealer is merely an expenditure of money. 

We must be merchants. There is poor merchandising and there is 
poor selling, but continued and satisfactory progress and success de- 
pend upon both being good. 





A PARAGRAPH in the week!y bulletin of the Comfort Coal-Lumber Co., 
Hackensack, N. J., which is distributed to all its employees, urges them 
to look over the trade journals to which the company’ subscribes, and 
thus keep posted on the latest happenings in the lumber business and 
the general trend of trade. These journals are kept on a convenient 
table in the office, where employees may look them over; or they can 
take them home for reading, initial them and return them to the table. 
This plan might well be adopted by dealers generally, as the trade papers 
supply many ideas which if put into practice by employees would_help 
to reduce expenses and increase profits. 
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Fine New Plant 
Is Opened 


Cuartotte, N. C., Nov. 5.—The J. H. Wearn 
Lumber Co. opened its new p!ant to the public 
on Oct. 23 with a blaze of glory which will 
be long remembered in this section of the 
South. From 2 to 5 p. m. some 250 men and 
women visitors were shown through the plant, 
which is something unusual in this section. 

George W. Wearn, general manager and an 
outstanding figure in the millwork industry, 
was master of ceremonies, escorting the guests 
through the plant, stopping frequently to ex- 
plain some special process of manufacture and 
to permit opportunity for them to thoroughly 
examine and understand the equipment in every 
detail. 

J. H. Wearn, president of the company, was 
also present, with others prominently interested 
in the firm, receiving and entertaining the 
visitors as they entered the office. 

The new plant is modern and up-to-date in 
every respect. A feature of interest is the 
arrangement of the railroad sidings. These are 
arranged so that everything that goes into the 
plant may be unloaded directly from the cars 
without any trucking. These tracks also run 
into the lumber shed so that all lumber for 
storage is unloaded directly from the cars into 
the bins. On the upper floor the .cars are 
unloaded directly into the building, while on 
the lower floor and in other places where nec- 
essary, gravity conveyors are used. 

On the street side, trucks back right up to 
the doors and are loaded from the warehouse 
or factory without any extra handling. 

The buildings fotlow each other, extending 
1,400 feet from Mint street on the front to the 
rear end. The plant, including yard and build- 
ings, covers six acres, with 100,000 square feet 
of floor space. This arrangement affords every 
facility for unloading and loading from cars 
directly into the sheds or buildings at the least 
possible expense, gravity conveyors being used 
at ail points, as explained above. 

The planing mill is 80x90, the factory 80x160, 
or 80x250 for both, making a well balanced 
outfit for this plant, which is a combination 
retail lumber yard, planing mill, woodworking 
factory and general supply business. 

In the construction of this plant the Wearns 
have amply expressed their faith in the use of 
lumber for building material. The office is of 
frame construction, weatherboarded with cy- 
press lumber straight up and down, while all 
inside work is of southern pine and a variety 
of hardwoods. The storage sheds, warehouse, 
planing mill and factory are also of wood, 
with the exception of the foundation and roofs. 

The mill plant is splendidly arranged and 
lighted, and of  sprinklered construction 
throughout, thus giving a very low insurance 
rate. Practically all of the millwork and in- 








A view of the well appointed office 

















































Exterior of new plant of J. H. Wearn Lumber Co., Charlotte, N. C. 


terior trim used in buildings for which this 
company furnishes material is manufactured 
in its own plant. This applies also to built-in 
features, of which there is a beautiful display. 
A good deal of the stock used in the manu- 
facture ot this material is bought in dimension 
sizes, ready to be put together. 

An interesting feature in connection with the 
plant is that the office of the superintendent of 
the millwork plant is placed so that when he 
is at his desk he can see every machine in the 
pldnt and thus keep his eye on operations con- 
stantly. 

The machinery in the planing mill and fac- 
tory is electrically driven throughout, the cur- 





George W. Wearn in his private office 


rent being made with a steam engine, fed with 
shavings, sawdust and waste. 

An interesting feature of the big lumber 
shed is that the driveway is used as a garage 
for the trucks at night. The trucks are driven 
into this driveway and the doors closed, thus 
giving ample protection. 

The plant is fully equipped with a modern 
dry kiln system so that it does not need to 
depend entirely on the trade for its seasoned 





lumber. This is a new departure in this sec- 
tion, requiring an investment of something 
more than a quarter of a million dollars, but 
as the situation stands today it is well caleu- 
lated to produce a fair profit from the be- 
ginning. 

On the occasion of the opening the office 
was decorated with cut flowers of the season, 
each visitor being presented with a carnation, 

Attending from the Southern Sash, Door & 
Millwork Manufacturers’ Association, of which 
George W. Wearn is a director, were: A. §, 
Parker, president, Snow Lumber Co., High 
Point, N. C.; W. J. Snead, Snead Lumber Co., 
Greenwood, S. C.; C. D. Speegle, Greenville 
Lumber Co., Greenville, S. C.; J. B. Lee, 
Woodward Lumber Co., Augusta, Ga.; I. H, 
Zimmerman, Woodward Lumber Co., Augusta, 
Ga.; L. C. Fischer, A. H. Fischer Co., Charles- 
ton, S. C.; J. H. Winiker, jr., Winiker Lumber 
Co., Danville, Va.; J. Frank Cates, Atlanta, 
Ga.; George Newman, Newman Machine Co., 
High Point, NN. C.; C. B. Harman, secretary 
Southern Sash, Door & Millwork Manufac- 
turers’ Association, Atlanta, Ga. 

The Wearns are an old and prominent family 
of Charlotte, having entered the lumber and 
millwork business many years ago when Char- 
lotte was a very small burg; beginning with a 
mule, a single wagon, a few piles of lumber 
and a cut-off and rip saw, progressing as the 
city grew, until now they are foremost of this 
section of the state and of the South. 

Robert S. Query, assistant general manager, 
is in charge of the retail lumber and supply 
department. E. M. McGee, sales manager, and 
Atex Copeland, secretary and treasurer, to- 
gether with W. R. Wearn, vice president, give 
the firm a very experienced managerial force, 
as all of these gentlemen are experts in their 
line and have been with the firm many years. 

The Wearn company, while specializing in 
plan and detail work, does a very large busi- 
ness of a stock nature, having every facility 
for furnishing materials of almost all kinds, 


and carries a large stock of cut stock for sash, 


doors and windows, both worked and in the 
rough. 

While the company does not limit itself to 
any particular sources of supply, it does buy 
and use good lumber, bought from mills that 
feature quality products. 





Showing substantial construction of .the mill 
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Two home-made mechanical devices that save labor and speed 
up deliveries in the retail yard of the Columbia Lumber Co., Kirk- 
land, Wash., are here illustrated by photographs and drawings. 

The first of these devices consists of loading rolls, mounted on 
swivel truck casters. This device is wheeled around the dock (the 
vard being built on a dock on Lake Washington) to the piles of 
common lumber, which 
the yardman loads and 
tallies while the truck 
is out. 

The truck backs up 
to the rolls, which are 
slightly higher than 
the truck body. Then 
by turning the crank 
the load is rolled onto 
the truck, which also 
is equipped with rolls. 
This device is six feet 
wide, and the rolls 
are heavy 3-inch rolls; 
the framing is 4x4 
and the sills are of 
two pieces of 2x8. The 
wheels were picked up 
in a machinery depot. 

“We tnd this in- 
valuable when we are 
rushed for deliveries,” 
said J. P. McEvoy, of 
the Columbia Lumber 
Co. “We had these 
rolls mounted on in- 





HOME MADE HAND DERRICK BUILT AND USED BY COLUMBIA LUMBER CO., KIRKLAND, WASH. 


Home Made Yard Devices Save Much Labor 
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that they were too heavy for one man readily to move around.” 

The second home-made labor-saver used in this yard is the small 
crane shown in top photograph and drawing, which is used to unload 
scows. The operation is deseribed by Mr. McEvoy as follows: 

“The mills are instructed to load our stock in sling loads; and by 
the use of, light wire slings and the steel spreader bar shown in the 
picture we swing our 
loads over onto two- 
wheeled. dollies and 
haul them into. place 
with the gas jitney 
shown in the right of 
the picture. 

“The mast used 
here is a 12x12, the 
braces are 4x8, and 
the boom is made of 
two pieces of 3x8, the 
top and bottom fix- 
tures having been 
picked up from a 
dealer in second-hand 
machinery. The hand 
hoist is of two tons 
capacity, and with two 
men on the crank it 
will pick up 1,200 to 
1,500 feet of green 
lumber.” 

Mr. McEvoy says 
that this device did 
not cost over $250 to 
build, and that it has 
paid for itself many 
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SHOWING CONSTRUCTION OF HOME MADE LOADING ROLLS USED BY COLUMBIA LUMBER CO. 
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Quick, Accurate Building Cost. Estimator 


“If someone would only compile a book of 
tables that would give the cost of houses at 
a glance—something dependable, simple, easily 
learned and unforgettable.” This thought has 
doubtless occurred often to many retail lum- 
bermen as well as to many contractors, build- 
ing tradesmen, realtors, architects, and bank- 
ers—in fact to everyone in any way concerned 
with the building trade. It was this thought 
that led A. W. Holt, an experienced estimator, 
to undertake an exhaustive study of building 
costs in all their ramifications and to work out 
a really simple system for their reduction to a 
universally applicable basis, resulting in the 
recent publication of “Automatic Building 
Costs,” an actuary on the subject that should 
prove of utmost value in the building field. 


This handbook is a compilation of carefully 
arranged and easily understood tables based on 
comparative or relative costs. Through its use 
it is easy to arrive practically instantaneously 
at a reliable estimate of cost of all types and 
sizes of houses, whether constructed of wood, 
brick, brick veneer, stucco, tile or any other 
material. In addition, it is a ready reckoner 
of cost of porches, dormers etc., in al] their 
variations. These costs are based on the user’s 
own compilation of figures for one typical 
house, according to the material and labor 
prices and other circumstances prevailing 1 
his own community. Having arrived at the 
cost of this basic house, it is merely a mat- 
ter of multiplying it by the key number speci- 
fied in each case to arrive at the exact cost 
of any desired house, as well as its cost per 
square foot. 

In the front section of the book, in addition 
to complete instructions for use and brief but 
comprehensive architectural data, are a num- 
ber of cost forms for a basic house for the 
user to fill out. The separate items and totals 
may be changed at will according to market 
fluctuations or changed conditions, so that the 
handbook may always be kept up-to-date and 
consequently the last word in accuracy. The 
plan of the basic house used for these calculz- 


The Elder Sticks Up for the Salesman 


Says Average Board Peddler Is Straightforward and Stands on Principle 


The postmaster sat in the Elder’s office as a 
silent but interested spectator while the Elder 
and a salesman wrangled and called unhygienic 
names over the sale of a car of boards. When 
the sale was made and the salesman had left 
in a final broadside of abuse, the Elder leaned 
back in expansive satisfaction. 

“That,” he said admiringly, “is a regular 
feller. Buying from him is one of the com- 
pensations of an otherwise dull existence.” 

“I wouldn’t guess it,” said the postmaster, 
“from your telling him if you never saw him 
again it would be soon enough.” 

“Humph,” said the Elder in explanation. 

“I suppose,” said the postmaster reflectively, 
“that lumber salesmen are just naturally 
pests.” 

“Yeah?” inquired the Elder. 

“Yeah,” said the postmaster. “They couldn't 
hardly help being. Lumber of course is all 
alike. And yet these fellows come in here and 
try to get an extra 50 cents a thousand as 
though they were auctioneers. Looking for 
velvet for themselves, I suppose. Of course 
in my business I don’t know anything about 
competitive conditions. Everybody has to use 
the mails, and prices are uniform—” 


tions is incorporated in the book,-but a feature 
is that any house in the user’s own community, 
of which he knows the cost, may be used as 
a basis, the relative cost of any other house 
easily being ascertained by a simple mathe- 


matical calculation. 


The tables in the book apply directly to 24,- 
820 different houses of the plain gable design, 
the various other styles of architectufe being 
provided for by adding or deducting certain 
percentages according to carefully worked out 





~ 


The Automatic Building Costs Actuary, Pro- 
viding Simplified Means of Quickly and Accu- 


rately Figuring Cost of Any House Anywhere 


formulae as determined by actual comparisons. 
The book therefore actually covers practically 
houses of all sizes and styles. 

The houses are classified in the tables in 
three groups—1-, 114- and 2-story. Each group 
is divided aceording to number of rooms, the 
l-story ranging from 3 to 8 rooms, the 134- 
story from 4 to 9 rooms, and the 2-story from 
4 to 10 rooms. Each of these divisions is in 
turn subdivided according to the size of the 
building—16x24, 16x26, 16x28, 16x30, 18x22, 


“Is that so!” said the Elder in the tone of 
one about to add that the answer is no. “Then 
how come you advertise so doggoned much?” 

“Advertise?” asked the postmaster. 

“Advertise,” said the Elder. “Your stamp- 
cancelling machines are everlastingly letting 
fall pearls of wisdom about using the air serv- 
ice and mailing letters early in the day and 
sending Christmas gifts in November. All them 
things are efforts to reduce the postal overhead 
and jack up the service. And as for competi- 
tion, I notice the drug store has you skinned to 
death on merchandising stamps at a profit. It 
has a machine that sells two 2-cent stamps for 
a nickel. Twenty percent gross ain’t so bad. 
What you fellers need is some bright whole- 
sale salesmen to put you wise to the chances 
you're overlooking. 

“Don’t make any mistake about the useful- 
ness of these board peddlers. If it wasn’t for 
them we'd be worse lost in the woods than we 
are. Of course a few beautiful but dumb 
gents try it out, but they usually either get 
wise or try to get a job as postmaster or some- 
thing like that. When the capable salesmen try 
for a fair price they’re doing it for their com- 
panies. When they cut prices a few cents, it’s 


eT 


and so on, to fit any plan. The number of 
square feet contained in each, the perimet 
of the buildin ne 

J Iding and the cubic yards of excaya. 
tion are given in each case. Each size js fur. 
ther figured according to height ,of ceifj 
pitch of roof and projections of cornice, “ 

Instead of showing comparative costs on a 
percentage basis, these “ABC” tables give the 
rate of each house decimally, thus: 50 percent 
is shown as .500; 5014 percent as 505; 112% 
percent as 1.125, making it possible to figure as 
close as one-tenth of 1 percent. If it is 
desired to make an estimate on a 7-room, 1- 
story house, to get the price it is only neces. 
sary to open the book at the 1-story section 
slide the thumb down the cut-in index to 7 
find the size, say 24x42, 814-foot ceiling, Y,. 
pitch roof, 24-inch projection of cornice, and it 
is shown that the relative cost compared with 
the basic house is 1.120. The basic cost used in 
this case being $1.692, for very cheap construc- 
tion as used in California, Texas and other 
southern and western States where everything 
is “different,” that sum is multiplied by 1.120, 
resulting in a figure of $1,895.04. 

As Mr. Holt is a recognized authority on the 
subject of building costs, his compilation js 
reliable and will prove of great benefit to every 
retail lumberman as well to all others iden- 
tified with the building field. Its simplicity 
despite the great mass of detail covered and 
its accuracy are nothing short of surprising, 
and it is rightly winning general recognition 
as filling a long-felt want. “Automatic Build- 
ing Costs” has been heartily endorsed by nu- 
merous leading retail lumbermen in the Middle 
West who have voluntarily signed testimonials 
to that effect. 

The book contains about 256 pages, 5 by 7 
inches, and is strongly bound in_ leather. 
AMERICAN LUMBERMAN has exclusive sale of 
the work in the lumber industry, and supplies 
it at the publisher’s price, $15 a copy, post- 
paid. The book will be sent also on approval. 
Address AMERICAN LUMBERMAN, 431 South 
Dearborn Street, Chicago, Ill. 





usually because the re- 
tailer has a sound argu- 
ment that entitles him 
to a little easement. 
There ain’t so much 
leeway for playing with 
prices as fixed by the 
market, and the boys | 
generally use what discretion they have in be- 
ing fair all around. 

“Taking them by and large, they’re a square- 
shooting bunch of lads. This boy who just 
went out used to sell twenty or thirty cars of 
shop a year to that outfit at the other end of 
the street. The buyer down there didn’t hate 
himself much, and when the company decided 
to build another warehouse he set out to buy 
the lumber at wholesale. This salesman ex- 
plained that he could sell lumber for manufac- 
turing purposes, but that stock for building 
should come through the local yards. The 
buyer got his back up and said a concern as 
big as his wasn’t going to pay tribute to any 
peanut lumber yard. The outcome was that 
the salesman didn’t sell any more shop stock 
down there. The lad didn’t holler about it. 
He just stuck up for a principle; and when 
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he lost, that was that. I tried to buy some air- 
dried stuff from him once, and he was es- 

pecially anxious to move that kind of stock. 
Dat he told me his stuff hadn’t been on the 
sticks quite long enough, and if I wanted to 
use it right away I’d better see the salesman 
for such-and-such a company. So I did, and 
this chap lost the sale. Time after time he’s 
helped me create sales in cases where he knew 
how, and my knowledge was conspicuously 
green. Last month he worked ail day to help 

me land a job that didn’t have much lumber in 
it, and I know his earnings from commissions 
that day amounted to the noble sum of $2.68. 
I had the grace to feel guilty about that. 

“No sir, I ain’t exactly gone pansy on this 
subject, but talk about pests and the hoggish- 
ness of the selling fraternity goes down with 
me about as slick as unadulterated peanut but- 
ter. When an experienced salesman with a 
line of repeat-order customers begins to go 
crafty, you'll generally find that the real rea- 





son lies with a remote boss who is getting 
delusions of grandeur or has a pressure on his 
ethical trunk nerve. I know some salesmen 
you wouldnt want little Willie to copy after. 
But the ones I wrangle with loudest are the 
boys I can put in charge of the yard for 
a month while I go to Cuba, knowing they’re 
going to behave a lot better than I am.” 

“Well, of course,” said the postmaster, “I 
know only what I hear. And last week I 
heard a lumberman not a thousand miles from 
here singing a hot tune about the troubles that 
lumber salesmen cause him.” 

“Maybe,” said the Elder, “he had just en- 
countered one of the pole-kitties who occa- 
sionally stray into the fold. Or maybe some 
honest peddler had refused to be an accom- 
plice in a little plan to prove that the hand 
is quicker than the eye. But if his tune ex- 
pressed a general judgment he ain’t going to 
be any ornament to the commercial choir until 
he gets himself a new hymn book.” 


| Equips New California Plant 


MitwavukeeE, Wis., Nov. 5—Work on the 
construction of a new single band sawmill at 
Willow Ranch, Calif., for the Crane Creek 
Lumber Co., is reported to be progressing rap- 
idly, and it is expected that placing of the ma- 
chinery will be completed before the heavy 
winter weather sets in in that locality. The 
sawmill machinery, transmission and conveying 
machinery are being supplied by the Allis-Chal- 
mers Manufacturing Co., of Milwaukee. This 
equipment includes the well known Allis type 
“C” 8-foot band mill, with roller bearings. 
Plans for this up-to-date plant were made by 
H. M. Webber, of the Allis-Chalmers company, 
and the mill is being constructed and machinery 
installed under the direction of Tom Coleman, 
well known mill builder. 

More THAN 30 percent of the railroad track- 
age of the United States consists of switches, 
spurs and sidetracks. 


Michigan Foresters in Quarter Century Reunion 


Ann Arpor, Micu., Nov. 5—Old forestry 
grads from fifteen States visited the school of 
forestry and conservation at the quarter century 
reunion of Michigan university foresters here, 
on Oct. 26 and 27. The two days were filled 
with trips to the forestry properties, social ses- 
sions full of reminiscences, and conferences 
with Dean Samuel T. Dana and his faculty on 
the policy of the school. The meeting started 
with a trip to the various laboratories and new 
library of the school. Special interest was evi- 
dent among the alumni in the new wood utiliza- 
tion laboratory which is just about complete and 
which contains *modern equipment for timber 
testing, kiln drying, preservative treatment of 
wood and other forest products investigations 
and teaching. 

A real foresters’ outedoor lunch marked the 
first day’s meeting when the group assembled at 
Saginaw forest, near Ann Arbor, and lined up 
for “mulligan” and coffee prepared by the boys 
of the forestry club. Some of the foresters 
interested in archery staged a contest immedi- 
ately after lunch, and E. F. McCarthy, ’11, 
pitted his strength against Ivan Sims, ’26, both 
putting arrows across Third Sister. Lake. 
Around a roaring fire Clyde Leavitt, ’04, of the 
Canadian Railway fire protection board, started 
a program of reminiscences. He was followed 
by J. B. Saxton, '10, of the National Bundle 
Tyer Co., Blissfield, Mich., E. A. Gallup, 16, 
of the Ann Arbor park department, and M. R. 


Webb, '23, of the Michigan conservation de- 
partment. Many of the visiting alumni had 
| helped to plant the trees which now comprise 
the thrifty forest around the lake and there 


were many stories of the blisters and long hikes 


connected with this early reforestation project. 

Prof. L. J. Young, ’11, conducted a trip over 
the plantations and late in the afternoon the 
group visited Stinchfield woods, a 350-acre tract 
owned by the university and including some 











I eft to right—John W. Stephen, Syracuse, N. 
Y., E. F. McCarthy, Columbus, Ohio, and Ivan 
Sims in archery contest in Saginaw forest. 


native timber. The open land on the tract is 
now being ‘reforested as a part of the practice 
work of the present undergraduate students. 
Thinnings and improvement cuttings from the 
timbered portion furnished considerable revenue 
to the university through the sale of fuel to 
Ann Arbor residents. 

A dinner at the Michigan Union concluded 
the first day. W. W. Weber, 14, now at the 


Forest Products Laboratory at Madison, Wis... 














Quarter century reunion of Michigan foresters—group on steps of Nat- 
ural Science Hall, Ann Arbor. 





acted as toastmaster, calling on Dean Dana, L. 
J. Young, ’11, Arthur Koehler, ’11, W. C. 
Branch, ’29, president of the forestry club, and 
E. M. Bruner, ’12. Robert Craig, jr., 710, ex- 
hibited a motion picture film covering the spring, 
1928, field day of the forestry club, and “stills” 
of the former field days during the early history 
of forestry at the university. Forestry club 
stunts helped to liven the occasion. 

Saturday morning, Oct. 27, was given over to 
a business meeting of the Michigan Foresters’ 
Association which is the alumni body. John 
F. Preston, 07, of the Hammermill Paper Co., 
presided and E, V. Jotter, ’08, made the secre- 
tary’s report. President C. C. Little, of the. 
university, told the alumni of his ambition to 
make the university as a whole, as well as the 
school of forestry and conservation, an institu- 
tion of service in working out the economic 
problems af Michigan. 

At Dean Dana’s request there was a discus- 
sion of the curriculum and its appropriateness 
to the training of men for present day service 
to State, Federal and private forestry agencies. 
A vote of confidence was unanimously given 
the dean on his conviction that forestry re- 
quires broad training and appreciation of the 
importance of all the products of the forest. 
Satisfaction was expressed that Michigan was 
continuing to turn out well-rounded men thor- 
oughly trained and given new opportunities for 
special work. The association discussed a me- 
morial to the late Prof. Filibert Roth, known 
to his boys as “Daddy,” and decided that in 
the discretion of the executive committee con- 
tributions should be sought for a fund to be 
used for student loans and prizes. 





Michigan foresters lined up for “mulligan” at the Saginaw forest cabin, 


near Ann Arbor, 
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National Production, Shipments and Orders 

Wasuincton, D. C., Nov. 5.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: No. Mill Reports Production Shipments Orders 

Week ended 1928, Oct. 20; 1927, Oct. 29— i928 1927 1928 1927 1928 1927 1928 1927 
Southern Pine Association ............++. oes 150 106 71,907,000 67,560,000 81,316,000 63,981,000 72,882,000 68,174,009 
West Coast Lumbermen’s Association....... 191 118 187,756,000 124, 995,000 165,456,000 109,765,000 169,115,000 111,525,009 
Western Pine Manufacturers’ Association... 33 35 +382,000 5,084,000 33,938,000 28,154,000 33,652,000 26,776, 000 
California White & Sugar Pine Mfrs.’ Assn... 22 20 31,093,000 34°187°000 28,653,000 25,214,000 26,785,000 20,291;09 
California Redwood Association........... . = 16 1,000 8,925,000 5,364,000 9,757,000 6,492,000 6,093,009 
North Carolina Pine Association........... nm ae 32 11,786,000 8,350,000 11,100,000 6,937,000 11,178,000 4 381,000 
Northern Pine Manufacturers’ Association... 9 8 13,019,000 7,962,000 11,053,000 7,417,000 7,854,000 5,509,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.¢. 47 20 5,090,000 1,609,000 5,176,000 2,888,000 3,480,000 3,141,000 

Le, 

Total softwood, one week........... cain ae 355 353,334,000 268,672,000 342,056,000 54,113,000 331,438,000 245,890,000 

Porty-three weeks ended above dates— 
Southern Pine Association........ seeeess 5547 2,972,679,000 2,887,184,000 3,239,986,000 2,837,835,000 3,253,308,000 2,852,521, 909 
West Coast Lumbermen’s ‘Association. cnwes eas 587 5,535,993,000 3,886,428,000 5.747,005;,000 3,858,706,000 5,838,926,000 3,868,657,000 
Western Pine Manufacturers’ Association. 1366 1,227,113,000 1,276,185,000 1,354,235,000 1,298,326,000 1,373,400,000 1,300,621.009 
California White & Sugar Pine Mfrs.’ Assn... 1032 1,147,444, 1,052,419,000 1,178,313,000 1,140,801,000 1,147,258,000 1,097,595 /099 
California Redwood Association.............- 671 339,710,000 "330, 236,000 329,826,000 365,304,000 334,633,000 374,794,000 
North Carolina Pine Association............. 2325 358,326,000 310,201,000 378.031,000 311,697,000 365,019,000 261,810,000 
Northern Pine Manufacturers’ Association... 378 405,470,000 383,304,000 383,971,000 350,845,000 372,416,000 338,201,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. 1681 219,637,000 139,775,000 193,912,000 163,034,000 180,165,000 148,198,000 

Total softwood, forty-three weeks....... 18587 12,206,372,000 10,265,732,000 12,805,279,000 10,326,548,000 12,865,125,000 10,242,397,000 
Hardwoods: 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. 

i P< cca wede nae aseeh eaee eadne 72+ 20 3,778,000 1,825,000 8,839,000 3,911,000 9,040,000 2,646,000 

DUUCPEMEOR WOOKE 2 cccccnncctccccsceccs . 1681 . 373,356,000 207,408,000 339,984,000 193,939,000 333,274,000 183,869,000 
Hardwood Manufacturers’ Institute— 

EN <5 cia ira ila oabuek alee Od bad oka ae 331t+ 1177 50,756,000 19,051,000 53,437,000 17,643,000 56,020,000 16,275,000 

Forty-three weeks .................0..02: 13375++ 1,787,482,000 1,060,939,000 1,937,365,000 1,107.876,000 2,000,369,000 22,409,000 


tNorthern Hemlock & Hardwood Manufacturers’ Association 1928 totals are for week previous to indicated date and for 42 weeks. 
ttUnits of 30,000 feet capacity. Northern Hemlock & Hardwood production footage is log converted to 


TUnits of 35,000 feet daily capacity. 
lumber scale. 


- 





National Analysis 


Wasuincton, D. C., Nov. 5.—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the periods ended Oct. 
27—orders and shipments being shown as per- 
centages of production: 

One Week 43t Weeks 
= »*™ 


in zee ‘ 
No. of Ship- Or- Ship- Or- 
mills ments ders ments ders 





Association— 


Southern Pine....150 113 101 109 109 
West Coast....... 191 88 90 104 105 
Western Pine..... 33 129 128 110 112 
California Pines... 22 92 86 103 100 
California Redwd. 16 85 103 97 99 
N. Carolina Pine.. 80 94 95 105 102 


Northern Pine.... 9 85 60 95 92 
N. Hem. & Hdw.. 47 102 68 88 82 


All softwoods.. .548 97 94 105 105 


N. Hem, & Hdw... 72¢ 234 239 91 89 
Hdw. Mfrs. Inst..331¢¢ 105 110 108 112 


All hardwoods.. .. 114 119 105 108 
Bee WORE cccce oc 99 97 105 106 


Actual production reported made the follow- 
ing percentages of normal in the periods in- 
dicated : 

1928 1927° 


No 1 43t‘ No. . 
Milis Wk. Wks. Mills Wk. Wis. 





\ 


Softwoods— 
South. Pine...A 150 87 91 106 94 90 
West Coast...X 191 90 se wae 149 112 
Western Pine.A 33 85 94 35 16 85 
Calif. Pines...A 22 106 100 a a oe 
Calif. Redwd..A 16 60 86 16 91 88 
N. Car. Pine...C 80 80 70 32 87 73 


North. Pine...A 9 116 94 


All softwoods. 501]] 89 92 307§ 102 
Hardwoods— 
N. Hem.&Hdw.C 72¢ 25 70 


Hdw. Mfrs. 
| iis. oobith a C 331tt 85 68 117¢ 97 84 
All hardwoods ... 73 68 
ieee OG 504 ove 87 87 


*Normal production had been established on 
only six associations for 1927. ||Seven groups. 
§Five groups. 


A—Normal based on actual output for pe- 
riods of two to five years. 

C—Normal based on estimated mill capacity. 
X—West Coast normal for 1927 was arbi- 
trary; the 1928 percentage is based on ca- 
pacity. 

TUnits of 35,000 feet daily capacity. 
.ttUnits of 30,000 foot daily capacity. 
tNorthern Hemlock & Hardwood Manufac- 


turers’ Association percentages for 1928 cover 
only 42 weeks, 





Mississippi has produced about one-fifth of 
the country’s supply of sweet gum (“red gum” 
commercially), the premier veneer wood of the 
country, during the last twenty years. 


Western Pine Summary 


PorTLAND, Ore., Nov. 3.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Oct. 27 from 
33 member mills: Per- 


Cent 
Percent Ship- 








Production— fam Feet ofcut ments 
Normal* 32,750,000 aor TT 
Po) eee 26,382,000 

Shipm’ts (car)1,270 33,020,000 
Local deliv. . 918,000 
Tot. shipm’ts 33,938,000 128.64 

Orders— 

Cancelled .. 11 286,000 
Booked pasadena 32,734,000 
ee 2b uae 918,000 
Total orders ... 33,652,000 127.56 99.16 


On hand end 
week 98,774,000 


Bookings for the week by thirty-two ion 
tical mills were 106.97 percent of those for the 
previous week, showing an increase of 2,080,- 
000 feet. 


+Car basis is 26,000 feet. 


*Normal takes into consideration mill capac- 
ity, number of months usually operated and 
usual number of shifts—reduced to a weekly 
basis which is constant throughout the year. 

During the week production was 81 percent 
of normal, shipments 104 percent of normal, 
and orders 103 percent of normal. Average for 
the corresponding week of the preceding four 
years was as follows: Production 87 per- 
cent; shipments, 88 percent, and orders, 84 
percent of normal. 


Production is so seasonable that during 
winter months actual production amounts to 
less than 50 percent of normal, while during 
peak summer months the production increases 
to well over 100 percent of normal. 


California Redwood 


San Francisco, Cauir., Nov, 5.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended Oct. 27: 











*North and south of line zpaning through 
San Luis Obispo and Bakersfield. 


+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





wood. White- 

No. of Percent of wood 

Mills Feet production Feet 
Production .. 16 6,301,000 100 2,679,000 
Shipments ... 16 5,364,000 85 1,523,000 

Orders— 
Received ... 16 6,492,000 102 1,444,000 
On hand.. 14 32,280,000 abesh 5,004,000 
Detailea Distribution of Redwood 

Shipments Orders 

Northern California* 2,662,000 2,243,000 
Southern California* 966,000 1,382,000° 
Des. cc tcedeences o% a PE 
Ee 1,448,000 1,958,000 
CO ee ee 219,000 909,000 
oo 5,364,000 6,492,000 





Southern Pine Barometer 


New Oreans, La., Nov. 5.—For the week 
ended Nov. 2, Friday, 148 mills of the total 
capacity of 200 units (a unit representing 
monthly output of 1,500,000 to 2,000,000 feet 
between Nov. 1, 1924, and Oct. 31, 1927), re- 
port as follows to the Southern Pine Asso- 


ciation: Percent Percent 
3-Year Actual 
Production— Carst Feet Av. Prod. Output 
Average 3 yrs..... 4-5 827,866 . me. 
co a 2,238,550 5.16 
Shipments* 4, 140 85, 379, 220 100 65 118.19 
Orders—- 
Received* ..3,868 79,769,764 94.04 110.43 
On hand end 
weekt 12,740 262,737,020 


*Orders were 93.43 percent of chinmentai 
tOrders on hand showed a decrease of 2.09 
percent, or 5,609,456 feet during the week. 


+Basis of car loadings is September aver- 
age, 20,623 feet. 





West Coast Review 


{Special telegram to American LuMBERMAN] 
SEATTLE, WaAsH., Nov. 8—The West Coast 
Lumbermen’s Association reports that 194 mills 
—all those reporting production, shipments and 
orders—during the week ended Nov. 3 gave 
these figures: 


Production 183,597,000 f 
— .174, 263, 000 5.09 under production 
Orders -175,190,000 4.58 under production 


A group ry 234 mills, whose production re- 
ports for 1927 and 1928 to date are complete, 
report as follows: 


Weekly operating capacity.........242,510,000 
Average weekly cut for 44 weeks— 
tt) ch Gite cata sndves Uae 6 eeunee ee 193,740,000 
EE Oba a heen aa oe 8 a a Oe eae a ee 194,481,000 


Actual cut week ended Nov. 3, 1928.203,770,000 
A group of 190 identical mills, whose pro- 

duction for the week ended Nov. 3 was 181,- 

402,000 feet, reported distribution as follows: 





Unfilled 

Shipments Orders Orders 
NR © caine dees 63,689,000 63,542,000 148,972,000 

Domestic 

cargo . 60,487,000 48,274,000 200,108,000 
ee 33,917,000 46,170,000 279,703,000 
eS eee 44,476,000 14,476,000 .....-++5 
172,569,000 172,462,000 628,783,000 


A group of 100 identical mills, whose reports 
of production, shipments and orders are com- 
plete for 1927 and 1928 to date, reported as fol- 
lows: 


Average Average 
Weekended 44 weeks 44 Ww “a 
Nov. 3,’28 Nov. 3,’28 Nov. 
Production .107,178,000 102,612,000 98, 636, 000 
Shipments 99,957,000 107,586,000 98,501, 000 
OrGere ....<. 108,743,000 107, 615,000 100,318,000 
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Distribution of Arkansas Pine 


Lirtte Rocx, ArK., Nov. 5—The Arkansas 
Soft Pine Bureau has prepared an analysis of 
the distribution of shipments by member mills 
between Jan. 1 and Oct. 1. Of the total of 5920 
cars, 5353 cars averaged 23,385 feet a car, total 
contents being 119,662,000 feet of lumber, be- 
sides lath which equalled approximately 3,821,- 
000 board feet, and moldings which made about 
1,036,000 board feet. The other 567 cars con- 
tained miscellaneous items. Figures showing 
the distribution of the total of 5920 cars by 
groups of States follow: 





























Per Per 
No. cent No. cent 
cars total cars total 
Minnesota i) Vtere Pennsylv. 240 4 
Wisconsin 67 1 New Jersey 40 1 
Michigan 1114 19 New York 258 4 
Iowa 170 3 Connecticut 67 1 
Missouri 354 6 Rhode Is. 33 1 
Illinois 624 11 Mass. 285 5 
Indiana 363 6 Vermont > aw 
Ohio 406 7 New Hamp. 43 1 
Maine 91 2 
3,107 52% — 
Texas 489 8 1,076 18% 
Oklahoma 292 5 Kentucky Se “sx 
Arkansas 691 12 Tennessee nh 
Louisiana ee West Va. 2 we 
Mississippi a" Virginia ae 
North Caro. ae 
1,499 25 Maryland 40 1 
Colorado Ss Delaware See 
Nebraska > Dist. of Col. 2 ‘4 
Kansas 30 2 - 
80 1% 
144 2% Canada ae 


Lumber content of the 5353 cars containing 
119,662,000 feet has been analyzed as follows as 
to grade and average price: 


Average 

Grade Footage Percentage Price 
B&better ...... 32,931,000 28 $48.75 
., 5 a re 2,053,000 2 42.00 
SS aa 18,625,000 15 30.25 
terre 50,527,000 42 21.75 
Dae vctreeaae 14,714,000 12 16.50 
er 812,000 1 10.00 
119,662,000 100 $30.25 


Besides the above, there were amounts of two 
grades too small to be included in the averages : 
Select, 183,000 feet, average price, $51.75; “B,” 
484,000 feet, average price, $47. 

The bureau’s report notes that the January 
shipments of one mill were omitted from the 
totals. 





North Carolina Pine 


Norrotk, Va., Nov. 5.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from eighty mills for the 


week ended Oct. 27: Per- 
Percent Percent cent 
Normal Actual Ship- 


Production— Feet Output Output ments 
Normal* ....14,850,000 piel war = 
ee 11,786,000 79 eee 

Shipments ....11,100,000 75 94 re 

CPGGret on ccics 11,178,000 76 95 100 

Unfilled 
GUGGTS .icesc 67,810,000 ah 


+As compared with preceding week. there is 
a decrease in orders of 15 percent, the same 
number of mills reporting. 


*“Normal” is based on the amount of lum- 
ber he mills would produce in a normal work- 
& day. 


Hemlock and Hardwood 


Osukosu, Wis., Nov. 5.—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the 
week ended Oct. 27: 





m Hardwoods Hemlock 
Units of 35,000 feet daily 


ce ce, EEE a a" 74 101 
Productive capacity ... 15,499,000 21,156,000 
Actual cut, log scale.... 5,147,000 4,053,000 

Percent of capacity... 33 19 
LE Se ee eee 10,774,000 4,653,000 

Percent of actual cut. 136 103 
Orders received......... 7,903,000 4,141,000 

Percent actual cut... 118 100 


1 
Orders on hand end week 46,252,000 15,426,000 
Lumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments. 
Production is based on mill log scale, and 
lumber cut overruns this by 20 percent. 


Northern Hemlock and Hardwood Monthly Report 


OsHkosH, Wis., Nov. 5.—The Northern Hemlock & Hardwood Manufacturers Association 
reports as follows September production and shipments, and stocks Oct. 1: 








Statistics for September, 1928 Stock Summary Oct. 1, 1928 
Unsold Hardwoods— 

Production Shipments Oct. 1 Unsold— Dry... SS te tee 

a Ciena 105,000 329,000 6,135,000 Sone, See 

Basswood ..... 1,702,000 2,671,000 23,686,000 Total, unsold ......... 177,256,000 

err 1,000 Ry ot Sold, dry and green..... 43,698,000 
SNE; wabns on 3,524,000 8,915,000 73,446,000 Total hardwoods.........+...+0e- 220,954,000 

re 1,150,000 2,759,000 14,182,000 Memlock— ia 

Maple ........ 8,821,000 9,606,000 58,320,000 Unsold, 1x2 ere. ++ SheSaaee 

a: éitusoncs 25,000 | 49,000 1,487,000 dreen.. 45,904,000 

Mxd. hrdwd... 1,296,000 THECUS - cccccese Total unsold ......... 106,481,000 

a. ORE see: 9,768,000 

Total hrwd. .16,624,000 25,086,000 177,256,000 Other thicknesses ...... 2,088,000 

Hemlock,, 1&2”.15,315,000 19,951,000 106,481,000 ee ee oe ae 118,337,000 
Grand totals.31,939,000 45,037,000 283,737,000 rer 


The figures for twelve months, Oct. 1, 1927, to Sept. 30, 1928, make the following percentages 
of those for the corresponding period of 1926-1927: Production—All hardwoods, 100; hemlock, 
91; all woods, 97. Shipments—All hardwoods, 94; hemlock, 82; all woods, 89. 


Hardwood Stocks on Hand Oct 1, 1928, by Grades 


















































Sold Unsold—— Sold Unsold 
Dry Green Dry Green 
ASH— SOFT ELM— 
FAS ..cscccses 50,000 245,000 ........ LR RR eT ra oe 118,000 15,000 
Selects & btr... ........ 438,000 19,000 Selects & btr... ......;. 62,000 9,000 
Seer are ee DEE 6 ce kewes IR eee ee . < Saree ere oe 
No. 1 & ttr.... 20,000 587,000 110,000 No. 1 & btr.... 305,000 956,000 220,000 
ee Se 50,000 148,000 23,000 Pee. 1 COM...cos0 19,000 83,000 8,000 
men. 7 eS COM. cecccces ff l=» ees Nos. 1 & 2 com. 3,000 » 6 are ee 
No. 3 & btr..... 150,000 2,319,000 428,000 No. 2 & btr.... 1,839,000 3,990,000 1,152,600 
WO. 2 COM. .occe 121,000 420,000 360,000 NG; 3 COMM cscs 263,000 714,000 24,000 
ee 2 eee 121,000 11,000 i. eS 2 SO eae See” toswkeke 
NO. S COM§...2¢- 323,000 464,000 195,000 ae ee ee eee ree S.O0P <i «staan 
s ae or Se 1,514,000 2,756,000 643,000 
714,000 4,989,000 1,146,000 
BASSWOoD— 3,943,000 8,856,000 2,071,000 
3. SSA 395,000 708,000 33,000 HARD MAPLE— 
Selects & btr... 30,000 537,000 Beare) 0 s Wis ck ndicceds 157,000 792,000 55,000 
ee ee re 80,000 oo? UP Selects & btr... 100,000 2,023,000 156,000 
Selects & No. 1. 30,000 59,000 13,000 SEFC Te 110,000 SUG0Oe s¢tcewus 
No. 3} & btr.... 619,000 3,086,000 760,000 Berets Wey B. sass dass 398,000 60,000 
Mo. 1 GOM..<..% 440,000 1,928,000 263,000 No. 1 & btr.... 2,509,000 5,359,000 2,037,000 
Nos. 1 & 2 com. 100,000 130,000 88,000 Se eee 1,302,000 2,749,000 784,000 
mo. © @& OF... 332,000 2,782,000 1,627,000 Nos. 1 & 2 com. 1,840,000 2,116,000 949,000 
Sf are 1,742,000 3,813,000 690,000 Nos. 1,2&3 com. 1,208,000 3,675,000 680,000 
ee; 3 & F OOM. scree ccs MN! pas sacs No. 2 & btr.... 2,383,000 9,060,000 3,898,000 
No. 3 cOm...... 1,249,000 4,897,000 1,292,000 G.. BS GOW. +0 1,394,000 3,646,000 922,000 
ING. 3 COM ices 3,821,000 10,050,000 4,442,000 
aids 5,017,000 18,765,000 4,921,000 14,824,000 40,361,000 13,983,000 
| Seer 348,000 2,865,000 399,000 pag “AP 14.000 80,000 - 
Selects & btr... 320,000 5,906,000 = 752,000 Selects “& btr... ..../... oe” Tigheptepeatsiete 
Selects eoreecese 38,000 2, ‘ 60,000 223,000 Selects .....ce.- 14,000 52.000 16.000 
Selects & No. 2% 1,000 Seeeenne «< ¢408 tae No. 1 & a eae 122,000 275,000 76,000 
No. 1 & btr.... 1,229,000 6,954,000 685,000 No. 1 com.... 92.000 30.000 11.000 
No. 1 com...... 1,551,000 8,664,000 1,116,000 No. 2& btr ie 327000 1.997.000 295,000 
Nos. 1 & 2 com. 20,000 3,105,000 102,000 No. 9 com a F 86.000 "470,000 ~98'000 
No. 3 & btr.... 875,000 4,995,000 2,007,000 No. 3 & btr a 100/000 268.000 ie ze Se, 
SF eae 2,952,000 11,243,000 1,498,000 No. 8 com pi date 478.000 226000 Ane 24.000 
mee, 3 @ DS O...4 <caceuss | 7 oT a : > : 
wk. © Gives 9,181,000 15,819,000 4,193,000 1,233,000 3,456,000 520,000 
oAK— 
515 9 evanee WAS. vcesecesss 15,000 Sa 
ROCK ELM— Peaee Sanne See Selects & btr... ........ 26,000 22,000 
| gets pyar eee 22,000 6,000 No. 1 & btr.... 12,000 39,000 ......- 
No. 1 & btr.... 56,000 53,000 ...-. No. 1 com...... 35,000 11,000 ........ 
No. an : 4 ati gl 4 . 
eS oners cecaeis aa sce Nos. 1 & 2 com. ........ 20,000 ........ 
No. 2 & btr 1,209,000 1,203,000 650,000 No. 2 & btr.... 20,000 = 725,000 = 121,000 
J ) Q 97 Ss | rere 40,000 3,000 
OS eee a 408,000 274,000 . - 4 
Se Oe RS ik ad. x te vicics 627,000 ....0006 No. 3 & btr.... ........ 88,000 19,000 
ee. BS ES waco 105,000 337,000 31,008 
1,265,000 2,325,000 930,000 187,000 1,291,000 196,000 
Hemlock Stocks on Hand Oct. 1, 1928, by Grades 
1- and 2-inch 
—Unsold (86 Hemlock Units) Sold (78 Units) Other 
1x4-inch and wider 2x4-inch and wider Dry and Green thicknesses 
Dry Green Dry Green 1-inch 2-inch Dry Green 
Oe Ree ae 945,000 1,670,000 7,015,000 7,292,000 392,000 1,482,000 828,000 325,000 
Merchantable ... 2,803,000 1,997,000 9,021,000 6,541,000 477,000 2,593,000 392,000 154,000 
ee sao eee ees 1,889,000 2,103,000 10,113,000 8,185,000 516,000 1,279,000 64,000 75,000 
a a wee eehas 3,460,000 2,909,000 14,454,000 10,394,000 709,000 2,320,000 82,000 168,000 
Nos. 4 and 5.... 2,083,000 660,000 8,021,000 SORT kisses: china owner she Leeees ees 
Nos. 1, 2 & 3... 12,000 PE lnecawd +6 pada Dna shee K* | yaebian mk hee eee eel 
ere 495,000 52,000 266,000 DE, Scctdacca, fee p eink a .Spntud edna eae 











Column totals...11,687,000 9,415,000 48,890,000 36,489,000 2,094,000 7,674,000 1,366,000 722,000 
Unsold 106,481,000 Sold 9,768,000 Other 2,088,000 


Identical mill stocks of Oct. 1: Thirty-eight firms, representing 47 units of daily capacity of 
35,000 feet, reported on Oct. 1, 1927, a total of 134,822,000 feet of unsold hardwoods, and the 
same firms reported on Oct. 1, 1928, a total of 142,093,000 feet of hardwoods, so that total Oct. 
1 hardwood stocks were 5% percent larger than those of Oct. 1, 1927. Twenty-eight identical 
firms, representing 66 hemlock units, reported on Oct. 1, 1927, a total of 94,014,000 feet of hem- 
lock unsold, and on Oct. 1, 1928, had 79,829,000 feet unsold, the decrease having been 15 percent. 


a 


bd ment for August, based on a production of 
Southern Pine Costs 252,926,063 feet by 82 mills operating 133 units, 


New Orteans, La., Nov. 5.—In sending out was $25.04. Only forty of the concerns report- 
the monthly cost statement for August, the ing showed an average less than that, the re- 
Southern Pine Association has advised its sub- ported costs running from a minimum of $19.46 
scribers that the column “stumpage (including to a maximum of $36.62. The cumulative re- 
purchased logs),” which was discontinued port shows that for the eight months of this 
effective with the April statement, has been re- year, January to August inclusive, on a re- 
instated. Restoration of this column is done ported production of 2,023,539,992 feet, the 
with the approval and consent of the committee total average cost per one thousand was $24.63, 
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Hardwoods 


Demand Slower; Equals Output 


Mempuis, TeENN., Nov. 5.—The usual lull 
in business which precedes national elections 
has been felt in the southern hardwood mar- 
ket, and has brought orders down to the level 
of production for the first time in many weeks. 
The Hardwood Manufacturers’ Institute re- 
ports that orders and production are practically 
the same, about 76 percent of normal, while 
shipments continue at a heavy rate, being more 
than 10 percent ahead of production and sales. 
The lull in business, however, has not hurt 
prices, which remain firm. It is believed that 
with the election over, business will show con- 
siderable improvement within the next thirty 
days, which will send prices up several dol!ars. 
This seems certain in the face of the low pro- 
duction of hardwoods. The production of 
hardwoods is not expected to increase. There 
is but little chance of heavy production during 
the winter months. Few mills have logs enough 
on hand to carry them over the winter months. 

The best demand is from the automobile 
and building trades. These two groups of 
buyers have been leading the market for many 
months now. There is but little demand from 
the furniture manufacturers. There is a good 
demand from the flooring, and also from in- 
terior trim plants. The export demand is show- 
ing considerable improvement and shipments 
are heavy, and will continue heavy throughout 
the remainder of the year. Heavy bookings 
to both continental and United Kingdom ports 
are reported by the American Overseas For-* 
warding Co, for shipment during the rest of 
this year and the first three months of next 
year. 


Appalachian Sales Are Better 


Evxins, W, Va., Nov. 5.—More general buy- 
ing of West Virginia hardwoods is reported, 
because the steel trade is active, and coal mines 
are operating more extensively. Prices on some 
woods are showing a tendency to advance. 
That is especially true of 8/4 maple, FAS 
selling as a ritle at $92 and $72. Basswood 
and beech are moving better, and poplar is 
stronger than for some time. Many items on 
the hardwood list are more marketable, but 
chestnut and certain kinds of oak are excep- 
tions. It is difficult to move chestnut, and red 
oak continues dull. Flooring is also said to 
be in somewhat better demand, although prices 
have not materially changed. Mine timber is 
being sold in somewhat larger lots. 


Outlook Improved; Walnut Stronger 


LouisviLte, Ky., Nov. 5.—The hardwood 
movement continues very satisfactory. Local 
demand is good and there is a very good 
scattered demand from the North and East, 
with a fair export volume. Walnut has been 
very active, and demand for lower grades has 
improved to a point where No. 1 is no longer 
in burdensome supply, and is stronger in price 
than it has been for a long time. Common 
pop'ar, red and sap gum, common oak, and 
thick magnolia, gum, elm, map‘e and ash are 
moving. Considering the activity in the cab- 
inet, flooring, automobile, buitding and other 
trades, it is believed that business will con- 
tinue good during the winter. Local con- 
sumption is gradually being enlarged, as the 
city becomes one of the most important con- 
suming markets. Quotations at Louisville are: 
Walnut FAS, $240; selects, $160; No. 1, $95; 
No. 2, $40. Appalachian red oak, $95 for FAS. 
and $56 for common. Southern red oak, $68 
and $48. Southern white oak, $80 and $50. 
Plain sap gum, $54, $40@41; quartered sap, 
$60 and $45; plain red, $95 and $50; quartered 


Show Firmer Tendency 


red, $100 and $55. Cottonwood, $54 and $36. 
Ash, $80 and $50. Quartered white oak FAS, 
$137.50; common, $82.50. Poplar FAS, $90@ 
97.50; saps and selects, $70@75; common, 


$50@55. 
Hardwood Distributers Optimistic 


BurFao, N. Y., Nov. 6—Hardwood demand 
has shown a lull, in consequence of the elec- 
tion. There is neverthetess an optimistic feel- 
ing as to the outlook for the remainder of the 
year, on the part of handlers of both northern 
and southern hardwoods. They say that stocks 
at the mills and wholesale yards are not heavy, 
and that those who are likely to need dry stocks 
may well buy without delay, as some items are 
expected to go higher soon. 

The demand for hemtock has improved re- 
cently. Part of this increase is said to be due 
to the stiff market prevailing in competitive 
woods, as well as to the slowness with which 
shipments of them are being made. Retailers 
have been stocking up on hemlock recently, 
and are looking for a pretty fair demand dur- 
ing the remainder of the year. A large amount 
of hemlock has lately been received by lake 
route by two North Tonawanda yards, those 
of the Ray H. Bennett Lumber Co. and the 
Meyers Lumber Co. 

Chester Oschuetz, of the Standard Hard- 
wood Lumber Co., has returned from a five 
weeks’ trip to the mil!s in the South. 

L. N. Whissel, head of the L. N. Whissel 


“Lumber Corporation, spent several days on 


business in New York City last week. 

Charles W. Baldy, who has been in the 
lumber trade here for a number of years, has 
become New York State representative of the 
Virginia Hardwood Lumber Co., Tazewell, Va. 

The R. T. Jones Lumber Co., North Tona- 
wanda, has appointed Robert H. Kay, of Buf- 
falo, a lumberman of many years’ experience, 
as district manager in charge of its offices in 
the Grand Central Terminal, New York City. 


Hardwocds Selling Readily 


BROOKHAVEN, Muiss., Nov. 5.—Hardwood 
orders have been very plentiful, despite the 
fact that mills have on hand salable dry stocks 
equal to much !ess than one month’s production. 
Many domestic buyers are willing to take lum- 
ber that is only sixty days on sticks. Export 
trade is also improving. October average price 
in this section is almost $2.50 higher than that 
for the year to date, partly because of in- 
creased prices and partly because there are 
more sales of upper grades. October ship- 
ments were by far the heaviest of any month 
this year, and will exceed production by easily 
25 percent. Hardwood buying is getting active, 
and wholesalers are beginning to be frequent 
visitors among the mills. The driest fall in a 
number of years has made mill production 
heavy, and greatiy reduced log inventories, so 
that, if wet weather sets in, lumber output will 
be down to almost nothing. Ash and beech 
are being inquired for actively, but stocks are 
scarce. Cypress stocks are being reduced. 
Cypress mills are not willing to purchase logs, 
as the lumber market is sluggish. Black gum 
stocks, plain and quartered, are very low, with 
inquiry fair. Red gum stocks are in the same 
shape. Plain sap gum in No. 1 and better has 
been extremely active, while thick No. 2 has 
been sluggish, with 4/4 No. 2 badly oversold. 
Quartered sap gum stocks are low, but inquiry 
and orders are rather light. All items of oak 
are fairly active, with stocks very low. Poplar 
continues a remarkable seller. Stocks of this 
wood are extremely low, and orders very easily 
obtained. Tupelo stocks, plain and quartered, 
are very low, with fair trade reported. 


For Current Market Prices on Hardwoods See Pages 71 and 72 


ne 


Prospects Are Encouraging 


Boston, Mass., Nov. 7.—With the recent 
improvement in demand for hardwood lumber 
and production being still below normal, lead- 
ing hardwood merchants here state that it 
would seem not unreasonable to look for 
higher prices, but as yet it is only possible to 
say that the undertone of the market is firmer. 
The increased volume of orders from furniture 
makers, previously noted, is retained. There 
is still room for betterment, of course, but al- 
though rather slow the improvement certainly 
seems to be sure. All accounts about business 
with the automobile makers are very encourag- 
ing; current demand continues good. From 
about al! classes of consumers, with the excep- 
tion of the piano makers, there comes encour- 
aging word of prospects. 

Flooring is in fair demand. First grade 
plain white oak is quiet, with $83@84.50 gen- 
erally secured. Second grade sells better than 
first, with $73@75 popularly paid. Third 
grade is hardly so firm as recently, but $63@ 
65 continue to be quoted. Maple and birch 
flooring are rather slow. First grade is sell- 
ing around $83@86.50 for maple, and $75.50 
for birch. 





Scarce Items Are Stronger 


Cincinnati, Onto, Nov. 6.—Although the 
general list of southern and Appalachian hard- 
woods is inclined to be spotty this week, yet 
there are some bright spots. Walnut special- 
ists are better satisfied with demand and prices. 
Interior trim and furniture factories are taking 
good lots of No. 1 and FAS, with some fancy 
grades. Walnut logs are very scarce, and 
mills are running only about one-third of the 
time. Inquiry for walnut from the export 
field is developing. There is a scarcity of 
southern 8/4 soft maple, hard maple and sap 
gum, and prices on hard and soft maple are 
up an average of $2. Sap gum FAS is up 

2 on 8/4, and Nos. 1 and 2 are up $1 each 
on 8/4 and wider. The chief demand for sap 
and red gum is coming from furniture fac- 
tories, which are more liberal in their orders. 
Automobite factories are also taking more 8/4 
and wider soft elm and hard and soft maple 
and sap gum. Most wholesalers say, however, 
that the orders are confined to one and two 
carlots for immediate delivery. Flooring fac- 
tories are taking fair sized lots of plain red 
and white oak and prices are firming in the 
expectation of a spurt in this business as the 
season draws to a close. The cabinet trade 
is taking small lots of Nos. 1 and 2 cherry 
and sound wormy oak and chestnut, and box 
factories are making inquiries for A and B 
poplar and lower grades of cottonwood. Panel 
popiar is still very scarce and is very strong. 
The export trade generally is s!ow, with in- 
quiries few and far between, but there are on 
hand unfilled orders for oak and walnut and 
poplar and ash from old customers. 

Inch Nos. 1 and 2 southern pine is rather 
scarce. No. 2 is especially hard to get, and 
is firm to strong, with a prospect of advances 
of $1@2. Other grades are unchanged, with 
demand moderate. Retailers are taking hand- 
to-mouth lots of millwork, finish lumber, floor- 
ing and ceiling as they are combatting advances 
in these items as much as possib!e. Cypress 
orders are confined to odd lots of C finish 
and interior trim. Some flooring is moving, 
and there is a fair inquiry for tank stocks. 
Pacific coast woods are firm. There is a faif 
demand for redwood and Douglas fir, mostly 
from thé country trade. British Columbia red 
cedar shingles are moving better in the coun- 
try, city sales being limited, i 

Ben Rubenstein, vice president in charge + 
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the export business of Mowbray & Robinson 
Co., wholesaler of hardwoods, left this week 
for his headquarters at London, sailing Wed- 
nesday on the Mauretania. 


Smaller Northern Cut Expected 


Wausau, Wis., Nov. 5.—Local retail lumber 
dealers, in reviewing the last season’s business, 
find in some instances that there has been a 
gain over last year’s sales for the same period. 
In other instances sales reports show a falling 
off, but on the whole the comparison is very 
favorable. Yard managers are looking forward 
to a quickening of sates with the coming of 
s'eighing, as the experience of past seasons 
has shown that many farmers buy in the early 
winter months for their spring building needs. 
Among the wholesale dealers there is a de- 
cidedly optimistic feeling regarding the lumber 
market for the winter months. 

Mill operators in this locality expect a 
smaller cut in most instances than for several 
seasons. While it is possible that there will 
be a larger input in hemlock and other soft- 
wood logs, the hardwood cut will not be as 
large, say leading operators in this city. 


West Virginia Woods Stronger 

PittsBuRGH, Pa., Nov. 6.—A recent develop- 
ment of interest to the lumber trade in the 
Pittsburgh district has been the entrance of 
the General Motors Corporation into the West 
Virginia hardwood market, in which the cor- 
poration has bought up much of the available 
good maple, shipments of which are now being 


made. The buying of the corporation has been 
in progress over a period of several weeks, and 
has been comp!eted. Wholesalers who special- 
ize in West Virginia hardwoods report a con- 
tinued steady increase in business, except in 
chestnut and better grades of oak, which are 
lagging, although the industrial demand is 
keeping lower grades of oak moving. The de- 


Urges Increased 


WasuincTon, D. C., Nov. 5.—Wilson Comp- 
ton, secretary-manager of the National Lumber 
Manufacturers’ Association, has addressed a 
strong letter to Brig. Gen. H. M. Lord, director 
of the budget, again urging increased ‘appro- 
priations for carrying out the provisions of the 
Clarke-McNary, Woodruff-McNary and Mc- 
Sweeney-McNary laws. Mr. Compton’s letter 
was intended to supplement the verbal presen- 
tation made to Gen. Lord Oct, 11, when he 
was urged to grant the increases in the au- 
thorizations provided by the three forestry 
measures. 


Recalling that Gen. Lord has indicated his 
familiarity with the problem and his sympathy 
with the increased appropriations necessary to 
carry out the forestry program, Mr. Compton 
addresses himself to four major items in that 
program which deserve particu!ar considera- 
tion. These have to do with increased ap- 
propriations for forest fire co-operation, forest 
products research, forest experiment stations 








October’ 20. 


PRICES 


the seventh weekly decline in succession. 


Business in Brief 


So far as discernible in reports regarding conditions in the commercial and financial world, 
the presidential campaign has exerted practically no influence upon general business. For 
some weeks there has been a rather general betterment in demand for manu- 

GENERAL factured products and a strengthening of the whole trade situation. Bank 
clearings for the latest week totaled $11,152,050,000, compared with $11,809,- 

406,000 for the week before. Dun’s Review reports for the latest week 420 commercial failures, 
compared with 464 for the corresponding week of 1927. Loadings of revenue freight for the 
week ended Oct. 27 amounted to 1,161,976 cars, compared with 1,162,095 cars for the week ended 


While improvement of demand and enlargement of output have taken place in several of the 
important industries, and conditions indicate a probable advancement in prices, actual reports 
regarding the price situation are somewhat mixed. While Dun’s reports 28 
advances to 23 declines in commodity pricas, compared with 31 and 29, re- 
spectively, for 1927, Harvard Economic Society’s index of wholesale prices 
shows a decline to 97.6 for the week ended Oct. 31, from 98.1 for the week before, this being 


During recent weeks the market for farm products and provisions has shown rather wide 
fluctuations, with quite definite downward trend, particularly in the prices of grains. For the 
week ended Nov. 2 No. 2 red wheat on the Chicago market was priced at 








PROVISIONS $1.57% a bushel, compared with $1.57 for the week immediately before, and 
with $2.24%4 a bushel for the week ended April 27, the high point for the year. 
For the latest week No. 2 yellow corn was priced at $1.0534 a bushel, compared with $1.1754 for 
the week before. Fat beef steers were priced at $17.50 a hundred for theweek-end of Nov. 2, 
compared with $17 the week before, and hogs sold at $9.25 for the latest week-end, compared 
with $9.60 the week immediately before. Dairy butter was priced at 49 cents a pound, one cent 
above the week before. 
A prominent and significant feature of the steel situation for the latest week was an advance 
in the price of pig iron as well as an increase in the output of that commodity. The output of 
steel is still maintained well up toward capacity, with production well 
STEEL sustained by unfilled orders in hand. Purchases lately by railroads are said 
to have fully offset the decline in requisitions from the automobile industry. 
There are also evidences of definite strengthening in prices of steel products, reflecting a gen- 
eral betterment throughout that industry. 
According to estimates by the bureau of mines the production of bituminous coal, including 
lignite and coal coked at the mines was 11,249,000 net tons for the week ended Oct. 27, com- 
pared with 10,832,000 net tons for the week immediately before. The same 
FUELS 


authority estimates the output of anthracite at 1,959,000 net tons for the 
week ended Oct. 27, compared with 1,995,000 net tons for the week imme- 


diately before, and with 1,727,000 net tons for the week of 1927 corresponding with Oct. 27. The 
average daily output of crude oil, according to the American Petroleum Institute, for the week 
ended Oct. 20, was 2,523,700 barrels. 








mand for hard maple has been especially good, 
with poplar and beech close seconds. Ship- 
ments of Appalachian hardwoods are believed 
by many dealers to be exceeding production. 
Price advances in these hardwoods, except oak 
and chestnut, in the last few weeks have been 
$5 to $10 on the higher grade, and $2 to $5 
on lower. 


Appropriations 


and investigation of termite infestation. 

It has been estimated, he says, that $600,- 
000,000 annually can be saved through re- 
search and investigation of methods of 
utilizing waste materials and improved 
methods of using forest products. The 
actual results thus far accomplished in that 
field by the Forest Products Laboratory con- 
firm the practical possibilities indicated. To 
cite an example, many of which could be 
furnished, research in the mechanical proper- 
ties of wood has resulted in more efficient 
use of heavy construction materials which 
saves annually more than the entire Federal 
appropriations for forest products research 
for the last fifteen years. The program of 
work facing the Forest Products Laboratory 
which gives real promise of practical and 
useful results would easily justify appro- 
priations twice the $505,000 they are now re- 
ceiving. We regard the forest products item 
as of the greatest present importance of all 
forest research. 

Under the McSweeney-MeNary act, a maxi- 
mum of $1,000,000 was authorized for forest 
products research, with the understanding 
that present appropriations would be _ in- 
creased annually until at the end of ten 
years the full amount would be available. 
No increase was granted last year. Progress 
toward better utilization was correspond- 
ingly retarded. It should not be retarded 
further. It is therefore of first importance 
that the increase of $50,000 asked for this 
work, in accordance with the McSweeney act 
program, be granted this year. 

In order to encourage the development of 
adequate forest fire protection by the several 
States and private enterprise, the Clarke- 
MeNary ‘act authorizes appropriations up to 
$2,500,000 annually to be expended in co- 
operation with States which meet certain re- 
quirements and regulations fixed by the De- 
partment of Agriculture. These requirements 
have been met to the extent to require the 
full sum authorized if the Government is to 
hold up its end in the program. We have 
asked that $400,000 be added to the present 
appropriations of $1,200,000. This additional 
sum is sufficient to permit co-operation to 
the extent of one-half the contemplated pro- 
gram of equal expenditures by the Federal 
Government and the States. 

The forest experiment stations are the 
base from which all forest research is car- 
ried on. Stations have now been established 
in practically every forest region in the 
United States and programs of essential 
work have been carefully prepared for their 
guidance. We ask that $66,300 in addition 
to the $354,300 now being expended for the 
upkeep of these experiment stations be added 
to next year’s appropriations to enable them 
to keep abreast of tthe carefully laid out 
plans for their work. This amount is the 
proportional increase contemplated under 
the terms of the McSweeney-McNary act. 

Termite damage to wood construction and 
wood articles has reached ‘the proportions of 
a serious threat and an emergency. It has 
had the attention of the Government and the 
lumber and associated industries for some 
time. Considerable has been accomplished 
in the way of better construction methods, 
wood preserving and the like to cut down 
losses due to termite infestation. The prob- 
lem, however, is fast assuming proportions 
comparable to those of the boll weevil in 
cotton and the corn borer in corn growing 
districts. Termites, formerly largely limited 
to the South and Pacific coast, appear now 
to be extending into other regions. We 
strongly urge that as an emergency measure, 
appropriations sufficient to permit a _ thor- 
ough study of causes and practical measures 
of prevention be granted before the infesta- 
tion gets out of control, What can now be 
done with thousands, will then cost millions. 
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New Projects Feature Southern News 


Lumbermen Take Over a Bank 


CaMDEN, Ata., Nov. 5.—Announcement was 
recently made here of the purchase by the 
Vredenburgh Financing Co., of Vredenburgh, 
Ala., of the Bank of Camden, located in this 
city. The negotiations for taking over opera- 
tion of the bank were conducted by Sellers H. 
Vredenburgh, vice president and general man- 
ager of the Vredenburgh Saw Mill Co., of 
Vredenburgh, Ala. He and Peter Vreden- 
burgh III, general superintendent and pur- 
chasing agent of the Vredenburgh Saw Mill 
Co., will be directors of the Bank of Camden, 
which is one of the oldest banks here. Com- 
menting on this purchase of the bank by these 
lumber interests and thus saving it from col- 
lapse, the Wilcox Progressive Era, local news- 
paper here, said: 

The bank will reopen with the _ strongest 
financial backing of any institution in this sec- 
tion of the country. The Vredenburghs are 
known throughout this section not only for their 
financial standing but also for their genius for 
organization, their ability to succeed, their hon- 
esty and fair dealing. Their action in taking 
over the Bank of Camden has earned for them 
the gratitude of the community for saving this 
community from the disastrous effects of forced 


red gum predominates, but which includes also 
all the other southern hardwoods. All of the 
gum produced at this new plant will be steam 
treated and kiln dried, and ample planing mill 
facilities will be provided. The lumber in the 
yards will be piled on concrete pillars and all 
of the alleys will be of concrete and gravel. The 
Kentucky Lumber Co. still has about 8,000,000 
feet of lumber on its yard in Sulligent, Ala., 
from which stock orders will be filled until the 
mill at Columbia is in operation. 
"Se 2e2e2e2aeeaaae 

Louisianians to Buy Georgia Tract 

SAVANNAH, Ga., Nov. 5.—Purchase of 28,000 
acres of timberland in Screven County by A. 
J. Peavy, R. T. Moore and R. J. Wilson, of 
Shreveport, La., from E. B. Ellington of Rich- 
mond, Va., was announced here last week by 
Mr. Peavy, who said that the organization 
which he heads plans to build a mil during 
the coming year in the vicinity of Sylvania, 
Ga, Negotiations for this large tract of land 
have been under way for nearly a year, and 
the deal was consummated only a few days 
ago. The timber on this tract consists of both 
pine and hardwood. The timber was bought 
and sold on a joint tree to tree, or 100 percent, 


Attack Legality of Occupational Tax 


Macon, Ga., Nov. 5.—While the supreme 
court of Georgia now has under consideration 
a Bibb County case in which the validity of 
the tax act of 1927 as applied to lumber 
dealers is involved, another case in which ay 
attack on the legality of the act is made was 
filed in Bibb superior court this week, and a 
restraining order holding up the payment was 
signed by Judge Malcolm D. Jones. 

The Bibb Basket Co., operated in this city, 
obtained the latest injunction against Comp- 
troller William A. Wright and Tax Collector 
Usher T. Winslett, the latter of Bibb County, 
restraining the collection of a $100 occupational 
tax. The hearing is to take place on Nov. 16, 

The basket company has. been placed in the 
class of “manufacturers or dealers in lumber,” 
but it claims to be not in that class. The busi- 
ness of the company, it is claimed, is that of 
purchasing logs, steaming them, cutting them 
into veneer and carrying them through the 
usual process of making baskets. 

The first attack against the validity of the 
law was made several months ago by the Case- 
Fowler Lumber Co., the Jeffreys-McElrath 
Manufacturing Co. and the Massee-Felton 























These two pictures illustrate the adaptability of wood construction to highway and railroad building: In the left-hand picture are shown a 

wood timbered railroad bridge, built, as a matter of utility and economy, by a private corporation with its own funds, and a bridge on a 

public highway built with public funds, of another material and at a much greater cost. The right-hand picture shows what happens when, 

as is often the case, it becomes necessary to widen or otherwise change a public highway. The old highway passed over a concrete 

bridge, built at heavy cost and now abandoned; the new, widened highway, relocated, passes over a creosoted wood bridge, perfectly 
adapted to the purpose, cheaper in first cost and salvageable if alteration becomes necessary. 





liquidation of the bank's affairs. Their action 
assures the depositors that they are amply pro- 
tected and prevents the closing out of mortgages 
due the bank. 


In addition to the Vredenburgh Saw Mill 
Co., these interests operate the Vredenburgh 
Lumber Co., in Springfield, Ill., and the Vre- 
denburgh Financing Co., of Vredenburgh, Ala. 
The two Vredenburghs who will act as di- 
rectors *for the Bank of Camden represent the 
fourth generation of the family which estab- 
lished its lumber business in Springfield, I11., in 
1855. 


New Mill Ready Early in January 


CotumBiA, Miss., Nov. 6.—Work is progres- 
sing rapidly on the construction of an electric- 
ally driven band mill being built at this place 
by the Kentucky Lumber Co., formerly of Sul- 
ligent, Ala. This is one of the old concerns in 
the southern hardwood industry, having been 
engaged in that business for fifty years. W. E. 
DeLaney, one of the best known men in the 
hardwood lumber business, is president, and 
W. A. DeLaney, is vice president and general 
manager. The new mill here is expected to 
begin operating about Jan. 1 next. It will be 
equipped with band saw and vertical resaw, 
and will have a capacity of 60,000 feet daily. 
The company has acquired over 100,000,000 feet 
of Pearl River hardwood timber, in which 


estimate, which is being made by H. M. Spain 
& Co., of Memphis, Tenn. 

The Peavy interests, known as the Peavy- 
Byrnes Co., the Peavy-Wilson Co. and the 
Peavy-Moore Co., are operating three yellow 
pine mills and one hardwood mill in Louisiana 
and Texas. It is expected that the plant at 
Texla, Tex., will exhaust its timber supply 
within a few months and the logging equip- 
ment and perhaps a part of the machinery at 
that place will be transferred to the new op- 
eration in Georgia. 

A. J. Peavy, head of the Peavy companies, 
is a director in three banks at Shreveport, 
Mansfield and Lake Charles, La. R, T. Moore 
is chairman of the board of directors of the 
Commercial National Bank of Shreveport, and 
R. J. Wilson is at the head of the manufac- 
turing department of the Peavy interests. 


SHREVEPORT, La., Nov. 5.—Interviewed here 
by a representative of the AMERICAN LUMBER- 
MAN, R. J. Wilson, vice president of the Peavy- 
Wilson Lumber Co., said that while contract 
had been made for 28,000 acres of timberland 
in Georgia, final consummation of the trans- 
action will depend on the reports of cruisers, 
and it probably will be sixty days before any- 
thing definite can be given out. This being a 
conditional timber contract, officials of the 
company are not prepared to make any state- 
ment as to plans for developing the timber. 


Lumber Co., all of this city. Judge Jones in 
deciding that case held in favor of the State 
and the lumber companies carried the case to 
the supreme court. 


Installing New Kiln Equipment 


Houston, TEx., Nov. 5.—The Kirby Lumber 
Co., of this city, recently purchased the property 
of the R. A. Myer Lumber Co. at Honey Island 
and is completely remodeling and rebuilding 
that plant to make it one of the most modern 
mills in that section. Four new-type Moore 
Reversible-cross-circulation fan kilns are now 
being installed to dry pine of various sizes and 
textures. The kilns will be equipped with 
Moore fireproof doors, automatic temperature 
and humidity recorder controllers, and Moore’s 
patented return-bend heating system with mul- 
tiple heat control units. 

The principle of reversible cross-circulation 
has been employed in Moore kilns on the Pacific 
coast for over two years. Over seventy kilns 
of this new type are now in actual operation 
drying every class of lumber from pine to 
mahogany and redwood to maple. 

PS RSSREZBBBZGZZEEaS 

IN CONNECTION with recent extensive tree 
plantings in Colorado, in codperation with the 
State Forester, a few balm-of-Gilead poplar 
have been provided for planting at elevations 
of more than 7,000 feet, and also some Chinese 
elm for experimental planting. 
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Better Manufacturing Methods Urged 


Atmore, Ata., Nov. 5.—The regular quar- 
terly meeting of the Alabama-West Florida 
Mill Managers’ Association was held here on 
Oct. 30, the members being the guests of the 
W. M. Carney Mill Co. and the Swift-Hunter 
Lumber Co. The entire morning was devoted 
to an inspection of the plants of both compa- 
nies, the Carney company having just com- 
pleted remodeling and having installed an end- 
matching unit, while the Swift-Hunter com- 
pany has also just installed an end-matching 
unit. The association members were thus 
afforded an opportunity to observe how south- 
ern pine was end-matched. 

H. H. Patterson, of Atmore, president of the 
association, opened the business meeting with 
an address in which he stressed the necessity 
for lumber manufacturers making a quality 
product. There should be uniformity of manu- 
facture; proper and careful bundling and 
wrapping of certain items; determination of a 
standard of moisture content; and proper sea- 
soning. The slack methods of some manufac- 
turers in these matters were deplored. 

F. M. Creighton, of the Moore Dry Kiln 
Co., reviewed at length the history and prac- 
tice of seasoning lumber in dry kilns. He 
also reviewed modern kiln drying practices, 
saying that the three factors necessary to the 
commercial perfection of kiln drying lumber 


were heat, humidity and circulation; that com- 
mercial perfection in the seasoning of lumber 
could be reached if these factors were coor- 
dinated and properly controlled. Following 
this address a full discussion of the subject 
of kiln drying was undertaken, and lasted for 
more than two hours. 

J. F. Carter, manager of the End-Matched 
Bureau, of the Southern Pine Association, 
talked at length on end-matching of lumber, 
and pointed out that the end-matchers must sell 
the contractor and builder on the value of end- 
matched lumber before they could hope to dis- 
pose of their production profitably. End- 
matching was referred to as the “fabrication” 
of lumber, and a part of the proper merchan- 
dising of the product. This fabrication process 
was said to result in an actual saving of 25 
percent to 50 percent in labor for the con- 
tractor and builder, depending on the items 
used. In referring to the use of end-matched 
southern pine flooring, the speaker charged 
that only in rare cases did a southern p-ne 
floor receive, even from the pine manufactur- 
ers themselves, a fractional part of the treat- 
ment a hardwood floor receives on being laid 
up. The members were asked to recall how 
few southern pine floors they had observed 
which had been sanded, shellaced and waxed 
even once during the lifetime of the floor. 


Southern pine floors, the speaker said, were 
more beautiful than any hardwood floor if 
given the same treatment. Mr. Carter an- 
nounced a meeting of the end-matchers, to be 
held in New Orleans on Nov. 8, and invited 
all who were interested to be present. 

A delicious dinner prepared by the ladies of 
Atmore was served to the members at the 
Atmore Country Club. 


The next quarterly meeting of the associa- 
tion will be held late in January, 1929, the date 
and ‘place to be selected by the directors and 
announced later. Among those present were: 


H. H. Patterson, W. J. Grubbs, J. L. Thomas, 
F. M. Bradley, Lonnie Greer, D. T. Peevy, W. 
M. Patterson, George E. Cadman, R. E. Harper, 
J. G. Brown, F. E. Wilkinson, R. L. Kemp, B. 
W. Carter, of the W. M. Carney Mill Co., At- 
more; J. A. Finley, J. B. Kimball, V. B. Satcher, 
J. B. Swift, G. R. Swift, of the Swift-Hunter 
Lumber Co., Atmore; W. L. Shirah, W. D. Nurl- 
burt, Peter Vredenburgh, 3rd, Louis 8S. Echols, 
Fr. H. Willie, of Vredenburgh Sawmill Co., 
Vredendburgh; J. E. Hatheock, W. C. Jones, 
J. G. MeGowin, of W. T. Smith Lumber Co., 
Chapman; W. H. Orr, John F. Andrews, of 
Kaul Lumber Co., Birmingham; A. W. Ranney, 
Alger-Sullivan Lumber Co., Century, Fla.; A. 
LL. Johnston, J. F. Carter, of the Southern 
Pine Association, New Orleans; FE. M. Creigh- 
ton, of the Moore Dry-Kiln Co., Jacksonville, 
Fla. 


Southwestern Ontarians Talk Shop 


Toronto, Ont., Nov. 5.—A general meeting 
of the Southwestern Ontario Retail Lumber 
Dealers’ Association was held Nov.-2 at the 
Hotel London, London, Ont., and was largely 
attended. The directors met at 11 a. m., to 
discuss matters coming up at the general meet- 
ing, which opened at 11:30 a. m., with an 
excellent interim report by Secretary M. R. 
Bogart, of Chatham, who outlined develop- 
ments since the previous meeting. A number 
of matters discussed in the secretary’s report 
were then taken up. It was decided unani- 
mously to approve the efforts being taken by 
the Ontario Retail Lumber Dealers’ Associa- 
tion and the Canadian Manufacturers’ Associa- 
tion to inaugurate “average demurrage” in con- 
nection with the unloading of railway cars. 


J. D. Branch, M. R. Bogart and H. Boult- 
bee were appointed a committee to study the 
sales tax and report to the Southwestern asso- 
ciation. The discussion on this subject was 
chiefly along the lines of the desirability of 
having the sales tax reduced or removed. 


_The secretary of the Southwestern associa- 
tion was instructed to ask the directors of the 
Ontario association to obtain information as 
to the correct method for making out income 
tax returns, securing legal advice on the sub- 
ject, so that members may be advised how to 
make out their reports correctly and to take 
advantage of any privileges permitted. 

The remainder of the morning session was 
given over to consideration of complaints and 
there was a lively discussion on various sub- 
jects, the first being that of freight charges 
by trucking companies and losses resulting 
from damage in transit, when the trucking 
companies went out of existence after a few 
months’ operation. The secretary was in- 
structed to ask the transportation committee of 
the Ontario Retail Lumber Dealers’ Associa- 
tion to investigate the subject and obtain re- 
liable information regarding responsible com- 
panies, the basis of charges, insurance of mer- 
chandise in transit ete. 

Price lists in unsealed envelopes sent out by 
wholesalers came in for serious criticism and 
the secretary was instructed to write to the 
secretary of the Wholesale Lumber Dealers’ 
Association, asking him to request his mem- 





bers to stop sending out price lists in unsealed 
envelopes. 

After luncheon the discussion of comp!aints 
was continued. H. Boultbee, secretary-manager 
of the Ontario Retail Lumber Dealers’ Associa- 
tion, reported on a complaint he had received 
from an Ottawa member, about railway com- 
panies using dealers’ sidings for other firms’ 
cars, and also regarding insufficient notice to 
dealers of the arrival of cars on order. Secre- 
tary Bogart was instructed to obtain full in- 
formation regarding this subject from Mr. 
Boultbee and to send it out to all members by 
circular letter. 

A motion was carried giving the chairman 
and secretary power to appoint a _ representa- 
tive to confer with the Canadian Lumbermen’s 
Association regarding trade extension, if the 
manufacturers take any steps in the line of 
calling for a conference. 

The secretary reported that B. F. Clarke, of 
Glencoe, for many years secretary and subse- 
quently chairman of the Southwestern associa- 
tion, had been confined to his home with ill 
health for a couple of weeks. A motion was 
carried expressing sympathy and instructing the 
secretary to forward some flowers to Mr. 
Clarke. 

An’ interesting discussion took place in re- 
gard to a suggestion made by Mr. Clarke in 
a letter. The secretary was asked to com- 
municate with Canadian woodworking firms 
regarding the preparation of an exhibit of 
built-in features, to be at the service of mem- 
bers of the association. The proposal is that 
such an exhibit might be shown in one town 
and then moved on to the next town where it 
was required, and that each dealer would put 
on a show at which the built-in articles would 
be’ one of the attractive features. 

C. R. May, manager of R. G. Dunn & Co., 
London, Ont., addressed the meeting on 
“Credits and Collections.” 

Grade-marking of hardwood flooring was 
discussed and the members were all strongly 
in favor of grade-marked flooring. None of 
the members reported having received any un- 
marked shipments. It was wnderstood, how- 


ever, that there were some shipments coming 
into the district that were not grade-marked, 
and steps were taken to investigate this subject. 


Northern Branch Confers 


Toronto, Ont., Nov, 5.—The northern 
branch of the Ontario Retail Lumber Dealers’ 
Association held a meeting in the Council 
Chamber at Parry Sound, Oct. 26, commencing 
in the morning at 11 a. m., with D. H. Andress, 
of the Evans Co. (Ltd.), Sudbury, in the 
chair. Chairman Andress opened the meeting 
with remarks regarding the value of co-opera- 
tion among retail lumber dealers, following 
which a round-table discussion of trade condi- 
tions and association work was engaged in. 
It was decided to charge a fee of $5 a year 
for membership in the northern branch. Ar- 
rangements were made for notifying all dealers 
in the district of future meetings, and can- 
vassing them to become members of the asso- 
ciation. 

A lengthy discussion took place in regard 
to costs and current market prices, during the 
course of which those present gathered much 
information of practical value to them in con- 
nection with their respective businesses. An 
adjournment was held for lunch, at which the 
visiting dealers were guests of the Parry Sound 
dealers. At the afternoon session the discus- 
sion of costs was continued, and other impor- 
tant subjects came up for discussion, which 
kept the dealers hard at it until 6 p. m., when 
the meeting adjourned. 


Enters Commission Business 


St. Louis, Mo., Nov. 5.—The Cornelius 
Bros. Lumber Co., operated by H. E. Cornelius 
at St. Paul and L. E. Cornelius at St. Louis, 
is now in process of liquidation, and the lat- 
ter is now engaged in the commission lumber 
business, with office at 1434 Syndicate Trust 
Building. Mr. Cornelius is specializing in 
southern hardwoods, cypress and pine lumber 
and dimension stock. L. E. Cornelius has been 
in the lumber business for more than twenty- 
five years, and for over twelve years was sales 
manager for the hardwood and cypress de- 
partment of the Chicago Lumber & Coal Co., 
and since then has been in business for himself. 

H. E. Cornelius is now in charge of the 
southern hardwood department of the T. T. 
Jones Lumber Co., Minneapolis. 
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West Penn 


PitrspurcH, Pa., Nov. 6.—The directors of 
the Ketail Lumber Dealers’ Association of 
Western Pennsylvania, holding their monthly 
meeting in the William Penn Hotel last Friday, 
were enthusiastic, along with President G. F. 
Hoge, of Canonsburg, over conditions in gen- 
eral throughout association: territory. Having 
visited nearly all the local associations during 
the last six months, President Hoge is well 
informed as to conditions, and reported that a 
good feeling of co-operation prevails through- 
out the territory. He to!d the directors that 
it would be only through the continued co- 
operation of the dealers that the industry could 
be carried on for greater results. The direc- 
tors’ reports were unusually optimistic. 

Director Hart B. Daugherty, of Indiana, Pa., 
former president of the State association, and 
present director to the National association, 
gave a report of the National directors’ meet- 
ing held in Chicago, Tuesday, Oct, 23. 

A. M. Haines, G. P. Textor, J. B. Wallace, 
Secretary R. F. McCrea’ and General Counsel 
Carl Van der Voort reported on the National 
convention held in Chicago, Oct. 25-26. 

The consensus among the Western directors 
was that rapid changes in all retail businesses 
are taking place and that all retail lumber 
dealers must be prepared to meet the new con- 
ditions. Mr. Van der Voort told the directors 
that the best way to meet these conditions is 
for members to keep in close touch with their 
association and receive the benefits of the con- 
clusions and ideas of the ablest men in the 
industry. 

Directors Otto Grable, of Export, and V. R. 
Mowry, of Derry, reported on the meeting of 
the Westmoreland County association held in 
Greensburg the preceding night, 


New members of the State association e‘ected 
by the directors were the M. L. Taylor Estate, 





Dealers See Improvement 


of Canonsburg, and Stewart & Freed, of Con- 
nelisville. 


Business Conditions Reported 


Direttors reported on business conditions in 
their respective districts as follows: 


No. 1—Business shows slight improvement 
over the preceding month, possibly due to the 
mines resuming operation. 


No. 2—Business so far this year has been 
fair, about the same as 1927; outlook encour- 
aging if weather continues good; collections 
slow. 

No. 3—More activity than at any other time 
this year, both commercial and industrial. 


No. 4—Business somewhat slower this 
month than last. Some estimates, however, 
for future work. 


No. 5—Some new business in sight for the 
first of the year; mines working better than 
at any other time in the last three years, 
this condition making collections easier. 

No. 6—Business improving in mines, rail- 
roads and steel mills. Collections slow, but 
look for steady improvement in volume. 


No. 7—Business quiet; most of the home 
building is sponsored by promoters. 


No. 8—Business slow; collections fair; look 
for improvement for future months. 


No. 9—Business fair, about the same as 
1927; money hard to get; labor plentiful. 


No. 10—Conditions changing for the better 
on account of the greater demand for coal. 
Not much improvement in collections. 


No. 11—Business slightly below normal; 
expect a better volume for the rest of the 
year. 

No. 12—Business slow in our district. More 
activity in coal production during the last 
month, and we are hoping for more activity 
in the lumber industry during the winter. 


No. 13—Doing more figuring and more work 
being let than in former months. Mortgage 


money is plentiful in our district, and that 
has a tendency to help building. 

No. 14—Real estate brokers generally jn 
our district are very optimistic in regard to 
home buying after election, and if they are 
correct in their predictions, weather condj- 
tions permitting, there will be a good volume 
of winter building. With a marked improvye- 
ment in industrial demand and badly broken 
stocks at the mills, and with correspondingly 
higher prices, we approach the threshold of 
the new year with increased hopefulness, 

No. 15—Business continues to improve in 
this district, and is better than at any other 
time during the last five years. Collections 
are fair. 

No. 16—Business in our territory has 
shown considerable improvement in the last 
five or six months. Mines are operating bet- 
ter and quite a few new homes are being 
started. Repair work is very good. Weather 
conditions permitting, it looks like a very 
good fall and early winter business. 

No. 17—Dealers and other building interests 
are working on a big campaign for the re- 
modeling and modernizing of old homes, and 
think a plan of this kind will increase the 
demand for lumber and building materials 
of all kinds. 


Talk on Cost Accounting 

PittspurcH, Pa., Nov. 6.—The Westmore- 
land County Lumber Dealers’ Association, affili- 
ated with the Retail Lumber Dealers’ Associa- 
tion of Western Pennsylvania, held a meeting 
last Thursday evening in the Penn-Albert 
Hotel, Greensburg, Pa., with about a score 
of heads of lumber firms and members of firms 
present. After dinner there were addresses by 
W. C. Moore, of Philadelphia, and N. S. 
Tracy, of Pittsburgh, both representing Moore 
& Company, accountants. Their talks had to do 
with cost accounting and collections. Members 
of’ this association are taking active steps to- 
ward some systematic advertising. 


First Coast Pulp and Paper Conference Held 


SEATTLE, Wasu., Nov. 3.—The first pulp and 
paper conference of the Pacific Northwest was 
held at-the school of forestry, University of 
Washington, on Oct. 26. The conference con- 
cluded with a banquet at the Wilsonian Hotel. 
at which time it was agreed that a permanent 
organization should be developed to carry on 
exchange of ideas on the pulp and paper prob- 
lems of this district. 

Prof. Henry K. Benson, University of Wash- 
ington, who was in charge of proceedings, was 
asked to appoint a committee of pulp and 
paper representatives which would work out 
an organization. Prof. Benson told of work 
being done at the university to develop chem- 
ical engineers who would have the right kind 
of training to fit them for work in the pulp 
and paper industry. 

Clark D. Heritage, director of the pulp and 
paper section, Forest Products Laboratory, 
Madison, Wis., was also a speaker. He has 
been on the Pacific coast studying the possi- 
bilities of greater utilization of wood waste 
from Douglas fir manufacture. He said that 
there are two principal problems facing the 
Northwest: One is to devise some way of util- 
izing waste of Douglas fir for the manufac- 
ture of a good grade of paper. The other is 
to work out a method of using profitably the 
great waste of the logged-off land. The prob- 
lems are purely technical and must be evolved 
in the laboratory. 

Of particular interest to the lumbermen was 
the address of Col. W. B. Greeley, secretary- 
manager of the West Coast Lumbermen’s As- 
sociation, on the subject of “Utilization of 
Sawmill Waste for the Manufacture of Wood 
Pulp.” 


Using Sawmill Waste for Wood Pulp 


Mr. Greeley explained that the use of saw- 
mill waste for pulp making was not a new 
thing on the Coast but that the yields of pulp 
chips from sawmill waste varied widely among 
the different mills. The actual yields at hem- 
lock mills ranged from 1/12 to % of a unit 
of 200 cubic feet of chips a thousand board 
feet log scale of logs manufactured, and at a 
number of hemlock mills the No. 3 common 
lumber is converted into pulp chips producing 
about one unit of 200 cubic feet a thousand 
board feet of lumber. As a general average, 
he said, for the West Coast hemlock mills, it 
is probable that about one-third of a unit of 
pulp chips is obtained from each thousand feet 
of logs manufactured. An equal yield, he 
said, is probably obtainable on the average 
from the conversion of Douglas fir mill waste 
if all slab wood is utilized. for this purpose 
rather than for fuel in one form or another. 
One plant is now using some cedar in the 
manufacture of sulphate pulp. The cut of 
hemlock and spruce saw timber ‘in the Pacific 
Northwest, including British Columbia, in 
1927, was approximately 2,240,000,000 board 
feet, while that of Douglas fir and cedar was 
about 10,170,000,000 board feet. At an average 
yield of 1/3 of a unit of 200 cubic feet of pulp 
chips from each thousand feet of logs manu- 
factured, there would be enough raw material 
for the production of about 4,000,000 units 
annually. Allowing two units of chips for 
each ton of pulp, material would be supplied 
for about 2,000,000 tons of pulp annually. 
About one-sixth of this would consist of pulps 
for which spruce and hemlock are adapted and 
five-sixths would come from utilization of 


Douglas fir and red cedar. 

Mr. Greeley emphasized the fact that these 
figures were merely theoretical because the 
geographical location of many sawmills woul1 
likely exclude them as a practicable source of 
supply for some time at least and the wide use 
of mill waste for slab fuel and hog fuel would 
limit the supply for pulp manufacture. An- 
other phase of the matter, he said, was the 
already large use of. logs directly for the 
manufacture of pulp. Five plants on the Co- 
lumbia River reported that they used 17,000,090 
feet of hemlock, spruce and white fir logs for 
pulp during August. 

Continuing, the speaker said that the eco- 
nomics of raw material supply for the pulp 
and paper industry in the Pacific Northwest 
is now in the process of development in sev- 
eral directions, necessarily controlled by the 
relative cost of the different classes of mate- 
rial when reduced to pulp chips as well as by 
the quality of pulp produced and other factors 
connected with the particular process or oper- 
ating program of the individual pulp plants. 

He said that he was advised that one Puget 
Sound sawmill is now considering the conver- 
sion of No. 2 common hemlock lumber into 
pulp chips. There will doubtless be further 
and more complete utilization of sawmill waste 
for the various grades of pulp. One of the 
greatest boons to the forest industries of the 
Coast, he said, is the probable further technical 
development of the sulphate and soda pulping 
processes and others as we!l so as to afford a 
wider outlet for the enormous quantities of 
unutilized Douglas fir mill waste. The develop- 
ment of the pulp and paper industry on the 
Pacific Coast is a promising phase of progress 
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in the present utilization and also in the future 

rpetuation of the forest resources. The pulp- 
ing industries provide the best solution yet 
offered for the utilization of mill and logging 
wastes not convertible into lumber products. 
The progress of forest industries the world 
over in financial returns, stability, and oppor- 
tunity to reproduce their raw materials through 
the practice of forestry has been co-ordinate 
with the degree of utilization of forest grown 
materials attainable and upon the correlated, 
or integrated use of such materials for a 
variety of commercial products. The more 
rapidly the forests of the West Coast pass 
beyond the “one product” stage of industrial 
development, the more rapidly will the many 
problems surrounding the financial success and 
permanence of the industrial structure based 
upon these forests be solved. 

Whether or not the by-products of sawmills 
and logging camps ever prove to be more re- 
munerative than the lumber, as has been true 
in some other industries, Mr. Greeley felt sure 


that they would at least increase the returns 
to the timber owner, the logger and the lumber 
manufacturer, and therefore put greater finan- 
cial strength and stability into the whole indus- 
trial structure. He told of one sawmill of 
moderate size that in 1927 realized nearly 
$50,000 from the conversion of mill waste 
into pulp chips and hog fuel, material whose 
mere disposal had previously cost a substantial 
figure. 

In closing he said that the development of 
the pulp and paper industry with the capital 
investments attending it and the interest in 
permanent supplies of raw material promise to 
create a powerful economic influence in be- 
half of commercial reforestation in the Pacific 
Northwest. From the long-time viewpoint, as 
well as from its immediate contributions to a 
solution of the industrial problems of the re- 
gion, the sound development of pulp and paper 
manufacture is the greatest promise to all of 
the interests of the Pacific Northwest identi- 
fied with its forest resources. 


Philadelphians See Better Business 


PHILADELPHIA, Pa., Nov. 5.—The regular 
monthly meeting of the Philade!phia Lumber- 
men’s Exchange on Nov. 1 was devoted to a 
detailed search into local market conditions. 
Many authorities took part in the discussion, 
which revealed a basic soundness of business, 
and a decided upward trend in practically 
every line, with conditions in general brighter 
than individual and isolated instances would 
indicate. 

The meeting was presided over by J. A. 
Finley, president of the exchange, who read 
several letters from absent members. One, 
from the Camp Manufacturing Co., -revealed 
that the company enjoyed the best month’s 
business in four years during October, and 
predicted a continuance of present stable con- 
ditions for at least sixty days. Another let- 
ter from the Cherry River Boom & ,Lumber 
Co. stated that so far this year this company 
has shipped 1,000 more cars of lumber than 
during the previous year, and forecasted a con- 
tinuance of better business. 

Horace B. Wilgus, noted hardwood dealer, 
presented one of the most enlightening analyses 
of the local hardwood situation. Mr. Wilgus 
expressed the belief that the local hardwood 
business, which has been improving during 
the last two months, will continue to progress 
toward more satisfactory levels from now on. 

I am almost afraid to speak optimistically, 
Mr. Wilgus confessed, yet I feel that way, 
particularly since recent events have con- 
firmed that belief. Hardwood demand, and 
other aspects of the situation, during the last 
two months, have been steadily improving and 
have been better than any two-month period 
for two years. The principal reason is that 
dealers and users have returned to sanity. 

During the period from 1918 to 1924, or 
1925, we ceased to be merchants and became 
speculators. Consequently yards became over- 
loaded with material, and that condition pre- 
vailed until nearly two years ago. Now it 
Is vastly changed. Dealers now are buying 
for requirements only. For months yards 
have been resawing thick lumber to make thin. 
The result is that yards have worked off the 
surplus stocks and basic demand is going 
right down the line and is being reflected in 
mill shipments. An example of that is found 
In the experience of the Cherry River Boom 
Lumber Co. as indicated in its letter, reveal- 
ing shipments of 1,000 cars more than last 
year. It has been a trying period, but the 
experience has been purifying. So taking into 
consideration all factors, the future, to me, 
looks good. There is only one thing left to 
do—all of us must cut credits and drive out 
the illegitimate fellow from the woodworking 
business, t 

Mr. Finley, prominent North Carolina pine 
transit specialist, sided with the optimists— 
there being some pessimists present—and 
Stated that the year 1927 was the best he had 


since 1920 and the present year so far is 
eclipsing the previous year’s total. 

Charles F. Kreamer, wholesater, explained 
the growing strength of the white pine mar- 
ket and forecast much sorrow for those buy- 
ers who are holding off their requirements, 
particularly on some dry items in the Pon- 
dosa and Idaho lists. 

Idaho C selects and better, Mr. Kreamer 
stated, are rapidly disappearing. The produc- 
tion season is at an end, so is the drying sea- 
son, and there will be no more air drying until 
March, Demand is heavy and stocks are 
badly shot. What the situation will be within 
a few months, I don’t know. It is one of the 
most peculiar situations, without precedent in 
my years of experience. Further to compli- 
cate the situation, three of the largest white 
pine producers went into the hands of receiv- 
ers during the last forty-five days. That is 
sure evidence of the unprofitable level of 
prices from the manufacturer’s standpoint. 

The local industrial situation has been more 
or less of a puzzle. Thomas R. Marshall, 
head of the Ellwood Allen Lumber Co., large 
retailer in the industrial section of the city, 
former president of the exchange and a close 
student of industry, declared the conflicting 
aspects are caused by transitional movement 
in the city’s industrial life. Taxes, Mr. 
Marshall said, are mounting and driving out 
old established firms, some of the larger ones 
already having moved to outlying sections 
where taxes are less, labor cheaper and capital 
investment considerably reduced. 


Other manufacturers, according to Mr. 
Marshall, are seeking cheaper sites. At the 
same time, he pointed out, the balance is be- 
ing preserved by an influx of other industries, 
but basic demand can not he'p but be affected 
by the transition. Mr. Marshall added that 
high rates of call money also bear heavily 
upon production; builders are not building as 
freely; expansion is halted and purchases of 
necessities are pared to the minimum. Cheaper 
money will alter this condition to a consider- 
able extent, Mr.. Marshall stated, and he firmly 
believes that that time is not far off. Spe- 
cifically, these conditions as applied to lumber, 
have, in his opinion, caused a rigid curtail- 
ment by most yards, both in the matter of in- 
ventory spread and purchases. 

On the other hand, many deaters present 
stated that business has been considerably bet- 
ter during the last two months. J. K. McLean, 
head of the Stacy G. Glauser Co., large mill- 
work concern of Chester, Pa., said his business 
has increased markedly; F. A. Dudley, presi- 
dent of the Sterling Lumber Co., also found 
husiness better, particularly in cypress, stating 
that the demand for this item for industrial 
uses is greater than ever. 
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Wearing Flooring 
for Warehouses 


For many years owners of fac- 
tory buildings and warehouses have 
used Michigan Hard Maple floor- 
ing because it offers the longest 
wear at the least maintenance cost. 


Old Reliable Maple flooring has 
a very compact fibre which makes 
it withstand considerable abuse for 
long periods of time. 


Our stock of hardwood flooring 
embraces a grade, width and thick- 
ness for every purpose. 


Probably 20% or better of all 
Maple, Birch and Beech flooring 
sold has been manufactured by 
us. Our flooring is truly the “Old 
Reliable” in every sense of the 
word and will sell readily for you. 


Mail Coupon Today 


so that your name will be put on 
our mailing list to receive all 
future stock lists. This does not 
obligate you in any way. Do it 
now! 


We also manufacture hardwood 
and softwood lumber, lath and 
poles. 


Grand Rapids Trust 
Company 
Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 
Plant: Newberry, Mich. 


Grand Rapids Trust Co. 
Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 


Gentlemen: — Please send me your 
latest stock list of ‘‘Old Reliable”’ 
Hardwood Flooring. 

I would like to receive future lists as 
they are issued. This will not obligate 
me in any way. 
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Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve 
months is determined in advance and 
nothing can increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 


OF NEW YORK 


511 Locust St. 220So0.State St. 537 Mer. Exch. Bidg, 
St. Louis, Mo. Chicago, il. San Francisco, Cal. _ 


























GILBERT NELSON & CO. 


Public Accountants 
i! SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 














Established 1847 
Foreign Forwarders, } 


C. B. Richard & Co. 


29 Broadway, NEW YORK Customs Brokers. We 
Ocean Freight = sfiiscount'arass. 


Commercial Credits 
for exports & imports 


Brokers 
Special department handling export lumber shipments 











The Lumberman’s Actuary 
By JOHN W. BARRY 


The new eighth revised 
edition has 504 pages. 
It shows at a glance 
the value of any num- 
ber of feet at any 
price between $6 and 
$150 per thousand feet. 
Thus: at $6, $6.25, 
$6.75, $7 and so on to 
$100; at $101, $102 and 
so on to $125; and at 
$125, $130 and $135 
and so on to $150. 


It also shows the total 
feetage in any num- 
ber of pieces from 1 to 
2,000; for all thick- 
nesses, as 1 inch, 1%, 
1%, 2, and up to 12 
inches, and for any 
width from 2 to 24 
inches. 


It contains tables for figuring the cost of 
any quantity of lath or shingles at $4 to 
$15.75 a thousand. It is used for figuring 
moldings, lumber bills, car freights, car in- 
voices, yard inventories, odd sizes, wages etc. 
The Actuary does a man’s work and does it 
accurately. 

One feature of the book is the specially de- 
vised, linen faced cut-in index which brings 
all sizes and prices under the eye at a glance. 
All lengths on the one page. 

In addition the Lumberman’s Actuary has a 
table of measurements of wall board in 32- 
and 48-inch widths, a table showing the square 
feet in the ceiling and four walls of rooms 
of various sizes and tables estimating the 
quantities of various items of lumber, shin- 
gles etc. required for the covering of given 
surfaces; a table of area of openings, weights 
of lumber etc. 

Useful tables of nails, kinds and quantities 
required for various work, and a number of 
other tables of information whiclf the retail 
lumberman or builder often require are in- 
cluded. 

The Actuary when closed is 4% inches x 8% 
inches x 1 inch, a handy pocket size. 


Price, Eighth Revised Edition, bound in Leather, 


postpaid, $10 
Illustrations of sample pages for the asking 


American Lumberman, 4*15% Peer S* 
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What she Associations Are 
Planning and Doing 


Nov. 13—Northern Hemlock & Hardwood Manu- 
facturers’ Association, Hotel Schroeder, Mil- 
waukee, Wis. Fall meeting. 


Nov. 13-15—Associated Cooperage Industries of 
America, Hotel Sherman, Chicago. Semi-an- 
nual meeting. 


Nov. 14—New York Lumber Trade Association, 
Biltmore Hotel, New York City. Annual, 


Nov. 14-15—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Ansley Hotel, Atlanta, 
Ga. Annual, 

Nov. 15—Northeast Missouri Lumbermen’s Associa- 
tion, Moberly, Mo, Annual. 


Nov. 15-17—California Retail Lumbermen’s Asso- 
ciation, San Francisco, Calif. Annual. 


Nov, 15-17—Western Retail Lumbermen’s Associa- 
tion, Corvallis, Ore, Special farm building 
conference, 

Nov, 15-17—Alabama Lumber & Building Material 
Association, Sheffield, Ala. Annual, 


Nov. 17—East Texas Mill Managers’ Association 
and Louisiana Mill Managers’ Association, 
Orange, Tex. Consolidation meeting. 


Nov, 19—Loyal Legion of Loggers & Lumbermen, 
Portland, Ore. Semiannual meeting of board 
of directors. 


Nov. 20—Roofer Manufacturers’ Club, Macon, Ga. 
Monthly meeting. 


Nov. 20—Conference on Proposed Revisions in the 
American Standard Basic Provisions for Struc- 
tural Material, Congress Hotel, Chicago, 


Nov. 20.—California Redwood Association, Palace 
Hotel, San Francisco, Calif. Annual. 


Nov. 21—Naticnal Lumber Manufacturers’ Associa- 
tion Standardization Conference, Congress Ho- 
tel, Chicago. 


Nov. 22—Consulting Committee on Lumber Stand- 
ards, Congress Hotel, Chicago. 

Nov. 22-23—Millwork Institute of California, Hotel 
Whitcomb, San Francisco, Calif, Annual, 


Nov. 26—Southern Cypress Manufacturers’ Associa- 
tion, Mason Hotel, Jacksonville, Fla. Semi- 
annual, 


Nov. 26-27—-Wood Industries Division, American 
Society of Mechanical Engineers, Grand Rapids, 
Mich. 

Dec. 1—Louisiana Retail Lumber & Building Ma- 
terial Dealers’ Association, Lafayette, La. 


Dec, 4—Northwestern Hardwood Lumbermen’s As- 
sociation, St. Anthony Commercial Club, 
Minneapolis, Minn. Annual. 


Dec. 5—Lumber Dealers’ Association of Connecti- 
cut, New Haven Lawn Club, New Haven, Conn. 
Annual. 


Dec. 5—Trade Extension Committee (entire), Na- 
tional Lumber Manufacturers’ Association 
Chicago. ‘ 

Dec. 6—Directors, National Lumber 
turers’ Association, Chicago. 

Dec. 7—Central Committee on Lumber Stanqa- 
ards, Chicago. 

Dec, 7-8—National Association of Wooden Box 
Manufacturers, San Francisco, Calif. Pacific 
coast group meeting. 

Dec. 8—Massachusetts Retail Lumber Dealers’ Ag- 
sociation, Boston, Mass. Annual, 


Jan. 9-11, 1929—Ontario Retail Lumber Dealers’ 
Association, King Edward Hotel, Toronto, Ont. 


Manufac- 


Annual. 

Jan, 10, 1929—Roofer Manufacturers’ Club, Colum- 
bia, Ga. Annual. 

Jan. 15-17, 1929—Northwestern Lumbermen’s Asso- 
ciation, Municipal Auditorium, Minneapolis, 
Minn. Annual. 


Jan, 15-17, 1929—Pennsylvania Lumbermen’s As- 
sociation, Benjamin Franklin Hotel, Philadel- 
phia, Pa. Annual, 

Jan. 17-18, 1929—Carolina Retail Lumber Dealers’ 
Association, Charlotte, N. C. Annual. 


Jan. 18-19, 1929—Virginia Lumber & Building 
Supply Dealers’ Association, Virginian Hotel, 
Lynchburg, Va. Annual. 

Jan, 22-24, 1929—Northeastern Retail Lumbermen’s 
Association, Hotel Pennsylvania, New York 
City. Annual. 

Jan. 22-24, 1929—Canadian Lumbermen’s Associa- 
tion, Chateau Laurier, Ottawa, Ont. Annual. 


Jan, 24-25, 1929—West Virginia Lumber & Build- 
ers’ Supply Dealers’ Association, Wheeling, W. 
Va. Annual. 

Jan, 28-31, 1929—-Western Retail Lumbermen’s As- 
sociation (Canada), Hotel Vancouver, Van- 
couver, B, C. Annual. 

Feb. 6-8, 1929—Retail Lumber Dealers’ Association 
of Western Pennsylvania, William Penn Hotel, 
Pittsburgh, Pa, Annual. 

Feb. 6-8, 1929—Michigan Retail Lumber Dealers’ 
Association, Pantlind Hotel, Grand Rapids, 
Mich. Annual, 


Feb. 13-15, 1929—Nebraska Lumber Merchants’ 
Association, Rome Hotel, Omaha, Neb. Annual. 

Feb, 13-15, 1929—Illinois Lumber & Material Deal- 
ers’ Association, Edgewater Beach Hotel, Chi- 
cago. Annual. 


Feb. 19-21, 1929—Wisconsin Retail Lumbermen’s 
Association, Milwaukee Auditorium, Milwaukee, 
Wis. Annual. 


April 23-25, 1929—National Association of Railroad 


Tie Producers, Arlington Hotel, Hot Springs, 
Ark. Annual, 





Connecticut Dealers’ Annual 

Watersury, Conn., Nov. 5.—The Lumber 
Dealers’ Association of Connecticut will hold 
its annual dinner and meeting on Dec. 5 at 
the New Haven Lawn Club, New Haven, says 
Secretary J. F. Smith, of this city. The meet- 
ing is to be limited to members of the retail 
trade and the program being arranged is de- 
signed to be of especial benefit to retailers. 


California Redwood Association 

San Francisco, Carir., Nov. 3.—R. F. 
Hammatt, secretary manager of the California 
Redwood Association, this city, advises that 
the annual meeting of members and_ stock- 
holders is scheduled for Nov. 20 in San Fran- 
cisco, and very probably at the Palace Hotel. 
As the annual meetings of this asociation are 
generally of an informal nature, in all prob- 
ability there will be no program prepared. 


Plans for Northeastern Association 

New York, Nov. 5.—Following a post card 
ballot of members, the board of directors of 
the Northeastern Retail Lumbermen’s Associa- 
tion, at a meeting held in the Hotel Pennsyl- 
vania, decided to hold the thirty-fifth annual 
convention of the organization in New York 
City on Jan, 22, 23 and 24, 1929. Headquarters 
for the convention will be established in Hotel 
Pennsylvania. 

Several previous conventions of the North- 
easterners held in this city were conspicuously 
successful and when the membership was asked 
to express a preference for next year’s meeting 


the metropolis won an overwhelming decision 
in competition with Buffalo and Syracuse. 

President Riley will in the near future ap- 
point committees and start the machinery work- 
ing to make the 1929 gathering the greatest in 
the association’s long history. 


Alabama Annual at Sheffield 


BIRMINGHAM, ALA., Nov. 5.—From the of- 
fice of Allen G. Loehr, secretary of the Ala- 
bama Lumber & Building Material Association, 
this city, comes announcement that the annual 
meeting of the organization will be held in 
Sheffield instead of Florence, as first an- 
nounced. The dates are Nov. 15 to 17. These 
two cities, as well as Tuscumbia, the trio con- 
stituting the Muscle Shoals district, will jointly 
undertake the entertainment of the ‘members 
and visitors. 


Northwestern Hardwood Association 


Minneapotis, Minn., . Nov. 6.—At_ the 
monthly meeting here today of the Northwest- 
ern Hardwood Lumbermen’s Association it was 
decided to hold the fortieth annual meeting 
on Dec. 4 at the St. Anthony Commercial Club, 
this city. The business meeting wi!l be held in 
the afternoon, followed by the annual banquet 
and bridge party in the evening. Representa- 
tives of the woodworking industry in Minne- 
apolis, St. Paul and Stillwater will be the 
association’s guests at the dinner and party 
that follows. Secretary J. F. Hayden advises 
that there may or may not be some addresses 
at the banquet. This matter is in the hands 
of the committee making the arrangements 
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which consists of Fred Peschau, of the F. H. 
Peschau Co., chairman; C. C. Campbell, of 
the Northwestern Hardwood Co., and J. K. 
Ware, of the Booraem-Powell Lumber Co. 


Hemlock-Hardwood Date Changed 


OsukosH, Wis., Nov. 5.—Announcement is 
made by the Northern Hemlock & Hardwood 
Manufacturers’ Association that following a 
request for expressions as to when the annual 
meeting should be held, the consensus was that 
Tuesday, Nov. 13, would be more agreeable 
than Nov. 9, the date first chosen. The meet- 
ing will be held at the Schroeder Hotel, Mil- 
waukee, beginning not later than 9:30 a. m. 
Jack Mylrea has prepared a very interesting 
paper on “Logging in Wisconsin,” giving -de- 
tails of his experience and results of special 
investigations he had made. The report also 
includes logging contract forms, jobbers’ time 
card and jobbers’ summary sheet form. Mine- 
ographed copies will be available to those who 
attend the meeting. 


Oil Men Want Grade-Marked Lumber 


New Oreans, La., Nov. 5.—Endorsing the 
grade-marking of lumber generally, members 
of the Mid-Continent Purchasing Agents’ As- 
sociation in session at Tulsa during the recent 
International Petroleum Exposition adopted 
resolutions providing that of southern pine 
only that which is grade-marked according to 
association specifications, after a date yet to 
be set, will be accepted for use in the oil field 
territory represented by this organization. 

J. F. Carter, Southern Pine Association field 
representative, was the principal speaker at 
the meeting. It was following a presentation 
of the association’s grade-marking policy by 
Mr. Carter that the following resolutions were 
drawn up and adopted unanimously: 

tesolved, That the Mid-Continent Purchas- 
ing Agents’ Association now go on record as 
endorsing the grade-marking of lumber, and 
that, insofar as southern pine is concerned, 
the suppliers of southern pine be notified 
that on and after a date to be decided upon 
during a forthcoming November meeting no 
southern pine lumber will be accepted unless 
it is grade-marked according to Southern 
Pine Association specifications. 

A. M. Bowman, president, and G. A. Renard, 
secretary, of the National Association of Pur- 
chasing Agents were present when the resolu- 
tions were adopted. A committee appointed to 
determine grades of lumber to be used in the 
oil fields will meet before the annual meeting 
of the American Petroleum Institute and it is 
expected that its recommendations will be the 
basis for any decisions made by’ the lumber 
subcommittee of the institute which meets in 
Chicago in December. 


Credits and Liens Are Discussed 


Akron, Onto, Nov. 5.—Credit was the prin- 
cipal subject of discussion at a dinner meeting 
held the other evening at the Elks‘ Club under 
the auspices of the Akron Associated Lumber- 
men. Gerald F. Hammond, secretary of the 
Youngstown (Ohio) Builders’ Suppty Dealers’ 
Association, was the chief speaker before the 
large attendance, composed of the members of 
the supply dealers’ association, and officers of 
the Akron Building Trade Credit Association 
and the Builders’ Exchange. 

Mr. Hammond is a prominent Youngstown 
attorney and was one of the originators of 
the Ohio mechanics lien act and who, since 
the present law became operative in 1915, has 
sponsored many of the subsequent amendments. 
_.“There are two kinds of credits—one, cred- 
iting the job and the other, crediting the con- 
tractor,” Mr. Hammond declared. “Many con- 
tractors try to establish their credit with the 
supply dealers by telling-them how much they 
have on hand,” he said. 

_ Mr. Hammond explained the plan in use 
in Youngstown whereby a weekly bulletin is 
sent out to every member of the association, 


containing a list of the building permits filed 
during the week and a record of the mechanics’ 
liens that have been placed. A notice is sent 
to every owner at the time his job is started, 
calling his attention to the fact that under the 
provision of the mechanics’ lien act now in 
effect in Ohio, he is liable to pay for all ma- 
terial used in his building in the event his 
contractor fails to do so. 

Mr. Hammond’s address was followed by a 
general discussion on liens and credits, in 
which a number of the members took part. 

D. E. Hooker, president of the Akron As- 
sociated Lumbermen, opened the meeting, and 
then turned it over to J. B. O’Connor, presi- 
dent of the O’Connor Lumber Co. 


New York Lumber Trade Candidates 


New York, Nov. 5.—Frank A. Niles will be 
nominated to succeed himself as president when 
the New York Lumber Trade Association holds 
its annual meeting Nov. 14 at the Biltmore 
Hotel. A luncheon will precede the meeting. 

The nominating committee, besides Mr. Niles, 
has recommended the following offices: 

First vice president—William E. Code. 

Second vice president—Conrad N. Pitcher. 

Treasurer—Russell T. Starr. 

Trustees—E. Henry Baldwin, Everett L. 
Barnard; Jacob Bayer, William S. Beckley, jr.; 
John Bossert, Cornelius Bliss, Frederick J. 
Bruce, Edgar Burgess, J. Howard Burton, Wil- 
liam E. Code, Emerson D. R. Creveling, James 
Sherlock Davis, Andrew H. Dykes, Henry 
Eckenroth, Charles Grosskurth, Charles Hill, 
Pryor Kalt, Arthur E. Lane, John F. McKenna, 
Joseph F. Murphy, Frank A. Niles, D. J. 
O’Connell, Russell J. Perrine, Conrad N. 
Pitcher, William C. Reid, Frank Roylance, 
Charles Sealy, Robert Ryland Sizer, Frederick 
W. Starr, Russell T. Starr, John F. Steeves, 
George M. Stevens, Robert E. Stocking, 

3ernard L. Tim and Richard S. White. 

Alternates—Wilfred- E. Murchie, John A, 
Paterson, Louis Pflug, James E. Thornton, jr., 
Paul M. White and Frank J. Williams. 








Validity of Kiln Patent Upheld 


INDIANAPOLIS, IND., Nov. 5.—Following trial 
in the district court of the United States, Dis- 
trict of New Jersey, of the case of the Humid- 
ity Control Co. vs. Mengel Body Co., involving 
the validity of United States Letters Patents 
Nos. 1,490,569 and 1,513,727, the former granted 
April 15, 1924, and the later Oct. 28, 1924, to 
Arthur E. Krick, Judge Joseph L. Bodine has 
issued an injunction perpetually forbidding the 
defendant from using the process set forth and 
described in claims Nos. 1, 7, 11, 13, 19, 25, 
29, 33 and 35 of Letters Patent No. 1,490,569 
and from making, using or selling the appa- 
ratus set forth and described in claims Nos. 1 
and 2 of Patent No. 1,513,727. 

In the interlocutory decree in this case it 
was he'd that claims mentioned were good and 
valid in law, as well as that Arthur E. Krick 
was the first, true and original inventor of the 
inventions, processes and improvements de- 
scribed and embodied in these claims. It was 
held also that the Humidity Control Co. is the 
lawful owner of these two letters patents and 
that the defendant had infringed upon the 
claims mentioned and upon the exclusive rights 
of the plaintiff under these patents. 

In the order issued by the court the de- 
fendant is enjoined from directly or indirectly 
infringing upon the claims under these patents 
and particularly, “from using or continuing to 
use the process, and from making, using or 
selling or continuing to make, use or sell the 
apparatus, shown and described under the name 
of ‘Cyclespray’ process and apparatus in the 
catalog constituting defendant’s Exhibit A and 
from offering or advertising so to do; and 
from aiding or abetting or in any way con- 
tributing to the infringement of the aforesaid 
claims of said two letters patent or any of 
said claims.” The decision stipulated an ac- 
counting of profits made by defendant and 
provided for recovery by plaintiff. 


NorthernWoods 


Rust-Owen Lumber Co. 


DRUMMOND, WIS. 











Manufacturers of Wisconsin 
WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 


Drewsed “EXTRA STANDARD” 














JACKSON & TINDLE, Inc. 


Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
MICHIGAN HARDWOODS 
Good, Well Assorted Stock 
DRY PINE and HEMLOCK 
Prompt Shipments. 

Main Office, BUFFALO, N.Y. 


Sales Office: 605 Murray Bidg.,Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7. 











IMENSION LUMBER 


AND 


MAPLE FLOORING 


25/32 x 2% Face in 
First, Second and Third Grade. 
Brown Lumber Company 


1402 Eaton Tower, MANISTIQUE, 
Detroit, Mich. MICHIGA 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


























17 1 
VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 
* Manufacturers of 17 different species 
of Northern Hardwoods 
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Surface Measure 


ESTIMATOR 
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Pocket Size (436 x 64"") $5.00, Postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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_ Rican Orders Placed 


New Orveans, La., Nov. 6.—Estimates in 
this market place the total business with Porto 
Rico as a result of the storm damage there as 
approximately 10,000,000 feet although the un- 
official rumors immediately after the storm 
placed the needs at ten times that figure. While 
the storm damage was extensive, it is pointed 
out that much of this was confined to quarters 








T. H, Garrett B. F. Spencer 


T.H.Garrett 


LUMBER CO. 


Established 1887 
MANUFACTURERS 


Yellow Pine 


GOOD GRADES 
PROMPT SHIPMENTS 


Mills:—Selma, La.; Haynesville, La. Waukegan, Tex. 


Forest, Miss. 


Chemical Bldg.,ST. LOUIS, MO. 














GULF RED CYPRESS 
COMPANY | 

Distributors of high class Gen- 
uine Tide Water Red Cypress. 
Straight or Mixed Cars. Annual 
capacity of our mills 

150,000,000 feet Cypress 

50,000,000 feet Southern Hardwoods 


13th Floor Barnett National Bank Bidg., 
JACKSONVILLE, FLORIDA 
















OOD LUMBER 
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SCRIBNER’S 


Lumber and Log Book 


Most complete book 
of its kind ever pub- 
lished. Gives measure- 
ments of all kinds of 
Lumber, Logs, Planks, 
Timber; Hints toLum- 
ber Dealers; Wood 
Measure; Speed of 
Circular Saws; Care of 
Saws; Cord Wood 
Tables; Felling Trees; 
Growthof Trees; Lan 
Measure; Wages, 
Rent, Board, Interest, 
Stave and Heading 
Bolts, etc. 


Standard Book throughout the United States 
and Canada. 


sex, For. 5O Cents 


S. E. FISHER, P. 0. Box 197 


ROCHESTER, N. Y. 


not necessarily calling for good lumber replace- 
ment. The large order and shipment total re- 
flected in the southern pine barometer during 
several weeks, following the sending out of an 
inquiry for lumber by the Government, is 
pointed to in some quarters as possibly indi- 
cating a distribution of this business. It was 
previously reported in lumber circles here that 
orders totaling 21,000,000 feet had been placed. 
Retail yards here are reported to have made 
some commitments on redwood lumber with 
the general attitude of waiting for demand to 
order out large stocks. : 


Masonite Builds Third Unit 


Laure, Miss., Nov, 5.—The Masonite Cor- 
poration has announced that it will begin im- 
mediately the construction of a third unit of 
its large plant here, which will make this the 
biggest industry in southern Mississippi. The 
first unit of this plant was built about two 
years ago, but the quickly developing demand 
for Presdwood and Masonite structural in- 
sulating board became so great that a second 
unit was started a year ago. This second unit 
began operations this summer and already the 
third unit is becoming a necessity. 

The enlarged plant will employ about 400 
men, an increase of about one hundred over 
the present and the production will be from 
350,000 to 400,000 feet of Masonite and Presd- 
wood a day. 

Among the added machinery that will be 
installed wiil be a 1,200-pound high pressure 
boiler capable of generating 400-horse power; 
also a fourth well, which is being drilled to a 
depth of 1,100 feet to help supply the water 
needed for the whole plant. It is expected 


Hoo-Hoo 


To Work With St. Louis Club 


St, Louis, Mo., Nov. 5.—Announcement is 
made by the St. Louis Hoo-Hoo Club that 
Walter F. Shaw, manager of the central divi- 
sion of the National Lumber Manufacturers’ 
Association,.Chicago, made arrangements while 
he was in St. Louis recently, whereby one of 
the assisting engineers will spend an average 
of at least three days each week in the St. 
Louis district, working from and with the St. 
Louis club, and furnishing the club with a copy 
of reports affecting this territory. It is ex- 
pected by the St. Louis Hoo-Hoo Club that 
this work will prove of much benefit to the 
local industries interested in wood promotion. 


Experts Talk to Milwaukeeans 


MILWAUKEE, Wis., Nov. 5.—Sixty repre- 
sentatives of fourteen organizations in the lum- 
ber and building industry attended the special 
joint meeting held at the Hotel Pfister here, 
Nov. 1, to hear field men of the West Coast 
Lumbermen’s Association discuss lumber and 
how to use and conserve it. 

The meeting was held under the auspices of 
the Milwaukee Hoo-Hoo Club and opened by 
B. F, Springer, secretary of the John Schroeder 
Lumber Co. Mr. Springer welcomed the 
various organizations and pointed out that it 
was fitting for lumbermen to meet for the 
betterment of their business and to pay more 
attention to business fundamentals. He ex- 
pressed the hope that the meeting would mark 
the beginning of and would lead to bigger 
things in the future. 

Don Critchfield, field representative of the 
West Coast association, Seattle, Wash., was 
then introduced and presided for the rest of 
the evening. He made an interesting presenta- 
tion of the lumber promotion work being done 
by his association, and displayed a number of 
charts showing the present stands of timber, 
and why wood walls and wood shingles are 
best. 





that the four wells will: produce 2,500 galions 
of water per minute. 

At present the output of the Masonite Cor. 
poration is oversold, going into every State 
in the Union, as well as to China, severaj 
South American countries, South Africa 
Sweden, Germany, England and many other 
foreign countries. In the United States, Ma- 
sonite and Presdwood are already being used 
in more than a thousand different ways. 

W. H. Mason, executive vice-president, 
states that the Masonite Corporation is now 
not only buying the wood waste used in its 
operation from the Wausau Southern Lumber 
Co., the Marathon Lumber Co, and the saw- 
mills at Piave, Miss., but that it is also buy- 
ing wood locally from farmers in great quan- 
tities. At present it is buying this about five 
feet in length and any diameter. 

Mr. Mason also states that the corporation 
has licensed a plant to be built in Sweden, it 
to be completed in the spring. The Swedish 
p'ant will make the same boards now being 
manufactured by the company in this country, 


Official Personnel Announced 


ToLepo, Ouro, Nov. 6.—The interests of D, 
J. Peterson and J. H. Peterson in the Hixon- 
Peterson Lumber Co., line-yard operator, and 
the D. J. Peterson Lumber Co., wholesaler, re- 
cently have been purchased by the Hixon inter- 
ests. There will be no further changes in either 
the personnel or policies of these companies, 
and officers of both companies will be as fol- 
lows: Chairman of the board, Robert Hixon, 
Chicago; president and treasurer, W. L. Hixon; 
vice president, H. E. McKinnon; secretary, J. 
P. Meyer. 





Activities | 


R. F. Titus, wood technologist, spoke on 
“What, Wood Really Is.” He had a number 
of charts showing the cell structure of wood, 
and discussed them in detail from a botanical 
standpoint, stressing particularly the soft spring 
wood growth and the dense summer wood 
growth. 

Otto Hartwig, paint specialist, spoke on “The 
Causes of Paint Failures,” and whether the 
blame should be placed on the lumberman, the 
paint manufacturer, the carpenter-contractor, or 
the painter. Slides were shown of bad paint 
jobs on houses in various parts of the country. 
The cause of the failure of each job was 
carefully analyzed and the remedy prescribed. 

The organizations participating in the meet- 
ing included: Milwaukee Hoo-Hoo Club, East- 
ern Wisconsin Lumbermen’s Club, Southeastern 
Wisconsin Lumbermen’s Club, Milwaukee Real 
Estate Board, Milwaukee Home Show, Master 
Builders’ Association, Home Modernizing 
Bureau, National Better Homes Bureau, Archi- 
tects’ Small House Service Bureau, Milwaukee 
Millwork Bureau, Milwaukee paint manufac- 
turers, Milwaukee Lumbermen’s Credit Bureau, 
Milwaukee County League of Building & Loan 
associations, and the Wisconsin Retail Lum- 
bermen’s Association, 


Initiate Forty Kittens 


Arpmore, Oxta., Nov. 5.—A banquet and 
concatenation, at which forty kittens became 
full fledged cats, was held Nov. 3 to climax 4 
meeting of Hoo-Hoo. The day was given over 
to golf, horseshoes, trap shooting and other 
amusements. 

The attendants, numbering approximately 
two hundred, were from southern Oklahoma 
and northern Texas, with the largest group 
from Oklahoma City. The Oklahoma City 
club brought its initiation team to the meeting. 
An address by Parson Simpkin was one of the 
main events of the meeting. 
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Redwood Tree 2,500 Years Old 


Longevity and durability are two of the out- 
standing characteristics of redwood, a striking 
example of which is depicted in the accompany- 
ing illustration, snapped in the redwood belt 
of northern California. According to experts, 
centuries ago a redwood tree grew to the re- 
markable age of 2,000 years. In a storm it 
fell to earth. Some years later another red- 
wood seedling took root in the moss and litter 
accumulated on the top of this falten log. It 
grew for many years and encompassed the 
fallen tree. When this new tree reached the 
age of 2,500 years it was harvested. This long 
age was scientifically determined by counting 
the rings of yearly growth. 

The “extraordinary thing, however, is that 
white centuries have passed, while summers of 
fog and winters of rain have come and gone, 
while storms have raged and passed, and fires 
have burned and gorte out, it has successfully 
resisted atl these, as well as insect attack and 
decay-promoting fungi. Furthermore, while 
twenty-five centuries of history have been made, 
this redwood log had lain in this position ex- 
posed to eonditions most favorable to decay 
and is still sound. The man shown in the fore- 
ground of the picture recently made the other 











Striking proof of redwood’s longevity and 
durability 


portion of the fallen log into split shakes to 
be used in making a redwood life-time roof. 
In a 6-page folder, bearing the title “Trees 
that Time Forgot,’ recently issued by the 
Redwood Sales Co., it is stated that a redwood 
seedling taking root in the year Columbus dis- 
covered America would be unremarked today 
among the many trees that sprouted two, three 
and four thousand years ago. Trees so huge 
that just one specimen provides enough lumber 
for a half dozen all-wood homes are cut every 


year. The average tree.supplies 8,000 to 12,000 
feet—enough for every wood need of one 
average 5-room frame dwelling. Truly trees 


that time forgot! Yet their size and age is 
easily explained. The wood, disrelished by 
boring worms and insects, unsuitable as food 
for destructive fungi, lives immune from these 
tiny, death-dealing attacks. Forest fires, find- 
ing no pitch to feed flames, pass redwood trees 
with only a harmless charring of the outer 
bark. Great tracts of accessible redwood groves 
have been: set aside for the world to enjoy, 
and the cut-over land is being reforested with 
millions of tiny seedlings, assuring a plentiful 
source of supply for future generations of 
home builders. 

Nature, in protecting redwood trees against 
all destroyers of tree life, unwittingly conferred 
a benefit on mankind for all time to come. 


For the same agencies that preserve wood in 
trees protect lumber in homes. Giant redwood 
trees that fell centuries and even thousands of 
years ago have been found lying on the forest 
floor, sti!l sound and solid to the core. Lumber 
from such trees, used for siding, porch work, 
cornices, and all outside trim, must, in the 
light of these facts, be well qualified to with- 
stand exposure. 

The Redwood Sales Co., which sells the out- 
put of the Northwestern Redwood Co., Hobbs, 
Wall & Co., E. J. Dodge Co., Albion Lumber 
Co., Dolbeer & Carson Lumber Co., Holmes- 
Eureka Lumber Co. and the Little River Red- 
wood Co., maintains sales offices at San Fran- 
cisco, Philadelphia and Chicago. The organiza- 
tion has just published a house organ under 
the name of “Sequoia Tips,” the purpose of 
which is to act as a clearing house for impor- 
tant information that will aid in placing more 
“Sequoia” brand redwood on the eastern 
market. 





Receiver Named for Company 


Pine Biurr, Ark., Nov. 5.—As a result of 
petitions filed by the Commerce Bank & Trust 
Co., of Memphis, in the United States district 
court at Little Rock, Joe Schneider, former 
secretary to Gov. John E. Martineau, today 
was named receiver for J. F. McIntyre & Sons 
(Inc.), of this city. The Memphis bank filed 
two petitions, one seeking judgment for $69,- 
978 on notes; the other for $25,000 on ‘deed 
‘of trust on a bond issue of $100,000. The 
foreclosure petition was filed as the result of 
failure to meet a payment of $25,000 due on 
Nov. 1. The complaint names the McIntyre 
company, J. F. McIntyre, R. A. McIntyre and 
R. R. McIntyre as defendants. 


This company was organized in Pine Bluff 
about seventeen years ago and three years ago 
it organized the Willetts Wood Products Co., 
at Willetts, La. It is understood that in the 
floods of 1927 the company suffered a loss of 
more than $250,000 and its present difficulties 
are said to be the result of that loss. 


Reinforced Whiffletrees Endure 


Every logger and lumberman who has suf- 
fered the annoyance of broken whiffletrees will 
be interested in the reinforced whiffletrees and 
neckyokes manufactured by the J. C. Wright 
Co., Caribou, Maine, and marketed under the 
trademark “Strongenuff.” These are made of 
carefully selected yellow birch, reinforced by a 
steel rod running through a hole bored length- 
wise through the piece, a little off center toward 
the side away from the horse. The wood ends 
are completely capped and bound by one-piece 
metal and the reinforcing rods are secured by 
nuts which give a solid bearing to each end. 
Thus, when a pull is made on the whiffletree 
or neckyoke in the usual manner, the rod pre- 
vents the outer side from stretching, and the 
inner side must be crushed endwise, the thread 
stripped at the nuts, or the tensile strength of 
the rod overcome before breaking could occur. 
The “Strongenuff” whiffletree will, too, bend 
much more than the bare wood without weak- 
ening. This bending serves as a sort of “shock 
absorber,” taking up the sudden snap or yank 
which often breaks whiffletrees, and easing the 
strain on the horses’ shoulders. 


A remarkable test of the strength of the 
“Strongenuff” used by the company is the plac- 
ing of one of its whiffletrees or neckyokes over 
a jackscrew and two whiffletrees of rock maple, 
of ordinary construction and exactly the same 
size, beneath the jackscrew. The two kinds of 
whiffletrees are then securely connected at both 
ends by chains, and as the jack is screwed up, 
the two whiffletrees of ordinary construction 
will be found to fail without the single 
“Strongenuff” being affected in the least. 

As farmers also often encounter trouble with 
whiffletrees, this is a product that the retail 
lumber dealer might well look into with profit. 








Loading mixed cars of Arizona White Pine lumber at 
one of our mills. 





Box Lumber 


Crating Stock 





Arizona White Pine 
High Altitude — Soft Texture 


¢ 


11/16 x 4” to 12” RL No. 4 Com. 
4/4x 4” to 12” RL No. 4 Com. 
6/4 x 4” to 12” R L No. 4 Com. 








11/16x 4" to 12” R L No. 5 Com. 
4/4x 4” to 12” RL No. 5 Com. 
6/4x 4” to 12” R L No. 5 Com. 





We have a complete stock of 
the above items, ready for im- 
mediate loading. 


Modern planing mill facilities 
enable us to manufacture any 
standard patterns you may re- 
quire. 


Write now for latest stock list 
and prices. 


Southwest Lumber 


sales Corporation 
431 Occidental Life Building 


ALBUQUERQUE, NEW MEXICO. 


W. G. sees Director ef Sales 


A meng da ~< ee 
Flagstaff, Ariz. damier Mil, aan 
cfnnaal Capacity $00 Million feet 


Arizona White Pine 














AMERICAN LUMBERMAN 


November 10, 1998 








: 






Ne ne Pine 


[he Aristocrat of Structural Woods 


| 





—the lumber and 
structural mater- 
ial that puts new 
life into old build- 
ings. Recommend 
it for remodeling 
jobs. 


R.W. WIER 
Lumber Company 


FiretNoti.g  HOUSTON,TEXAS 


Distributors:— WierLong Leaf LumberQ. 
Mills:-Wrergate,Texas 
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Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler’”’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 


























-A BIG HIT— 


That’s what dealers make with home 
builders when they sell our 


» Flooring, Cei 
N. od Pine perieg. Collag 
Leas «2d Yellow Pine *¢:#4 304 
Car and Cargo Shipments. 


Ellington & Guy, Inc. 


Fayetteville, North Carolina 





Poplar 
Magnolia 
Oak 





q Eastman- 
Gardiner 











Hardwood Co. Beech 
Laurel, Miss. 
Member Hardwood } Gum 
_ Manufacturer's Institute. Poplar Bevel 
Siding 
Box Shooks 
e bad IDAHO 
White Pine MINNESOTA 
WESTMONT 


/ LONG and SHORT LEAF 
ALSO) Yellow Pine 


WM. SCHUETTE CO. 


Pittsburgh. Pa. New York, N. Y. 
) 














Survey to Aid Agricultural Interests 


An example which may be followed in any 
section of the country is being set by Rock 
Island County, Illinois, in launching a survey. 


which is now nearing completion, for the 
stabilization of trade area agriculture. The 
business interests of Rock Island and Moline 
represented by their chambers of commerce, 
the agricultural interests represented by the 
county farm bureau and county agent, with 
the co-operation of the Chamber of Commerce 
of the United States, the University of IIli- 
nois and other agencies, made a detailed sur- 
vey to ascertain 

1, What the farmers of the district produce. 


2. What the consumers want in the way of 


farm produce. 

3. What products are shipped outside the dis- 
trict. 

4. What difficulties are encountered in the 
disposition of farm produce. 

This information has been tabulated at the 
Agricultural College of the University of IIli- 
nois. With it before them the representatives 
of the interested organizations will meet soon 
to map out for the region an agricultural pro- 
gram designed to be of advantage to the 
farmer, the producer, the consumer and the 
business man, all of whom had a hand in its 
making and contributed to the final result. 


(Sa aa e2aaaaaee 


To Hold Trade Practice Conference 


In the near future manufacturers of wood- 
working machinery and dealers therein will 
hold a trade practice conference with the Fed- 
eral Trade Commission. The time and place 
will be later announced. Commissioner Fer- 
guson will preside over the conference when 
held. 

This branch of the industry produces planers, 
matchers, molders, surfacers and other types 
of planer and cabinet machinery, as distin- 
guished from logging, sawmill, veneer and 
cooperage machinery. 

Manufacturers distribute their product in 
part by selling direct to the users such as cabi- 
net manufacturers, furniture plants and mill- 
work plants. It is estimated that about 10 per- 
cent of this product is handled through deal- 
ers who purchase from manufacturers and re- 
sell. 

The demand for such a conference among 
manufacturers is strong. 


Drop in Building Tile Manufacture 


Data collected by the bureau of the census, 
Department of Commerce, at the biennial cen- 
sus of manufactures taken this year show that 
establishments engaged primarily in the manu- 
facture of hollow tile building material in 1927 
reported an output valued at $25,952,725. 
Manufacturers are canvassed annually in re- 
gard to production. The total production of 
hollow building tile, including that manufac- 
tured as a secondary product by establishments 
classified in other industries for each of the 
three years 1925 to 1927, inclusive, was valued 
as follows: 1927, $26,465,175; 1926, $27,818,- 
428, and 1925, $29,264,224. This indicates a 
considerable drop from year to year. 


Senile of Soil — 


With the object of solving the many practi- 
cal problems in connection with the prevention 
of soil erosion and the restoration of lands al- 
ready eroded, the bureau of roads, United 
States Department of Agriculture, has begun a 
large-scale study of the whole subject of ter- 
racing. The study will be conducted in active 
co-operation with the Chamber of Commerce 
of Guthrie, Okla., which has leased a 150-acre 
farm four miles south of that city for the ex- 
periments. The farm will be operated as a go- 


ing institution by the division of agricultural 
engineering of the Federal bureau. 

The section in which the farm is located has 
suffered extensively from erosion and the tract 
acquired for test purposes has cultivated fields 
that have already been affected. The farm 
will ‘be terraced in strict accord with the re. 
quirements of soil and slope. The results wil] 
be closely observed and run-off and erosion 
measured, and such changes in location and 
dimension of terraces will be made from time 
to time as seem advisable until the best possible 
layout is obtained. All this will be done under 
actual conditions of cropping, cultivation and 
harvesting, including the use of modern ma- 
chinery. . 

The project will constitute a practical dem- 
onstration of terracing methods and results and 
is expected to yield information of great value. 


Satin Moth Quarantine Hearing 


A public hearing to consider the advisabiiity 
of extending the quarantine on account of the 
satin moth to Vermont will be held before the 
plant quarantine and control administration 
and the Federal Plant Quarantine Board in 
Washington Nov. 12. <A _ very considerable 
spread on the part of this insect has been dis- 
covered through surveys conducted during the 
last year. For the first time it has appeared in 
Vermont, where specimens were found at scat- 
tered locations in parts of two counties. These 
and other newly discovered infestations ap- 
pear to make necessary the addition of 172 
towns, covering approximately 5,116 square 
mi:es, to the regulated area. 

The satin moth is a serious pest of poplar 
and willow trees, with importations of which 
it was accidentally introduced from Europe 
some years ago. Because it is practically im- 
possible to satisfactorily determine by inspec- 
tion whether such trees are free from satin 
moth infestation, the interstate movement of 


these trees from infested territory is pro- 
hibited. 


Data on Manufacture of Pulp Goods 


Data coltected for the census of manufac- 
tures show that establishments engaged pri- 
marily in the manufacture of pulp goods in 
1927 reported products valued at $23,817,616, 
an increase of 17.5 percent as compared with 
$20,270,005 in 1925, the last preceding census 
year, This industry classification covers es- 
tablishments engaged primarily in the manu- 
facture of articles made of wood pulp or of 
paper chemically treated, including such items 
as dishes, receptacles, egg-case fillers, handles, 
imitation wood carvings, spools and bobbins, 
chair seats, gears and washers and fiber sheets, 
tubes and rods. 


Surplus Timber to Be Sold 


The acting secretary of war has declared sur- 
plus and authorized for sale as no longer re- 
quired in the military service 400,000 cords of 
dead timber and 3,000 stumps on the Fort Bragg 
(N. C.) reservation valued at $200,000. The 
announcement adds that much of this wood is 
rich in tar, turpentine and paint oil properties. 
As an incident of the sale, the purchaser will 
be required to clear up dead wood, burn or cut 
fire lanes at suitable places to limit the extent 
of forest fires, and destroy undesirable brush 
and weeds under the direction of the command- 
ing officer of the post. He may also be pet- 
mitted to establish temporary distillation plants 
on the reservation for the purpose of extract- 
ing the tar, turpentine and oil from the timber. 


(SREB LAAAS 


Smitu: “I see by the paper that a widower 
with twelve children has just married a widow 
with nine children.” Jones: “That was 10 
marriage—that was a merger.” 
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The Boys Who 


Talk about your Lindberghs, 
Talk about your Byrds, 

Talk about your Lawrences 
In high-falutin’ words, 

There was other heroes, 
Sons of Uncle Sam’s, 

Long before a Lindy lived— 
The boys who broke your jams. 


Guts is nothin’ recent, 

Nerve is nothin’ new— 
There was men in Michigan, 

And Maine has had a few. 
What about Wisconsin, 

South and East and West? 
What of Pennsylvania, 

New York, and all the rest? 


Long before the papers 
Ever run a line, 
There was fellahs crackin’ jams 
’Way back in ’89. 
No one give ’em medals, 
No one wrote ’em songs; 
Now it’s time that credit went 
Where credit most belongs. 


Where the pine was pilin’ 
Forty stories high 

They went out to break a jam, 
To break it or to die. 

In their hands a peavy, 
On their lips a smile, 

They went out to do their job 
And do it up in style. 


There was death before ’em, 
There was death behind, 
There was danger all around 
Of ev’ry shape and kind. 


Broke Your Jam 


Where the timber rumbled, 
Where the river roared, 

They beheld the ship of death 
And laffed and jumped aboard. 


Men have heard the thunder 
Of a thousand guns, 

Men have battled sea and fog, 
The sons of heroes’ sons, 

But the world has trembled 
With a meaner roar 

When a hundred thousand lawgs 
Was pilin’ shore to shore. 


With no banners flyin,’ 
With no bands to play, 
They went out to do their best, 
And do it ev’ry day. 
Nothin’ in the papers, 
Not a shout or cheer, 
Just a guy who lived and laffed, 
Or died without a fear. 


But I guess a hero, 
If he died or not, 
God has never overlooked 
Or heaven has forgot. 
He was tough as timber, 
He was rough as bark, 
But I guess if Peter asks 
That God will keep it dark. 


God will not forget him, 
But, if mortals do, 

Surely you and I should not, 
Not folks like me and you. 

When you talk of millions, 
Lumber’s great I Ams, 

Don’t forget a greater gang— 
The boys who broke your jams! 





We See b’ the Papers 


America has a vice president, Italy a king. 

Probably a new vacuum cleaner also sweeps 
clean. 

Cotton goods sales are quiet, but not the 
patterns, 

Mr. Hoover will find that a little sand will 
remove oil stain. 

Now we shall see what the stock market 
will do, or whom, 

In one way at least we’re unanimous. Gosh, 
we're glad that’s over ! 

The election promise has one advantage over 
a note: it doesn’t say when. 

After all, the biggest party in this country 
is the I-told-you-so party. 

It seems to have been a contest between the 
wide open spaces and the wide open places. 


Now let us hope that both parties will use 
their planks for some constructive legislation. 


An English aviator drove a plane 319 miles 
- hour. Probably trying to pass an automo- 
ile. 

Nicaragua has elected a new president with- 
out the firing of a shot. Chicago papers please 
copy. 

Every four years an election and every seven 
years the locust. Otherwise it isn’t a bad 
world. 

Now we can all get back to work, which, 
after all, is the best solution for most of our 
troubles. 


The shouting and the tumult dies, but, alas, 
the precinct captains and the beer kings do 
not depart. 

Peruvian convicts are to be called by their 
names instead of by numbers hereafter. They 


must have that system in Chicago. Names 


escape one so easily. 


The election proved one thing anyway, that 
the United States leads the world in output 
of words. 


Well, we have reached that happy time when 
the Willebrandts cease from troubling and the 
Raskobs are at rest. 

There was $6,250,000,000 worth of building 
in the United States during the first ten months 
of 1928, garages probably. 

Stock market reports say there is a good 
deal of liquidation going on. Yeah, at the 
football game Saturday we noticed it. 

Dr. Benjamin Koehler, of the Illinois. Col- 
lege of Agriculture, has discovered a new 
treatment for smut. Broadway ought to try it. 


Between Trains 


WILLIAMsFort, Pa.—At the annual dinner of 
the Chamber of Commerce tonight President 
Winters and we were talking about what was 
going to happen to some of these sawmill towns 
when the timber was all cut out, and we agreed 
that Williamsport, Pa., Muskegon, Mich., and 
some of these other cities were the answer. 
Williamsport was once the capital of a con- 
siderable lumber territory, but now it makes 
about everything that an industrial center does. 
We have been coming here for a good many 
years, because Williamsport is one of our towns, 
but today, as we looked out of the window of 
the new Lycoming Hotel and saw the sky- 
scrapers rising hither and yon, we wondered 
what had become of the prophets of gloom— 
well, probably what has become of them is 
what they said would become of Williamsport. 

Yet let us not forget that Williamsport made 
lumber history and produced historic lumber- 
men. 





MEADOW 
RIVER 
BRAND 


- FLOORING— 


Red Oak Maple 
White Oak Birch 


FINISH AND TRIM— 
Chestnut Birch Ash 
Oak Poplar 

MOULDINGS— 

Oak Poplar Basswood 
Chestnut Birch 

STEPPING AND RISERS— 

Oak Birch 


BEVEL SIDING— 


Poplar 





Beech 






Kinds Flooring 
5 Kinds Trim 
ALL IN ONE CAR 


Here is a mixed car prop- 
osition that is growing in 
favor with retail lumber 
dealers who like to combine 
profits with utmost satisfac- 
tion to their customers. 


All Meadow River stock 
is produced from famous 
West Virginia Hardwoods— 
the cream of the stumpage 
in the Appalachian district. 
Meadow River stock is un- 
usually well manufactured. 
It is handled and loaded 
with utmost care. All in all, 
Meadow River products are 
superior products. And qual- 
ity considered they are very 
favorably priced. Other 
dealers are making a good 
margin on our products and 
are extremely well pleased 
with our quality and service. 


You will find it to your ad- 
vantage to get acquainted 
with Meadow River Bran 
Let us quote you. . 


THE MEADOW RIVER 
LUMBER Co. 


RAINELLE, WEST VIRGINIA 


Ea 
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Turnover 
is the order of the day 


Tackle low and block hard is one 
of the fundamental precepts of foot- 
ball. Tackle your turnover problem 
hard and keep stock investment low is 
one of the fundamental precepts of 
profitable lumber merchandising these 
days. 

It doesn’t pay to carry in stock all 
of the wide variety of items a dealer 
is called on to furnish. Far more eco- 
nomical to join the growing group of 
dealers who give us quick turnover on 
items you wouldn’t turn once a year. 
What do you need in Cypress, Red- 
wood, Pine, Fir, Cedar or something 
else? We have it. Immediate service. 


Send your orders—or 
write for our prices. 


(2 














The Most 
Profitable Lumber 
for Dealers 


When you adopt Golds- 
boro, N, C., Pine as your 


general yard and_ shed 
stock, you have many ad- 
vantages. 


This lumber is naturally 
suited to both interior and 
exterior uses in home 
building. Its soft texture, 
beautiful figure and careful 
milling attract trade for 
dealers. Its long service 
and economy make satis- 
fied customers. 


Take advantage of our 
mixed car service and or- 
der just the quantities you 
require. We also ship by 
water to East Coast points. 

















Johnson & Wimsatt 


WASHINGTON, D. C. 











Death Calls Pioneer of Inland Empire 


The passing of E. H. Van Ostrand, Coeur 
d’Alene, Idaho, president of the Craig Moun- 


tain Lumber Co., Winchester, Idaho, which 
was briefly reported in this column last 
week, came as a shock to a host of friends 
and associates in the lumber industry 
throughout the West. The death of this stal- 
wart in the western pine lumber industry 
means a distinct loss, not only to the Inland 
Empire lumber manufacturers, but to the en- 
tire lumber industry. He was a lumberman 
of keen intellect, of ripe experience, extend- 
ing over many years, both in Wisconsin and 
the Inland Empire. He was ever in the fore- 
front in co-operative effort or association ac- 
tivities for the benefit of the entire industry. 
He was ever willing to sacrifice time and 
effort from his own private enterprises in 
order to further the. interests of the entire 
group. Going back over the activities of 
Inland Empire pine manufacturers for the 
past fifteen years the records will show that 
E. H. Van Ostrand was always among the 
progressives and backing those steps which 
furthered the interests of western pine man- 
ufacturers. His counsels will be missed in 
their deliberations where his voice has so 
often been heard in the cause of right and 
progress. 

Mr. Van Ostrand’s death was caused by 
pneumonia and he had been ill only a few 
days. He had returned on Saturday, Oct. 27, 
from a trip to the east, to his home in Coeur 
d’Alene, Idaho, with a heavy cold which 
turned into pneumonia with fatal results. 
Funeral services were held there on Wednes- 
day, Oct. 31, the body being shipped to 
Neenah, Wis., for burial. Mortimer Van Os- 
trand, a son, made the trip from his home in 
Calgary, Alta., by airplane in order to attend 
the funeral. 

E. H. Van Ostrand was born at Eldorado, 
Wis., 66 years ago, but most of his early life 
was spent at Neenah, Wis., where he entered 
the lumber business as a young man. He 
moved to Winchester, Idaho, in 1909, starting 
a sawmill operation, there under name of 
Craig Mountain Lumber Co., in which he was 
associated with the late Judson G. Rosebush 
and other eastern interests. They also held 
large timber interests through the central 
Idaho region. The Craig Mountain Lumber 
Co. grew into a flourishing business of which 
Mr. Van Ostrand was president until his 
death, though he retired from active manage- 
ment a short time ago. During his fourteen 
years’ residence in the Coeur d’Alene region, 
Mr. Van Ostrand had been largely instrumen- 
tal in the development of the country. The 
company’s mill at Winchester, created for 
that town a large payroll. The logged-off 
land was cleared of stumpage and made sub- 
ject to cultivation, and Mr. Van Ostrand was 
instrumental in the establishment near Win- 
chester of an experimental station to ascer- 
tain the sort of crop the land was suited to. 
He was also instrumental in organizing the 
Evergreen highway district to provide a route 
through Lewis County. At the time of his 
death he was also president of the American 
Trust Co., of Coeur d’Alene, and held the 
same office with the Bank of Winchester. He 
had recently completed a term on the Fed- 
eral Reserve Board of the 12th district. Mr. 
Van Ostrand was affiliated with the Masonic 
lodge at Winchester, and a member of Calam 
temple of the Shrine at Coeur d’Alene. 

Surviving him are his wife, two sons, Dex- 
ter C. Van Ostrand, of Amasa, Mich., and 
Mortimer Van Ostrand, of Calgary, Alta.; a 
step-son, residing at Seattle; a sister, Mrs. 
L. P. Pinkerton, and a brother, Dewey Van 
Ostrand, both of Neenah. 


FRANK S. MURPHY, president of F. S& 
Murphy & Company, wholesale lumber deal- 
ers of Salt Lake City, Utah, and one of the 
most prominent lumbermen of the West, died 
on Sunday, Nov. 14, aboard the steamer Tayo 
Maru, enroute to San Francisco from Japan 
with his brother Charles. The Murphys, it 
was stated by friends, had attended the Ro- 
tary convention in Tokyo. Mr. Murphy was 
in his 59th year. Death was due to heart 
trouble. Frank S. Murphy was identified with 
prominent lumber concerns in, at least, four 
states during his career in the West. He had 
interests in Utah, California, Oregon and 
Nevada. He made his home in Salt Lake 
City until a few years ago, when he moved 


yy to Piedmont, Calif., because of his 


wife’ 
‘health, selling out his interests in the We 


‘Farland and Rio Grande Lumber companies 
but continuing as president of F. §., Murphy 
& Co. He was formerly owner of the F, § 
Murphy Lumber Co., of San Francisco, which 
owned large acreage in the white pine re. 
gions of California and was sold to the 
Quincy Lumber Co., several years ago. 

Mr. Murphy went to Salt Lake City from 
Nebraska in 1896 and entered the service of 
the Utah Lumber Co., then owned or con. 
trolled by Bishop Charles W. Nibley, prom. 
inent capitalist and church dignitary. Later 
he became manager of that company, and 
then president. In 1900 Mr. Murphy moved 
to Oregon to take charge of the Nibley-Stoq. 
dard interests at Perry, returning to Salt 
Lake City in 1906 to resume his position with 
the Utah Lumber Co., which his brother 
Charles had managed ih his absence. Mr. 
Murphy was a self-made man, and his suc. 
cess, friends declared this week, was due 
to his great business ability and his integ- 
rity, plus personality. The deceased was the 
first president of the Salt Lake-Pacific Coast 
Baseball League, and one of the earlier presi- 
dents of the Salt Lake Rotary Club. The 
trip to Japan was due to the poor health of 
Charles Murphy, it is said, coupled with a 
desire to attend the Rotary convention in the 
Orient. Francis Murphy was apparently in 
good health up to his death. Mrs. Murphy 
passed away the latter part of last year, and 
the survivors are two sons and a daughter 
and Charles Murphy, the brother. The Mur- 
phy brothers were to have reached San Fran- 
cisco on their return trip to this country 
about Nov. 20. The body is expected to ar. 
rive Nov. 12 and the funeral is scheduled to 
take place Nov. 14 at Piedmont, Calif. 


ALBERT G. McLAUGHLIN, 62 years old, 
prominent hardwood lumber dealer and a 
resident of Evansville, Ind., for the last 16 
years, died at his home there on Thursday, 
Oct. 31. Death resulted from pneumonia after 
an illness of a few days. Mr. McLaughlin 
was well known in Indiana and many south- 
ern states. He dealt chiefly in walnut lum- 
ber and is said to have been the first man 
to introduce walnut stock for veneering pur- 
poses. He was born in Bellemount County, 
Ohio, and formerly was connected with the 
Penrod Walnut Lumber Co. at Kansas City, 
Mo. In later years he was associated with 
the late Claude Maley of E'’vansville in the 
lumber business. He also had operated saw 
mills in several of the southern states. Sur- 
viving Mr. McLaughlin are the widow, one 
son, Paul McLaughlin of Evansville, a brother 
and two sisters. 


GEORGE HENRY MILLEN, president of 
the E. B. Eddy Co., died at his home, Stand- 
ish Hall, Hull, Quebec, on Nov. 3. He had 
been ill for several weeks. Mr. Millen, who 
was 90 years of age, celebrated his birthday 
on Oct. 23. A few months ago Mr. Millen 
suffered an injury to his hip and later con- 
tracted pneumonia. For a time he rallied and 
there had been hopes that he would recover. 
He was one of the leading industrialists of 
Ottawa and Hull and head of one of the dis- 
trict’s greatest businesses. He was held in 
the greatest esteem and affection in his home 
city and flags were half mast in Hull all day 
Saturday, the day of his déath. Messages of 
regret have been sent to the bereaved family 
by prominent public and business men 
throughout the country. 

As president and managing director of the 
E. B. Eddy Co. Mr. Millen had played a big 
part in the life of that organization. Start- 
ing as a millwright earning $8 a week, by 
hard work and initiative he had climbed 
steadily up the ladder. He went to Canada 
from the United States with only a few dol- 
lars, an alert mentality, a world of energy 
and much ambition. That was 62 Pons ago, 
at the instance of Ezra B. Eddy, founder of 
the company, who twelve years prior had 
also set out from Glen Falls, N. Y., to carve 
a path to fortune. Blessed with robust 
health, it was Mr. Millen’s own opinion that 
his general fitness and freedom from ailment 
had been due to his penchant for being early 
on the job. Year after year he made it a 
point to be at his desk at 8:30 o’clock in the 
morning. 

Mr. Millen was born at Glen Falls, N. Y» 
on Oct. 23, 1838. After attending the acad- 
emy of his home town he started his careet 
in the Glen Falls sawmill. He served in the 
Civil War on the side of the North and was 
wounded. After the war he went to Canada 
as related. Besides being an expert me- 
chanic, and possessed of a keen commercial 
instinct, he was an inventor of considerable 
note. Several machines now used in match 
factories throughout the world were first 


planned by him. He also perfected intricate 
parts of other machines. 

At the death of E. B. Eddy, Mr. Millen took 
over a large part of the management of the 
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company, then under the presidency of W. H. 
Rowley. He became president of the com- 
any fourteen years ago and had remained 
in that position ever since. Mr. Millen was 
predeceased by his wife, Lucinda Cushing, of 
vermont, whom he wedded 64 years ago. He 
js survived by two sons, Charles H., superin- 
tendent of the Eddy concern, and Walter H., 
at home; and two daughters, Mrs. Horace 
pratt, of Ottawa, and Miss Charlotte, at home. 
Mr. Millen was a member of the National 
Club of Toronto, the Royal Victoria Yacht 
Club and the Laurention Country and River- 
mead golf clubs of that city. He was a 
member of St. James’ Anglican Church, Hull. 





CLIFFORD E. SAWYER, prominent lum- 
perman of Minneapolis, Minn., and president 
of the Sawyer-Cleator Lumber Co., died at 
his home, 1600 Girard Avenue North, in that 
city last week. Mr. Sawyer was former presi- 
dent of the Minneapolis chapter of Hoo-Hoo 
and an officer of the local retail lumbermen’s 
association. He was identified with several 
community organizations, being a member of 
the board of the Y. M. C. A., trustee of the 
Fourth Baptist Church and an active mem- 
ber of the Plymouth Masonic lodge. Mr. 
Sawyer was born in Minneapolis and was a 
graduate of North high school and Pillsbury 
academy. He had been engaged in the lum- 
ber business several years. Surviving are his 
wife, his father and mother, Mr. and Mrs. 
Cc. W. Sawyer of Minneapolis, three _ sons, 
Marshall, Arga, and Clifford, two brothers 
and one sister. 


MRS. MARY JOSEPHINE WADE, who 


died at her home in Aberdeen, Wash., last 
week, wife of E. A. Wade, became a national 
character when two years ago she and Mr. 
Wade started from Aberdeen in a house con- 








Attack Proposed Increased Rates 


WASHINGTON, D. C., Nov. 5.—A strong brief 
in opposition to the report proposed by Ex- 
aminer Arthur R. Mackley in investigation 
and suspension Docket No. 2,479—Lumber and 
Forest Products Between Southern Points 
and Destinations in Virginia—and investiga- 
tion and suspension Docket No. 2,639—Lum- 
ber and Forest Products from Points in Ala- 
bama to Eastern Destinations—has been filed 
with the Interstate Commerce Commission 
by W. J. Strobel. 

The brief embodies the exceptions of the 
North Carolina Pine Association, E. H. 
Barnes Co., Berkley Box & Lumber Co., South 
Hill Manufacturing Co., Greenville Manufac- 
turing Co., Daughtrey-Davis Co., Appomat- 
tox Box Shook Co. and David M. Lea & Co., 
protestants, against the proposed increased 
rates. 

Mr. Strobel declares that Examiner Mack- 
ley has failed to mention in his proposed re- 
port one specific rate from the Carolinas to 
the Virginia cities or between Carolina 
points. Not a single comparison is made 
with other rates as a demonstration of the 
reasonableness of the proposed rates. He 
likewise contends that the examiner has 
shown an utter disregard of an adjustment 
of rates believed by protestants to be the 
most important involved in the entire pro- 
ceeding. This belief, Mr. Strobel adds, has 
foundation and support in the fact that the 
record shows that of the entire lumber move- 
ment to Virginia cities from the origin terri- 
tory involved, 90.07 percent is from North 
and South Carolina and only 9.93 percent 
from the other six States of Georgia, Ala- 
bama, Tennessee, Louisiana, Mississippi and 
Florida, and further that of the entire lum- 
ber movement to North and South Carolina 
76.07 percent originates within the Carolinas 
and 23.93 percent in the other southern 
States. Such figures, he asserts, are indis- 
putable evidence of the relative importance 
of the Carolinas as lumber originating States. 

The present rates from the Carolinas to 
the Virginia cities, Mr. Strobel continues, 
have remained in effect practically, without 
change, except as modified by General Order 
28, the general increase of 1920 and the gen- 
eral reduction of 1922, for ‘the last 28 years. 

“The very antiquity of the adjustment, if 
nothing else,” he says, “should cause its re- 
tention. Certainly if the rates are to be in- 
creased, protestants are entitled to something 
more than a mere statement by the examiner 
that the increased rates are reasonable be- 
cause they grade into and fit in well with 
the increased rates proposed from the South- 


structed in a huge Douglas fir log mounted 
on a truck and trailer. In this unique dwell- 
ing Mr. and Mrs. Wade have visited the 
principal cities of the United States. An 
arrangement with the West Coast Lumber 
Bureau was made whereby literature was 
distributed telling of the forests of the Pacific 
Northwest. The log from which the travel- 
ing house was constructed was part of a 
tree 311 feet high and more than nine feet 
in diameter, and contained in all about 50,000 
feet of lumber. Mr. Wade named the tree 
Columbus as the annual rings indicated that 
the tree was 434 years old. 


CLARENCE R. McLAUGHLIN, a former 
resident of Columbus, Ohio, and connected 
with the Roby Lumber Co. there for a num- 
ber of years, died at his residence in Los 
Angeles recently at the age of 76 years. He 
left Columbus about 10 years ago and re- 
tired from the lumber business. He leaves 
four sons of which one, Clarence G., re- 
sides in Columbus, and the others in Los 
Angeles. 


CHARLES OWENS, 75, lumber dealer of 
Addison, N. Y., and formerly proprietor of 
the folding crate and box factory at Smith’s 
Mills, N. Y., died at his home in Addison 
on Nov. 3. In his early life Mr. Owens oper- 
ated a saw mill at Hedgeville, N. Y 





AUGUST KRIGEL, first lumberman of the 
Kickapoo Valley, in Wisconsin, died at his 
home in La Farge, Wis., last week after a 
lingering illness. He was born in Germany 
and went to Wisconsin when a young man. 
He had engaged extensively in lumbering 
operations in the valley and other parts of 
northern Wisconsin for more than a half 
century. 





east and the Mississippi Valley, and the com- 
mission in all justness to protestants should 
require something more convincing than the 
examiner has submitted before the proposed 
rates are permitted to become effective.” 

The brief contains many rate comparisons 
for the information of the commission. 


Slight Drop in Freight Loadings 

WASHINGTON, D. C., Nov. 7.—Loading of 
revenue freight for the week ended Oct. 27 
totaled 1,161,976 cars, the car service division 
of the American Railway Association an- 
nounced today. This was a decrease of 119 
cars under the preceding week this year, de- 
creases under the week before being reported 
in the total loading of all commodities except 
grain and grain products, coal, coke and forest 
products which showed increases. The total 
for the week of Oct. 27 was an increase of 
49,160 cars above the same week in 1927, but 
a decrease of 46,902 cars under the corre- 
sponding week two years ago. 

Miscellaneous freight loading for the week 
totaled 456,301 cars, an increase of 9,545 cars 
above the corresponding week last year and 
979 cars above the same week in 1926. 

Coal loading totaled 207,682 cars, an in- 
crease of 25,546 cars above the same week in 
1927 but 29,052 cars below the same period 
two years ago. 

Grain and grain products loading amounted 
to 53,096 cars, a decrease of 3,203 cars below 
the same week last year and 3,581 cars below 
the same week in 1926. In the western dis- 
tricts alone, grain and grain products loading 
totaled 37,214 cars, a decrease of 2,311 cars 
under the same week in 1927. 

Live stock loading amounted to 38,054 cars, 
a decrease of 117 cars under the same week 
last year and 1,939 cars below the same week 
in 1926. In the western districts alone, live 
stock loading totaled 30,174 cars, a decrease 
of 133 cars compared with the same week in 
1927. 

Loading of merchandise less than carload 
lot freight totaled 269,036 cars, an increase 
of 518 cars above the same week in 1927, but 
2,292 cars below the corresponding week two 
years ago. 

Forest products loading amounted to 67,870 
cars, 1,429 cars below the same week last year 
and 5,029 cars under the same week in 1926. 

Ore loading totaled 59,391 cars, 17,041 cars 
above the same week in 1927 but 3,220 cars 
below the corresponding week in 1926, 

Coke loading amounted to 10,546 cars, 1,259 
cars above the same week in 1927 but 2,768 
cars below the corresponding week in 1926, 





FUTCHER 


TRADE MARKE DO 


Calcasieu . Leaf 


Yellow Pine 
Export Stock 


has long been a favorite with buyers in 
foreign countries. One of the reasons 
for this preference is the exceptional 
strength and durability of our Cal- 
casieu Long Leaf Yellow Pine. 

Exacting buyers know that they can 
rely upon our sawyers and millmen to 
satisfactorily fill their orders. Our 
years of experience have taught 
us how to correctly interpret orders 
and our excellent timber and modern 
milling facilities make it possible for 
us to give buyers the kind of lumber 
they order. 

Domestic buyers have found it hard 
to beat the quality of “LUTCHER” 
Calcasieu Long Leaf Yellow Pine lum- 
ber. Investigate our facilities for 
promptly supplying anything you 
need in 


Flooring Ceiling Siding 
Finish Shiplap Boards 
Dimension and Structural Timbers 
Railroad and Car Material 


The trade mark “LUTCHER” is a 
dependable guide to strength, dura- 
bility and big value. Specify this ma- 
terial in the future. 


JeLutcher& Moore 
Lumber Company 


ORANGE TEXAS 











Mills at Orange, Texas; Lunita, La. 
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CI LOUISIANA Co 













HAMMOND,LA. ioRR 
Manufacturers of 
Virgin Long Leaf Yellow Pine 


Round Piling Any Lengths. 














Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Qui 


Mille at 
GANDY. LA. 





Ofice. 
RUSTON, LA 
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Manufacturers 


Short Leaf Pine and Hardwoods 
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Put 


“Come on Home” 
in your 


Home Town Library 


“Come on Home,” by Douglas 
Malloch, “the Lumberman poet,” 
should be in every public library 
in America, 

Wouldn’t you like to be the one 
to put it in the library in your 
home town? (It ought to be in 
the high school library, too.) 

For $3.00 we will send you, post- 
paid, three copies—one for your- 
self, one for the library, and one 
for the high school. (Regular 
price, $1.25 a copy.) 

Can you think of as fine a thing 
to do, at so little expense?—any- 
— so likely to delight librarian, 
teachers and pupils, and to pro- 
mote a love of home in your home 
town? 


Address the Publisher, 


Americanfumberman 


431 South Dearborn Street, 
Chicago, Ill. 


(If you prefer, and will send us the names 
and addresses with order, we will send the 
books for library and high school direct, 
with a letter from us saying they are a gift 

from you.) 




















News No 


Aberdeen-Hoquiam, Wash. 


Nov. 3.—Japanese lumber trade, which dur- 
ing the last six months left much to be de- 
sired, shows symptoms of recovering. The 
first of the week will bring four Japanese 
vessels here for early November loading. 

The shingle mill of the Irving Dougherty 
Grays Harbor Co., in South Aberdeen, re- 
sumed operations Nov. 1. J. C. Alexander, 
who has been making frequent trips to Aber- 
deen from the head office in Everett, will 
be manager. The mill has been down since 
April 1. One shift will be run, but if con- 
ditions warrant two shifts may be put on 
a little later. The mill has six machines 
with a capacity of 350,000 to 400,000 shingles 
a day. 

A. Nabor is establishing a mill on North 
River to manufacture maple burl novelties. 
A lathe run by a gas engine, saws and a 
kiln to dry the burls are now being installed. 

David Morley, of the Saginaw Timber Co., 
who for some time has been receiving in- 
struction in flying, made a solo flight and a 
perfect landing. Mr. Morley is now a li- 
censed pilot. 

A. W. Middleton, of the Anderson & Mid- 
dleton Lumber Co., returned yesterday from 
a .business trip throughout the East. Mr. 
Middleton’s son Charles is stationed in Wil- 
mington, Del., with the East Terminal Lum- 
ber Co. 

A new and larger plant is planned for the 
Harbor Plywood Co. to replace the factory 
destroyed by fire last week. Piles are being 
driven and contracts will be made soon for 
construction of the buildings, according to 
an announcement made by A. R. Wuest, 
manager. 


Tacoma, Wash. 


Nov. 3.—A summary of conditions in the 
East and middle West was given the Tacoma 
Lumbermen’s Club at the regular meeting 
yesterday by Ernest Dolge, who has just re- 
turned from an extended tour of the country. 
On the Atlantic coast, Mr. Dolge said, condi- 
tions were frankly bad when he was there in 
September, while in the middle West things 
are looking much better and crops were good. 
Summing up for the entire country, he said 
market conditions for lumber are mixed, but 
that he is convinced next year will be a good 
one for the industry as the demand from the 
farming communities, the mainstay of the 
Pacific coast manufacturers, will probably be 
the best for years. 

The question of educating the public to the 
use of treated wood pipe, taken up at last 
week’s meeting, was resumed, and it was re- 
ported the West Coast Lumbermen’s Associa- 
tion has taken the matter up in earnest and 
has begun the preparation of publicity ma- 
terial on this question. 

Maj. Everett G. Griggs, who has just re- 
turned from a trip to California, reported on 
some of the association work recently accom- 
plished by the trustees of the West Coast 
organization. 

A proposal to name a program committee 
to prepare interesting discussions for the 
weekly meetings was not acted upon, and will 
be taken up at a latter meeting. 

A ruling by the State attorney general, that 
towboats used exclusively by a group of lum- 
ber firms are not common carriers, has caused 
much interest here, and the result may be the 
organization by groups of waterfront mills 
of towing companies to handle their log busi- 
ness. 

In spite of the recent advance in transpacific 
lumber rates, tonnage available for November 
is extremely light, and shippers are finding it 
difficult to book space for lumber to the 
Orient before the middle of December. Most 
of the regular liners listed for calls during 
the next six weeks are already booked to 
capacity, and there are few tramps listed yet. 
Intercoastal rates are soft and, though the 
intercoastal lumber conference has announced 
the present rate of $14 will be maintained 
through December, there is a considerable 
amount of independent space being booked 
below this figure. 


i 


tes from Am 


Cargo shipments of lumber were unusually 


light last week, the total coming to only 
6,260,000 feet. From the McCormick, Shaffer 
and Baker docks and Portacoma piers, 2,935. 
000 feet; St. Paul & Tacoma Lumber Co,, 1. 
175,000 feet; Puget Sound Lumber Co., 350,009 
feet, and Defiance Lumber Co., 1,800,000 feet, 
Destinations: Atlantic coast, 1,115,000 eet: 
California, 1,075,000 feet; Japan and China 
920,000 feet; Europe, 2,725,000 feet; Hawaiian 
Islands, 75,000 feet, and South America, west 
coast, 350,000 feet. Other than lumber: The 
Atlantic coast took 250,000 shingles, 509 
tons wood pulp and 1,570 doors. Europe took 
3,500 doors and 250 bundles broom handles, 
The Hawaiian Islands took 500 doors and 59 
tons -box shook. 

W. M. Barry, of the Barry Lumber Co., of 
Galesburg, Ill., was a Tacoma visitor this 
week and called on a number of the local 
manufacturers. 

A. G. Strand and Elliott Evenson have or- 
ganized the Strand Millwork Co., capitalized 
at $2,000, to operate a small millwork plant 
on the tideflats. 


Spokane, Wash. 


Nov. 3.—An important new woods operation 
is that of J. J. O’Neill, who is building three 
miles of flumes several miles of chutes and a 
camp on Bond Creek in the St. Joe country, 
A crew of 150 men is at work under the direc- 
tion of Henry Hendricken, formerly with the 
Hedlund Lumber Co. Construction work will 
be completed within the next sixty days, after 
which the men will be engaged in getting out 
white pine. The flume will be V shaped and 
operate continuously winter and summer. It 
will deliver the logs at the mouth of Bond 
Creek, where it empties into the St. Joe, and 
there loaded for delivery to the Ohio Match 
Co. plant at Huetter, Idaho, on the Spokane 
River below Coeur D’Alene, Idaho. 


Minneapolis, Minn. 


Nov. 5.—Shipments of northern pine in- 
creased recently, when a record for the last 
fourteen weeks was broken. Production also 
was the heaviest in five weeks. Orders fell 
below those booked in any week for the last 
seventeen weeks. A shortage of box grades is 
slowing up business in them. Railroads are 
buying a little pine, but dealers are taking 
only what they must have. Conditions in the 
hardwood industry remain practically un- 
changed, with production low. 

In 1903 the average cost of a Minneapolis 
home was $1,963. Since that time the cost 
has risen steadily, until in 1928 the average 
cost has reached $4,817, according to Harry G. 
Benton, secretary of the -Minneapolis Real 
Estate Board. Mr. Benton states that he ar- 
rived at these figures after making a study of 
the records in the office of the Minneapolis 
building inspector. 


Vancouver, B. C. 


Nov. 3.—The mills are fully booked up with 
all the business they can handle up to the 
Christmas shutdown, and are refusing all 
‘business for future shipment. There is quite 
a shortage of clear ldgs and it is very difficult 
to place any orders for clears. Freight rates 
have strengthened considerably. Owing to 
large demand for grain space it is very diffi- 
cult to secure lumber space at a reasonable 
rate, especially for late December shipment. 
Considerable West Indian business has been 
placed during the last ten days. 

There is a little shingle business coming in, 
but scarcely enough to keep the machines 
going two shifts. The trade is apparently 
holding off for a reduction in price, but the 
mills would probably prefer curtailment to 
allowing concessions. 


The fir log market has experienced a very 


decided quickening. Reports indicate that a 
greater volume of fir logs has changed hands 
during the last two weeks than at any time 
in the history of Coast logging. The list 


price of $10, $15 and $20 has been firmly main- 
This situation has caused logsing 


tained. 
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operators to reconsider their decision to cur- 
tail. Sales of cedar logs have been very light. 
Stocks have not increased to any extent, and 
production of this species always falls off 
very materially in December and January 
owing to adverse weather. Hemlock log pro- 
duction is being moved at list of $11. 


Kansas City, Mo. 


Nov. 5.—While demand last week was bet- 
ter than in the preceding week, there ap- 
pears to be a definite trend downward in 
volume of orders, which is evidenced by the 
fact that price weakness is developing in 
spots. Retailers are doing a good business in 
the middle West and Southwest, but reports 
indicate they are buying almost exactly what 
they expect to sell before the inventory season 
comes along, so that, outside the line yards, 
the inventories will be very small again this 
year. Snow over a part of the middle West 
last week halted building, and colder weather 
will cut down construction work in the coun- 
try. In the South and Southwest, however, 
sales Managers expect a good demand up to 
the holidays. There has been an especially 
good call for timbers and other industrial 
items up to this time, and an active demand 
for oak, gum and other hardwoods and cypress. 
Redwood demand has been slow. 


Pittsburgh, Pa. 


Nov. 5.—About the most encouraging news 
that retail dealers have received recently is 
that reports from the bituminous coal fields 
indicate a further improvement in the coal 
industry, and more of the larger mines that 
have been closed are contemplating reopening, 
but for the most part on a basis of restricted 
output. Reporis indicate that the steel in- 
dustry continues active. Prices on all kinds 
of lumber holding are pretty steady. In south- 
ern pine, No. 2 boards and No. 2&better dimen- 
sion are continuing strong, and dry stock is 
being picked up about as fast as it is dry 
enough to ship. Idaho, Pondosa and California 
sugar pines seem to be holding strong at pre- 
vailing prices. Many of the Inland Empire 
pine mills are behind with orders. Fir seems 
to be strong and curtailment’ seems to have 
had a very favorable effect on prices. 


Norfolk, Va. 


Nov. 5.—North Carolina pine sales last week 
would have been much larger if the mills had 
been in position to take on more orders. Some 
headway is being made in getting out old or- 
ders. Small mills are not offering stock freely, 
as they hope to secure better prices in the 
future. Prices do not show much change, but 
there may be some further advances. 

There has been a fair demand for 4/4 edge 
No. 2 and better band sawn stock, and in- 
quiries have been frequent for good circular 
edge and stock widths mixed. Buyers, how- 
ever, are not willing to pay the prices asked. 
No. 2 and better 4/4 stocks widths have been 
moving well. Edge 4/4 No. 3 is being taken 
by the southern yards about as fast as offered. 
A few mills that have been asking more money 
for this item find sales quite. No. 3, 4/4 stock 
widths have not been so brisk, but inquiries 
are again picking up. No. 2 and better and 
No. 3, 5/ and 6/4 stock widths are in good 
demand, and little stock is offered. No. 2 and 
better 4/4 miscuts, rough and dressed, have 


‘ been more active and mills have no trouble in 


getting asked prices. 

Edge No. 1 box, 4/4 kiln dried rough, has 
not been moving so briskly. Due to higher 
prices, box makers are not inclined to buy 
ahead. They are interested in air dried edge 
box rough, but this is still very scarce. There 
is an active demand for this item dressed and 
resawn, and prices are very good. Edge 4/4 
No. 2 box has been rather quiet, but mills have 
sufficient other business to keep them busy. 
No. 1, 4/4 stock box, kiln or air dried, rough 
and dressed, continues very active, and mills 
are not inclined to sell ahead. Box makers are 
kicking on prices for air dried stock box, but 
yards seem to be taking this about as fast as 


ricas Lumber Centers 


offered. No. 2, 4/4 stock box continues to sell 
about as fast as produced. Edge and stock 
box, 5/ and 6/4, rough and dressed, are very 
active and not very plentiful. Box bark strips, 
4/4, have not been very active. Low grade 
hardwoods, rough and dressed, have been very 
active at good prices. 

Planing mills are pretty well satisfied with 
demand, although they would like to sell more 
solid cars of one width of flooring and parti- 
tion in No. 2 and better grade. A number are 
oversold on No. 3 in all widths and are out 
of the market. Kiln dried roofers continue 
active and strong. Air dried have not been so 
active, but the mills do not seem to have much 
stock, and 6-inch are very scarce. Dressed 
framing in mixed cars is very active, and mills 
have little stock to offer and do not hesitate 
to advance prices. Lath have been rather 
quiet, air or kiln dried. 


Bogalusa, La. 


Nov. 5.—The Great Southern Lumber Co. 
has donated to the United States Government 
a site measuring 150 feet by 200 feet deep, 
opposite the administration building of the 
Great Southern Lumber Co., as a site for the 
new Federal building planned for this city. 
This site is stated to be the most valuable in 
commercial property in Bogalusa. A total of 
$135,000 has been appropriated for the Fed- 
eral building, and it is expected that the 
plans for it will be completed within the next 
few days, and bids for the construction adver- 
tised in the very near future. 

The first shipment of redwood to arrive in 
Bogalusa was received on Monday of last 
week, it consisting of window and door frames 
which are to be used in a theater now under 
construction here. The shipment of redwood 
atracted much attention. Redwood will be 
used throughout the theater building whereas 
the specifications called ffor cypress. The 
changing of the specifications to redwood 
brought much favorable comment from the 
public. Furthermore, the theater will be 
named “Redwood.” 

Col. A. G. Goodyear, of Buffalo, N. Y., presi- 
dent of the Great Southern Lumber Co., ex- 
pects to visit Bogalusa on Friday of this 
week, on his way to California, where he will 
look after the vast redwood interests of the 
Great Southern Lumber Co. He expects to at- 
tend a meeting of the Southern Pine Associa- 
tion at New Orleans the day before coming 
here. 

Dr. C. P. Dowell, dean of the Louisiana 
State Agricultural College, and D. E. Marck- 
worth, head of the Forestry Department of 
the Louisiana State University, were guests of 
Col. W. H. Sullivan last week. This was Dr. 
Dowell’s first visit to Bogalusa, and he was 
amazed at the many big industries here, and 
greatly interested in the reforestation pro- 
gram that is being carried out in this section. 
The party was escorted over the city by J. 
K. Johnson, forester of the Great Southern 
Lumber Co. 

F. Salmen, father of Mrs. W. H. Sullivan, 
arrived in New Orleans last Friday, after 
almost a year’s absence in Germany, where he 
took treatments from one of the world’s great- 
est heart specialists. Mr. Salmen is reported 
to be greatly improved in health. 

The future of Bogalusa has never looked 
brighter and there never were so many things 
in which the business men can render hearty 
co-operation as at the present, it was declared 
at a luncheon to 125 business and professional 
men of Bogalusa, which was held at the 
chamber of commerce last week. W. H. Sulli- 
van, mayor of the city and vice-president and 
general manager of the Great Southern Lum- 
ber Co., was the principal speaker, and was 
at his best form on this occasion. Col. Sulli- 
van went into details concerning the redwood 
transaction in which his company is interested, 
saying among other things that the directors 
of the Great Southern Lumber Co. had taken 
$1,000,000, which they could have put in their 
pockets as dividends, to invest in Bogalusa if 
the redwood deal proved successful, which 
would give added impetus to the city’s growth. 
He told the business men that they could 
greatly assist in the sale of redwood lumber 
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and true to specification. For a long time 
we have been cutting big, long timbers and 
other railroad material for exacting buyers. 
In fact, that’s the big end of our business. 

It'll pay you to order from a Long Tim- 
ber Specialist in the future. 
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manufactured here if they would talk as much 
about redwood as he does about Bogalusa. 

A magnificent display of redwood has been 
arranged in the lobby of the Great Southern 
Lumber Co., and is daily being viewed by 
large numbers of the citizenry. 


Brookhaven, Miss. 


Nov. 5.—Southern pine mills have been ship- 
ping so much lumber that buyers must sim- 
ply take a littJe breathing spell and distrib- 
ute receipts. Orders from the interior mar- 
ket have fallen off very perceptibly, but mill 
files are still heavy. Mills favorably situated 
for handling export orders find their order 
files overflowing. There will undoubtedly be 
a number of price readjustments fn domestic 
items, for those that were. purposely put hign 
to prevent further heavy oversales will have 
to be brought in line. with the market. 
Weather has been remarkable for cutting and 
shipping, and predictions are that October 
stock reductions will run about 15 percent 
more than the cut. Never have stocks in 
this section been as low. With wet winter 


weather -coming on and stocks drying more 
slowly, it will hardly be possible to get them 


much lower. The export markets have been 
buying very heavily, and where seasoned lum- 
ber is required, shipments are going to be 
badly delayed. Pine timber production is 
holding up well, but the mills are booked 
ahead sixty days. 
Stocks of 3- and 4- 


and stocks are being reduced very rapidly, 
No. 3 shortleaf, 8-, 10- and 12-inch, remaing 


badly oversold. 

No. 1 longleaf 2-inch dimension has sgolq 
in exceptionally heavy volume. Recent pur. 
chases cleaned up all green and dry stocks of 
2x4- and 2x8-inch, 16-foot and shorter. Other 
items of No. 1 longleaf are in very low sup- 


ply, and shortleaf stocks are even lower, 
There is hardly any dry No. 2 dimension 
available. No. 3 dimension has sold well 
also. 

Pine lath have been selling in excellent 


volume. No. 1 are sold ahead for a couple 
of weeks, and No. 2 are oversold for more 
than three weeks. No. 1 kiln dried are very 
firm at $4.25, and No. 2 at $3.50, f. o. b. mill, 
Pine shingles are showing activity. The No, 
1 heart and select heart grades remain badly 
oversold, and stocks of No. 2 saps are light, 

A fire occurred in the sawmill of the J. J, 
Newman Lumber Co.’s mill at Sumrall, Miss., 
and it will not be able to manufacture any 
lumber there until about Nov. 6. Dry kilns 
are closed and orders will be delayed for about 
one week. 


Shreveport, La. 


Nov. 5.—This has been a week of rather slow 
trading in southern pine. Buyers seem some- 
what inclined to shop around and wire in 
offers lower than the prices quoted by mills, 





inch flooring remain 
extremely low, with a 
number of items over- 





moved well. Prices of 
a few items are being 
readjusted. Rift stocks 
are extremely low in 
all grades. Drop sid- 
ing has been selling in 
fair volume, particu- 
larly No. 1 and better, 
and stocks are lower 
than in months—there 
is practically no No. 2, 
and all No. 3 has been 
sold. Ceiling has been 
moving in excellent 
volume, and stocks are 
being held rather low 
by orders. Partition, 
%x4-inch, has recently 
been selling quite well. 
Bevel siding has not 
been very active, while 
square edge is overs 
sold. A good deal of 
molding business is be- 
ing offered. The mills 
in this section are 
holding firm for around 
55 percent discount for 
small, and 45 percent 
for large, moldings 
f. o. b. mill in straight 











carloads. But a lot of 
mills are selling at 
65 percent discount 
straight through, de- 
livered Chicago, which 
is ec ies l 9 * the 
$ juivalent to 72 per om 
cent f. o. b. mill, inch 07% Missouri 
B&better moldings Mo., 
bringing the equivalent 
of around $30 a thou- 
sand board feet f. o. b. 
mill. Stocks of No. 1 


One of the most remarkable 
in the accompanying illustration. 
weight of 12,000 pounds, and its enormous size can well be gaged by 

workman shown beside it. 
by a field man of the Pickrel Walnut Co., 
and New Albany, Ind. The burl was hauled by horses 60 miles 
to the railroad for shipment and almost a month elapsed from the 
time the burl was found until it reached the railroad. It turned out 
to be a very rare piece of wood, producing some 








walnut burls ever discovered is shown 
It tipped the scale at the astonishing 


It was found “somewhere in Illinois 


of St. Louis, 


very unusual figures. 





and better pine finish 
are very low, and industrial orders have obli- 
gated mills for a long period. Export orders 
for such lumber have continued in heavy vol- 
ume. 

No. 2, 4-inch fencing continues badly over- 
sold in both longleaf and shortleaf. No. 2, 
6-inch fencing and flooring have sold well. 
No. 2 longleaf, 8- and 10-inch stocks are very 
low, with very little stock coming dry. No. 
2 longleaf 12-inch has continued to sell well 
and stocks are low. No. 2 shortleaf, 8- and 
10-inch, is badly oversold, and 12-inch is be- 
ing made in small quantities. No. 2, 5/ and 
6/4 is showing a light surplus, with demand 
good. 

No. 3, 4-inch fencing is not showing any 
surplus in either longleaf or shortleaf. No. 
3, 6-inch has moved readily in both longleaf 
and shortleaf and is now sold up to green 
stock. No. 3 longleaf 8- and 10-inch stocks 
are low and are selling well. No. 3 longleaf 
12-inch, has been selling exceptionally well, 


but prices remain firm. Wholesalers who have 
had cars in transit report difficulty in market- 
ing them as fast as they come out, and are 
buying less, so that prices of common stock 
are settling a trifle. The cautious attitude of 
straight-car buyers is an indication that price 
advances can not be expected. Stocks at most 
mills are still rather badly shattered, and it 
is hard to find certain items wanted for mixed 
car orders. The mills are in fairly good shape, 
with unfilled orders covering most of the stock 
on hand. There will undoubtedly be enough 
business right along to take care of what 
stock the mills will be able to ship when 
handicapped by unfavorable weather. Logging 
conditions are now rather bad, as fall rains 
have begun. The volume of business is for 
the most part determined by the ability of the 
mills to handle an unusual influx of mixed car 
orders. 

Hardwood demand is brisk, a good deal of 
business being booked for immediate shipment, 
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and prices are firm, with a tendency to advance. 
It is difficult to find any great volume of dry 
stock, and mill assortments are not as good 


as usual. s 
Laurel, Miss. 


Nov. 5.—Local mills, both pine and hard- 
wood, report very satisfactory results for the 
last week. 3usiness has been had in fair 
volume. Plentiful inquiry continues. No sur- 
plus stocks exist in either softwoods or hard- 
woods. Longleaf timber cutting is exception- 
ally strong. Boards and dimension are also 
in exceptionally good demand. In hardwoods, 
magnolia has been the feature at most of 
the mills in this section. The mills are now 
badly sold ahead on magnolia cutting. Some 
of the users of magnolia have recently been 
purchasing beech as a substitute. The ex- 
port business in both pine and hardwoods is 
very satisfactory. No surplus stocks are in 
the hands of the manufacturer and present 
order files cover production of some items as 
far ahead as January. Export prices are firm 
and advancing. 


Warren, Ark. 


Nov. 5.—The pine and hardwood mills in 
southern Arkansas continue to operate to ca- 
pacity, and report a very satisfactory demand. 
In several places, planing mills are on a night 
run to meet the urgent demand for quick 
shipments. The Bradley Lumber Co., of this 
place, has practically a full crew on its night 
shift, indicating that finish products are in 
excellent demand. No. 1 common and better 
sap gum is somewhat scarce and higher in 
price, with only limited stocks ready for 
quick loading. 

Inquiries and orders for Arkansas soft pine 
are plentiful, with prices strong. Finish and 
trim are in demand for quick shipment to 
complete jobs started in the late summer. 
The demand is well sustained on the entire 





list, and dry stocks of common boards and. 


dimension available for quick loading are 
limited, Rainy weather the last two weeks 
delayed drying of common yard items and 
has held up orders for these items. The best 
demand continues to come from the South, 
with central and western pine trade territory 
sending in a good volume. 


Macon, Ga. 


Nov. 5.—Roofer manufacturers’ reported 
about the same volume of business this week 
as they had during the previous week, with 
no change in prices. Inquiries were coming 
in from the East, and there was fair buying. 
Colder weather has stimulated production by 
most mills. 

Inactivity in the longleaf lumber market 
this week was undoubtedly due to the presi- 
dential election. Mills were reported to be 
operating below normal. There were some 
inquiries and some sales, but volume was 
low. 

Logs were more plentiful at hardwood mills 
this week, though lowlands in many places 
are still too wet for the logging crews. Busi- 
ness was fairly good, according to manufac- 
turers, There was a good inquiry, and quite 
a few good orders were booked. Production 
picked up, but it is still below shipments. 


Birmingham, Ala. 


Nov. 5.—Demand has fallen off and prices 
have been softening along certain lines. Badly 
mixed car orders are the rule. Purchases are 
mainly of special stocks. Building is active, 
but most of the contracts were let some time 
ago. Dealers are completing jobs and catering 
to repair work. Too much shading of retail 
prices is being done. Orders have been plenti- 
ful’ for planing mills and trim plants. Sash 
and door firms have been unusually busy. Oak 
flooring was dull and prices declined during 
the week. Sawmills operating near here have 
been catering to cut-to-order business, heavy 
structural stock being in largest demand, and 
delivering direct to jobs. Plants cutting export 
items report extremely urgent requests for 
saps ete. For 1x6-inch No. 1 and better roug 
$46 was paid last week, and other export items 
moved up also. 

The Read Bros. Lumber Co., which has oper- 
ated near here for the last eight years, has 
removed to Ashville, Ala., to cut a large tract 
of longleaf. 

T. L. Denis, of Notasulga, Ala., is removing 
his sawmill to the vicinity of Alexander City, 


where he will operate a planing mill and con- 
centration yard. 

The Woodson Lumber Co., Fairfield section, 
completed an additional shed which houses one 
of the best paint displays in the district. 

A. K. Hardy has opened his factory and re- 
tail lumber business in Fairfield. The town 
now has two plants manufacturing interior 


trim, 
Milwaukee, Wis. 


Nov. 6.—The softwood market here was dull 
last week, as rainy weather slowed up build- 


ing operations. The retailers are keeping 
their inventories low, and are not inclined to 
replenish them. West Coast lumber and 


southern pine continue the woods in heaviest 
demand. Hemlock has not been as active 
among the yards throughout the State, be- 
cause of unusually heavy rains in the North, 
which have slowed down production and sales 
also. Most hardwood orders are for imme- 
diate delivery, buyers keeping stocks down as 
low as possible. 


Duluth, Minn. 


Nov. officials of interior sawmills 
report a fair demand for medium grades of 
northern pine. Reports from salesmen in- 
dicate expansion in shipments, owing to an 
extension in winter construction. Northern 
pine quotations are described as steady. 


Officials of the Scott-Graff ‘Lumber Co., at 
Duluth, have announced that it will be in the 
market for its usual supplies of logs this 
winter. It reports substantial sales of in- 
terior finish and its plant is now operating 


full time. 
Seattle, Wash. 


Nov. 5.—Favorable weather throughout the 
entire year on Puget Sound points has made 
it possible for shingle mills to operate con- 
tinuously, and because of the fact that over 
a large portion of the country building 
operations slow up during the winter, supply 
and demand tend to become unbalanced. 
Now, with no surplus of logs to draw from, 
there is no weakening in prices. A more or 
less complete canvass among shingle manu- 
facturers indicate that practically all of them 
will operate on about a 50 percent basis 
during the rest of the year. Manufacturers 
seem to be convinced that there is a market 
at this time of year for only about one-half 
of their product. With the present day 
facilities for securing information regarding 
markets, distribution, stocks and other mat- 
ters of vital interest to manufacturers and 
distributors, it is possible for the producer 
to plan his operation to fit the market. 

Transpacific parcel space is reported as out 
of question for the remainder of this year, 
because of the extensive movement of grain. 
Sawmills catering to the United Kingdom 
market report considerable business on the 
books for both clears and merchantable, and 
considerable inquiry being made for further 
stocks of merchantable. Wholesalers report 
a slight decline in prices on some items of 
lumber, but that sawmills are not making 
much concession on mixed orders. Railroads 





are in the market and total purchases seem. 


to be steadily increasing. 


Log prices are steady at $12, $18 and $25 
for fir; $11, $13 and $12@$14 for hemlock; 
$21 for shingle and $35 for lumber cedar 
logs. Logging camps are running and there 
is an accumulation of unsold logs in the 
water. With the general curtailment in 
lumber production there will doubtless be 
an accumulation of logs. Cedar logs are still 
scarce but supply will be more nearly ade- 
quate during curtailment in production of 
the cedar mills. Lumber mills are curtail- 
ing to suit individual conditions. Some are 
running a 5-day week, and others are clos- 
ing down for an indefinite time in the next 
six weeks. 

Arthur Krauss, of Krauss Bros. Lumber 
Co., returned Saturday from a four weeks’ 
trip to New York, Boston and Philadelphia. 
In New York, Mr. Krauss made a complete 
survey of lumber on hand, and finds that 
there is only about 25 percent of the amount 
that is usually carried. In Boston, Mr. 
Krauss found the condition less favorable, 
due to more stocks on hand purchases light 
because of the approaching winter. While 
boat companies are maintaining a $14 freight 
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TRY OUR 
No. 2 Common S4S 


Dimension 


The grade is good—You will 
like it. 

Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 


Trae” Lumber Co. 


WASH. 
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S. B.Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Mina, 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
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Lumber Co. 
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Shipments via N. P. Mi ] M ont. 


Milwaukee Rys. 
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We cut our own 
timber, in a modern 
Band Mill, equipped with latest 
type Kilns and High Speed Planers. 


Our Specialty is Shop | 


(Strong to Edge Grain) 


‘Also Spruce Finish $4S 


(13/16 x 1/2” Off in Width) 


Capacity 150,006 Ft. 
8 Hours. 
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Factory Lumber 
Both FIR and SPRUCE 


also Fir Battens, Lattice or Mould- 
ings in straight cars or mixed with 
other items of yard stock. 


John D. Collins Lumber Co. 
White Bidg., SEATTLE, WASH. 
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Beemer ete Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 








Room 712 Railway Exchange =CHICAGO, ILL. 











Lumbermen’s Exchange 
R. F. PRAY R. H, BROWNE 
White PINE 
California Sugar PINE 
White FIR 


Wi ialize in MOULDINGS 
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We are pre- 
pared to furnish 
mixed cars of 
boards, dimen- 
sion moulding 
and clears to 
the yard trade. 


BOX, 
SHOP 
and 


CLEARS 


Clover Valley 
Lumber Co." 
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Feather River Lumber Co. 


DELLEKER, CALIF. 
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California White Pine 


Annual Production 
35,000,000 Feet. 


= Y 
RANDY BOOKS ror LUMBERMEN 


COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 























rate, there is some uncertainty in the buyers’ 
minds that this rate will hold, and they are 
taking only such amounts as they feel are 
required. Buyers generally are impressed 
with the actual curtailment in production of 
the West Coast sawmills, and if they become 
eonvinced that freight rates will remain 
steady they will probably make the usual 
purchases after the coming elections. Lum- 
ber transits en route are less than they were 
two to three months ago. 

The American Hoist & Derrick Co. has 
named the Hofius Steel & Equipment Co. as 
its representative in this district. Sufficient 
stock will be carried to give splendid service 
to the logging and lumber industries. 

The Whitcomb Lumber Co. has moved 
from 1151 Henry Building to larger offices 
at 4429 White-Henry-Stuart Building. 

Three prominent visitors in Seattle and other 
Pacific coast points this last week were James 
D. Lacey, of Lacey Securities Co., Chicago; 
F’, L. Peck, of Scranton, Pa., president of J. J. 
Newman Lumber Co. and 8S. M. Moreton, of 
Brookhaven, Miss., vice president and general 
manager of the J. J. Newman Lumber Co. 
This party came out to the Pacific coast to look 
into timber and logging propositions. It first 
visited operations in California, traveling 
northward to Portland, and stopped at the op- 
erations of the Long-Bell Lumber Co., Long- 
view. 


Albuquerque, N. M. 


Nov. 5.—W. H. Jaenicke, of Mailler Searle 
(Inec.), San Francisco, was in Albuquerque 
Monday following a visit to Standard, Ariz., 
where he installed machinery in the new 
Cady sawmill. He is making a survey of 
available aspen in this region advantageous 
to railroad, suitable for foreign shipment in 
lengths of 8 feet up. He had previously ex- 
amined the supply in the area of its maxi- 
mum development in the Manti national 
forest of the Wasatch mountains, Utah, on 
which the Utah Excelsior Co., Salt Lake City, 
is drawing steadily, shipping from Thistle, 
the logs being resawed into 18-inch lengths 
and manufactured into excelsior for packing 
needs of the intermountain region and out- 
side shipment. 

L. V. and J. W. Whitley have purchased 
400,000 feet of timber in Antelope canyon of 
the Lincoln national forest, north of Alamo- 
gordo, N. M., and will establish a sawmill, 
and saw ties for delivery to the Santa Fe 
railroad at Cedarville, and lumber for local 
needs, 

Frank Hawkins plans to buy the Clymer 
and Ernest Laton sawmill, on Tusas Creek, 
shipping point, Tres Piedras, northern New 
Mexico. ‘He will log this winter and in the 
spring mill operations will be resumed. The 
plant has been dormant three or four years. 

Near Prescott, Ariz., twenty-four “burl” 
walnut trees recently sold averaged 873 
pounds each, bringing at 1% cents a pound, 
$13.09 per tree. One snag produced 3,470 
pounds of burl, and brought $52.05, indicat- 
ing possible profit in plantations of Mexican 
walnut, grafted with English walnuts, so 
the nut crop would pay expenses, and the 
burl, clear profit. 


Portland, Ore. 


Nov. 3—The output of fir lumber in the 
Willamette Valley and Columbia River re- 
gions will probably be curtailed about 30 
percent from now until the first of the year. 
Some of the large mills up the Willamette 
Valley have already laid off their night shifts, 
others are on a 5-day operating schedule, 
and some are considering the reduction of 
schedules to four days a week. Some mills, 
however, will continue to operate double 
shifts. 

Fir lumber is showing some signs of weak- 
ness, according to views of a number of 
manufacturers and dealers here, but further 
curtailment will probably strengthen the 
market so that there may. even be a slight 
increase in quotations before the first of the 
year, when a good volume of business seems 
to be looked for. The export demand is 
spotted, it is said, with South America the 
most active buyer for the present. Demand 
from the Orient is steady, with most space 
for parcel shipments taken up for both No- 
vember and December. Local demand for 
lumber is quiet, as is domestic business in 
general. Spruce and pine markets are both 
active, with prices stiffening from time to 
time. There is no scarcity of saw logs, and 


ee 
prices are as they have been for the last few 
months, with $22 as top for No. 1 yellow fir 

The Patrick Lumber Co., of Portland, re. 
cently augmented its activities by the addi. 
tion of a pine lumber department, with A.W 
Anderson in charge. Mr. Anderson was for 
six years with the L. P. Menefee Lumber Co. 
Mr. Anderson said that all items of pine 
seem to be meeting with a good demand. 

Ralph L. Smith, head of the Ralph L. Smith 
Lumber Co., of Kansas City, is president of 
the recently incorporated Ording-Smith Cedar 
Co., at Coquille, Ore., and the company’s 
operations will be enlarged from time to 
time as its business develops. The mill cuts 
Port Orford cedar, which is extensively useq 
for battery separators, and a separator fac. 
tory has been added to the facilities. Its 
equipment will be increased as the demand 
for the output increases. The sales will be 
handled through the Portland office of the 
Ralph L. Smith Lumber Co. 

Holger A. E. Nilsson, president and gen- 
eral manager of Kopparberg & Hofors Saw- 
mill Co., of Ockelbo, Sweden; Gunnar Mag- 
nusson, general manager of Skonviks Co., of 
Skonvik, Sweden, and Gustaf Asplund, com- 
mercial attache of the Swedish consulate at 
New York, were in Longview, Wash., early 
this week and inspected the Long-Bell Lum- 
ber Co. sawmills and the Longview Fiber 
Co.’s pulp and paper plants. They also visited 
the Long-Bell electric logging operations and 
reforestation activities at Ryderwood. 


Philadelphia, Pa. 


Nov. 6.—The local lumber market continues 
fairly active, with prices slowly advancing 
due to the scarcity of woods in greatest de- 
mand. Industrial demand has picked up 
perceptibly since Oct. 1. The bright feature 
this week, however, has been the reawaken- 
ing of retail business in Philadelphia and 
vicinity. One retailer stated that house 
building, which is now brisk, will continue 
for at least three more months. This belief 
was substantiated by Chairman John N. Mc- 
Garvey, of the executive committee of the 
Philadelphia Operative Builders’ Association. 
“While I would not attempt to forecast the 
number of homes that will be built during 
the winter,” he said, “I look for a level of 
activity that will pass last year’s peak. Con- 
sidering the demand for new houses in the 
face of depression in other lines, there is 
reason to believe that the building industry 
will continue the present pace.” 

The Philadelphia retailers are holding 
periodical dinner meetings in the Bellevue- 
Stratford, at which local problems are dis- 
cussed. At the last meeting, Secretary H. 
J. Baringer, of the Philadelphia Building 
Congress, delivered an address in which he 
pointed out the need for closer co-operation 
between the lumber trade and architects, for 
the general benefit of the trade in the 
marketing and use of lumber. 

The Brown Borhek Co. of Bethlehem, one 
of the largest yards in this section, has in- 
creased its capital stock to $750,000, and has 
concentrated the office organization in its 
South Side yard. All deliveries of lumber 
and coal are sent from the North Side yard, 
and those from the planing mill are made 
directly from the plant. Work on the 2-story 
extension of the planing mill is now well 
under way. 

The advantages of winter building were 
recently explained to Philadelphia contrac- 
tors by Robert L. Hilles, prominent lumber 
dealer who is a member of the industrial re- 
ljlations committee of the Philadelphia Cham- 
ber of Commerce. 

The demand for kitchen cabinets, from 
practically every builder of apartments in 
Philadelphia, has resulted in a number of 
retailers adding this type of built-in furni- 
ture to their line. Among the local lumber 
firms featuring cabinets is the Beatty Lum- 
ber & Millwork Co. 

Edward Wood and his son, DeHaven, of 
the Camp Manufacturing Co., together with 
H. H. Martin, of Manheim, and Frank 
Bricker, of Lancaster, are relating tales of 
their four weeks’ fishing trip in Canada. 

Horace B. Wilgus, vice president Lumber- 
men’s Exchange, has been appointed official 
inspector of the Doylestown Fair. 

Edward Magee, of the Magee Lumber Co., 
wholesale, has resumed his duties after an 
extended illness. 


(Concluded on page 76) 
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Business Changes 


ALABAMA. Wetumpka—W. L. Stowe has pur- 
chased the old mill site of the Speer-Harris Lum- 
per Co. and is moving his lumber yard to that 
location. 

CALIFORNIA. North Hollywood—-North Holly- 
wood Lumber Co. sold to Alley Bros. Lumber Co. 

South Gate—Tweedy Blvd, Lumber Co. succeeded 
py Wm. Rempel. 

Willows—Stewart Lumber & Supply Co, suc- 
ceeded by W. H,. Stewart Lumber Co. 

COLORADO. Romeo—Romeo Stores Co., general 
merchandise and lumber, succeeded by E,. G. 
Weddington & Son, 

FLORIDA. West Palm Beach—City Millworks 
(Inc.), succeeded by Central Millworks (Inc.) 


ILLINOIS. Cazenova—M, J. Ranney & Co. sold 
to John Meismer. 

Geneva—Geneva Lumber & Coal Co. succeeds 
Wm. H. Martin Lumber Co. 

KANSAS. Ulysses—C. L. Clay Lumber Co. suc- 
ceeded by Floyd L, Clay. 

LOUISIANA. Eunice—Ludeau’s Lumber Yard 
sold to Eunice Lumber Co. (Inc.) 

MICHIGAN. Plymouth—Diamond Sash & Door 
Co. succeeded by H. R. Penhole Co. 

Sparta—E. M. Averill Lumber Yard, saw and 
planing mill sold to Martin Moll. Mr. Averill will 
continue the retail and wholesale lumber business. 

MINNESOTA. Minneapolis—Firm of Moss, Blais 
& Wilson, co-partnership, doing business at 602 
Lumber Exchange Bldg., dissolved. 

NEW JERSEY. Passaic—F. H. 
sold to S. M. Birch Lumber Co, 

OHIO. Dover—Wentz Lumber Co. 
name to Pretorius Lumber Co. 

Leipsic—Leipsic Lumber & Coal Co. succeeded 
by James MacDonald Lumber Co. 

BRITISH NORTH AMERICA 


ONTARIO. Clinton—Estate of Thomas McKenzie, 
whose retail lumber business has been in opera- 
tion for half a century, is reported discontinuing 
the business. 

Stoufftville—Wesley J. Schett purchased his part- 
ner’s interest in business of Stouffville Planing 
Mills, and is now sole proprietor. 


New Mills and Equipment 


GEORGIA. Waycross—Waycross Veneer Co., or- 
ganized by J. D. Gibson, of Waycross, and John 
8S. Gibson, of Douglas, is erecting a mill at Garl- 
ington and Ben Hills streets, and will manufacture 
market box and crate materials. 

IOWA. Sioux City—Benson Furniture Co., of 
which Ira Benson, 1911 E, 4th St., is manager, 
has let the contract for construction of 5-story, 
40x80-ft, factory building. 

KENTUCKY. Louisville—W. H. Gillett, pioneer 
manufacturer of hardwood items in Louisville, has 
announced plans for a new plant at 1551-53 S. 
Tenth St., for manufacture of coops or crates 
for shipping poultry. 

Louisville—Mengel Co. will install another dry 
kiln and dry storage building, 175x285 ft., firepoof 
and sprinklered, costing over $50,000. 

WASHINGTON. Anacortes—E, K. Wood Lum- 
ber Co. erecting addition to sawmill, 


Incorporations 


ARKANSAS. 
Co., incorporated; 250 shares, no par value. 

CALIFORNIA. San Jose—Hubbard & Car- 
michael Bros., incorporated; capital, $100,000. 

DELAWARE. Wilmington—Pan American Tim- 
ber Corporation, chartered under Delaware laws to 
deal in timber and timberlands; authorized capital, 
$100,000. 
_ FLORIDA. Olustee—J, Ray Arnold Lumber Co., 
incorporated; capital, $125,000. 

Vero Beach—H, D. Barwick Co., incorporated. 


Crowe (est.) 


changing 


ILLINOIS. Chicago—John C. Hoof Co., incor- 
porated. 

_ LOUISIANA. Jonesboro—Jonesboro Lumber Co., 
incorporated. 

MASSACHUSETTS. Boston (Somerville)—Moul- 


ton Ladder & Mfg. Co., incorporated; capital, 
$150,000; to manufacture ladders and woodenware. 


MINNESOTA. St. Paul—John Martin Lumber 
Co., incorporated. 


MISSOURI. Neosho—Neosho Lumber Co., in- 
corporated. 


NEW YORK. De Ruyter—De -Ruyter Lumber 
Co., incorporated; capital, $25,000. Address Wm. 
M. Davis, Cazenovia, N. Y. 

New York, Bronx—wWilliamsbridge Lumber & 
Bldg. Material Supply Co., incorporated; capital, 
$10,000; lumber and building materials; Harold 
A. Hepenstal, 25 W. 48rd St. 

New York, Manhattan—McGolrick Lumber & 
Development Corporation, incorporated; capital, 200 
shares, no par value; John B. McGolrick, 10540 
133rd St., Richmond Hill. 

New York—State Paper Bag Corporation, incor- 
porated to deal in timber, lumber etc.; capital, 
1,000 shares $100 par value, and 500 shares com- 
mon, no par value; Adolph Harkness, 110 Wil- 
liam 8t. 

New York, Manhattan—Howland Mutual Lumber 
Co., incorporated; 500 shares, pfd., $100 par value, 
and 1,050 shares common, no par value; Clarence 
P. Howland, 80 Broad St. 


Little Rock—Gaiser-Hill Lumber , 





OHIO. Alliance—J. W. Miller Sons, incorpor- 
ated; capital, $10,000, with 250 shares no par value; 
building materials, supplies, coal and coke, to do 
general timber land business and operate ware- 
house. Buildings to be erected. 

TENNESSEE. Memphis—Standard Wood Prod- 
ucts Co., incorporated; capital, $10,000. 

TEXAS. Houston—H. J. Cohen Lumber & Bldg. 
Co., incorporated; capital, $10,000; old concern; 
2310 Leeland. 

WASHINGTON. Port Townsend—G, W. M. Lum- 
ber Co., incorporated; capital, $10,000; sawmill. 

Winchester—Craig Mountain Lumber Co. increas- 
ing capital to $700,000. 


New Ventures 


CALIFORNIA, Belvedere Gardens — Builders’ 
Lumber Co., of Vernon, has engaged in business 
at 4428 Whittier Blvd., under name of East Side 
Lumber Co. 

Los Angeles—Sunset Builders’ Supplies, sash and 
door business, has opened at 1025 Sunset Blvd. 
under management of Geo, B, Kaitis. 

INDIANA. Crothersville—Madison Wood Prod- 
ucts Co. has begun manufacture of tobacco hogs- 
heads. 

IOWA. Ames—Hanson Lumber Co. plans erec- 
tion of 2-story, 100x120-ft. lumber shed; cost, 
about $25,000. 

MICHIGAN. Bay City—Dessert & Brown Lum- 
ber Co. will open a yard, 

MISSOURI. Greentop—John W. Young Lumber 
Co. recently began business. 





OHIO. Custar—Stiger Lumber & Coal Co. re- 
cently began a retail business. 

OKLAHOMA, Hollister—Dascomb-Daniels Lum- 
ber Co., new yard, 

OREGON. Portland—wWall St. Lumber Co. re- 


cently began business. 

Troutdale—Troutdale Lumber Co. recently be- 
gan business. 

TEXAS. Corpus Christi—Tidewater Lumber Co. 
opened for business at 914 Black St., with A. J. 
Taylor in charge. 

Pittsburg—-W. W. Prior, of Waco, will establish 
a yard here. 

WASHINGTON. Winlock—Winlock Handle Co. 
recently began a handle manufacturing business 
under management of Theodore Leonard. 

WISCONSIN. Oshkosh—Woodwork Sales Co. re- 
cently began manufacture of wooden products. 


Casualties 


ARKANSAS. Ola—The plant of the Ola Axe- 
handle Mill Co, has been burned. 

CALIFORNIA, Fresno—Bingham-Wenks Lumber 
Co., planing mill and several trucks destroyed by 
fire; loss, $100,000. 

Oroville—East Side Lumber Co., loss by fire, 
$4,000. 

MISSISSIPPI. Ethel—Boiler explosion in mill of 
O. E. McDaniel causes death of five men and much 
damage. 

WASHINGTON. Brewster—Sawmill of Brown & 
Gamble Co. burned; loss, $6,000; no insurance, 

Hoquiam—Harbor Plywood Co., loss by fire, 
$300,000; machinery, equipment, buildings and stock 
destroyed; power house, steam boxes and peeler 
saved; preparations under way for immediate re- 
construction, 

WEST VIRGINIA. Newell—Newell Lumber Co., 
loss by fire, $25,000; plant will be rebuilt according 
to announcement of J. Paul Finley, manager. 


Hymeneal 


LONG-CHRISTENSON. On Nov. 3 at 4 
p. m, at the Sharon Lutheran Church, Chicago, 
Floyd W. Long and Miss Genevieve Christen- 
son were united in marriage by the bride’s 
father, Rev. Carl Christenson, assisted by Rev. 
V. R. Pearson. -The bride was attended by 
her sister, Mrs. Vera Hush, as maid of honor, 
while the groom had A. J. Olson, of the A. J. 
Olson Lumber Co., as best man. Following 
the ceremony a dinner was served to the 
eighty guests at the Oak Park Arms Hotel. 
The happy couple left Nov. 4 for a two to 
three weeks’ trip through the South. Mr. 
Long was until Nov. 1 sales manager for the 
Wisconsin-Michigan Lumber Co., northern 
hardwood manufacturer of Eagle River, Wis., 
resigning that position the first of the month 
to enter the commission lumber business 
under his own name. 


BOEHM-WEBER—Albert J. Boehm, mem- 
ber of the walnut specialist firm of the Shoe- 
Boehm Walnut Co., Cincinnati, Ohio. was mar- 
ried on Oct. 24 to Miss Ida Weber, daughter 
of a well known dairy dealer of Avondale, 
Cincinnati. The ceremony took place at the 
St. Bernard Catholic Church in that city and 
was followed by a wedding breakfast at the 
Hotel Alms. The happy couple left the same 
day for New Orleans en route to Cuba and 
according to letters received by Perry V. Shoe, 
the partner of the bridegroom, were sojourn- 
ing in Florida for a while, expecting to return 
to Cincinnati about Nov. 15. Mr. Boehm is a 
popular member of the Cincinnati Lumber- 
men’s Club. 


Quick Coast Shipment 


_ |PINE| _ 


SHINGLES 


me. ae 


Finest Quality and Manufacture 
Staple brands only 


Also 
NORTHERN STOCKS 


WAITE - ROGERS 
Lumber Company 
MINNEAPOLIS, MINN. 





Co PORTLAND, ORE. Co 
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Lumber Co, 


Ties, Plank 
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Long Dimension 
Give us a trial. 


TheGriswold LumberCo. 


Failing Bldg. PORTLAND, ORE. 





Willapa Lumber Co. 
Old Fir 


Spruce 
Growth 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 
Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 
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GRONWALL & COMPANY 


Incorporated 
Specialists in Financing 
Lumber Companies 


And in the Sale of 


TIMBER LANDS 


and 


Manufacturing Properties 


231 So. LaSalle St. 
CHICAGO 

















The Proper Card for You 


Your business is vastly too important to 
be represented by anything less than a 


Wiggins Peerless Patent 
Book Form Card 


Many of America’s largest card users com- 
pliment the skill and care exercised in 
engraving a Wiggins Plate by 
using Wiggins Cards 

exclusively. Ask 
for tab of speci- 
mens; detach 
them one by 









one and observe SOTEEL COMPANY 
their clean-cut Prt TeeURON. PA 

edges and gener- 

al excellence. 


The John B. Wiggins Company 
Established 1857 
Engravers Plate Makers 
1108 South Wabash Avenue 


Die Embossers 
CHICAGO 








Collections 


If you can’t collect it let the 


RED BOOK 


people handle it for you. They are the peo 
ple for intelligent collection service. 


Rates low for results obtained. 


No charge if no collection, unless special serv- 
ices rendered. ‘ 


Ask Department $ to send Pamphlet No. 49-C 
giving rates. 


Use Clancy's Red Book Service for accurate 
credit ratings. 
LUMBERMEN’S CREDIT 
ASSOCIATION 
6068 So. Dearborn &St., CHICAGO 
Eastern Headquarters: 35 S$. William -St., NEW YORK CITY 











DID YOU EVER WORK IN A LUMBER CAMP? 
Then you will like the rollicking rimes about the 
lumberjack and the stirring verses about the woods 
and the waters in the books of Douglas Malloch, 
“the lumberman poet.” Surely. if you are a lum- 
nm, you ought not to be without these books: 
““Tote-road and Trail” ($1.60), and “In Forest 
Land” ($1.26). Let us send you either or both. 
—a Lumberman, 431 8. Dearborn 8t., Chi- 





W. Bray, president of the Braymill White 
Pine Co., Braymill, Ore., was in Chicago this 
week calling on local distributers of western 
pines. 

King W. Bridges, assistant general sales 
manager of the J. J. Newman Lumber Co., 


Brookhaven, Miss., is the proud father of a 
baby boy. 


Sig Hofslund, general manager of the 
Blackwell Lumber Co., Coeur d’Alene, Idaho, 
stopped over in Chicago for a day this week 
en route East on a business trip. 


R. C, Winton, of Minneapolis, Minn., sales 
manager of the spruce department of the 
Winton Lumber Co., was in Chicago this week 
conferring with. A. K. Southworth, local sales 
representative. 


E. H. Albrecht, in charge of export hard- 
wood sales for the American Pitch Pine Ex- 
port Co., New Orleans, La., spent a day in 
Chicago this week en route to Toronto, Ont., 
on company business. 


General Manager Johnson, of the Capilano 
Timber Co. (Ltd.), North Vancouver, B. C., 
specialist in western red cedar cut stock, spent 
several days in Chicago this week visiting 
among the local trade. 

E. J. Gillouly, of the Soo Lumber Co., Glid- 
den, Wis., maple flooring manufacturer, was in 
Chicago last week conferring with the White 
Star Lumber Co., exclusive handler of this 
brand of maple flooring in local territory. 


C. L. Gray, president of the C. L. Gray 
Lumber Co., Meridian, Miss., when in Chicago 
last week reported that the company is book- 
ing a satisfactory volume of southern pine 
business in the eastern consuming territory. 


C. A. Goodman, secretary-treasurer of the 
Sawyer Goodman Co., prominent northern 
hardwood manufacturer of Marinette, Wis., 
stopped over in Chicago on Nov. 2 on his re- 
= to headquarters following a visit to Tulsa, 
Okla. 


W. E. Vogelsang, vice president of the 
Weidman-Vogelsang Lumber Co., returned 
Nov. 5 from a two weeks’ hunting trip through 
southern Michigan, where he enjoyed good 
sport, bagging many pheasants, woodcock and 
rabbits. 


H. J. Stone, for many years with the Pay- 
son-Smith Lumber Co., of Minneapolis, Minn., 
also of Krause & Stone, Marshfield, Wis., and 
more recently of Youngblood-Stone Co., De- 
troit Mich., is now associated with the Brown- 
lee Co. at Detroit. 


An announcement from Toledo, Ohio, con- 
veys information that H. E. MacKinnon re- 
cently has been elected vice president of the 
Hixon-Peterson Lumber Co. and D. J. Peterson 
Lumber Co., and J. P. Meyer has been elected 
secretary of these companies. 


Mark Elledge, president of the M. M. EI- 
ledge Lumber Co., of Corinth, Miss., and a 
prominent Hoo-Hoo in Mississippi, was in 
Chicago last week en route to Cleveland, Ohio, 
and other consuming centers on business. He 
reported that many small mills in his section 
had cut out, and it was becoming rather diffi- 
cult to get lumber in the Corinth district. 


R. C. Stimson, president of the National 
Hardwood Lumber Association, has announced 
the appointment of the following executive 
committee to serve during the present associa- 
tion year: R. C. Stimson, Memphis, Tenn., 
chairman; John W. McClure, Memphis, Tenn. ; 
E. V. Babcock, Pittsburgh, Pa.; Charles H. 
3arnaby, Greencastle, Ind.; Horace F, Taylor, 
Buffalo, N. Y.; Charles A. Goodman, Mari- 
nette, Wis., and Ben C. Currie, Philadelphia, 
Pa. 





Before leaving Chicago recently for his head- 
quarters in Albuquerque, N. M., W. G. Ram. 
shaw, of the Southwest Lumber Sales Corpora- 
tion, spoke encouragingly of the outlook for 
fall and winter business. Mr. Ramshaw had 
been spending some time contacting the trade 
in Chicago territory and as far east as New 
York, and reported that he found conditions 
favorable, especially with the industrials. The 
retail trade he found was spotted and regu- 
lated by local conditions, but in general he felt 
confident that the market is on the upward 
trend and will show considerable improve- 
ment in the near future. The Southwest Lum- 
ber Sales Corporation sells the entire output 
of the Cady Lumber Corporation, McNary and 
Flagstaff, Ariz.; the White Pine Lumber Co,, 
Bernalillo, N. M., and the Standard Lumber 
Mills (Inc), Standard, Ariz. These mills have 
a combined annual capacity of 300,000,000 feet 
of Arizona white pine. 


Correcting an Unfounded Rumor 


Because of the persistence of rumors that 
The Lehon Co. is about to sell out or merge 
with another organization, Tom Lehon, vice 
president and general manager, this week sent 
out a circular letter addressed to the dealer 
friends of that organization, advising that the 
company does not intend to sell out or merge 
with any other corporation, domestic or for- 
eign. He says: “The identity of the Mule- 
Hide trade-mark will be maintained and _ per- 
petuated through the operation of this company 
under its present management, who is anxious 
to continue present close relations and friend- 
ships, feeling confident that the trade prefers 
this rather than distant contact with larger im- 
personal aggregations of capital.” 


Chicago Better Homes Exhibit Opens 


The Chicago Better Homes Exhibition, said 
to be the world’s largest exhibit devoted exclu- 
sively to the construction and equipment of the 
home, opened last week in the Builders’ Build- 
ing, where it is permanently installed, occupy- 
ing the entire second and third floors with 
entrance direct from the lobby. The exhibit is 
not only extensive, but thoroughly comprehen- 
sive and interesting, with “Everything for New 
Buildings” artistically shown, and “New Ideas 
for Old Buildings” effectively visualized. 

The word “everything,” however, is not alto- 


_ gether correctly used in this connection, for, 


while all other building materials are prom- 
inently and plentifully featiired, lumber is 
conspicuous at this exhibition notably through 
its absence. True, there are a few displays 
with a lumber flavor, but during the opening 
week, at least, lumbermen have permitted their 
product to become almost totally overshadowed 
by competitive materials. 

There are shown at this exhibition several 
model bungalows, completed and in course of 
construction; also complete model kitchens, 
basements, dinettes, bathrooms and _ living 
rooms, all incorporating many valuable sug- 
gestions. 

A most interesting exhibit and one that at- 
tracted considerable attention from the many 
visitors during the opening week was that of the 
Masonite Corporation, Laurel, Miss., showing 
many of its uses—as lining under attic roofs, 
insulation under masonry and brick veneer, as 
sheathing under wood siding etc. It also 
showed a number of panels of Presdwood, 
handsomely finished in imitation of flat grain 
walnut, figured American walnut, red and 
brown mahogany and other choice woods. 

The Gram-Willis Lumber Co. also has an 
attractive exhibit of doors, stained shingles, 
plywood and similar products of the forest. 

The Andersen Lumber Co., of Bayport, 
Minn., has an effective exhibit showing a 
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stained shingle wall with a window fitted with 
Andersen frames. In this connection there is 
also a display of the Andersen noiseless sash 
pulley in seven finishes and three sizes, manu- 
factured by the Andersen Foundry Co., a sub- 
sidiary of the Andersen Lumber Co. 

The American Lumber & Treating Corpora- 
tion is also represented by an excellent display 
of Wolmanized products, made doubly interest- 
ing by a series of photographs illustrating the 
Wolmanizing processes and varied uses of 
Wolmanized lumber. 

In connection with the exhibition, there is 
announced a first architectural home competi- 
tion, open to all licensed architects, with a 
prize of $1,000 for the best design of a home 
costing up to $12,000; $1,000 for the best de- 
sign of a home costing between $12,000 and 
$25,000, and twenty-five other prizes of $25 
each. 

*'2f2 ea 22242202042 


Takes Time Off to Hunt Deer 


The many friends in Chicago and through- 
out the country of N. H. (Hawk) Huey will 
be glad to know that he is prospering out in 
Phoenix, Ariz., and that, as indicated in the 
accompanying illustration and as expressed by 
him in a letter to the AMERICAN LUMBERMAN, 
he has “been able to provide the family with 
meat for the winter.” While “Hawk” sells 
California and Oregon lumber as a vocation, 
once a year at least he picks off an Arizona 











N. H. Huey with trophies of his prowess as 
a Nimrod , 


white tail and, as expressed by him, “I always 
bring in the meat.” The illustration shows 
Mr. Huey with trophies of his prowess as a 
Nimrod. The deer shown on the right was 
killed on Oct. 21 on the Blue River in Arizona. 
Mr. Huey expects to mingle with the Califor- 
nia retailers during the annual meeting in San 
Francisco on Nov. 15, 16 and 17 of the Cali- 
fornia Retail Lumbermen’s Association. 


Prefers Train to Airplane 


Sr. Louis, Mo., Nov. 5.—“Once up in the 
air, always a rider of trains,” is the motto of 
T. C. Whitmarsh, president of the W. T. 
Ferguson Lumber Co., who swears, “Never 
again,” as the result of his first, only and last 
trip by airplane. Mr. Whitmarsh returned to- 
day from a trip that took him as far east as 
Pittsburgh, and included a jump by plane from 
Cleveland to Detroit as a passenger in one of 
the new machines operated by the Ford Motor 
Co. 

I'll never be in such a hurry again that I 
will want to take an airplane to get from here 
to there, said Mr. Whitmarsh. I must confess 
that I was really afraid almost during the 
whole time we were up in the air. If any- 
thing happens it is too far.to drop. I'll take 
my chances henceforth by train. As every 
one knows, I’ll try ‘anything once, and so I 
do not regret having made the trip, which only 
required about an hour and a half, but my 
fellow townsman, Lindbergh, has nothing to 
fear from me. 


Mr. Whitmarsh reports conditions in Pitts- 


burgh slowing up a little, evidently because of 
the approach of the election. In Detroit, he 


found that business was being affected ad- 
versely by the slowing down of production by 
automobile factories due to the changing of 
models. He said that the Ford interests were 
the only ones working on full time, but the 
others expected to increase production mate- 
rially after the first of the year. He also 
visitéd Chicago. 


Fifty-four Years in Lumber Business 


Burra.o, N. Y., Nov. g.—One of the veteran 
lumbermen of this city is Henry E. Boller, 
of Charles Boller & Sons Co., who has been 
connected with the trade for fifty-four years. 
He receives a write-up this week under the 
head of “Men You Ought to Know,” in the 
Courier-Express.~ Mr. Boller entered the em- 
ploy of his father, the late Charles Boller, 
after leaving school, his first job being to sort 
lumber at the docks. Later he was put in 
charge of the lumber yard, after which he was 
made supervisor of the office force. In 1891, 
when the firm, which was formerly known as 
Boller & Recktenwalt, was incorporated under 
its present name, he became its vice president 
and treasurer. In 1923 he succeeded his father 
as president. He is also vice president of the 
Western Savings Bank, a member of numerous 
clubs and societies and of the State lumber 
dealers’ association, 
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Visit Window Frame Factory 


Bayport, Minn., Nov. 6.—C. W. Richardson, 
sales manager, Horace M. Gring, construction 
superintendent, and R. E, Ellwanger, sales- 
man, of the McPhee & McGinnity Co., Den- 
ver, Colo., last week visited the window frame 
factory of the Andersen Lumber Co. at this 
point. The McPhee & McGinnity Co. is a dis- 
tributer of Andersen frames, and several other 
members of the organization previously have 
visited the Andersen plant. 


Observe Halloween With Dance 


HastaM, Tex., Nov. 5.—Although this is 
strictly a sawmill community, the young people 
enjoy about as many social activities as those 
of the larger cities. A special event of the 
Halloween season that was thoroughly en- 
joyed was a cleverly arranged Halloween 
dance given by the Social and Dancing Club, 
composed of the young people of this city, 
with J. W. McKee, superintendent of the 
Pickering Lumber Co., as chairman.  Fifty- 
three couples danced to the tunes of the Levis- 
ton colored orchestra in the community hall. 
Ghosts with grinning jack-o-lantern heads 
standing in solemn silence gave emphasis to 
the Halloween theme. The walls were fes- 
tooned with streamers of black and orange, 
with spook lights adding their weird gleams. 
The old witch in charge of the fortune telling 
room was visited by practically every guest. 
The fifty-three couples of peppy good timers 
included dancers from Keatchie, Mansfield, 
Logansport, La., and Tenaha, Timpson, Center 
and Joaquin, Tex. The hall was decorated 
for the occasion by Misses Ernestine Barfield 
and Sarah Jane Moon. 


To Distribute Tractor Equipment 


MILWAUKEE, Wis., Nov. 5.—Announcement 
has been made by the Trackson Co., manufac- 
turer of Trackson Full-Crawlers, loaders, 
shovels, cranes etc., of this city, of the appoint- 
ment of two new distributers of its products, 
the Brinker Supply Co., 905 Clark Building, 
Pittsburgh, Pa., and R. L. Stockard & Son, 
2302 Charlotte Avenue, Nashville, Ténn. Both 
the Brinker and Stockard companies are well 
known tractor and equipment distributers 
handling the McCormick-Deering industrial 
tractor, Trackson equipment for the McCor- 
mick-Deering, and other related lines. They 
will also carry a complete stock of Trackson 
repair and replacement parts and will be able 
to give prompt service on all orders. 


VWVVVVVVVVVVUVVVUY, 
New Customers 


You can bring carpenters, contractors, farmers 
and other good prospects for building material 
to your yard, and sell them lumber, too, by giv- 
ing them Foley Saw-Filing Service. 


FOLEY wianc 


MATIC 


SAW FILER 


files saws accurately, and at the 
same time brings all the teeth to 
a uniform height and size, spaced 
properly. Makes saws 
cut faster 

cleaner and 
truer. Does 
a better job 
than hand- 
filing and 
does it quick- 
er. 














Automatic- 
ally files all 
kinds of hand 
saws, band 
saws \” to 
4%" wide, 
and cross-cut 
circular saws 
3” to 16” dia- 
meter. ; 

No special operator required for the Foley 
Automatic Saw Filer. Write for complete des- 
cription and illustrations. Also Foley Hammer 
Saw Setter information. It will pay you to put 
na Foley—investigate TODAY. ° 


i 

FOLEY SAW TOOL CO., Inc. 
1103 Foley Bldg., 11 Main St., N. 

Minneapolis, Minnesota 
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Wire Rope for 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 












Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York, Chicago 
Denver 
San Francisco 


No. 1 











WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama-Pactc GRAND PRIZE 


international Exposition ee 


ALSO ALASKA-YUNKON PACIFIC EXPOSITION 


AND OROP FORGINGS. Daily fac- 
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4 


WR OS 





70 


AMERICAN LUMBERMAN 


November 10, 1998 





— 








This Week’s 


Lumber Prices 





Following are f. o. b. mill sales prices as 


Plooring Finish, All 10-20’ 

1x3” E.G.— a ~ Rough: 7 
B&Btr, 10-20’... .$65.12 Se poy 
No. 1, 6-20’..... 43.71 1x8 wae goo fh 
No. 2, 6-20". ..:. 35.53 | 1x5 and 10°.. 45.46 
—-” De Soae . os ees 59.90 
x: -G.— 5/4x4, 6&8”.. 55.07 
B&Btr, 10-20’... 39.72 |  5/4x5 o@1* 62.71 
No. 2; 6-20'..... 26.02 | °/§,&, 5/4*% ©. a, 

1x4” E.G.— 6/4 & 8/4x5, 
B&Btr, 10-20’... 64.00 10&12” 67.69 
ih Pn «ess 42.01 B&better Surfaced: 45.58 
1x4” F.G.— 1x4” eeeccece 9.5 
B&Btr, 10-20’... 40.03 1x6” ose sees yee 
No. 1, 10-20’.... 35.10 1x8” ..... gre 46.2 
No. 2, 10-20’.... 24.20 1x5 and 10”. 53.60 
mT Pe, asa ae 65.30 
5/4x4, 6&8”... 63.44 
, Ceiling 5/4x5.. 10&12” 75.77 
exe » 10x20’— esas 6/4 & 8/4x4, ‘ais 

No. Ree 30.91 6/ ‘ Y 8/436, ; 
et 19.96 | &12” .. 72.95 

C Susferad 

Partition he aaa 41.00 
1x4”"—  Paetoey 39.81 
ee: 41.92 eee ae 37.80 
I OR cha Bick dx end 37.25 1x5 and 10”.. 47.00 
PO Mic dns cet 26.25 Se” ataaebe 55.00 





| 
| 
| 
| 


| 





SOUTHERN PINE 





reported from Kansas City, Mo., for the week ended Nov. 2: 


Casing and Base \ Drop Siding 
B&better: 1x6”, 10-20’— 
L—7?—errrre a 55.97 Ol eee 38.38 
5 and 10”.... 60.00 o ; ceeseosese oer 
Fencing, s1s, 10-20 INO. Geoeocorcesece “0.6 
ie Dimension, S1S1E 
or: sexeuaee 35.80 No. 1— 
Se” cskceees 37.15 Short- Long- 
No. 2— ea leaf 
. a" 20.07 | 2x4". 10’ 28.12 30.75 
ae weetedes 860 12°... 28.14 30.51 
us Ul aecataat ee , 16° ... 29.87 31.84 
-~ 16.21 18&20’ 31.62 33.66 
“tiaphnn etc “Ts 2x 6”, 10’ 27.37 32.61 
ee (wetwuwde 16.15 12°’ |... 36:25 31.95 
Boards, S18 or 52S oe 27.50 32.09 
No. i ‘(all 10-20") 18&20’ 30.67 33.18 
ae sseceues 35.26 2x 8”, 10’ 27.00 27.75 
1x10” Seneewa 40.60 12’ ... 27.38 29.00 
SMEe  obmewwe 48.59 16’ ... 28.38 30.57 
No. 2 (all 10 to 20’): 18&20’ 29.96 32.22 
De. satcenes 25.45 2x10”, 10’ 30.25 33.50 
| yj Pr 25.24 12’ ... 30.61 33.00 
tt a 16’ 32.40 35.05 
No. 3 (all 6-20’): 18&20’ 32.67 35.25 
we. oscsen ue 7.59 2x12”, 12’ 31.26 41.15 
1x10” (waaeae 18.05 16’ ... 34.16 46.19 
ae” wenn 18.34 18&20’ 39.21 abs 





Shortleaf Dimensions, Shiplap 
S1S1E No. 1 (all 10-20’): 
No. 2— De. cewaseks 3.95 
ee aa 25.49 No. 2 (10-20’) 
Se ewes 24.70 St. wit ene we 25.04 
a 26.77 BEEe tscccese Se 
18&20’ 27.49 No. 3 (all 6-20’): 
we Oa ee SN awrks 21.43 Me awss wen 17.51 
12’ 21.53 hes Sas 18.17 
16 on3°** 22-00 Longleaf Timbers 
18&20 22.41 “ 
2x 8” 10’ 21.86 No. 1 Sq. E&S 
a a sere 99'6 S48, 20’ and 
Dae were 22.55 y 
16’ . 21.22 "maces " 
18&20° |. 24.61 Be ottttteee 27.72 
2x10”, 10’ ..... 22.50 + “Bh estpnese: 33.14 
12’ li 24.85 -. OG e caeee 40.89 
1 .. 26.26 Plaster Lath 
18&20’ .. 26.48 Ne. 1, &*, &... 
2x12", 12° ..... 24.00 | No. 2, %", 4’... 3.52 
ont 00 Car Material 
90° 
9. ” B&Btr., 9 and 
2x4” ewe meas 16.17 18 42.37 
| aa 14-60 | 10 and 20°... 39:53 
om ee Oe ee , 12 and 14’... 38.00 
ll 16.50 8° 29.75 
Byrkit Lath No. 1— - 
...* ee 16.50 10 & 20’...... 36.00 
12’ and longer.. 16.50 | No. 2 random.. 21.08 








ENGELMANN SPRUCE 


Prices f. 0. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, drop 
siding and ociling: 

Inch— 6” 10” 12” 
D&bir., 6-16'.$51.00 $56.00 $56.00 $72.00 $87.00 


No 

btr.*, 6-16’. 54.00 54.00 67.00 82.00 
No. 1., 6-16’. 54.00 563.00 § 
No. 2., 8-16’. 41.50 41.50 41.50 
No. 3., 8-20’. $6.50 37.50 37.50 
No. 4., 4-20’. 34.50 35.50 35.50 

5” &6/4— 4"&wdr. 4, 6&8” 10” 12” 
D&btr., 6-16’....$67.00 $69.00 $72.00 $82.00 
6-16’. 64.00 66.00 69.00 


No. 1&btr., 
Pe ae WO cceee 60.00 62.00 65.00 

For 5/&6'4 in No. 2, 4-, 8- or 12-inch, add 
$6; 6-inch, $9; 10-inch, add $8; in No. 3, all 
widths, add $6; No. 4, $4. 

§Furnished when available. 

*Contains 40 to 50 percent Dé&better. 

Specified lengths—In Dé&better, No.:1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, including 18-and 20- foot, $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %-inch, odd lengths, 3- to 20- 


foot, but not over 20 percent shorter than 
10-foot: 





Dé&bdtr., 4-inch. .$28.00 B, 4-inch..... -$18.00 
6-inch.. 31.00 6-inch...... 21.00 
Spruce and pine lath, 4-foot; No. 1, $7.75; No. 
, $6.45. 
Seattle, Wash., Nov. 3.—Eastern prices, 
four or five bunches, f. o. b. mill are: 
First Grades, Standard Stock 
Mixed with 
Straight lumber or 
cars shingles 
Extra stars, 6/2...... 53.9903. 65 $2.65@ 2.70 
Extra clears, 5/2...... ; 3.05 3.10 3.10 3.15 
a ee 3.90 3.90 
i ck svchee ck ice ee 3.90 
Perfections ....cscces 4.70 4.80 4.90 
SPORT rere ee 11.00 11.25 11.00 11.75 
Dimensions, 5” 5/2... 3.55 3.65 
Pirst Grades, Rite-Grade Inspected Stock 
Extra stars, 6/2...... 2.70 2.75 
Deen GEOR -coccecese 3.25 3.35 
EE adie a ae s:a0 4 econ 3.90 4.00 
DOE. pactaicesccsens 4.45 
SD cc ceweraas 4.90 5.00 
Becond Grades, Standard Stock 
Common stars, 6/2.... 1.05 1.10 1.25 
Common stars, 5/2.... 1.40 1.50 1.50 
Common clears ...... 2.05 2.15 2.15 2.25 


British Columbia Stock, Seattle Market 


Dt chsesvevesweared 3.75 
i cies eveete cele 4.00 
DT <weseesceecbes 4.80 
DEOEEO §$cccccccece 5.00 
Royals (No. 1's)...... 11.75 


NORTH CAROLINA PINE 


Norfolk, Va., Nov. 5.—Following are typi- 
cal average f. o. b. Norfolk prices, made dur- 
ing the week ended Oct. 27, as reported by the 





North Carolina Pine Association: 
Rough: 
Edge, 4/4— 
PY: «vehi p ae ue aed etenebeene eaedse $44.09 
eS ee ee ne er 31.77 
SR: citinath ae We tb ne oe aes dare eek 24.39 
i Re ee ere re 20.83 
No. 1 No. 2 
reed No. 1 box box 
See. seendwn 4.94 ek bea% oe 
DEE sadenwe 17:48 eee even — 
ee” wee wwa 47.67 $36.22 $27.79 $23.82 
ot llr ee 49.12 dinate eves nek 
OS — rane 49.94 36.84 ea 25.11 
wr: xevmeuss 55.63 39.17 29.25 25.84 
 auacd acd 65.42 44.14 31.18 26.62 
Edge, B&better— 
 evugiiiw cents atria dhwdunecdenad $49.95 
DOM) heChhetee nena aneeWewhedee Shee 64.84 
NE Sta tein sian tea i die de gallina Hee Oa ares 68.74 
Bark Strips— 
DE kis wth wnwheeckeedad ee seweewds - $32.26 
SL: oie tha bine alvece b ew enali dé when aka es 18.48 
DE end cow eae ek we te giea eae oan 5.50 
Dressed: 2%” 3” & 
Flooring— Width Wider 
a ee ree $42.75 $40.69 
hs oka ceeanee 38.34 36.66 
Pe SEE ie ectcsdvewen sawes ees $42.04 
Dt cvtuceasdwsdtedvee wou 43.00 
Bark strip partition, B&better.......... 35.13 
Box bark strips, dressed or resawn..... 17.37 
No. 2 *Air 
Roofers dressed dried 
D> odes bvttsessereaaeeweune $29.81 $21.94 
Dw, addeveaneindewetaworeses 29.98 22.99 
DG | chee wrakhe SSC e AEE ee so 31.36 23.51 
aE nec de eoktavaheiaee kee ae 32.69 23.54 
*F. o. b. Macon, Ga. 





WISCONSIN HEMLOCK 


The following are f. o. b..mill prices: 
No. 1 Hemlock Boards, 81 


3 12’ 14’ 16’ 
1x 4” ‘ $28.00 $29.00 $29.00 $30.00 
i sxtenane 30.50 31.50 31.50 33.00 
8 ge ee ‘ 32.50 33.50 33.50 35.00 
re - 34.00 35.00 35.00 36.50 
Be onewmmate 35.00 36.00 36.00 37.50 

For merchantable S1S deduct $2 from price 
of No. 1; for No. 2, deduct $4. 

For are, = or ~ ae add 50 cents to 
prices on board: 


Crating stock, S1 wy ‘2s, 6” and wider, 6’ and 
longer, No. 2, $28; No. 3, $23. 


No. 1 Hemlock, ce 


J 14’ 16’ 
SE 4” no ccccce $82. 00 $32.00 $31.90 $32.00 
nO wcccee 29.00 30.00 30.00 32.00 
Be SO” occce +++ 81.00 $2.00 31.00 32.00 
2x10” ......+- 81.00 33.00 33.00 34.00 
2x12” 34.00 34.00 35.00 


31.00 
For No. 2 “dimension, deduct $4 from price 





of No. 1, 





DOUGLAS FIR 


[Special telegram to American LumBerMaAn] 


Portland, Ore., Nov. 6.—F. o. b. mill prices 
on actual sales of fir, Nov. 2, 3 and 5, direct 
and wholesale, reported by West Coast mills 


to the Davis Statistical Bureau, were as fol- 
lows: 


Vertical on Plooring 


B&btr Cc 

DE tesa kee eens $40.8 50 = 75 $29.50 
Be Wo aay entwaets 0.00 ye anne 
Se sbéaieaues nia 42:28 a a esas 

Flat Grain Plooring 
SS ee pa 25.00 20.75 
Me echacw gare eaten 34.50 30.75 
’ Mixed Gute a 
BE sancthecxens $15.00 
‘Ceiling 
OS 7 ae 24.75 20.25 one 
a”: gwinwealamann 25.50 22.00 one 
Drop am, p27" 
BE Suita aes an oa 3.75 28.50 én 
WE wiaddneecbess 3a 50 28.25 jtie 
Ss epee bial aac whew 18.25 
Finish, Kiln ‘Driea and Surf: 

x6” 1x8” 1x12” 
0 Peer res: $42. 50 $43.75 $53.25 

Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x12” 
ko vedbuwdsewn $17.00 $18.00 $18.50 $22.00 
a By anand wece 12.25 12.75 13.50 14.25 
a Pee eae 8.50 8.75 8.75 ‘wes 

Dimension 
No. 1, 2” thick— 

12’ 14’ 16’ 18’ 20’ 22&24’ 26-32 


4” $18.50 $18.25 $20.25 $20.25 $20.50 
6” 17.25 17.50 19.00 19.00 19.25 $22.50 $25.00 


: 
: 


8” 18.50 18.00 19.00 19.50 19.50 22.75 24.00 
10” 18.75 18.75 19.50 20.00 20.25 23.50 23.75 
12” 18.75 18.50 20.00 20.00 20.50 23.50 26.50 
2x4, 8’, $17.50; 10’, $18.25; 2x6”, 10’, $15.50 
Random— 2x4” 2x6” 2x8” 2x10” 2x12” 
No. 2 ...$11.50 $12.50 wae. 00 wae 25 = ™ 
No. 3 = 25 7.75 

o. 1 Common Timbers 

3x3 to axid? tN eee $20.50 
Sup 60 S2R08" to 60, TOMER. 66 cccceccass 18.00 
5x5 to 12x12” to 40’, surfaced........... 19.75 

Pir Lath 
Pe a Os Os i inceewccescscceesoas $3.25 
Bawetter, Plat Grain Car Siding, 9 or 18’ 

BE Sevuhecetdecnakse xeeuceene bb aceon - $35.00 

ig REIS RECS ee a ap! Pat EE AN AR ie Ahem 35.00 





SOUTHERN PINE TIES 


New York, Nov. 5.—Following are. quota- 


tions on southern pine railroad ties f. o. Db. 
New York: 


All 8’ 6”— Sap Heart 
bs pe eeccececccceccers $1.35 $1.60 
THE”  ccccccccvccceccccces eee 1.25 1.50 
>< eee coccccccces 205 1.30 
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WEST COAST SPRUCE 


[Special telegram to American LumBerman] 


Po: Ore., Nov. 5.—The following are 
prices for mixed carlots prevailing here today: 


nish— Factory stock— 
rei” oseeee + $65.00 4/4 cocevcee $31@33 
1x4—10” - 55.00 5/4 ww eee «+ 31@32 
Bevel siding— CPS avvcvenve 33.50 
x4” ...+2+- 24.00 8/4 wacecceee 34.00 
%x6",Flat gr. 27.00 Lath .......... 


Lath 4.25 
Vert. gr. 30.00 Green box..$17@13.50 





WEST COAST LOGS 


[Special telegram to American Lumserman] 


— Ore., Nov. 5.—Log market quota- 
tions: 


is, yellow: No. 1, $21.50; No. 2, $16; No. 


Fir, red: Ungraded, $15@16. 
Cedar: $15@16. 
Hemlock: Ungraded, $9.60@10.50. 
, Bruce No. 1, $24@25; No. 2, $18@19; No. 


Everett, Wash., Nov. 5.—Lo ot 
~~ og KRY! - ; $38; No. 375 _— 
edar: Rafts of shingle logs onl 21; - 
oer logs, A." 2 31 o . dienes 
emlock: No. 2, 2@14; No. 3, $11@13. 
Spruce, No. 1, $24; No. 2, $18; Nos 3, $12, 


Vancouver, B. C., Nov. 5.—Latest log mar- 
ket quotations are as follows: 

Fir: No. 1, $20; No. 2, $15; No. 3, $10. 

Cedar, shingle booms, $26, $19 an 10; lum- 
ber logs, $27 and $20. . . andl 





INLAND EMPIRE PINES 


Portland, Ore., Nov. 3.—The Western Pine 
Manufacturers’ Association has prepared the 
following list of average selling prices, f. o. b. 
Spokane, as shown by orders reported by 
members during week ended Wednesday, 
Oct. 31. Reports of prices shown as 82S in- 
clude sales of stock gorked other than S2S on 
which the prices have been reduced to an 
82S basis by using the working charges shown 
in the Western Pine Manufacturers’ Associa- 
tion lumber price list of July 15, 1926. Prices 
of selects and random length larch and fir 
include sales of specified length stock with 
the prices reduced to the random length basis 
by using the sorting charges from the same 
list. Averages include both direct and whole- 
sale sales. Where prices shown are net to 
wholesaler they have been increased by 5% 
of the estimated mill price. RL means ran- 
dom length. AL means all lengths, regard- 
less of whether random or specified lengths 
are called for. Quotations follow: 


Pondosa Pine 


Feet Average 
Sold Price 
_3,000 1x8” No. 1 common S2S AL....$38.45 
172,000 1x8” No. 2 common S2S AL.... 25.46 
457,500 1x8” No. 5 common 82S AL.... 20.63 
583,000 4/4 No. 4 common S2S RW RL 14.95 
40,000 1x6” D select S2S RL.......... 44.20 
10,000 5&6/4x4”"&wdr D sel S2S RL... 54.19 
34,000 1x6” C select S2S RL.......... 60.04 
24,500 5&6/4x4”"&wdr C sel S2S RL... 65.04 
25,000 6” C bevel siding..........e00. 35.88 

574,000 5&6/4 No. 3&btr shop S2S— 
we Ecc be vue See ewhedee see cane 36.89 
ee eS re eee 26.87 
PE OE he Ret Gani aeeereeatiees 20.76 

Idaho White Pine 
15,000 1x8” No. 1 eommon 82S RL.... 41.67 
186,500 1x8” No. 2 common 82S RL.... 31.66 
122,500 1x8” No. 3 common S2S AL.... 23.66 
29,000 4/4 No. 4 common S2S RW RL 20.50 
85,500 1x6” D select S2S RL......... 46.81 
10,500 5&6/4x4”"&wdr D sel S2S RL... 74.57 
2,600 1x6” C select S2S RL.......... 75.20 
8,500 5&6/4x4”"&wdr C sel S2S RL... 89.00 
5,500 6” C bevel siding.............. 42.09 
Larch and Pir 

20,500 2x4” 16’ No. 1 dimension....... 20.90 
12,000 1x8” No. 3 common S2S RL.... 18.17 
25,000 6” C&btr D/S or rustic RL..... 32.53 





POPLAR BEVEL SIDING 


Louisville, Ky., Nov. 5.—Poplar bevel sid- 
ing has been in good demand, with ship- 
ments running somewhat larger than produc- 
tion, and storage stocks relatively low. The 
market is firm and unchanged at the follow- 


ing levels: 

No.1 No.2 
6-Inch Fee Sato , $30" “S24 
DENY uddenccdeencet a 38 22 


28 
SURE crccccccsccces OO 35 24 20 


CALIFORNIA PINES 


San FPrancisco, Calif., Nov. 3.—The follow- 
ing average prices f. o. b. mills, those on 
commons covering l-inch stock only, were 
reported by the California White & Sugar 
Pine Association for the period ended Oct. 31: 

California White Pine 
All widths— 


No. 1&2 clr. C sel D sel. No. 3 clr. 
OPO c caaewe $71.85 $68.15 $53.55 $41.40 
ee Faun se 76.10 68.05 53.50 53.60 
Oe csewewe 73.60 60.90 45.45 50.20 
Me «sesene 83.60 72.05 60.40 63.10 
California Pine 
= 98.35 91.85 72.65 51.85 
”, Meee 99.35 74.35 63.45 62.45 
See 88.60 69.35 50.95 63.60 
ree 98.20 81.70 65.65 83.35 
White Pine Shop Cedar 
ar $32.85 Pencil stock ...$23.75 
No. 1, 5/4xa.w. 39.90 Mixed Pines 
No. 2, 6/4xa.w. 27.75 Common— 
Panel, %”xa.w.. 69.75 No. 1 1x4&6. .$40.60 
Sugar Pine Shop NO. 2 ..cceee 33.8 
appear pape $44.70 NO. 3 ..+eeee 22.10 
No. 1, 5/4xa.w. 47.25 BOX ...--+eeeee 21.70 
No. 2, 6/4xa.w. 32.35 Timbers ey Sr 27.65 
Siding, B&btr, 
White Fir oe ovate 1.60 
C&btr, all sizes.$40.50 Lath— 
Moe. 1 COoM....s 20.10 Se 4.60 
No. 1 dimen, 1% i. A saraener 3.50 
| errr 18.95 aM 1.25 
Aw No. 1 dim 
4/4EB.W: - oicses $52.15 1 fs xa.W --+ 26.15 
SP spctone 49.10 Douglas Fir 
SOS Se 44.65 C&better ...... $46.15 
S/GRALW.. ccccece 54.50 Ties andtimbers 24.35 
10/4&thxa.w. 79.05 Dimension .... 15.40 





WESTERN RED CEDAR 


Seattle, Wash., Nov. 3.—Prices for_ red 
cedar siding in mixed cars, new bundling, 
8- to 18-foot f. o. b. mill: 

Bevel Siding, 14-inch 
Clear “aA” “— 
ae i ee $26.00 $23.00 $18.00 
ee eee ee 30.00 25.00 22.00 
ee Serer ree 34.00 30.00 23.00 
Clear Bungalow Siding 
; -inch %-inch 
nc ainity acd le eae meee $46.00 $39.00 
6 hk a0 sd elena ane 5.00 43.00 
eS Serr ere or eee 65.00 ry 
Clear Finish, 8- to 16’ 
$2 or 4S Rough 
OS gy Oe ee eT $ 75.00 $ 71.00 
DT. . ccc ninvbeteset anee oun 80.00 76.00 
PEOe OD Fe ow cccvevassuceees 90.00 86.00 
BESO BS BE vin cco dvcsvancess 105.00 101.00 

Clear Ceiling or Plooring, One Side V or B 

1x3 and 4-inch, 10 to 16’......eeeeeeees $45.00 

Discount on Moldings 

Made from 1x3” and under...... ae 50% 

Made from other sizeS........++eeeeeeees 40% 
For 50,000 feet or more, additional dis- 

OE once ackdnence deb ebhas eens otees eee 5% 

Clear Lattice, S48, 4- to 16’ 

100 lin. ft. 
BOOS) x, doch ite daoees ee wadee ted Ken des .30 
SL eer ee eee 40 
sn reer er 50 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended Nov. 3 


Flooring 


1x3” 1x4” 
Edge grain—Bé&better ...... $61.00 $63.50 
ae © xceewesne ane 27.25 
Flat grain—Bé&better ....... 42.25 40.25 
DE nesccdanne a 34.00 
De keene kone a 25.75 

Partition and Siding 
Boston partition, B&better, 1x4”........ $31.25 
Drop siding, B&better, 1x6”............ 40.00 

Finish and Mo 

Finish, 1x5&10” Bé&better............-. $62.75 
5/4&5&10" B&better .........6. 71.25 
Case and base 1x5x8".......ccsccescces 73.75 
Discount on mouldings, 15” and under... .38% 
1%” and over....28% 

Boards and Shiplap 
Boards and shiplap, 1x 8”, No. 1........ $37.50 
SiS", e Be ovcescs 27.75 
Shiplap, 1x8”, No. 2......eceeeeeeeecees 25.25 
Boards, 1x8”, No. 3......cceecewcccccos 19.00 

Dimension 
No. 1, 2x 6”, 14- and 16’......ceeeceeees $26.50 
Sx 47, 14- and 16’......8ecccccces 28.00 
Se8S". TH OS BO ac ccvcccevectacees 31.50 
No. 2, 3x 4%, 14- and 16’.....ccecccevees 23.50 
SEES, FO WO DG vic vv ceecvwssdccevs 24.75 
Lath 





No. 1, %”, 4°.-.se0e Cocccccccccne soecees 





APPALACHIAN HARDWOODS 


Cincinnati, Ohio, Nov. 5.—Average wholesale 
prices, carlots, Cincinnati base, on Appala- 
chian “soft texture” hardwoods today: 


4/4 5/4&6/4 8/4 


QUARTERED WHITE OAK— 
Cy eee: $135@145 $145@155 ett ttt 
Selects ...... 105@110 _110@115 115@120 
No. 1 com, 80@ 85 85 90 90 9 


No. 2 com.... 45@ 50 
Sound wormy. 43@ 45 
QUARTERED RED VAK— ’ 
-f | Pee Ses ce 20s. eas ses Gee 
a eS cts. OE noe 06% ome. ome 
45@ 50 .. ae 
PLAIN WHITE AND RED OakK— 
FAS .........$100@110 $110@120 $130@135 
Selects ...... 70 75 75@ 80 95@100 
No. 1 com.... 68@ 73 80@ 85 
No. 2 com.... 40@ 45 48 55 58@ 63 
No. 3 com.... 22@ 24 23 25 24 27 


Sound wormy. 44@ 46 57@ 60 60@ 65 
Basswoop— 

So! Perr ..$ 70@ 72 $ 70@ 75 $ 80@ 85 

No. 1 com.... 50@ 53 55 60 63 68 

No. 2 com.... 28@ 31 383@ 388 388@ 43 
CHESTNUT— 

i aixiue ase s $ 85@ 90 $100@105 $110@115 
No. 1 com.... 50@ 55 55 60 He 4 65 
No. 3 com.... 20@ 21 21 22 21 22 
Sd. wormyand 

No. 2 com.. 29@ 31 338@ 35 35@ 37 
No. 1 common 

& Better, 

sound wormy 35@ 38 38@ 40 40@ 42 

BircH— 

PD vert. srbaeree $100@110 $105@115 $110@120 
No. 1 common 

and sel 60@ 65 65@ 70 70@ 75 
No. 2 com 33@ 35 38@ 40 40@ 42 

BEECH— 
a $ 60@ 65 $ 65 70 $ 70@ 75 
No. 1 com 40@ 43 45 48 45@ 50 
No. 2 com 25@ 28 28@ 30 30 33 
PoPLAR— 
Panel & No. 

13” & wider $140 $150 $160 
i eee 105 120 130 
Saps & Sel... 80 95 110 
eer 60 65 70 
SF ee $ 38@ 41 44@ 46 46@ 48 
No. | 26@ 28 28@ 30 30 

MAPLE— * 
. aa $ 70@ 75 $ 75@ 80 $ 85@ 90 
No. 1 common 

and sel. 46@ 51 58@ 63 65@ 70 

No. 2 com.... 34@ 36 40 40@ 42 





BLACK WALNUT 


Kansas City, Mo., Nov. 5.—The following 
are today’s prices on American black walnut, 
f. o. b. Kansas City 

FAS, 6-9%” wide: 4/4, $235; 5/4, $245; 6/4, 
$250; 8/4, $260. 

—" 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 

No. 1: 4/4, $95; 5/4, $110; 6/4, $120; 8/4, 


2: 4/4, $40@42.50; 5/4, $45; 6/4, $45; 





OAK FLOORING 


Following are average carlot prices, Mem- 
phis base, obtained for oak flooring during 
the week ended Oct. 27, as reported by the 
Oak Flooring Manufacturers’ Association: 


x2%4"” #x1%” %x2” %x1%” 


#8 

lst qtd. wht....$110.82 $104.09 $82.40 
1st qtd. red..... 79.59 73.50 eee 
lst sap qtd..... 71.60 
2nd aqtd. w&r... 71.66 ic ry ne 
ist pln. wht.... 73.83 63.55 $59.93 46.93 
Ist pln. red..... 69.03 61.50 52.66 42.39 
2nd pin. wht.... 65.34 52.73 40.78 40.06 
2nd pin. red.... 63.60 54.39 39.05 39.63 
SrG WEP. .cccsse 53.71 34.69 30.70 °31.89 
WOUPeR. .cewsver 18.22 17.58 10.00 ae 

%_x2” 144x1%” fsx2” fsX1%” 
lst qtd wht.... ceen eee $110.50 ike 
2nd qtd. wé&r... neee achat 55.00 dss 
lst pln. wht.... $71.34 $72.73 70.95 $53.50 
lst pln. red.... 64.38 68.50 60.79 53.50 
2nd pln. wht... 60.77 58.50 52.84 43.50 
2nd pln. red... 55.50 aie 49.18 42.76 
2 eo 40.50 39.61 40.00 28.79 
PUREE cccccces 11.0 Kons ee a2. SB 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as 
reported to the Maple Flooring Manufactur- 
ers’ Association, averaged as follows, f. o. b. 
cars flooring mill basis, during the week ended 


Nov. 3: 
MFMA MFMA 
First Second Third 
Maple— 
|S +. eee $75.67 $62.69 $43.90 
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NORTHERN HARDWOODS 


Following are prices of northern hardwoods, f. o. b. Wausau, Wis.: 


AsH— 
Fas Sel. No.l No. 2 No. 3 
4/4 ...$ 80.00 $ 65.00 $ 55.00 $ 38.00 $ 21.00 
5/4 ... 96.00 80.00 65.00 40.00 21.00 
6/4 ... 110.00 95.00 65.00 40.00 21.00 
8/4 ... 115.00 100.00 75.00 45.00 22.00 
Basswoop— 
= 76.00 66.00 48.00 32.00 24.00 
5/4 77.00 67.00 50.00 34.00 25.00 
6/4 80.00 70.00 53.00 35.00 25.00 
8/4 84.00 74.00 60.00 35.00 25.00 
10/4 ... 90.00 80.00 65.00 45.00 eames 
12/4 ... 100.00 90.00 75.00 55.00 = a 
Key stock, 4/4, $75; 5/4, $80 or on grade; 
FAS, $90; No 4 
1x4-inch No. 1 face clr. & btr., $66; 1x5- 
inch, $76. 
BircH— 
4/4 ... 86.00 66.00 44.00 28.00 20.00 
5/4 ... 91.00 71.00 52.00 34.00 20.00 
6/4 ... 96.00 76.00 58.00 36.00 20.00 
$/4 ... 101.00 81.00 70.00 44.00 21.00 
10/4 ... 110.00 100.00 90.00 60.00 gece 
12/4 ... 115.00 105.00 95.00 60.00 oe 
3/4 ... 80.00 65.00 40.00 25.00 
6/8 ... 76.00 61.00 35.00 25.00 ° 


For 10-inch & wadr., add $30; 8-inch & wér., 
- $15; for 56-inch & wdr., 8- foot & lgr., add 


2 

Price of f & 6-foot lengths, $28. For sel. 
red, add $15. 

Rough birch, 1x4-inch, two face clear, $80; 
one and two face clear, $65; 1x5-inch, two face 
“er. sts. one and two face clear, $70; run of 
pile, ’ 


Sorr Etm— 
FAS Sel. No. 1 No.2 No.3 
4/4 . 65.00 5.00 5.00 26.00 2.00 
5/4 . 70.00 60.00 48.00 28.00 23.00 
6/4 . 80.00 70.00 58.00 28.00 23.00 
8/4 . 85.00 75.00 63.00 35.00 23.00 
10/4 . 95.00 85.00 70.00 40.00 mene 
12/4 . 100.00 90.00 75.00 45.00 ev0ce 
Rock ELM— 
4/4 ... 70.00 45.00 25.00 19.00 
5/4 ... 765.00 50.00 28.00 20.00 
6/4 ... 175.00 ° 50.00 28.00 20.00 
8/4 ... 80.00 60.00 35.00 *25.00 
10/4 ... 95.00 . 75.00 50.00 ane 
12/4 ... 105.00 a 85.00 55.00 30.00 
*Bridge plank 
Sorr MaPLE— 
4/4 62.00 52.00 42.00 25.00 19.00 
5/4 ... 70.00 60.00 560.00 33.00 20.00 
6/4 ... 80.00 70.00 58.00 30.00 20.00 
8/4 88.00 78.00 63.00 34.00 21.00 
Rep Oak— 
4/4 ... 100.00 80.00 65.00 40.00 17.00 
5/4 ... 105.00 85.00 70.00 42.00 19.00 
6/4 ... 110.00 90.00 75.00 45.00 19.00 
8/4 ... 115.00 95.00 80.00 50.00 21.00 
HarRD MAPLE ROUGH FLOORING STOCcK— 
No.1 ot 2 No.3A 
com. com. 
SSE sassvicétvenbokeeunee rt 00 $30. 00 $20.00 
8 CEO REY BOOS 3.00 3.00 23.00 


—_——— 


Harp MAPLEe— 
Sel. No. 1&Sel. 
FAS 6”"&wdr. 6"&wdr. No.2 No.3 
4/4. ...$ 65.00 $ 55.00 $ 44.00 §$ - 00 $ 17.09 
5/4 ... 80.00 65.00 50.00 4.00 . 19.9 


6/4... 88.00 68.00 55.00 34.00 19.09 
8/4 ... 95.00 75.00 63.00 34.00 21.9 
10/4 ... 110.00 90.00 75.00 45.00 30,9 
12/4 ... 118.00 98.00 83.00 50.00 30,09 
14/4 ... 135.00 125.00 110.00 60.00 35.09 
16/4 ... 170.00 145.00 130.00 60.00 35,99 


Add for 8-inch and wider, $12; 10-inch ang 
wider, $30; 12-inch and wider, $40. 

Regular stock contains 50 percent or more 
14 and 16 foot, and the following percentages 
of 12-inch and wider, 4/4, 10 percent; 5/, 6/ 
and 8/4, 20 percent; 10/ to 16/4, 30 percent, 


BEECH— 


FAS __ Sel. _ 1&Sel. No.2 No.3 
eve tee 2 com. & bett $33.00 $16.00 
4/4 -$ 55.00 oe. 00. ” $35. 00 25.00 19.00 
5/4 ... 60.00 0.00 40.00 30.00 22.09 
6/4 ... 70.00 80,00 50.00 35.00 22.09 
8/4 80.00 eeee* 60.00 40.00 25.09 
END DRIED WHITE MAPLE— 
FAS and 
: Nos.1 & 2 Nos.1 &2 
Sl Gs panne aenaednwecad ity $ 85.00 
DE sccbennanorwastawes 90.00 
ME Sscdeeasueanetaaet 120. 95.00 
SPE scnsonseskernabesces 130. 00 105.00 





PHILADELPHIA PRICES 


Philadelphia, Pa., Nov. 5.—Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 


Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 
er a 
Southern Northern 

Florida Florida Georgia 
hE $40.00 $44.50 $55.00 
Pv ene ket wea 39.00 42.50 51.00 
ae ea sede 40.00 44.50 51.00 
tt sienrant at 50.00 52.50 56.00 
PE” secoceate 48.00 49.50 54.00 
DEER scccce e 60.00 64.00 64.00 
5&12x12” ee 56.00 61.00 62.00 
Dn s.terésere eee 67.50 71.00 
DEE” cceccedeee : 64.50 69.00 
Dt” acaseenhe eu eae see $3.00 
GRIGELO” .cccccce ° e 77.00 


Lengths 22 to 24 pan d $2. 
poem 2 feet additional, = $i. 00 to 32-foot 
pric 


Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x2%-inch Face 
(Rail Delivery) 

Bé&btr, ht. rift.. ty 00 No: 1 sap flat. .$42.00 

B&btr, sap rift. 69.00 No. 2 sap flat.. 28.00 

B&btr. flat..... 49.00 No. 3 sap flat.. 18.00 

Air Dried No. 2 Common Roofers 

1x6” x5%....$28.00 1x10” %x9%...$29.50 

1x8” x7%.... 29.00 1x12” %x11%..$30.00 
Shortleaf Dimension, S48, 44-inch Scant, 
10- to 16-foot 

occ BER secoccce 


coos 38.00 3212" ...ccccces 3 
SEG” wcccccccces 29.00 


4 No, 4 

x32. ee $67.00 $62.00 giee 

De”. Ds cesonecs 46.00 40.00 $28.00 
Kiln Dried North Carolina Roofers 

", %x5%....$31.00 1x10”, x 9%..$32.50 

1x8”, %x7%.... 32.00 1x12”, x11%.. 33.50 

##-inch thick, $1 more. 


%x 6”, 
i a es Vicceaeeeseneennee eooce 
ST > HE néee pe e6ecenesenceecnen eee 


Maple Flooring f.0.b. Philade ee 
x2%' lw 

MFMA First grade 
MFMA Second grade 
MPMA TRITG SFAGO .ccceccces 


Pondosa Pine D 


eet eeeee 


4-foot Mo. 1 
o oS. 60 c.i.f.—$6.75 delivered 
4.90 c.1.f.— 5.50 delivered 
Redwood Siding 
gs OD OROOS BONG Ce ce ccccccccescecscoccecsae 


PERO ceccccecce 
BRBEOGE ccccccoves 


SO GORP. WERT c ce ccccccqcccoceves coocee. Quy 


x10 clear heart...........- scccce GUD 





WEST VIRGINIA WOODS 


Philadelphia, Pa., Nov. 5.—Prices of West 
Virginia hardwoods, secured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 


Ash: FAS 4/4, $100@105; 5/ and 6/4, $115@ 
120; 8/4, $125; 10/ and 12/4, $136@140. Com- 
mon, 4/4, $62; 5/ and 6/4, $75; 8/4, $85. 


Chestnut: FAS, 4/4, $88@90; 5/ and 6/4, 
$110@115. Common, 4/4, $55@57; 5/ and 6/4, 
$65@68. Sound wormy, 4/4, $38@40. No. 2, 
4/4, $28@30. 


Poplar: FAS, 4/4, $115@120; 6/ and 6/4, 
$130. Clear saps, 4-inch and up; 4/4, $85, 5/ 
and 6/4, $95@100; 8/4, $100@110. Common, 
4/4, $62@65; 5/ and 6/4, $70&75; 8/4, $78@8s0. 
No. 2—A common, 4/4, $45; 5/ and 6/4, $49; 
8/4, $51@54. No. 2—B common, 4/4, $30; 
5/ and 6/4, $32@33; 8/4, $34@36. 


Bed Oak: FAS, 4/4, $105@110; 5/ and 6/4, 
$115@120; 8/4, $120@125. Common and select, 
4/4; $60@62.50; 5/ and 6/4, $65@67.50; 8/4, $70 
@75. No. 2 common, 4/4, $45@47.50; 5/ and 
6/4, $47@50; 8/4, $50@55. 


White Oak: FAS, 4/4, $115@120; 5/ and 6/4, 
$125@130; 8/4, $130@140. Common and select, 
4/4, $70@75; 5/ and 6/4, $75@80; 8/4, $80@85. 
No. 2 common, 4/4, $50@53; 6/ and 6/4, $55@ 
58; 8/4, $60@63. 





CHICAGO LUMBER RECEIPTS AND 














SHIPMENTS 
Reported by F. H. Clutton, Secretary, Board 
of Trade 
Receipts From Oct. 1 To Oct. 31, INc. 
Lumber Shingles 
SPP 298,432,000 32,742,000 
a .tteeaéwawk wa ewe 300,254,000 33,465,000 
eee 1,822,000 723,000 
Receipts From JAN. 1 To Oct. 31 
Lumber Shingles 
a atbenaheeeendan 3,290,434,000 361,759,000 
0, re eee 3,394,673,000 389,357,000 
Oe 104,239,000 27,598,000 
SHIPMENTS FROM Oct. 1 To Oct, 31, INC. 
Lumber Shingles 
> cate aire wie ebaaee 95,546,000 29,358,000 
De wthesanesdndeee 106,798,000 27,591,000 
DEER intesccick — <weredses 1,767,000 
DIOCTORSO cece sce Eee = owt eesne 
SHIPMENTS FROM JAN. 1 TO OcT. 31 
mber Shingles 
eee res 1, 130. 400,000 322, 617, 000 
Pe cn saceesecedanne e "350, 845,000 342, 750, 000 
DSGTORSS ccccccecs 220,445,000 20,133,000 





CHICAGO BUILDING PERMITS 


The following are one building per- 
mit totals for October, 1927-1928 








Oct., 1927 Sept., 1928 Oct., 1928 

BOGOR. wn.08 0% 161 114 112 
Offices and 

Hotels .... 7 10 1 
Residences .. 391 280 374 
Halls and 

Churches... 1 . 4 7 
Theatres .... 0 0 0 
Apartments.. 304 147 283 
Stores and 

Offices .... 3 5 0 
Stores and 

REGED. 04s 11 11 6 
Stores and 

Apartments 0 0 0 
Stores and 

Residences. 35 23 40 
Miscellaneous 4 3 5 

3 eee 917 597 834 
aa 901 583 809 
rer 16 14 25 
Frontage, ft. 30,503 23,258 38,951 
erry $25,076,800 $19,670,700 $27, 840, 400 
Total, Jan. 1 to Oct. 31, 1927: 
Buildings Frontage, ft. Cos 

10,485 341,520 $302 55, 600 
Total, Jan. 1 to Oct. 31, 1928: 
Buildings Frontage, ft. Cost 

8,216 293,632 $273,202,450 





For Editorial Review of Current Market 
Conditions See Page 31 


NORTHERN PINE 


BUFFALO, N. Y., Nov. 6.—Some_ whole- 
salers report that quite an amount of im- 
provement has taken place in northern pine 
lately, owing partly to the presence of well 
selected and large stocks in the yards, and 
partly to a readjustment of prices. These 
are now more in line with those quoted on 
Idaho pine than they were for some time. No 
weakness is shown in prices anywhere, and 
the industrial demand is expected to be on an 
increased scale in the near future. : 


EASTERN SPRUCE 


BOSTON, MASS., Nov. 7.—Eastern spruce 
frames are now distinctly firm at $42 base. 
The few dimension mills still in operation 
have enough orders to keep them busy. The 
supply of Provincial random is becoming 
lighter all the time, but in competition with 
Coast lumber prices show little strength. 
Boards are quiet, dry stock very scarce and 
prices keep firm. The market for lath is 
quiet and weak; 1%-inch are $6.25@6.50; 
15-inch, $7@7.15. . 
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HARDWOODS 


CHICAGO, Nov. 7.—Demand from the fur- 
niture factories is on a pretty good scale, 
this consuming source taking Nos. 1 and 2 
pirch, maple, basswood and beech. The in- 
terior finish interests are buying select and 
petter birch in small volume. Flooring maple 
is in good demand at very firm prices. Sap 
gum still remains the most active item on 
the southern hardwood list. Prices are firm. 


CINCINNATI, OHIO, Nov. 5. 
several items of southern 
noted this week, and these have developed 
strength. They were 8/4 hard and soft 
maple, each up $2; sap gum FAS, up $2, and 
Nos. 1 and 2 sap gum, 8/4, each up $1. 
Heavier demand and inquiry are also re- 
ported from automobile factories, which are 
seeking items of soft southern elm hard and 
soft maple’and sap gum with a small amount 
of ash. Furniture buying of all southern 
hardwoods is slow, exception being sap and 
red .gum, both of which are active and 
strong. Export trade is quiet, with in- 
quiry much restricted. Export buying is 
slower than it was thirty days ago. Plain 
oak flooring, red and white, is in good de- 
mand, and prices are firmly held. 





Scarcity of 
hardwood was 


BUFFALO, N. Y., Nov. 6.—Hardwood de- 
mand has been a little quieter. The demand is 
well distributed over the various woods, in- 
cluding oak, maple, ash and gum, and prices 
are showing a firm tendency, with some ad- 
vances recently recorded. 


ST. LOUIS, MO., Nov. 5.—The market for 
southern hardwoods continues firm. Buying 
is mostly by wholesalers, who are placing 
business taken from consumers some weeks 
ago. Consumers are going slow because of 
a desire not to increase their inventories of 
raw material. Inch FAS sap gum, inch com- 
mon sap gum, plain and quartered, seem to be 
most in demand. 


PINE BLUFF, ARK., Nov. 5.—The hardwood 
market shows considerable strength. Produc- 
tion has declined, and several hard rains have 
slowed logging considerably and will cause 
further curtailment. The furniture factories 
seem to be more active with their inquiries. 
No. 1 sap gum, 4/4, is one of the strong 
items. Flooring oak remains active. White 
oak is selling at $17, $32, and $42, for FAS, 
Nos. 1 and 2. Red oak is $15 and $30 for 
Nos. 1 and 2. The flooring plants are also 
buying sound wormy at $19 and $20. They 
are also buying Nos. 2-A and 3-A in straight 
cars, quite a large amount of this item hav- 
ing been sold recently. 


NEW ORLEANS, LA., Nov. 6.—Hardwoods 
were less active in this market last week, 
with the demand well below that of preceding 
periods. Prices of sap gum and cottonwood 
boxboards retained their strength. Magnolia, 
elm and maple were in good demand in all 
thicknesses and grades, with mill stocks 
broken. White oak was strong. Sap gum ad- 
vanced a couple of dollars in the common 
grades. Poplar was in improved demand, and 
a good quantity of ash was moving. The prin- 
cipal demand was from the automobile body 
and interior trim industries. 


FIR, SPRUCE, CEDAR 


CHICAGO, Nov. 7.—October volume was 
pretty fair and November has opened up in 
even better shape, according to local fir dis- 
tributers. Local yards are placing orders for 
mixed cars to cover immediate requirements. 
Industrial trade is encouraging. The demand 
from country retailers has shown some im- 
provement recently. There is a fair call for 
Engelmann spruce, mill stocks of which are 
broken. Prices are firm. 





NEW YORK, Nov. 5.—Demand for fir is 
holding up well, and prices are firm. There 
have been plentiful arrivals during the last 
few weeks, but wholesalers say there is no 


congestion to worry about, and that the 
movement of lumber will continue to be 
fairly brisk at least for the rest of the 


month. 





KANSAS CITY, MO., Nov. 5.—Demand for 
fir is a little slower. Country yards are plac- 
ing most of the orders, wanting well mixed 
cars. Because of broken stocks, the mills are 


having some difficulty filling these orders, and 
shipments are slower unless the buyer is 
willing to pay. for quick service. Prices re- 


main firm. 
CYPRESS 


CHICAGO, Nov. 7.—According to local dis- 
tributers of cypress, October turnover was 
fairly good and somewhat ahead of the Sep- 
tember business. Orders are mostly for fill-in 
purposes, and are coming from both retailers 
and industrial consumers. Dry mill stocks 
are broken,- 12-inch in all grades being 
especially low. Prices hold steady. 


CINCINNATI, OHIO, Nov. 5.—Cypress buy- 
ing is spotty, and mostly of odd lots of in- 
terior trim and C finish. Fairly good inquiry 
was received for tank grades. Stocks were 
ample. 


ST. LOUIS, MO., Nov. 5.—Nos. 1 and 2 yel- 
low cypress are the only items that are show- 
ing any strength, and this is more because of 
a scarcity, mills reducing their production, 
than because of demand. The upper grades 
are more plentiful. 


NEW ORLEANS, LA., Nov. 6.—The cypress 
market here was quiet, with the demand less 
than it has been recently. The call for 
shingles was about the same and with lath 
principally unchanged. 


HEMLOCK 


CHICAGO, Nov. 7.—Northern hemlock holds 
firm at $3 off the Broughton list. Country 
retailers and industrial consumers are well 
represented in the market for this wood, dry 
mill stocks of which are none too plentiful. 


BOSTON, MASS., Nov. 7.—Eastern clipped 
hemlock boards are firm at $34, and the few 
offerings are quickly taken. There are some 
northern 12-foot boards to be had for $32. 
Random boards are practically out of the 
market. There is little interest in hemlock 
plank, scantling and thick lumber. Transit 
lots of western hemlock, usually with fir, are 
less numerous and prices are steadier. Fir 
and hemlock boards are now fairly firm; quo- 
tations last week were around $25.35@ 25.40 
on cars at Boston dock. 


NEW YORK, Nov. 5.—The hemlock market 
is anything but brisk, though there is a 
steady demand. Western lumber continues 
much more plentiful and in greater demand 


than eastern. 
REDWOOD 


CHICAGO, Nov. 7.—October business showed 
considerable improvement over the previous 
two months, according to local distributers 
of redwood. Demand from the retail trade 
is holding up well. Mill assortments are in 
good condition generally, with the exception 


of 6-inch “A” grade, mill stocks of which 
are low. Prices show a strengthening ten- 
dency. 


SAN FRANCISCO, CALIF., Nov. 5.—There 
was little change in the redwood situation 
during the week. Demand is sustained, some 
slight increase in volume of purchases being 
noted in western territories. Prices are firm. 
Retailers here say business is slightly below 
normal. The outlook is good. 


WESTERN PINES 


CHICAGO, Nov. 7.—The western pines mar- 
ket is holding up well, and the demand for 
both Idaho and Pondosa is reasonably good 
for this season of the year. Sash, door and 
frame factories are placing orders right 
along for California white pine, most of the 


items calling for storm sash. Mill stocks 
are in normal condition and _ prices hold 
steady. 


KANSAS CITY, MO., Nov. 5.—Demand for 
California pine was slightly better last week. 
No. 2 shop is reported not quite so hard to 
get, though 8/4 items remain scarce. There 
is only a fair volume of industrial business 
being placed. 





NEW YORK, Nov. 5.—There seems no 
chance that stocks of Idaho pine, now badly 
broken, will be filled in before the spring. 
Mills that have kilns report that their stocks 
are well sold up, and there are reported to 
be only meager supplies of air dried stocks 


ES TAY Us 

Repaired and 

Knives Ground 
By Experts 


SEND THEM TO 


FULL LINE of NEW 
SAWS-KNIVES-FILES 
IN STOCK READY FOR 
QUICK SHIPMENT 


Circular Saws Tempered Knives 

Inserted Point Saws “Tungsweld’ Knives 

Points and Shanks Red Streak Knives 

Band Saws Moulding Blanks 

Metal Saws Shaper Steel 
Tool Holder Bits 


There’s a 


SIMONDS STATION 
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SIMONDS 


SAW AND STEEL CO. 
SERVICE STATIONS 


CHICAGO, ILL NEW YORK CITY. NY 
BOSTON, MASS NEW ORLEANS, LA. 
DETROIT, MICH MEMPHIS, TENN 
Naw \ he-wacy\ PORTLAND, ORE 
SEATTLE, WASH LOS ANGELES, CAL 
MONTREAL, QUE sae} ote] hacmel ba 
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at the manufacturing centers. Prices are California white and sugar pine are scarce 


very firm, but no advances have been an- in 10/, 12/ and 16/4 and Nos. 1 and 2 shop in 
nounced of late. all thicknesses, 
BUFFALO, N. Y., Nov. 6.—Western pine SAN FRANCISCO, CALIF., Nov. 5.—Pine 


stocks are showing a good deal of depletion demand was sustained last week, with prices 
at Inland Empire mills, and prices are conse- generally slightly advanced over the pre- 
quently strong. It is quite difficult to get vious week. Eastern rail shipments in- 
mixed-car orders filled where buyers insist creased during the week, and foreign demand 
on certain sizes and thicknesses. FAS clear was somewhat better. Middlewestern busi- 


——— You can oive Contractors 














The superiority, convert- 
ibility and quick avail- 
ability of Andersen Win- 
dow and Door Frames 
enable the dealers who 
handle them to give build- 
ers what they want, when 
they want it. 


Andersen Frames offer 
lumber and mill work 
dealers opvortunity for bet- 
ter service and bigger prof- 
its. 




















If you are interested in 
| these advantages, fill Out 5 Stemtartinat Quantity Production for ECONOMY 
| and mail coupon below. 





ANDERSEN LUMBER COMPANY, Box Number 1111, Bayport, Minnesota. 
Without cost or obligation to me please fill my requests as checked ih squares below: 








O Have your representative call. OI handle Andersen Frames. 
OC Send portfolio of sales plan and OT! do not handle Andersen 
selling aids. Frames. 
PRMD: co ccccceevecsoces pesdvesseads i apetnneWicpketneieens Sobésenee 
| Street Address........ sanoke CE sraphieenabeensans 














DUNTILE PLANT (‘ss") FOR $ 


Complete with cars, track, drying system. Smooth or 
rock faced blocks 4x4x12, 6x6x12 and 8x8x12 and air gun 


system complete for making blocks of any color. 


Cost over $7,000, ran but one month and will deliver 


you for $3,600 CASH. 


This plant will make more and better blocks in a given 
time than any machine on the market. A wonderful op- 


portunity to start an independent business at small outlay 
of capital. , 


Long Coal, Feed & Supply Co., Inc. 


LOCK HAVEN, PA. Phone 355 




















te 
ness was slightly slower, and western de. 
mand declined noticeably. Retail businegs 
is somewhat better, although the gain is Not 
what was expected thirty days ago. The 
outlook, with stock conditions favorable, | 


good. 
SOUTHERN PINE 


CHICAGO, Nov. 7.—There has been some. 
what of a lull in the local retail demand foy 
southern pine during the last week. The 
October volume was satisfactory, according 
to some of the prominent local distributers, 
Industrial consumers are calling for a fair 
amount of stock. Suburban retailers are 
placing orders with considerable freedom, 
Mill stocks are in fair shape and prices gep. 
erally hold steady. 


ST. LOUIS, MO., Nov. 5.—Demand for quick 
shipment of southern pine is becoming More 
and more pressing. Stocks at mills are none 
too ample and the unfilled orders makes it ex. 
tremely difficult to ship stock as rapidly as 
the retailers demand. Dimension continues in 
especially good demand, and boards also are 
selling well. Finish is still dragging. 


CINCINNATI, OHIO, Nov. 5.—Inch Nos, } 
and 2 lumber is scarce here this week, and 
in good demand at firm prices. Other items 
are firm at quotations of the previous week. 
Demand is steady for millwork, finish lum- 
ber, flooring and ceiling. 


KANSAS CITY, MO., Nov. 5.—Sales mana- 
gers reported a better demand last week than 
in the previous week, but are expecting less 
buying activity as the weather turns colder, 
Some weakness has developed in the com- 
mon grades of yard stock. Activity in indus- 
trial items and timbers thas kept strength in 
that quarter, and flooring and finish are well 
held. Straight car erders from retailers are 
scarce. 


BOSTON, MASS., Nov. 7.—There are many 
eager sellers of southern pine, while buyers 
are comparatively few and indifferent. Prices 
cannot be described as more than steady. 
Flooring quotations, both shortleaf and best 
Alabama longleaf, i1x4-inch, B&better rift, 
$68@81; C rift, $52@71; Bé&better flat, 
$47@50. Partition is in fair demand and 
B&better 11/16-inch keeps steady around 
$45.25@48. Roofers are now selling well; 
8-inch air dried are $32.50@33. 


NEW ORLEANS, LA., Nov. 6.—The south- 
ern pine market here last week was quiet. 
Retail yards are inclined to reduce their 
stocks to a minimum because of tax inven- 
tories at the close of the year. It is said that 
operators are inclined to clear out stocks of 
non-graded lumber, intending to replace it 
with grade-marked stocks. 


_ SHINGLES AND LATH 


KANSAS CITY, MO., Nov. 5.—While shingle 
demand is less active, prices still hold above 
$3 for clears, and around $2.60 for stars. 
There has been no change in the better grades. 
The demand for lath has fallen off somewhat 
and prices are not quite so strong. Siding de- 
mand also is a little off, most of the demand 
in this market being for California pine or 
redwodd, 


NEW YORK, Nov. 5.—Fair demand and 
good supply characterize the eastern spruce 
lath market but there is more and more evi- 
dence that shipments from now on will de- 
crease with a resultant tightening of prices. 
Prices on water shipments range from $6.50 
to $6.60. Shingles of nearly all West Coast 
and British Columbia brands are plentiful, 
and quoted prices are unchanged. 


CLAPBOARDS 


BOSTON, MASS., Nov. 7.—Clapboards are 
moving quietly, and mostly in small lots. 
Retailers are carrying light stocks. Eastern 
spruce and native white pine clapboards are 
very scarce and firm. The bulk of market re- 
quirements this autumn is being supplied by 
clapboards from the Coast, largely red 
cedar and redwood, with some _ western 
spruce, fir and California pine. Coast clap- 
boards can be bought at more attractive 
prices than asked for the native stock, but 
quotations look steady. 
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BOXBOARDS 


BOSTON, MASS., Nov. 7.—Boxboards con- 
tinue to sell in fair volume and prices are 
well sustained. Stocks of dry box lumber 
in first hands are quite moderate. Box and 
shook manufacturers are buying conserva- 
tively. The large boxboard producers state 
they will curtail production again this com- 
ing winter. Round edge white pine inch 
poxboards are $27@30. 





(Continued from page 47) 
California Pine Statistics 


San Francisco, Catir., Nov. 5.—The fol- 
lowing is a summary of September production 
and shipments, and Oct. 1 inventories and un- 
filled orders, as prepared by the California 
White & Sugar Pine Manufacturers’ Associa- 
tion : 

September Reports for 25 Mills 








Calif. white pine...... 97,537,763 85,525,181 
Sugar MIMO .cccccccece 26,709,476 11,555,313 
DO DEE nec vecvene 3,391,724 3,446,921 
Total pines ...cccces 127,638,963 100,527,415 
White BP cocccscciccce 11,704,011 9,492,141 
Red (Douglas) fir..... 4,854,446 2,695,404 
All other woods....... 1,795,022 3,110,898 
PGNEIENED. 660520600. “anosneas 10,231,384 
Total other woods... 18,353,479 25,529,827 
Grand totals ....... 145,992,442 126,057,242 
Oct. 1 Inventories and Unfilled Orders 

Unfilled 


Inventories Orders 
No. 2 shop and better— 
Calif. white pine.... 95,807,612 20,530,568 
Sugar Pie evcccceces 69,114,731 16,635,150 
No. 3 shop, mixed pine 20,470,710 9,279,040 
No. 3 and better shop, 








white and sugar pine 1,501,000 552,000 
Total UpPers ...ccee 186,894,053 46,996,758 
Commons— 

Calif. white and 

sugar pine ....... 338,168,146 155,320,874 
All other woods..... 94,214,718 20,710,361 
Total TOWSTS 2. ccc 432,382,864 176,031,235 
Grand totals ....... 619,276,917 223,027,993 


Box shook and cut stock 16,263,628 30,685,661 


Comparative Reports on 21 Operations 


The following comparative statistics from 21 
operations for September, 1927, and September, 
1928, represent 65 percent of the total pine in- 
dustry : Percent 


1927 1928 Increase 
SEPT. PRODUCTION 


Pine only ....120,257,149 119,119,044 *%1.0 
All species in- 
cluding pine.140,968,352 135,999,253 *3.6 
Sept. SHIPMENTS— 
Pine only ..... 89,693,021 91,558,329 2.0 
All species in- 
cluding pine.113,009,909 115,855,697 2.5 
INVENTORIES OcT. 1— 





No. 3 shop and 
OGRE sensese 202,390,759 178,457,193 *11.9 
All species & 
SURE assess 595,223,405 586,409,972 *1.5 
UNFILLED ORDERS OcT. 1— 
No. 3 shop and 
Otter ccccce 39,424,119 44,655,258 13.2 
All species and 
GREE cccces 196,096,957 204,942,325 4.5 
*Decrease. 


Trouble and Litigation 


ROCHESTER, N. Y., Nov. 5.—Charles Allen, 
president of the Charles Allen Lumber Co., 
wholesaler, with office in the Powers Building, 
has filed a voluntary petition in bankruptcy. 
Liabilities are listed at $53,567.90 and assets 
$33,564.13. The company has been engaged in 
business for about sixteen years and has made 
a specialty of Idaho pine and other western 
woods. 


FALCONER, N. Y., Nov. 5.—Henry T. Krie- 
ger was appointed trustee at the first meet- 
ing of creditors of the Peterson Planing Mill 
Co, Liabilities are listed at $71,028.64 and 
assets at $49,072.72. 


ABERDEEN, WASH., Nov. 3.—One of the 
largest suits for foreclosure ever filed in this 
county was started Oct. 18 by the Polson Log- 
sing Co. against the Arquetite Products Co., 
the suit asking judgment in nearly $440,000. 
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In 5 Minutes? 


You could if you had A. W. Holt’s book, “Automatic Build- 
ing Costs,’ on your desk. This book costs $15. It'll save 
you ten times its cost every year you use it. 


American Lumberman, 
431 South Dearborn St., Chicago, Ill. 


I'd like to see A. W. Holt’s book, ‘‘Automatic Building Costs.’’ Send it 
along * for 10 days free examination. It is agreed that if I don’t want to 
buy it, I may return it without obligation. 


*Subject to approval of Management. 











Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock 


Quality 


NORTHERN 
HARDWOODS 


from Quality Timber 
Stack Lumber Co. 


MANISTIQUE, MICHIGAN 
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News Letters 


(Concluded from page 66) 


Philadelphia, Pa. 


Following the withdrawal .of Thomas N. 
Nixon from the partnership of Wistar, Under- 
hill & Nixon, the title of the company will 
not be changed. R. W. Wistar and Fred S. 
Underhill have assumed control and will 
continue, with offices in Philadelphia. 

At the last meeting of the South Jersey 
unit of the Pennsylvania Lumbermen’s Asso- 
ciation, the following were elected to mem- 
bership: T. C. Fox & Co., of Newfield; David 
Baird Lumber Co., Camden, and the West 
Side Lumber Co., of Atlantic City. 

Cc. C. Coolbaugh, president C. C. Coolbaug 
& Son Co., has recovered from an operation 
for appendicitis and is now back at his duties 
in the Gloucester yard. 


Boston, Mass. 


Nov. 7.—Local lumber wholesalers state 
that demand for eastern spruce frames has 
improved the last ten days, and that the mar- 
ket is now firm at $42 base. Business in 
spruce random is not of more than moderate 
volume, and the range of price is unchanged. 
All northern and eastern boards continue very 
scarce and firm. Lath are quiet and weak. 
Both white and red cedar shingles are steady, 
but not at all active. For transit lots of 
Douglas fir the market looks rather better. 
Southern pine flooring is quiet. Roofers, 8-inch 
air dried, are firm at $32.50@33, and demand 
is good. There is quite a range this week in 
the price of oak flooring. Idaho white and 
Pondosa pines continue to command good 
prices, 

Palmer & Parker Co. have been unloading 
a cargo of 278 mahogany logs from Grand 
Bassam and 1,058 mahogany logs from Axim, 
West Africa. Frank Sawyer, head of the com- 
pany, expects good business. 

Six cargoes of Provincial lumber arrived 
here from Nova Scotia last week, including 
some 250,000 feet of hardwood and 127 ship 
knees, besides about 2,000,000 feet of eastern 


New York, N. Y. 


Nov. 5.—The lumber market has been mov- 
ing ahead, demand improving gradually and 
prices becoming more and more firm. In all 
parts of the city and its environs, lumber- 
men, wholesalers and retailers said that 
business ranged from fair to good, and that 
prices were firmer than they had been at any 
time this fall. Stocks of Idaho pine per- 
haps will remain broken until next spring, 
judging by advices from the mills, and the 
Same may be said of North Carolina items, 
some of which are coming through very 
slowly as the winter season approaches. 

A capacity crowd of Nylta Club members 
turned out last Friday night to hear Dr. 
Samuel Record lecture on the spruces, hem- 
lock, fir and larch. Dr. Record discussed 
each wood and its uses, told where it is 
grown and how to determine the species. A 
dinner at the National Republican Club pre- 
ceded the meeting. 

The Hudson County Lumbermen’s Club, of 
which Spencer D. Baldwin is president, will 
hold its second annual dinner on Nov. 14 
at the Elks Club in Union City, N. J. 

The Long Island Salesmen’s Association 
held its annual dinner-dance last Thursday 
at the Nassau Shores Country Club, Mas- 
sapequa, Long Island. 

The Kingsway Lumber Co. has opened a 
new yard on Fifth Avenue, between 38th and 
39th streets, Brooklyn. 


Daniel Whiteman, well known in New 
York lumber circles, has entered the com- 


mission business for himself. 

J. O’Sullivan has rejoined the sales staff 
of the Carpenter-Gordon Co., Elizabeth, N. J. 

Tom Cook, formerly inspector for the 
Southern Pine Association, is leaving for 
Little Rock, Ark., to enter business. ~ 

Oo. H. Campbell, of the Great Southern 
Lumber Co., Bogalusa, La., recently visited 
the firm’s headquarters in Grand Central 


Terminal, this city. 

Harry J. Gott, of the Hedden-Clark Lum- 
ber Co., returned recently from a pleasure 
trip to France, England and Scotland. 














Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 
75 cents a lime for three consecutive weeks. 
90 cents a line for four consecutive weeks. 


Eight words of ordinary length make 
line. Geeut te chemise. — 
Heading counts as two lines. 

= Se cys Ge aig an be od 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be ro 
under heading Too Late to Classify. 


























Wanted—Employees 


SENSIBLE, ENERGETIC, RESPONSIBLE 


Distributor for staple, non-competitive product in 
constant demand. Acquaintance with building trade 
desirable but not essential. About $2,500 cash or 
bank credit that you handle is required. Dignified 
occupation with substantial earnings assured. Con- 
sider only on basis of our representative making 
sale for you to first prospect. Disregard unless can 
qualify, prepared to make immediate decision and 
act quickly. 
Address “D. 17,” care American Lumberman. 


WANTED TRAFFIC MAN 


One who has had .experience with transit car ship- 
ments and checking freight rates from Pacific 
Coast points. Must have had some lumber ex- 
perience. 
Address “F. 

















3,"" care American Lumberman. 





WANTED SALESMAN 


Can give exclusive territory on a line of saw mill 
and wood working machinery to good salesman 
acquainted with this line. 

Address “F. 1,” care American Lumberman. 





WANTED 


Man for Lumber Inspector and Yard Foreman. 
ILLINOIS REFRIGERATOR COMPANY, Morrison, 
Illinois. 





WANTED 


Competent Lumber Inspector to grade Hardwoods 
and White Pine shop. Give age, experience and 
salary wanted. Reply to OSHKOSH SASH & 
DOORS, care American Lumberman, 


WANTED ESTIMATOR 


For listing quantities from plans. One familiar 
with CBA methods of listing special millwork. 
Must be able to handle all classes and types of 
plans accurately. Good salary to man able to 
qualify. 

Address “E. 9,’’ care American Lumberman. 


WANTED 


Experienced detailer and biller for sash, door and 
millwork plant. Address RIDGWAY SASH & 
DOOR FACTORY, Ridgway, Pa. 


GENERAL SUPERINTENDENT 


Wanted—Able Executive whose record proves his 
success as a competent millwork manufacturer 
fully capable to take entire charge of plant em- 
ploying 150. H. A. GREGG, NASHUA, N. H. 














WANTED CABINET ROOM FOREMAN AND. 
Cabinet-makers for interior finish factory. Call or 
wire THE BRIGHAM & ULDRICKS CO., 135 
Hamblin Ave., Battle Creek, Mich. 





WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shingles, 
new or second-hand machinery, engines, boilers, 
electrical machinery, locomotives, cars, rails, busi- 
ness opportunity, timber and timber lands, or any- 
thing used in the lumber industry, you can get it 
at a small cost by advertising in the “Wanted 
Columns” of the AMERICAN LUMBERMAN, Man- 
hattan Building, Chicago, Ill, 




















Wanted—Employees _ 


A PLANING MILL AND SPECIAL 
MILLWORK FACTORY 


Located in a Lake Erie city of more than 100,009 
population and employing some twenty-five men, 
all Americans, is in need of competent man as 
superintendent. Must be able to successfully han- 
dle men, to make shop sketches and correctly bill 
from plans into shop. We cater especially to resgj- 
dential work. Working and living conditions are 
excellent. In applying state your qualifications 
fully and name one or more references. 
Address “F. 17,’’ care American Lumberman,. 


WANTED SAWYER 


Circular mill, steam feed, Northern Hardwoods; 

apply, giving full particulars, references and 

salary expected, to 
. H. ELLIOTT & SON 

22 Pine Street, Potsdam, N. Y. 


Wanted—Salesmen | 


WANTED COMMISSION LUMBER SALESMEN 


Large coast mill wants to make several connec- 
tions with commission salesmen who are working 
territories that use fir uppers. State experience 
and give references, 

Address “E. 6,’’ care American Lumberman. 


WANTED 


High class salesman to represent large manufac- 
turer yellow pine, northern pine, hardwoods and 
white pine in territory covering Dayton, Columbus, 
Toledo and adjoining towns. Only high class man 
need apply, with established trade and good knowl- 
edge industrial accounts. Excellent opportunity 
for right man. Send photograph and references, 
Address “‘B. 5,” care American Lumberman. 


WANTED SALESMAN 


Experienced Lumber Salesmen in Pennsylvania, 
New York, New Jersey, Connecticut, and Massa- 
chusetts to sell North Carolina Pine, Yellow Pine 
and Cypress lumber on a commission basis. 
Address “B. 3,” care American Lumberman. 


Wanted—Employment 


RETAIL YARD MANAGER 


With 15 years experience. Proven ability and a 

































































clean record. Both city and rural experience. 
Available immediately. 
Address “F. 5,” care American Lumberman. 





WANTED EMPLOYMENT 


Salesman with twenty years’ successful experience 

selling hardwoods, and has also sold pine and 

Western woods, wishes to make new connection. 
Address BOX 142, Cincinnati, Ohio. 





YOUNG MAN, EXPERIENCED 


Bookkeeper, cashier and payroll clerk, desires 
position. Available at once. State salary. 
Address “E. 7,” care American Lumberman. 


WANTED TO SELL YOUR SPECIALTY 


For manufacturing plants or retail yards on com- 
mission or act as field representative if trade 





warrants. High grade products and substantial 
commission wanted. 
Address “E, 3,’? care American Lumberman. | 





POSITION WANTED 


Yard foreman, office work, bookkeeping, 15 years 
experience, 
Address “E. 4,” care American Lumberman. 


POSITION AS LOGGING SUP’T 


Twelve years experience. Large operations in 
yellow pine and cypress. Will render honest, effi- 
cient. and loyal service with results. 

Address “E. 8,” care American Lumberman. 


, BAND SAW FILER 

With twenty years experience, open for job either 
factory or saw mill. Satisfaction guaranteed. 
Can come at once. Address “FILER,” 610 Wash- 
ington St., Dayton, Ohio. 


DO YOU WANT EMPLOYMENT 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, Ill. 


SASH & DOOR SALESMAN & ESTIMATOR 
Now employed, desires change. 16 years experience. 
36 years old, married. Familiar with Cost Book A. 

Address “D. 6,” care American Lumberman. 

















Al BAND GANG & CIRCULAR SAW FILER 


Wants position, 25 years’ experience, 42 years of 
age, some experience on planers. References fur- 
nished. State wages. 

Address “C. 17,” care American Lumberman. 
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